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Turning “Slow” Customers Into Prompt Payers 


Credit is a good servant, but a bad master. Rightly used it is a pow- 
erful factor for building up and maintaining a business, but its abuse has 
driven many a promising business on the rocks. And that is equally 
true whether applied to the buying or the selling end of a business, al- 
though the present consideration of the subject is confined to the extend- 
ing of credit and the collecting of accounts for goods sold by retailers. 

With the opening of a new year only a few weeks away, now is a 
good time for dealers to ask themselves whether there are any weak spots 
in their systems of handling 
credits and collections, and if 


coal is not paid for upon delivery, the next day a bill is sent. This plan 
has had the effect of shortening the average credit term on coal sales 
to almost the vanishing point. 

If the systematic following up of collections is important for the 
individual dealer, it is doubly so for the concern operating a line of 
yards. Here the problem is greatly complicated not only by the greater 
number of customers and increased volume of sales, but by the human 
element, with the different temperaments and degrees of efficiency repre- 
sented by the personnel at the 
various yards. Henee the 








30, to adopt such improved 
methods as will tend to elim- 
inate, or at least reduce, losses 
from that source. Such a 
checking-up process often re- 
sults in a radical change in 
methods, with corresponding 
increase in the net profits. 
Apropos of this phase of the 
subject, A. H. Holcomb, of 
Holeomb Bros., Sycamore, IIl., 
recently told the AMERICAN 
LUMBERMAN how, many years 
ago, his firm was ‘‘ jolted’? in 
to facing this situation by a 
bookkeeper in the office, of his 
own initiative, surprising his 
employers by placing before 
them a list of old accounts 
which had run a long time and 
totaled a very considerable 
sum—far too much to have 
outstanding in past due ac- 
counts. Steps were taken to 
follow up collections systemat- 
ically, and as those acquainted 
with the firm know, it is in 
the front rank of those using 
the most uptodate and efficient 
accounting and _ collection 
methods. For instance, from 
the daily itemized charge slips | 
an itemized ledger bill is 
built up every day, so that if 
every one of the 


too prompt in collecting? 


want this charged?” 





firm’s ¢cus- 





Don’t sacrifice safety for volume. 
Don’t engage in cutipatiiataravniliie, 

Haphazard credit is the retailer’s worst enemy. 

Consider every credit sale as so much cash loaned. 

Goods are not really sold until the cash is in your till. 

The longer an account runs, the harder it is to collect it. 
Laxness by the dealer breeds carelessness by the customer. 


Have a collection follow-up system that works—and work it. 


Did you ever know of a dealer going broke because he was 


On small sales, even to good customers, don’t ask, “Do you 


Much better say, “Mr. Smith, this stuff figures $27.90—do 
you want to pay for it now?” 


Have a definite understanding at time of sale as to when and 
how payment will be made. 


If you are slow about sending out statements and notices, 
your customers will be slow about responding. 


necessity for a system di- 
rected from the general office, 
and not dependent upon the 
initiative of individuals, and 
that managers, and so far as 
possible the trade itself, be 
educated to the idea of prompt 
— settlements. 

This problem has _ been 
worked out in an _ effective 
way by the Burgner-Bowman- 
Matthews Lumber Co., of 
Kansas City, Mo., operating 
about fifty retail yards in 
Kansas, Missouri, Oklahoma 
and Arkansas. The largest 
town in which a yard is 
operated has less than 20,000 
population, and most of the 
yards are m towns of 1,000 and 
under. Thus it will be seen 
that the company’s business 
lies largely in the agricultural 
sections, and the greater part 
of it is with farmers. 

In past years, farmers in 
that territory, as elsewhere, 
were imbued with the idea that 
the proper procedure was for 
them to settle their accounts 
about once a year. The lum- 
ber dealer, as well as mer- 
chants in other lines, was 
largely responsible for that 
attitude, because often when 














tomers should come in on any 
given day, all their bills would 
he immediately available, completely itemized, with the number of feet, 
prices, extensions etc., complete and ready to hand to them upon simply 
making the footing on the last page, where an account has several items. 

On the first of each month Mr. Holeomb goes through the ledger and 
designates, for rendering statements, all accounts which are nearly com- 
plete, except some on which definite arrangements of some other kind 
have been made. Between the tenth and the twentieth of the month the 
ledger is again gone through to check up the later accounts. Such a 
system brings the accounts to attention at frequent intervals, and tends 
to reduce materially the average term of credit, by bringing in the cash 
Promptly when due. 

The firm cited, like many other lumber dealers, also handles coal. 
That branch of the business is kept on practically a cash basis. If the 


they bought the goods there 
would be no definite arrange- 
ment as to the time of payment. When the dealer got to the point where 
he felt he had to have some money, he would ask for payment, or at 
least for something on account, and usually would be told by the debtor 
that he could not pay until he marketed his grain or sold some hogs. 

A few years ago, the company decided to endeavor to change this 
condition, the first step being to educate its managers to arrange defi- 
nitely for payment at the time of sale of the material. There was con- 
siderable opposition to this idea from some of the managers, who felt 
that if they insisted that material should be paid for within 60 days, many 
customers would be driven away. 

After a time, however, the managers generally came into full sym- 
pathy with the new policy and gave effective codperation to the general 

(Continued on page 43) 








2 AMERICAN LUMBERMAN 


DECEMBER 13, 1924 

















7 My 





WORD ix SERVICE 


alluvial timber, 


Door, Panel, 
Piano Rim, 








x a. General Offices: 
MEMPHIS, TENNESSEE 











ye A Combination That 
mis ere Spells Real Success 


Two and two always make four, and it is equally true 
BRANO that the combination of skill and infinite attention to 
detail, plus strictly modern equipment applied to our own 


results in hardwood and cypress lumber 


CYPRESS— of such uniform excellence that we proudly stencil our 
Lumber, Lath, name on every piece as a guaranty of the “last word” in 
Finish, Siding, quality. 

Moulding 
HARDWOODS— We have used this combination at the same site for 25 
years, and our rapidly growing clientele has so profited 
= jg by using or merchandising Stark Brand products as to 
Rough or Surfaced force us to continuous expansion. Wouldn’t it pay you 
All thicknesses to send us your next order and thus “tie to” an organiza- 
tion that has achieved such success for itself and its cus- 

VENEERS— tomers? 


Cypress Baitery JAMES E. STARK & COMPANY, INC. 


MANUFACTURERS 
Cleveland Offices: Chicago Offices: 
1231 UNION TRUST BLDG. 25 N. DEARBORN ST. 
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- KORRECT MAKE- “p 
vM® MAPLE AND BIRCH ror=— 
Z FLOORING INDUSTRIAL BUYERS 
, FACTORY MEN 
nn MILLWORK CONCERNS 
\ RETAIL DEALERS 
. ACH time our ad runs we make a feature of f 
\ listing some items that offer special values. 
Watch for these items. They will save you 


money. This week's offerings follow: 


50,000’ 13/16x1'2” No. | Maple Flooring 
25,000’ 13/16x1%2" Factory Maple Flooring 
50,000’ §3x16x2'4%4” No. | Maple Flooring 
50,000’ 13/16x2%4” Factory Maple Flooring 


50,000’ 13/16x24%4” Clear Birch Flooring 
\, 50,000’ 13/16x2%4” No. t Birch Flooring 
Y 50,000’ 13/16x24%4” Factory Birch Flooring 
Y 75,000’ 4/4 No. | Com. & Btr. Kiln Dried Basswood 
UG 150,000’ 4/4 No. | Com. & Btr. Kiln Dried Birch 
\ 
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20,000’ 10/4 Select and Better Birch 

20,000’ 12/4 No. | Common and Better Birch 

100,000’ {x6 and wider No. { and Better Maple 
; 50,000’ 5/4 No. { Common and Better Maple 

50,000’ 6/4 No. | Common and Better Maple 


Write or wire for prices | 


Kneeland. LL: Lurs 


| 
| 
Lumber ie, aie | 
MILLS AT yd 1 S, iS. 
Phillips, 








MORSE, WIS.-PHILLIPS, WIS. 
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We Must 
Satisfy You 


if we can hope to receive your repeat 
orders. We'll do this by promptly fur- 
nishing some of Michigan's finest lum- 
ber, shipping the exact grades you or- 
der, and then having the mill making 
shipment send you the invoice. Surely, 
you couldn't ask for more dependable 
service in 


Northern Hardwood 
and Hemlock Lumber 


We handle the entire outputs of the 
Weidman Lumber Co., Trout Creek, 
Mich., and Bergland Lumber Co., Berg- 


land, Mich. Investigate our special 
service before you place your next 
order. 


Weidman - Vogelsang 
wonisatsiz, Lumber Co. 


| GRAND RAPIDS, MICH. 
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Lumberman Builds Bungalows for Teachers 





ere OF PEOPLE THAT HAS been hit as hard as any by 
d the shortage of houses and consequent high rentals that have 

prevailed during the last few years is that composed of the 
public school teachers of the country. This is particularly true of 
the smaller towns and in the rural districts, where suitable living 
quarters for teachers, at prices within their reach, have been almost 
impossible to obtain. 

A few years ago considerable interest was aroused in the idea of 
providing teachers’ cottages built near the schools as residences for 
the teachers during their period of service. The name “teacherage”’ 
was coined to express the function of these cottages, suggesting 
that they serve a purpose in connection with the school similar to 
that served by the “parsonage’ ’in connection with the church. 

The movement to provide homes for teachers rapidly gained 
round in certain sections of the country, notably in Texas, Washing- 
ton and Oklahoma. In the first named State over 150 teachers’ 


cottages were built and in the second, about 100, all within a com- 
paratively short space of time. This movement reached its height 
during the war and postwar housing shortage, but the need for 
special provision for the housing of teachers has continued, in many 
localities, down to the present time. 

How this need was met, in a little Oregon city, by a public spir- 
ited lumber retailer, is interestingly told in a news story appearing 
on page 43 of this issue. Somehow whenever and wherever an 
emergency or a real public need of any sort exists the local lumber- 
man can usually be counted upon to do the right thing at the right 
time. It was so in the instance cited, and whether or not this par- 
ticular lumberman finds his investment a paying one in the pecuniary 
sense, it is safe to say that when he considers the five happy families 
of teachers in the cozy bungalows built for them he receives sub- 
stantial “satisfaction dividends.” While without details further 
than those contained in the news story referred to, the AMERICAN 
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LUMBERMAN feels that the incident is of sufficient significance to 
warrant calling the attention of readers thereto. It is by such mani- 
festations of interest in the public welfare that the lumber merchant 
may make for himself a place in the esteem of the people of his 
community which, although unseen and intangible, he may well 
count among his most valuable assets. 


Trade Firming Up All Along the Line 


RDINARILY, DURING THE PERIOD immediately preceding 
inventory a slackening in demand for lumber is expected, and 

a weakening in values is the normal result of a lull in demand. 

At the present time, however, with few exceptions, stocks in the 
hands of producers and wholesale distributers are firmly held, and 
there is no sign of a sag in prices. Farmers are conceded to be 
in need of lumber and better able to buy it than for several years 
past. The shortage in dwellings has not been met. Apartment 
house construction is still going on in large volume. Business 
and industrial building is under way to meet current needs and 
with no speculation involved. Public and municipal building re- 
quirements, long held in abeyance, are sure to appear on the con- 
struction program. The railroads, relieved of political uncertain- 
ties, are buying to catch up and to meet the public transport 
needs. All signs indicate stability in the demand and use of lumber. 

Here is a situation that every branch of the lumber industry is 
interested in perpetuating. There is no reason either to delay 
purchases or to rush into speculative accumulation. Failure, how- 
ever, to anticipate probable requirements is sure to force the placing 
of rush orders, and cause market disturbances that benefit nobody. 
Speculative buying creates an artificial demand and stimulates pro- 
duction beyond actual needs, causing reactions that reduce rather 
than increase consumption. Neglect by the retail merchant and 
manufacturing consumer to stock his normal requirements opens the 
field for the speculator and starts in motion a train of influences 
that are detrimental to the best interests of the lumber industry. 
Responsibility, therefore, for the periodical ups and downs in the 
lumber business can be placed squarely on the shoulders of those 
factors in the trade that suffer most from them. 

No rule can be laid down that will serve to guide the buyer under 
all circumstances, and yet something like a consistent policy is 
possible. At the one extreme is the buyer who is always waiting 
for bargains, and at the other extreme is the buyer who is anticipat- 
ing a big advance. The wise buyer is the one who knows his ter- 
ritory’s requirements, who keeps close account of his stocks and 
who aims to balance the one against the other in such a way as to 
enable him to perform his proper function as a purveyor of lumber. 
It is believed that every lumberman who has the real interests of 
the industry at heart would like to see a buying policy adopted that 
would keep the products of the mills in a steady stream flowing 
into consumption, without the periodical freshets and drouths and 
without alternate booms and depressions. The millman who over- 
cuts and the distributer who dams up demand as well as the specu- 
lator who “buys for an advance” must share the responsibility for 
needless fluctuations in the lumber market. Each in his own way 
can help stability. 


Will Good Roads Compel Farm Deliveries? 
NE OF THE MOST PERSUASIVE OF THE arguments for 
O good roads has been that they would expedite the transport of 
farm products to market, while also enabling farm folks to 
enjoy the pleasures of motoring. But good roads have proved to be 
only one important link in a chain of improvements that together 
have revolutionized country life. Rural free delivery and parcel 
post have enabled the distant mail order house to cut into the local 
merchant’s trade and have unquestionably accustomed farmers to 
receiving their goods at their doors as do urban residents. First the 
phonograph came to afford entertainment at home; and if the auto- 
mobile offered an inducement to desert the home for the highway, 
the radio promises to add to the attractions of home. 

Everywhere power is taking the place of hand labor, not alone in 
the mill and shop, but on the farm. It was to be expected that the 
farmer’s use of power to run his farm machinery, his pumps, sep- 
arators, churns, washing machines and lighting plants, as well as 
his automobile and truck, could put him in a humor to ask if not to 
insist upon all the benefits that anybody enjoys from the application 
of power, including, it may be, the delivery of lumber from the re- 
tailer’s yard to the farm. 

Since motor trucks have come into use in lumber yards experience 
has shown that the longer trips offer opportunities for the greatest 
efficiency in their operation, and that they have afforded the means 
to extend the trade territory of the retailers who use them. This 
has been especially true in New England and in other cosmopolitan 
areas where great industries have drawn millions of people together 
on limited territory. _It is to be expected also that in less populous 








sections good roads will wipe away the limitations of distance that 
hitherto have been imposed by mud and the lack of power wagons. 
The development of transportation methods in the United States 
has been marvelous, and it has required correspondingly rapid ad- 
justments in all phases of life. Rivers were the first roads. Then 
the railways took the river traffic. Next the electric railway took 
passengers and freight from the steam roads, and now the motor 
threatens both the electric and the steam road. Just what the air- 
plane and the air ship promise for the future of transportation can 
not be foretold, but there can be no doubt that developments in that 
form of transport will require readjustments in other fields. 

Every change in methods of transport exerts a profound influ- 
ence upon the lives and activities of all the people; imposing hard- 
ships upon some, it may be, but in general adding to the comfort and 
happiness of most. Fortunately, rapid though the changes have 
been that have resulted from improved methods of transportation, 
they have seldom been so rapid as to preclude adjustment. Despite 
the hardships accompanying such changes, every new service that 
promises a more comfortable, convenient and a richer life for a con- 
siderable group of the people is better for the merchants as well as 
for the people generally. In fact, business enterprise consists essen- 
tially of rapid adjustment to take advantage of every invention and 
improvement that promises an opportunity to cater to largér de- 
mands for service from possible patrons. Therefore, the retailer 
must study every device and proposal with a view to the opportuni- 
ties it offers for extending his service and increasing his profits. 





Private Forestry Is Making Solid Progress 


REE GROWING DIFFERS FROM OTHER forms of agri- 
culture in that the fields are generally larger and the periods 
between harvests vastly greater. Not only so, but the owner of 

the growing crop of trees can have no such definite control over his 
property as can the grower of corn and wheat. No matter who 
holds title to forest lands, the public acts on the theory that it has 
an inherent right to enjoy them. While such enjoyment need not 
greatly hinder the growing of forests, in actual practice it does 
seriously interfere with reforestation. In the South, for example, 
the razor back hog, recognizing no rights conferred by land titles, 
roots up and destroys the young pines; and the native owner of 
cattle, considering the forests to be the community’s grazing 
grounds, deems it his privilege to burn off the land to improve his 
pastures. Hunters, fishermen and trappers also roam through the 
forests with small consideration for the rights of the owner as a 
grower of trees. 

These are some of the facts so intimately related to forestry that 
no program can be carried on without considering them. They not 
only illustrate the various uses to which land suited to the growing 
of trees may be put, but they suggest the necessity of public recog- 
nition of the limitations that must be placed upon some of these uses 
if forests are to be grown. They suggest also the need of surveys 
and studies that shall’ determine what such limitations shall be if 
forestry is to be made a profitable form of agriculture anywhere. 

Wherever forestry, either private or public, has been undertaken 
it has been found necessary to survey and study the lands as well 
as the general situation, considering the various problems involved 
and the means of solving them. These surveys are being made in 
several of the forest regions of the United States, and private owners 
of forest lands are using the data obtained as the basis for estab- 
lishing forestry on a firm foundation. An admirable example of 
this kind of study is that undertaken by the W. M. Carney Mill Co., 
of Atmore, Ala., as briefly outlined on page 70. That company has 
employed a Yale Forest School graduate to make the survey and map 
the program, thus showing also the part that forestry schools are to 
perform in the Nation’s reforestation program. 

While there is much in forestry to arouse enthusiasm, there is no 
lack of serious problems to engage the attention of the economist. 
However, H. H. Patterson, president of the W. M. Carney Mill Co., 
declares that it is the purpose of his concern to build upon its lands 
a permanent forest that will perpetuate a sawmill industry. He is 
not unmindful of the obstacles to be overcome and he sees no pros- 
pect of immediate financial returns of a magnitude to attract in- 
vestors. Still, Mr. Patterson looks ahead to the time when the de- 
mand for the use of forest products not suitable for the sawmill will 
help to increase the return. He sees also in the thinning process 4 
source of revenue during the growing period that promises to lighten 
the burden of investment. Probably the time will not soon come 
when the byproducts of lumber manufacture will be worth more 
than the output of the sawmill and planing mill; and yet if in the 
future that part of the tree not now used for lumber shall be utilized 
profitably the financial returns from that source will bulk large 1" 
the timber owner’s income. The signs of such utilization already 


looming upon the horizon are so substantial as to kindle the en 
thusiasm of the most matter-of-fact business man. 
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Rendering Home Building Service 


HE AVERAGE CITIZEN, WHEN HE DECIDES to build a 
home, likes to consult with someone who has earned the réght 
to be considered an expert in the field of home building. The 

majority of houses costing less than ten thousand dollars are built 
without the services of an architect, and the ordinary contractor 
is a builder only, working from plans furnished him, and not 
equipped or inclined to give counsel of much value to the often 
rather bewildered citizen groping his way into the ranks of the 
home owners. 

So there remains only the dealer in building materials as the 
perennial, ever reliable guide, counsellor and friend to the prospec- 
tive builder of a small home. This, indeed, is as it should be, for 
the dealer in the materials from which the house is to be built 
should know better than anyone else how they should be arranged 
and used to achieve the most satisfactory results for the owner 
of the new home, 

But it is not enough that the lumber dealer should be equipped 
to advise and aid his customer in the planning of his home. Most 
dealers are so equipped, to some extent, at least; some, of course, 
much more fully than others. The dealer’s equipment and knowl- 
edge, however, will not be productive of maximum benefit, either 
to himself or to his customers, unless the public, or that part of 
it interested in home building, recognizes his abilities and looks 
upon him as a real authority—a specialist, if you please, in home 
building. There is a great advantage in being known as the head- 
quarters for building information—the one place in town to which 
young people or older ones contemplating building a home can 
come with assurance of getting the help they want and need. 


. ing, but one long advocated and thoroughly tested in practice. 


Let the public know that you consider yourself a specialist in 
solving home building problems. People are likely to take a man 
at his own estimate, at least until that estimate is shown to be 
undeserved. If you do not claim special knowledge concerning 
homebuilding, why should anyone seek you out to discuss his home 
building ambitions and desires with you? 

This is no new doctrine that the AMERICAN, LUMBERMAN is preach- 
Here 
and there all over the country are dealers who through well planned 
and consistent publicity have established themselves as the com- 
munity home builders, and get the lion’s share of the business in 
that line, in competition with dealers who have made no special 
effort to attain leadership in that field. 

A striking illustration of what we are trying to emphasize is 
before us as we write—and is, in fact, the inspiration for this edi- 
torial—in the form of an advertisement of a Colorado retail lumber 
firm, occupying two entire pages of a special home builders’ section 
of the Sunday edition of the daily newspaper of the town where 
the dealer is located. The unusual and significant thing about this 
advertisement is that it is bordered by twenty-five halftone cuts 
made from photographs of residences for which the firm during 
the last year has furnished, not only material, but ideas, advice 
and, in short, real building assistance. Seeing is believing, and 
no reader glancing even hurriedly through the paper can help 
being impressed with the idea that here is a firm that the prospec- 
tive home builder can “tie to” with assurance of real service based 
on knowledge and experience. 

To be the recognized “headquarters” for home building informa- 
tion is an ambition worthy of any lumberman who aspires not only 
to business success but also to real helpfulness to his community. 














Orders Still Exceed Production 


| Special telegram to AMERICAN LUMBERMAN] 


110,536,550 feet; 
feet. 
WASHINGTON, D. C., Dee. 11.—Reports re- 11,945,618,951 feet; 


ceived by the National Lumber Manufacturers’ 


1924 
Shipments—11, 384,604,423 ‘feet, 
decrease, 561,014,528 feet. 


Orders—11,226,574,989 feet, against 11,397,- 


deerease, 658,722,245 


against 


normal. Ten of the reporting miils not sawing, 
and several others show a decrease in production. 

The California Redwood Association reports 
a slight increase in production, a small drop 
new 





eee 


Association from 383 of the larger commercial 
softwood mills of the country indicate a con- 
tinued excess of new business over current pro- 
duction during the week ended Dee. 6, as com- 
pared with revised figures for 366 mills the 
week before. Production and shipments show 
an increase over the preceding week and orders 
a slight decrease. However, the last week, in 
comparison with the corresponding week of 
1923, showed a materially greater volume of 
new business and shipments, but a smaller vol- 
ume of production. 

The unfilled orders of 253 Southern Pine As- 
sociation and West Coast Lumbermen’s Asso- 
ciation mills were 651,899,043 feet, as against 
635,700,759 feet for 251 mills the week be- 
fore. Separately, the Southern Pine Associa- 
tion group, 133 mills, reported unfilled orders 
a8 250,669,507 feet, compared with 262,342,894 
feet for the same number of mills the previous 
week; 120 West Coast Lumbermen’s Associa- 
tion mills had unfilled orders amounting to 
401,229,536 feet, as against 373,357,865 fect 
for 118 mills a week earlier. 

Altogether the 383 comparable reporting 
mills had shipments 109 percent, and orders 118 
percent, of actual production. For the South- 
ern Pine Association mills these percentages 
were respectively 112 and 96; and for the West 
Coast Lumbermen’s Association mills, 98 and 
117 percent. Of the comparable reporting mills, 
357 (having a normal production for the week 
of 218,662,411 feet) reported production 98 
percent of normal, shipments 105 percent, and 
orders 112 pe reent. thereof. 

Figures for the three weeks are: Production 
—221,544,118 feet, against 201,400,916 feet 
the week before, and 233,264,141 feet last 
year, when 384 mills reported. Shipments—- 
241,146,031 feet, against 220,501,157 feet the 
week before, and 184 922, 846 feet last year. 
Orders—260,392,404 feet, against 269,797,994 
feet the week before, and 210,166,695 feet last 
year, 

A comparison of the lumber movement for 
the first forty-nine weeks of this year, com- 
pared with the same period of 1923, follows: 
Production—11 451,814,305 feet, against 12 


055,828 feet; decrease, 170,480,839 feet. 

The mills of the California White & Sugar 
Pine Mannfacturers’ Association make weekly 
reports, but for a considerable period they 
were not comparable in respect to orders with 
those of other mills; consequently, the former 
are not represented in any of the foregoing 
figures. Twelve of these mills reported a cut 
of 5,761,000 feet last week; shipments, 9,478,000 
feet, and orders, 12,101,000 feet. The reported 
cut represents 30 percent of the total of the 
California pine region. 

The West Coast Lumbermen’s Association 
wires that new business for the 120 mills re 
porting for the week ended Dec. 6 was 16 per- 
cent above production and 17 percent above 
shipments. Of all new business taken during 
the week, 40 percent was for future water de- 
livery, amounting to 48,962,906 feet, of which 
36,117,412 feet was for domestic cargo de- 
livery, and 12,845,484 feet export. New busi- 
ness by rail amounted to 2,268 cars. Forty-five 
percent of the week’s lumber shipments moved 
by water, amounting to 45,503,903 feet, of 
which 33,222, 914 feet moved coastwise and in- 
tercoastal, and 12,280,989 feet overseas. Rail 
shipments totaled 1,736 cars, and local deliv- 
eries were 4,461,538 feet. Unfilled domestic 
cargo orders ‘totaled 160,352,598 feet; unfilled 
export orders, 95,406,9: 38 fe et; unfilled rau 
trade orders, 4,849 cars. 

The Southern Pine Association reports that 
for the 133 mills reporting for the week, ship- 
ments were 12.06 percent above production; 
current orders 3.89 percent below production, 
and 14.24 percent below shipments. Of the 87 
mills reporting running time, 74 were on full 
time, six were shut down, and the rest operated 
one to five days. 

The Western Pine Manufacturers’ Associa- 
tion reports production short last week, com 
pared with a week earlier, a good gain in ship- 
ments, and a decline in new business. Com- 
pared with the preceding week, 35 identical 
mills show a decrease in orders (new business) 
of 14 percent, and an increase in shipments of 
20 percent, while production decreased 17 per- 
cent. New business remained 16 percent above 


in shipments, and a slight decrease in 
business last week as compared with the week 
before. 

The North Carolina Pine Association reports 
marked increases in production, shipments and 
new business last week, compared with the 
previous week, with five more mills reporting. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction) reports a slight increase in produc- 
tion and smal gains in shipments, and a sub- 
stantial increase in new business for last week, 
compared with a week earlier. 

The Northern Pine Manufacturers’ Associa- 
tion reports a small decrease in production and 
shipments and a little gain in new business last 
week, compared with the preceding week. 


Lumberman’s Wife Dies 
|Special telegram to AMERICAN LUMBERMAN] 
St. Louis, Mo., Dee. 11.—The funeral of 
Mrs. Emma Kaseberg, nee Witthoefft, wife of 
Louis Kaseberg, secretary and director of the 
Julius Seidel Lumber Co., took place here today. 
Burial was in New Bethlehem Cemetery. Be- 
sides her husband she leaves one daughter, 
Evelyn. Mr. Kaseberg’s mother died about one 
year ago and his father died about three weeks 
ago. 
SAAABAAAAALAEAS 
Hardwood Committee to Meet 
[Special telegram to AMERICAN LUMBERMAN ] 
WASHINGTON, D. C., Dee. 11—A meeting of 
the Hardwood Consulting Committee of the 
Central Committee on Lumber Standards will 
probably be held in Chicago during January 
or February to consider, among other things, 
the progress reports of the Forest Products 
Laboratory and the subcommittees on grading 
rules, size of cuttings and minimum thicknesses. 
A number of members of the Hardwood Con- 
sulting Committee are also members of the 
Consulting Committee on Lumber Standards, 
and it is planned to hold the hardwood meeting 
either before or immediately after a meeting of 
the Consulting Committee on Lumber Stand- 
ards, the date of which has not yet been fixed. 





36 AMERICAN LUMBERMAN 





DECEMBER 138, 1924 























Oak Flooring Strips and Matched Stock 


Can you tell me why ;-inch x 2-inch square edge 
oak flooring strips are quoted at higher prices than 
%-inch tongued and flooring 7—INQUIRY 
No. 1,425. 

{This inquiry is made by a Wisconsin reader. 
From the manufacturing viewpoint it is quite 
probable that square edge flooring strips repre- 
sent a cost as high or higher than the tongued 
and grooved flooring. It would be practicable 
in the manufacture of the grooved flooring to 
use some stock with wane that would in the 
process be cut away. In manufacturing the 
strips the stock would have to be sound clear 
to the edge. Of course supply and demand 
also would cut considerable figure in determin- 
ing the relative costs of the two products. 
Market quotations in the AMERICAN LUMBERMAN 
covering a considerable period show that floor 
ing strips are from $19 to $21 higher than the 
flooring. Readers are invited to comment on this 
inquiry for the benefit of the inquirer and 
others.— EDITOR. | 


grooved 


More About a Clapboard Machine 

teferring to Inquiry No. 1,412, 
respondent wants is the ordinary clapboard ma 
chine. The writer had one in each of the mills at 
Ifowbrook and Eagle Lake, Me., owned by the Fish 
River Lumber Co., Houlton, Me., when he had 
charge of the mills fifteen or twenty years ago. 
All the clapboards that we sawed in our mill were 
4-foot lengths but I have handled 6-foot lengths, 
which were largely made in Vermont. 

I would say, in passing, that the old fashioned 
clapboards which you refer to which were sawn 
around the log and which were plump %-inch 
thick, 6 inches wide and 4 feet long are now very 
searce, and we have made a great many inquiries 
of different concerns in tryipg to buy them. There 
is a large market for this class of goods in New 
England because the walls of the old Colonial 
houses were nearly always covered with these elap 
boards. The so called siding which western lum- 
bermen have been trying to substitute for elap 
boards is sawn from a ¥4-inch by 6-inch and then 
split slashways and when finished only measures 
*%-inch thick and will not stay laid flat without 
considerable nailing. 


what your cor- 


[The foregoing comment is made by a Massa- 
chusetts lumberman. From a California reader 


comes the following comment. Here is illus- 
trated again the fact that from Maine have 


gone all over the country men to carry on the 
lumber business in its various branches: 

Referring to Inquiry No. 1,412, page 24 AMER 
ICAN LUMBERMAN of Nov. 15, the machine asked 
about is made by the Lane Manufacturing Co., 
Montpelier, Vt. Nearly every operation of any size 
used to cut clear spruce butts into 4-foot and 6-foot 
clapboards for siding. 

The logs were cut up with a drag saw in the 
above lengths and swung by crane to the barking 
lathe, which fed a gouge cutter to take off the 
bark and true up the log. Then they were swung 
to the self-feeding saw, as deseribed in your in 
quiry. After the first cut, the set works turned 
the entire log about three-quarters of an inch, and 
a piece of beveled siding would be cut; and so on, 
until the entire log was eut, leaving a heart from 
4 to 8 inches in diameter. These hearts were 
sometimes used for fenee posts but generally were 
thrown away, as box boards were not worth cut- 
ting out of the knotty hearts. The elapboards ran 
4, 5 and 6 inches wide and were piled loosely out 
doors to air dry, and then finished in a special 
planer and jointer. 

In the early days choppers went thru the vir- 
gin forests and cut from 6 to 18 feet of the butts 
and left the rest of the tree to rot. I think 
little of this work is being done at present 
clear logs are being sawed for piano sounding 
boards. I have been considering an operation of 
this kind in western softwoods, but carpenters seem 
to prefer siding in longer lengths, and there would 
be an extra labor expense in building with the 
short lengths.—INq@uirRy No. 1,412-A. 


This inquiry brought response from many 
sections of the United States. The inquiry it- 
self came from Vancouver, B. C. The first re- 
ply came from New Orleans, La. Another from 
a man over 80 years of age came from New 
York. Still another came from California and 
then one from Massachusetts. One came from 
Vermont and another from Canada. Nearly 
every one of them gave the Lane Manufactur- 


very 
as the 


ing Co., Montpelier, Vt., as the manufacturer of 
the machine asked for originally. The name of 
the inquirer will be supplied to readers on re- 
quest.— EDITOR. | 


° . 
Typographical Error in an Order 
An order calls for a certain amount of 3x4 inch, 

10- to 16-foot, No. 2 and better yellow pine, S458, 
beveled machine run, 2144x314x35% inches. Under 
these specifications what should be the finished 
thickness and the finished width on each face? 

We sold a car with some 8x4 in it, loading 
exactly in accordance with the foregoing descrip- 
tion and dressing the stock to 24% inches in thick- 
ness and beveled with yy-inch bevel on each edge, 
making one face 34% inches and the other 3% 
inches. Our customer has taken the position that 
there was a typographical error in his order which 
we should have detected and worked the stock 
25% inches in thickness by 2% inches in width 
on one face and 34% inches on the other, making 
Y%-inch bevel on each edge. 

This customer wants us to stand the expense of 
reworking this stock at destination. We should 
like to know whether under the specifications 
given we worked the stock correctly and whether 
we should be responsible for our customer's typo- 
graphical error.—INQuiRy NO, 1,452. 

| This inquiry is made by a Mississippi pine 
concern. Under ordinary circumstances, unless 
it was an error that should be perfectly obvious 
to everybody, the seller could hardly be respon- 


A History of the Home 


Please send me literature on house building be- 
ginning with the earliest type of a home which, I 
believe, is a log hut. I would like this literature 
for my history classes.—INQUIRY No. 1,429. 

{This inquiry is made by an Iowa _ school 
teacher. She has been referred to governmental 
bureaus that should be able to give some of 
the help that she asks for. 

There is, so far as the AMERICAN LUMBER- 
MAN knows, no text-book dealing with the his- 
tory of the home, though of course works treat- 
ing of the history of mankind necessarily have 
dealt with the home to some extent, The inquiry 
indicates an interest and an opportunity for im- 
pressing upon children of the public schools the 
importance of good homes. The name of the in- 
quirer will be supplied to interested readers up- 
on request.—- EDITOR. | 


Methods of Fireproofing Wood 


Kindly let us know whether you have given 
recognition to any process for fireproofing wood. 
Also let us know whether there is any information 
available which would indicate the value of such 
processes.-—-INQuiIRY NO, 1,430. 

| From time to time the AMERICAN LUMBER- 
MAN has published articles on the subject about 











How low grade lumber, short lengths and waste are utilized in a big southern pine lumber operation 





sible for a typographical error made by the per- 
son placing the order. From the foregoing in 
quiry it would appear that the error in question 
wis not of that kind. However, as a matter of 
precaution, when an order appears to be out 
of the ordinary, the person receiving it is in a 
sense put upon inquiry and ought to make sure 
that, he understands the order correctly before 
going ahead. This is particularly true of spe- 
cial stock. 

From the legal viewpoint the line is very 
closely drawn between mistakes in their rela- 
tion to liability under contracts. Without more 
information than is given in the inquiry it would 
be impracticable to say whether any particular 
decision covers the case presented.—EpITor. | 


which this California inquirer seeks informa- 
tion. Some time ago a report from Washing: 
ton, published in the AMERICAN LUMBERMAN, 
indicated that the Oxylene process used in Eing- 
land had been quite successful. This method, 
though it is not patented, is closely guarded 
and protected by the British government. rhe 
Forest Products Laboratory, Madison, Wis., has 
investigated and made experiments and studies 
of fireproofing methods. There are numerous 
fire retardant paints and other processes 10? 
reducing the likelihood of fire where wood 18 
used, but so far as known there is no proces® 
that makes wood fireproof. The name of the 
inquirer will be supplied to interested readers 
upon request.—EDITOoR. | 
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Pine Shows Further Gains 


Bad weather in some consuming sections, and 
the fact that buyers generally are inventorying, 
have caused a reduction in volume of demand 
for southern pine since Dec. 1 that has, however, 
in nowise lessened the strength of the market. 
Recent heavy buying reduced mill stocks mate- 
rially, and in many cases exhausted supplies 
of popular items, with the result that the price 
situation is very strong and the tendency con- 
tinues upward. Mills reporting to the Southern 
Pine Association during the week ended Dee. 5 
booked orders totaling 86: percent of normal, 
compared with production at 89 percent and 
shipments at 99 percent. This showing, how- 
ever, does not accurately reflect the size of de- 
mand, for while there has been some reduction, 
it has not been so marked as indicated by this 
statistical report, which includes only actual 
bookings. Reeently a good many orders have 
been offered by large buyers for future deliv- 
ery—as far ahead as February and March— 
but it is said that the mills in most cases have 
refused such offers. They are, in fact, disin- 
clined to commit themselves beyond this month, 
especially on such items as are scarce and in 
popular demand, or on which prices are still 
considered too low. While it is expected that 
demand during the rest of December will be re- 
stricted through inventorying and holiday influ 
ences, the entire industry looks forward to busy 
times after New Year. Inquiries meanwhile 
are plentiful, and numerous buyers are visiting 
the producing districts. 

Dimension is in strong position, being in good 
demand and low supply. Better grades of floor- 
ing also are having a big call. Merchantable 
timbers are active. The railroads and car build- 
ing concerns are heavily in the market for ear 
materials of all kinds. Supplies having been 
considerably depleted during the wave of buying 
since the national election, these items are 
strongly held. Oil field business has been un- 
usually good during the last few weeks and, 
gives every promise of continuing activity. Of 
all agricultural communities, the cotton districts 
of the South undoubtedly are the leading buy- 
ers, taking yard stocks of every kind. 

Production conditions in the South have been 
materially bettered as a result of the long 
drouth having recently been broken by rains, 
furnishing big and small mills alike with badly 
needed water. 


Features of the Cypress Trade 


The moderate spurt which occurred in de- 
mand for eypress immediately following the 
national election has been checked by the begin- 
ning of the inventories, and the market is de- 
scribed by distributers as active in spots, but 
generally speaking rather quiet. The recent 
great activity of southern pine, however, has 
been viewed with satisfaction in the cypress 
trade, it being pointed out that retailers normal- 
ly buy their supplies of rough lumber first and 
postpone purchases of finishing lumber, such as 
cypress, until the last, partly because the fin- 
ished items are the last to enter into construc- 
tion and partly because the market for cypress 
is regarded as one of the most stable. Cypress 
buying, s say the distributers, is rarely begun in 
any volume until after the first of the year; 
and the volume of rough lumber of other species 
that has been moving lately suggests a propor 
tionate future demand for finish. Business with 
the East meanwhile is rated as good, there hav 
ing been a recent pick-up there in demand for 
trim and molding. The railroads have been 
prominent on the cypress market since the elec- 
tion, their eall having been especially good for 
trunking and capping. Greenhouse manufae- 
turers ; ulso have bought on a rather large scale 


-winter 


of late. Peck, which also has had a good eall 
from retailers, consequently has decreased ma 
terially in supply and has advanced $2. Much 
peck is now being shipped only half dry. Boards, 
1x12-inch, are also scarce, and some mills have 





Statistics on production, orders and 
shipments appear on page 44 





advanced them $5. Mill stocks as a whole, how- 
ever, are ample and well balanced, and prices 
are steady at previous levels. 


Northern Hardwoods Improve 


Reports from the northern hardwood produc- 
ing centers in Wisconsin state that business 
continues to improve, all consumers showing 
more activity and buying on a _ better basis. 
Lower grades are in especially good demand, and 
have shown further price advances during the 
last fortnight. Maple probably is the most 
active wood, having a big demand not only from 
flooring factories, but also on a larger scale 
from automotive industries. 

Advices from Michigan this week tell of a de 
cided improvement in demand for hardwood. 
Practically all the important wood-using indus 





Bulletin Interprets Business 
Trend 


Fundamental improvement in business 
conditions between 1922 and 1924 is indi- 
cated by the statistical trend of the basic 
business barometers, according to the 
Dec. 3 issue of “The Trend of Business,” 
financial and trade review bulletin of the 
Continental and Commercial Banks, Chi- 
tago. 

This information is presented in a sum- 
mary of the trend of each barometer for 
the two year period. For prices, the 
barometer trends are interpreted as fol- 
lows: General price level, “continued in- 
crease’; money rates, “continued ease” ; 
stock exchange quotations, “strong mar- 
ket.” Barometers of credit conditions 
receive the following interpretation: Fed- 
eral Reserve banks’ ratio, “no present 
significance”; bills discounted by Reserve 
banks, “marked decline”; bills bought by 
Reserve banks, “influence for easy 
money”; Federal Reserve notes in cir- 
culation, “slight increase”; loans and dis- 
count of member banks, “high level”; 
total deposits of member banks, “plentiful 
money’; business failures, “no present 
significance.” Encouraging interpretations 
are given to production and trade barom- 
eters as follows: agricultural production, 
“decided improvement’; production in 
twenty-two basic industries, “marked re- 
covery”; new building, “still active’; em- 
ployment in manufacturing industries, 
“stability”; commodity shipments, “large 
volume of trade”; bank debits, “trade 
activity’; merchandise exports, “in- 
crease’; balance of gold shipments, “in- 
fluence for easy money.” 











tries are buying to some extent, and immediate 


delivery is wanted on a large percentage of the 
bookings. There is as yet little desire to con- 
tract ahead, and it is doubtful if the mills 
would accept any future orders. High grades 
ure in extremely short supply everywhere, and 
stocks of No. 3 common are lower than they 
have been for several years. It is expected 
that the Michigan mills will undertake extensive 
logging operations. 


Upward Trend in Hardwoods 


Despite inventorying and the close approach 
of the holidays, there is a distinet increase in 
activity in the hardwood market which prom- 
ises well. Demand is coming from all the prin- 
cipal consuming groups, even the automobile 
industry being on a better basis than for sev- 
eral months heretofore. Manufacturers of fur- 
niture, flooring, sash and doors and interior 
trim, and of wooden containers, however, are 
easily maintaining the distinction of being the 
leading factors. The furniture plants have 
experienced a big pick-up in their business sinee 
the national election, and prospects for busi- 
ness are considered bright. The building mate- 
rial interests are unusually busy for this time 
of year and here also is promise of a great deal 
of business at least during the first half of next 
year. 

In regard to the automobile industry, Detroit 
reports this week that representative automo- 
bile body firms have announced an increase in 
production of 20 percent this month over No- 
vember, and a further increase of 10 percent 
for January, with future operations providing 
for a steady expansion until next May, upon the 
basis of orders already booked. ‘‘ However,’’ 
continues the report, ‘‘the real effect of this 
increased production upon lumber purchases will 
not become fully apparent until after the first 
of next year.’’ Another favorable development 
is the fact that the International Harvester Co. 
has just announced a reduction in prices of all 
its agricultural implements and machinery 
products, running from 5 to 6 percent, which 
is expected to stimulate demand for them con- 
siderably. 

The export market remains good. Many or- 
ders for overseas shipment are still on the books 
and practically all boats scheduled for sailing 
during the next thirty days are booked to ea- 
pacity. Further improvement in foreign mar- 
kets is expected during the next year, as a re- 
sult of the constructive working of the Dawes’ 
plan. 


Fir Shows Great Strength 


Demand for Douglas fir does not seem to have 
declined. During the week ended Dec. 6, book- 
ings exceeded the well maintained production by 
16 percent, and shipments by 17 percent. Stocks 
on the Coast are virtually nonexistent, and 
wholesalers report that it is exceedingly difficult 
to get placement of orders. More than half 
the Coast mills are reported to be entirely off 
the market, and the other half are taking a 
very firm attitude toward new business. Order 
files are heavy enough to keep the mills busy 
right up to New Year, and in many cases be- 
yond that time, so there is no likelihood of any- 
thing but a strong market for some time. 

A heavy eall is coming from the middle West 
for practically all items of yard and shed stock. 
Much buying is being done by Atlantic coast 
buyers, who are covering their requirements just 
as far ahead as the mills will allow. The reason 
is that freight rates to the Atlantic seaboard 
have advanced, and show a strong tendency to 
go still higher. California is lagging behind 
and does not show much desire for lumber at 
this time. Prospects in this market, however, 
are held to be very good. 

There is no great activity in the export mar- 
ket, but nevertheless enough business is develop- 
ing from time to time to give the mills all the 
orders they care to book. The statistics of the 
West Coast Lumbermen’s Association furnish 
a commentary on the eargo trade, showing that 
during the week ended Dec. 6, 40 percent of all 
business booked was for water delivery, of which 
36,117,000 feet went to domestic destinations 
and 12,845,000 feet to foreign markets. 
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HIS WEEK'S remodeling example is of especial interest because it shows what can be done with a very old house. 
The building here shown, situated in a small town in Ohio, was built about 80 years ago. In those days large 
woodsheds for the storage of fuel were necessary, and for convenience they were built right on to the house; but as 
times changed and coal burning furnaces superseded the old fireplaces the woodshed became practically waste space. 
In the instanee here shown, the former woodshed was converted into a large dining room, and the simple but attrac- 
tive porch shown below was added. The latticed entrance to the front door relieves the bareness of the old building, 
and the general effect of the remodeled house is very attractive. The total expense was small, and the value as well 
as the convenience and comfort of the old home was enhanced by the changes made. This home is one of the twelve 
interesting examples of remodeling shown in the AMERICAN LUMBERMAN’s new book, ‘‘Old Homes Made New.’’ 


Cut out in outline this part, which shows the improve ments described 
above, lay it on the large picture, moving it about 
until in position, and observe the effect 
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Remodeling Campaign. Everywhere Gains Recruits 


Please enter our initial order for twenty-five copies of ‘*Old Homes 
Made New’? to get the movement started in our community, and call 
upon us if we can assist in any way to help promote your campaign. 
Your idea is a splendid one and will without doubt sell a whole lot of 
lumber. In addition you will help to improve communities, because your 
idea is to beautify homes as well as to make them more liveable. Both 
retailers and wholesalers should get behind this movement and assist 
in every way to develop the idea, which means a whole lot to the 
comfort of the people and the lumber industry as well——Mapera Sugar 
PINE Co., Madera, Calif. 





Inclosed find eheck for $2.50, for which you may enter our order for 
five copies of ‘Qld Homes Made New.’’ Please send these by return 
mail, as we have three prospects that are anxious to get started on their 
old homes.—BRESNAHAN LUMBER & 

Even Co., Menominee, Mich. 


United STATES DEPARTMENT OF AGRICULTURE 


enter our order for ten 
copies of ‘‘Old Homes Made 
New,’? and let them come forward 
promptly.—G. A. MILLER LUMBER 
Co., Williamsport, Md. 


Please 
AGOORESS REPLY TO 


THE FORESTER 
AMD REFER TO 


IKnelosed find our check for $5, 
for which please send us six copies 
of your book, ‘‘Old Homes Made 
New.’’—EMporta LUMBER & COAT, 
Co., Emporia, Kan. 


Please send us six copies of your 
book of remodeling illustrations.- 
KELLOGG Bros. LuMBER Co., Wis 
consin Rapids, Wis. 


You may send us a trial order of - 
twenty-nine copies of your hook prot office Oe. 
““(y]d Homes Made New,’’ with in 


voice to cover—Hatcu & BAILEY Leonw~, 
Co., South Norwalk, Conn. 
Please send a copy of ‘*Old Coenen pe fe p- 3 


Homes Made New’? to each of the 
three addresses listed herewith. We 
enclose our check for $1.50 to cover 
eost—O. ©. CLuSS LUMBER Co., 


Uniontown, Pa. 
aces . ” a 
Kindly send us three copies of 
your book showing remodeled 
Our check for $1.50 is en 
ITUNTER-SHOEMAKER LUM 
Hindshboro, Il. 





homes, 
closed, 
BER (O., 


Please send us ten copies of your 
remodeling book, ‘fOld Homes 
Made New.’’? We understand these 
cost 50 cents a copy.— LONG- BELL. 
LUMBER Co., Kansas City, Mo. 


We are enclosing herewith Oul pm fortes a£gd Lhe fo a S a ts 7 . a 
: L have watched with interest the 
lA irre Fila YW, Phew — remodeling illustrations presented 


check for $5, for which please send 


us ten copies of the hook ‘*Old Pp 
Homes Muéle New.’ ’—-MILLOY 
LUMBER Co., Erie, Pa. Zh 


Knelosed please find check for $3 
In payment of six copies of ‘Old 
Homes Maude New.’’—-A. M. San 
BORN LUMBER Co., Wakefield, Kan. 


4 chs 





Mr. kk. Rundall of the St. 


a 
Tacoma 


Paul & 


Noted forest engineer highly 
lLiunber Co., tells us that ; 


we should have at least six books 
of “Old Homes Made New.’’ You will find enclosed check for $5 to 
cover cost of same.——PARSONS LUMBER Co. (INC. foekford, Hl. 


We would uppreciate receiving five copies of your book showing plans 


for the remodeling of old homes.—Smoot Lumper Co., Provo, Utah. 





Please find enclosed 50 cents for one COpy of ‘Old Homes Made New.’ 
We are in the wholesale box shook business, so that [ am not directly 
interested in this campaign from a retail lumberman’s standpoint, but it 

gets’? me from another angle. I own two frame dwellings 
my residence, and the one adjoining, a plain old fashioned house, whieh 
we have thought might be remodeled and made much more attractive. 
With this in mind I have for several months been cutting out the pages 
containing the examples appearing in the AMERICAN LUMBERMAN and 
‘aking them home where they have served to interest us and show what 
ean be done in modernizing these old buildings. So I shall be pleased 
to receive a copy of ‘*Old Homes Made New,’’ and if I were in the 
retail lumber business I should wish to have a few copies on hand where, 


one being 


FOREST SERVICE 


Pa oe a inne; aii 


ia 
ik Cyttg, 


COnLnE nds re mode ling compaign 


on occasion, I might present one to some desirable prospeect.—J. C. Bar- 
LINE, president and manager, Western Pine Box Sales Co., Spokane, Wash. 





Please ship us fifty copies of ‘‘Old Homes Made New,”’ at 50 cents 


ench.—STERLING LUMBER & INVESTMENT Co., Denver, Colo. 





This is the best thing we have seen on the remodeling of old homes, and 
we think if copies can be placed in the hands of a good many retail lumber 
dealers it will result in their being able to create a demand for lumber 
which they did not know existed. We would like to have fifteen or twenty 
copies to place with our salesmen, and will appreciate it if you will for- 
ward us these books, together with bill. We think that when the books 
are shown to dealers they will all want copies, as the ideas contained there- 
in are so much better than the average dealer could furnish.—S, A. WIL- 
LIAMS, sales manager Fordyce 
Lumber Co., Fordyce, Ark. 





We wish you would send us forty 
copies of your book, ‘‘Old Homes 
Made New.’’ Send us a bill and 
we will mail draft for same.— 
ROGERS LUMBER YARDS (LTD.), 
Moose Jaw, Sask. 


WASHINGTON 


Will you please send by mail to 
each of our yards at the six points 
listed herewith a copy of your book 
‘“*Old Homes Made New.’’ Send 
invoice here—LESLIE LUMBER & 


> , Supety Co., Pine Bluff, Ark. 


We are very much in accord with 
the work you are doing in the in- 
terest of remodeling, and believe 
you will receive much codperation 

in your efforts——H. S. GIMBLE, 
cits A president Beaverhead Lumber Co., 
Dillon,. Mont. 

Please enter our order for twenty- 
live copies of ‘*Old Homes Made 
New,’’ for which we are enclosing 

check ‘ for $12.50.—HUBBARD- 


our 
eta G ScEARCE LuMBER Co., Mooresville, 


Ind. 


The copies of ‘*‘Old Homes Made 
New’? just came. This certainly is 
a splendid idea. I am giving a copy 
of the book to one of our dealers 
here, who T am will be very 
much interested because of his 
working in a locality where there 
LLL are a lot of old fashioned, cheap 

homes which could be remodeled 
ulong the hnes suggested to very 
vood advantage.—J. G. NEWBEGIN, 
secretary Newbegin Lumber Co. 
‘Tacoma, Wash. 


sure 


, 


from week to week in the AMERI- 
CAN LUMBERMAN, and believe this 
is fine work in the right direction. 

CHARLES W. FISH, president 
Charles W. Fish Lumber Co., Eleho, 
Wis. 


Your book ‘*‘Old Homes Made 
New’’ is not only interesting to 
ime but I am sure will be to those 
with whom I come in contact in my 
travels—HeNry R. ISHERWOOD, secretury-treasurer Concatenated Order 
of Hoo-Hoo, St. Louis, Mo. 


chine 


“Old Homes Made New’? certainly is a very interesting hook, and I 
compliment you on the manner in which it is got out. It certainly can be 
used to good advantage in practically every lumber yard. Please mail to 
each of the six yards listed herewith, owned by the writer, three copies of 
the book, invoicing them to each yard separately.—THomMas W. BLAKE, 
president Thomas W. Blake Lumber Co., Houston, Tex. 


‘*Old Homes Made New,”’ 
one each to our ten branches listed herewith. Send _ bill 
office. —JAMES NOLL, president James G. Noll Lumber Co., Denver, Colo. 


Please send us two copies of to Denver, and 


to our Denver 


**Old Homes Made New’’ 
stration of remodeling old houses, and we would ask that you kindly send 
us twenty-five copies “us soon as possible, accompanied bv bill—UNION 
LUMBER Co., San Francisco, Calif. 


is a very interesting and imstructive demon 
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Merchandising Plans 


“Consumptionism” is a word invented to 
describe the new art and science of merchan- 
dising. Probably it was invented by persons 
who do not like the thing it describes, who 
believe that the new ways of selling in the 
United States are not good ways and that 
they will finally smother out the old vir- 
tues under a burden of possessions. Pre- 
sumably not many readers of 
these columns think that this is 


Many Are Deterred from Home Building by Technical Difficulties— 


of Competitors Deserve Study by the Lumberman 


duced into every yard. Local conditions 
must determine local service. Our only 
purpose in naming them over is to throw 
some light, if we can, upon the ways in which 
lumber merchandising is working out. Some 
of these factors look to the future; some 
perhaps can be turned into practical service 
in certain yards at present. 





the greatest danger facing Amer- 
ican society; but the word is de- 
scriptive, and we may borrow it 
for our own purposes. Consump- 
tionism as we understand it cen- 
ters about the fact that goods 
are sold instead of bought; that 
the person having articles to sell 
must take the initiative and must 
bring his goods to the customer. 
This involves much more than 
just advertising in the usual way. 
It involves an understanding of 
the goods and their uses and the 
ways of fitting them into the 
complexities of the buyer’s man- 
ner of living. In our business, 
for instance, our advertising used 
to consist of telling a possible cus- 
tomer that “he ought to have a 
new house.” But the retailer who 
practices the arts of consumption- 
ism effectively will know why the 
buyer should have a new house, 
what there is about owning a new 
house that will appeal to him, how 
to make that appeal, how to 
finance the project, what kind of 
house will really serve him best, 
how to work up the design, what 
kind of setting it should have and 
so on. He will know how to put 
this knowledge at the disposal of 
the buyer in a practical way. 


All Lines Are Competitors 


Last week the Realm went afield 





HOME 


N BEAUTIFUL 
FOREST PARK 


in keeping with all the natural 
landscape! ‘beauty of Kokomo’s 
outstanding paradise of. homes 
stands a most attractive HOME 
ready for occupancy. 


+ No feature that could enhance 
the atmosphere, the comfort, the 
attractiveness or the convenience 
has, been omitted in the construc- 
tion of this charming residence. 


Beautiful entrances, finished 
hardwood floors, spacious closets, 
large, roomy bath; brick mantel, 
built-in features spacious base- 
ment, two car garage, and ideally 
‘built upon a gardened terrace — 
makes this heme one of the most} 
desirable in the Park. 





» 


It would be difficult for one, 
planning to build, to plan a home 
more convenient, more beautiful, & 
more ideal, more comfortable more. @ 
desirable in every respect, than @ 
this one which stands on a choice J 
residence Jot—soon to be purchas- 
ed and occupied by a happy owner. 

WILL YOU BE-THE HAPPY OWNER 
Let us show you the house throughout. Your convenience 


is our convenience. This BETTER HOME is for sale by 
the 


KOKOMO LUMBER (CO. 


Elm and Buckeye 


Phones 





89 and 182 





to take a look at the increase of 








industrialism in the United States 
and at some of the effects this 
manufacture may be expected to 
have on the American buyer. We 
noticed a few of the changes that 
have already appeared; such as the fact that 
prosperity depends upon the maintenance 
and raising of the standard of living, that 
since competition has become so general the 
retail dealer finds his search for business 
bringing him more or less into collision with 
all other lines of merchandise, and that this 
general desire for trade has induced mer- 
chants to study out ways of taking their 
goods and services directly to the customer 
and methods of making the process of buy- 
ing them easy and efficient. 

This week we want to mention one or 
two matters that apply a little more nearly 
to the merchandising of lumber. While we 
believe these things are eminently practi- 
cal, we want to say at the beginning that 
they are not an irreducible minimum of 
practical service that ought to be intro- 





“*Ready for occupancy,’’ this Hoosier retailer adver- 
tises, and paints a word picture that strongly per- 
suades the reader to become ‘‘a happy owner’? 


Let me repeat that the American is get- 
ting a new attitude toward the things that 
he owns and the things that he may be in- 
duced to buy. Human nature probably does 
not change in kind, but human attitudes and 
desires do change in degree as situations 
are altered. When the United States was a 
pioneer country, people faced the business 
of living with only those tools and materials 
they felt were necessary in getting along. 
They did not value time in quite the way we 
do, and if inefficient means could be made to 
serve by spending much time on the job they 
were willing to spend the time. Think of 
the countless years that sickles were used 
in harvesting grain, before the pressure of 
a desire to save time and labor brought 
forth the cradle. Then think of the rapidity 
with which self binders and power threshers 


and other modern harvesting tools were de- 
veloped during the last generation. We 
hoard time; not for itself but for what we 
can do with it. As greater margins of earn- 
ing power have developed through the more 
productive use of time, people have come to 
think differently of their possessions. They 
look not merely for things that will make 
existence possible but also for comfort, lux- 
ury, display, new experience and a life 
crowded with ever fresh excitements. 


No Time for Home Planning 


They bring these attitudes to the building 
of their houses. It may be said that a few 
persons take endless pleasure in planning 
and scheming for their new houses and in 
handling personally the endless detail in- 
volved. This is true of a minority, and re- 
tail lumbermen meet and do business with 
most of these people. But it is an easy 
guess that the majority do not. Mention 
house building to them and they look tired 
and depressed. “Try to build a house and 
you don’t know what you’ll get. You don’t 
know what it’ll cost. It always costs more 
than the estimate. If you happen to get 
what you want when you build you’re simply 
lucky, and I don’t believe in luck. [I'll let 
somebody else do all that worrying. Life’s 
too short to bother about building.” 

Life’s too short; how great an effect that 
phrase has had upon modern business! 

Home owning does not bulk so large as 
a desirable thing in the modern mind as we 
wish it did, and this is one of the reasons. 
Another is the increase of urban life and the 
congestion in restricted districts where 
apartments seem the obvious places to live. 
Population is mobile, following the lure of 
better jobs. And perhaps as important as 
anything else is the fact that the financial 
machinery of home buying and especially of 
home building has lagged behind the 
changes in American habits. 


Financing Controls Sales 


We have mentioned often in these columns 
the fact that Americans find it hard to save 
large sums of money for a purchase before 
that purchase is made. We may say, and 
with some truth, that this is an ominous 
sign and indicates a certain breakdown of 
American self control. But it is a fact that 
must enter into our calculations. More and 
more sellers of costly articles, such as auto- 
mobiles, are finding it necessary to provide 
suitable means so that saving can be done 
after the purchase is made. They provide 
for the payment for this service in the orig- 
inal cost or by means of including interest 
charges in the payments. Some financial 
means have been developed to apply a modi- 
fication of this plan to the purchase of 
homes; but probably a majority of retail 
dealers have nothing of the kind in their 
service except carrying an open book account 
or taking a note with a due date at which 
time the whole amount must be paid. Build- 


ing and loan associations have been wonder- 
ful factors in making possible home owner- 
ship. Many dealers say they do not desire 
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to deal with people who can not prove their 
thrift by saving a considerable part of the 
money before building. By following this 
policy they get a desirable line of risks, but 
at the same time they are ruling out an im- 
pressive number of prospects. People must 
live somewhere; and if they can not deal with 
lumbermen they will rent or perhaps pur- 
chase houses from building corporations that 
do arrange instalment payments. If this 
trend becomes complete, lumbermen will 
have to look to these corporations as buyers 
of their goods. Sometimes a building cor- 
poration deals with local yards and some- 
times it doesn’t. 


Meeting Desires Builds Business 


Customers are looking more and more for 
articles and services that come complete 
and can be bought in one transaction. Do 
you remember “’way back when” you bought 
one automobile from several dealers? You 
got what was called an automobile; but if 
you wanted a top you got it in a separate 
deal. The car did not have lights, either. 
Nor was there a speedometer. By the time 
you got the thing assembled you had fussed 
for days or weeks and had paid out extra 
money. The “extras” of the old days were 
a standard joke. Nor did all these acces- 
sories fit or work efficiently. Do you remem- 
ber when a starter for a Ford was made by 
an independent corporation, cost about $100, 
took a couple of mechanics a day to install 
and was out of order half the time? Motor 
manufacturers found that they had to pay 
attention to equipment. As soon as one be- 
gan, competition forced the rest into line; 
for it was a line the customers demanded. 
When they bought a car they wanted one 
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$4,600.00 


H Ready for You 
\ To Turn the Key 
\ And Move In 


You Would Be Proud of Such a Home as 


This as Long as You Live 














This home has many unique features 
that are of interest to the exacting home 
builder. It is readily adaptable to prac- 
tically any location. You need not hesi- 
tate in choosing the above design no 
matter where you intend building. 
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Sopjes Brothers will build this home 
for you complete for $4,600 on any 
lot you may choose. This offer is well 
worth your consideration. 


Godfrey 


Lumber 
Company 


| Phone 934 


CALL 
Sepjes Brothers 
Home Building 
Contractors 
Phone 4210-J or address 
them 
Montrose Ave. 
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Buying a house from this Kalamazoo (Mich.) 


company must appear to the prospective home 
owner as easy as buying a motor car 


that was ready to drive. They wanted one 
with all the parts built for it and in it. When 
a man picks out the class of car he is inter- 
ested in, say the $2,000 class, he takes gen- 
eral efficiency for granted and makes his 
decision on the finish, the equipment, the 
general appearance and the garage service 
upon which he can depend. He asks for a 
machine that pleases the eye and that he 
can buy at one transaction. He can buy it 
this way because manufacturers have sensed 
and met his desires. They might all have 
said, had they been so unwise, that if people 
didn’t want to buy the cars the makers chose 
to turn out they could go without cars. But 
had they done so the motor industry at pres- 
ent wouldn’t be the huge affair it is. The 
public’s money would have gone into the 
tills of competitors. 


Home Buying Presents Difficulties 


There isn’t an exact analogy, for people 
who are suited with a stock motor car are 
not satisfied with a “stock house.” They 
want to have something to say about design 
and finish, and it’s lucky for us that they 
do. If they could buy completed houses as 
handsome and satisfactory as motor cars, 
one of our big holds on the trade would be 
gone. It is one of our outstanding advan- 
tages that we are in the position, if we 
care to exercise the privilege, of helping 
customers develop their own ideas about 
house design and finish. This we do not 
want to change, except to increase our effi- 
ciency as consultants. 

A very little observation shows how help- 
less an inexperienced person feels and how 
irritated he becomes when he compares the 
ease and certainty of an automobile pur- 
chase with the difficulty and uncertainty 
of getting a house built. No doubt he is un- 
reasonable in entertaining this feeling, for 
the two transactions are not very similar. 
But unreasonable or not, the feeling is there, 
and it has its effect upon the volume of 
sales. A man accustomed to selecting a fin- 
ished product and paying a lump-sum price 
for it decides to build a house. He finds that 
he must buy the lot from one person, see a 
second to be sure the title is clear, get a 
building permit from a third, have a plan 
made by a fourth, contract with a fifth for 
the excavation, a sixth for the masonry, a 
seventh for the carpenter work, an eighth 
for the plumbing, a ninth for the building 
material, a tenth for the hardware, arrange 
with an eleventh for the painting, borrow 
money from a twelfth, see a _ thirteenth 
about grading the lawn and a fourteenth 
about shrubbery and landscaping, buy in- 
surance from a fifteenth and so on. Long 
before the preliminaries are done or he has 
listened to half the vague statements about 
final costs and results his confidence is 
shaken; and the industry will be lucky if 
he doesn’t decide to move into an apartment. 


Trend Is to “Turn-key” Price 


We are not saying how much of this 
service ought to be centered in the lumber 
office, for local conditions must fix local 
service. But we are saying that if the 
building industry follows the lines of other 
American industries all these loose ends will 
tend to become caught up in such a way that 
the customer can deal with fewer persons, 
can give most of his thought to the finished 
results, and can have a more exact notion of 
what it is going to cost. 

Certain speculative builders in large cities 
have been offering some such service. We 
are not boosting the game of these builders, 
but their experience is significant in this 


discussion. These men open up new divi- 
sions, lay the paving and sidewalks and serv- 
ice mains, landscape the tract as a whole, 
build houses designed for efficiency and in- 
dividual beauty and to make a finished pic- 
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The Best Way 
To Start a Home 


—~ 


is to take out as many shares as 
you can carry in the Homestead 
Loan and Building Association. 


/ 

i 

Q 

This institution has been in ! 
operation in Albion for more 5 
than 36 years and has been run j 
for the benefit of the home j 
builder and small savings in- : 
vestor. j 
i 


The expense of operation has 
been kept down to the lowest 
possible point and the share 
holders have had the profit. 


Don’t be misled by promises 
of large profits, but use common 
sense and support our home in- 
stitutions. 


AlbionLumberCo 
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This Albion (Mich.) retailer has a lively sense 
of the value of his local building and loan 
association as a modern means of financing 
home building, and up-building his trade 


ture of the neighborhood, grade the lawns 
and set them in grass, paint and decorate 
the houses even to putting up the shades, and 
finally sell the houses on payment plans. The 
new owners consist of persons who could not 
be moved by the general run of “build a 
home” advertising. One does not need to be 
a mind reader to know that the handling of 
all these details by one agency made a large 
part of the difference. These owners would 
not consent to become responsible for this 
mass of details about which they had no ex- 
pert knowledge. They feel competent to 
judge the desirability and worth of a house 
if they can see it, and with a little practice 
they can pass fairly accurate judgment from 
seeing floor plans and pictures of eleva- 
tions. But they will not plunge into the 
job of making themselves responsible for 
bargaining with and paying a dozen differ- 
ent concerns, especially if they are not sure 
in advance what the total cost is to be. 


Old Building Methods Changing 


It seems also that building efficiency must 
receive more thought. This is an engineer- 
ing problem, and some results have been 
secured already. In a factory-made prod- 
uct power machines are used for every pos- 
sible purpose, and waste material is util- 
ized in the making of byproducts. And yet 
we see houses framed with hand saws, and 
scraps of costly lumber stacked in the base- 
ments for fuel. Suggestions have been made 
for the cutting of framing lumber at the saw- 
mill, the laying of brick walls in forms so 
that unskilled Jabor can work at it, the mak- 
ing of partitions by plastering simulta- 
neously on both sides of a fabric core and the 
like. Experience must indicate which, if 
any, of these things are practicable. But 
in an age of invention we can hardly expect 
our old methods always to prevail. If as 
an industry we are unwilling to try changes 
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we may see innovations in building methods 
made by others than ourselves. 


Retail Service Needs Study 


Some dealers shy at such innovations as 
smacking of “ready-cut” or “mail-order” 
service. The mail-order business is worthy 
of more study than most of us give it. We 
look upon it as an enemy, and our interest 
goes little farther than marshalling our nat- 
ural advantages which offset its best sell- 
ing points. That is all right as far as it 
goes. The mail-order house does not have 
our advantages, so it must develop a serv- 
ice to overcome as far as possible its own 
disadvantages. Although it has done this 
to a degree, experience shows that we need 
not fear it. But suppose our positions were 
reversed and they and their service were in 


News and 


How Dealer Boosts Home Building 


GRAND JUNCTION, CoLo., Dec. 8.—A_ notable 
stroke of home building publicity was the pub 
lication, through the enterprise of the Independ- 
ent Lumber Co., of this city, of an 8-page home 
builders’ section in the Sunday edition of the 
Daily Sentinel of Nov. 23. This supplement was 
featured by a double page advertisement of the 
company, bordered with twenty-five halftone 
cuts of residences and other buildings for which 
it has furnished material during the last year. 

The text of the advertisement emphasized 
the home building service which the company is 
prepared to offer, and invited especial attention 
to the fact that numerous lines of business aside 
from the lumber dealer profit every time a new 
home is built. On this point, the advertisement 
said : 

It seems that most people have a mistaken idea 
that the lumberman and contractor are the only 
ones to benefit from the building of a new home in 
the city, but just look at the following list of 
those who really profit when a home is built: Real 
estate dealer, architect, mason contractor, carpen 
ter, hardware merchant, plumber, electrician, heat 
ing contractor, sheet metal worker, painter, decora 
tor, landscape gardener, building and loan associa 


our town and we were outside and were try- 
ing to sell to our old customers. I wonder 
if we’d do as well as they are doing now. 
Not long ago I had the pleasure, if it can 
be called such, of seeing a permanent home 
building exposition maintained in Chicago 
by a large mail-order concern and of learn- 
ing something about its unified service. I 
tried to imagine this service set down in a 
local yard and myself in another yard in the 
next block competing with it. The picture 
was not pleasant. We mention this merely 
to indicate the possibility that some of us 
have not yet plumbed the depths of retail 
sales and service. 


Self-Satisfaction Stultifies 


The Realm does not want these things to 
be misunderstood. We are not suggesting 


that the industry is out of date or inefficient, 
nor are we suggesting that radical changes 
must be made at once. A retailer who gets 
ahead of his community in the service he 
offers is in almost as bad a way as is the re- 
tailer who drops behind his community. 
These almost random observations are not 
intended to frighten or depress. They are 
intended to draw attention to the fact that 
industry and merchandising in the United 
States are progressive, and to suggest a few 
matters that are likely to receive thought 
in the near future. A great enemy of busi- 
ness is the self satisfaction that stands in 
the way of healthy development. This win- 
ter season, with the conventions coming on, 
is a good time to think about the industry 
as a whole and about its relation and our 
own to the future. 


usiness Ideas for Retailers 


by fire. A 12-car switch track runs through the 
yard, with a driveway on either side. All un- 
louding is done with the aid of roller conveyers. 

The plant oceupies nearly two blocks. The 
buildings include one large triple shed, with 
three decks; a single triple deck shed for com- 
mons, and four large warehouses. 

The company does most of its delivering with 
motor trucks, of which it has five, three of which 
are equipped with roller bodies to facilitate un- 
loading common lumber. 


Helps Sales By Boosting Town 

WiLpwoop, N. J., Dee. 8.—Selling building 
materials by ‘‘selling the town’? is the idea 
behind « monthly newspaper entitled ‘‘The 
Home Builder,’’ published by the T. 8S. Goslin 
Lumber Co. This paper differs from the usual 
dealers’ ‘‘house organ’? in that it lays special 


stress upon the advantages of Wildwood as a 


summer resort and all year place of residence. 

‘<The man who comes to us for a little lumber 
or a bit of screening and some nails is our 
best bet,’’? said H. Foster Goslin. ‘‘It is our 
job to sell Wildwood to him; to make him 
spend all his summers here; perhaps make it his 





Uptodate retail establishment of the Independent Lumber Co., Grand Junction, Colo. 


tion, abstractor, surety bond agent, 
agent. 

To this list there might well be added the light 
and power company, the gas company, the tele 
phone company, furniture dealer, dry goods mer 
chant, jeweler, music store, and many others. 

Then, too, the building of a new home indirectly 
benefits the grocer, butcher, ieeman, milkman, news 
paper publisher, tailor, laundry, drayman, la 
borer, and practically every other business in town, 
besides being of paramount interest to the schools, 
churehes, doctors, dentists, street railroads, clubs 
and societies. 

Now can you see what the addition of each new 
home in Grand Junction means to you 4 


Insurance 


The shed, offices and equipment throughout 
of the Independent Lumber Co. constitute a 
model of retail yard efficiency and convenience. 
The plant is thoroughly modern and up to the 
minute, having been rebuilt about three years 
ago, following destruction of the old buildings 


year round home. It seems to us that this idea 
of selling a town to sell building materials, 
using the newspaper as a medium, can well be 
used by firms in cities and towns other than 
resorts, for after all if you sell a town to a man, 
he will know you, not your competitor. You will 
gain his confidence, and whether or not you are 
the low bidder, in the majority of cases you 
will get his business. ’? 


THE DECEMBER PRICE LIST of the John 
Schroeder Lumber Co., Milwaukee, Wis., makes 
a bid for Christmas business by calling atten 
tion to the fact that ‘‘real cedar chests’? are 
sold by the company. The timely tip reads: 
‘*Here’s a helpful Christmas suggestion. Build 
or buy ‘‘Her’’ a real cedar chest. Size 18” x 
18” x 34” costs only $9.50 in the knock-down, or 
$15 set up. Other sizes in proportion.’’ 


New Retail and Wholesale Firm 

PITTSBURGH, PA., Dee. 8.—A new entry in the 
local Jumber and millwork field is the Ham- 
mond Lumber Co., recently incorporated, with 
main yards and office at 524 Melwood Street, 
Where a retail and wholesale lumber business 
is curried on, 

The company is head- 
ed by David S. Ham- 
mond as president and 
general manager. Mr. 
Hammond is thoroughly 
experienced in the lum- 
ber field, having recently 
been connected with the 








DAVID S. HAMMOND, 
Pittsburgh, Pa.;: 
Who Ileads New Lumber 
Company 





Keystone Lumber Co., 
of this city, as sules 
manager. He began his 
career in the lumber 
business *in 1913, with 
the Vandergrift Box 
Co., at Vandergrift, Pa., 
receiving his early train- 
ing under A. A, Lans- 
berry, general manager. Tn 1916, Mr. Hammond 
hecame associated with the Keystone Lumber 
Co. as lumber inspector, his diligence and effi 
ciency leading to promotion to the position of 
sales manager, which he resigned to organize 
the new concern. Mr. Hammond is « member of 
a number of prominent clubs, and is well known 
in local business circles. 

The company reports very satisfactory busi 
ness since its organization, and now hus orders 
hooked ahead sufficient to keep busy for the next 
four months. 





@eaaeaaasaaaanan 
Firm’s Thirtieth Anniversary 

GALESBURG, ILL., Dee. 8.—Twenty-five friends 
of the J. (. Simpson Lumber Co., retail firm 
of this city, gathered at the home of President 
Simpson, last Friday night to celebrate the 
firm’s thirtieth anniversary. The group in- 
cluded members of the firm’s personnel and oth 
ers prominent in the lumber industry in_ west 
central Illinois. Place cards at the table bore 
illustrations of the first plant, with the date, 
Dec. 5, 1894. In 1908 the Simpson company was 
merged with the MeClure yards as the Simi 
son-McClure Lumber Co., now occupying the 
block south of Main street on Prairie, in the 
heart of the business district. The main offices 
of the company are in the Commercial Building, 
where they have been located seventeen years. 
Among the guests were F. C. Denkmann, of 
Rock Island, prominent lumberman and _ repre 
sentative of the famous lumber family; W. M. 
Simpson, of Indianapolis; Mr. and Mrs. 0. %. 
Custer; Mr. and Mrs. A. J. Powelson, Sterling: 
Mr. and Mrs. J. B. Lewis, Elmwood; Mr. and 
Mrs. H. W. Booth, Mr. and Mrs. J. Ross Me 
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Clure, Mr. and Mrs. Wallace Thompson, and 
Miss Gertrude Main, of Galesburg, and W. E. 
Simpson, of Atkinson. 


PASSA SZ SS EEE ST fy 


Opens Sixth Retail Yard 


NEW York, Dec. 9.—The Dykes Lumber Co. 


be in charge of the new Front Street yard. 

In addition to these six yards the company 
operates warehouses at 600 West 34th Street 
and 630 West 36th Street, Manhattan; 195 
South Elliott Place, Brooklyn, and at 11th and 
Hudson streets, Hoboken, N. J. At these ware- 
houses a reserve stock of specialties is carried 


lot. One building is at the apex, and two build- 
ings are on each of the two streets forming the 
triangular lot. 

All of the space, both within and without 
the bungalows, is used to the best possible ad- 
vantage. The five buildings are identical in 
construction, design, interior, finish and furnish- 





announces the opening of its sixth yard in the 
Metropolitan district at 260 Front Street, cor- 
ner Dover Street. The new yard occupies a 
five-story building at the above address, and is 
located one block south of the Brooklyn bridge. 
The company now operates four yards in Man- 
hattan, one in Brooklyn and another at Ho- 
boken, N. J. 

On Oct. 29 the Dykes company opened its 
fifth yard at 158 Prince Street, and the an- 
nouncement of the sixth unit within such a of 
short time comes as a real surprise. However, 
ihe Front Street proposition has been under 
consideration for several months, for in analyz- 
ing Manhattan territory with the idea of further 
developing their sectional distribution system 
the company had decided that the territory now 
covered by the Front Street yard presented the 
most promising field for an additional yard. 

While plans were being formulated for the 
acquisition of the site on Front Street, however, 
the opportunity to acquire an established yard 
at 158 Prince Street was presented, and inas- 
much as the company had favorably considered 
the Prince Street territory, arrangements were 
soon completed and the establishment of the 
fifth yard was soon a matter of record, and so 
now the byword of the Dykes Lumber Co. is 
«Six Service Centers.’’ Incidentally, judging 
by the way the company is branching out, it 
might adopt for its anthem, ‘‘ Kast Side, West 
Side, All Around the Town.’’ 

At 260 Front Street the company’s policy 
of ‘‘Prompt, courteous service’? will be ob- 
served; and the stock will include over five hun- 
dred patterns of moldings, together with prac- 
tically every item of lumber used in modern 
building and repair operations. This yard will 
also carry a stock of building specialties. 

At the new yard, us at all other Dykes yards, 
all stock will be stored entirely under cover. 
Louis I’. Kreyer, who for the past few years 
has been manager of the 24th Street yard, will 


and also for their 
tain products. 


school usually 


kind. 


provided, 


for distribution to the various yards as needed 
wholesale business in 


The spirit of the Dykes organization seems to 
be ‘‘Keep Going, Keep Growing.’’ the 


Retailer Builds Homes for Teachers 


In the smaller towns and rural districts all 
over the country the opening of the fall term 
finds 
frantically hunting for sheltering homes of some 


In many towns, and even in cities of 
considerable size, the teacher often has great 
difficulty in finding living quarters that are 
satisfactory both as to conveniences and rental. 

It is to meet this perennial demand that an 
Oregon lumberman, J. E. Olinger, of the small 
city of Milton, has built five cozy bungalows in 
a neat group, and now they are housing five 
happy teachers and their families at the modest 
rental of $25 a month, furnished complete. For 
three of the bungalows garage apartments are 
The bungalows occupy a triangular 


ings. Each building stands on a foundation 
20x25 feet. 

The interior walls are of a light gray tint 
that harmonizes well with the gray enamel for 
woodwork finish. In the living room of 
ach home is to be found a built-in bookease, ¢ 
built-in clothes closet, a window seat and a 
breakfast nook. The dressing room is not very 
spacious, being 6 feet 6 inches by 7 feet two 
inches, but it is well equipped, having a built- 
in dressing table, drawers and a two-panel glass 
door clothes closet, as a unit. The folding bed 


cer- 


some new teachers 





These cozy bungalows, built by an Oregon retail lumberman, provide homes for school teachers, 
thus solving a problem that is acute in many communities 


is attached to a large, centrally pivoted panel 
door, and swings down into the living room at 
night while in the daytime it is folded up and 
swung into the dressing room. The kitchen is 
6% feet by 11 feet. It has built-in cupboards, 
counters and drawers, sink, folding ironing 
board, wooden fuel container and a built-in re 
frigerator. 

These handy little homes have proved a great 
boon to the five small families of teachers that 
now occupy them. They are glad to have such 
convenient and cozy homes. 


Turning “Slow” Customers Into Prompt Payers 


(Continued from front page) 


office toward the objective of keeping book accounts down to the lowest 
possible point. 

At the close of last year, the firm had on its books, in outstanding 
accounts, between 11 and 12 percent of the volume of business for the 
year, this pereentage including notes taken in settlement of accounts. 
At close of the preceding year, the accounts were considerably under 
10 percent, but collections in 1923 were a little slower. 

The firm’s policy may be briefly outlined as follows. Where the credit 
risk is satisfactory, material is sold on 60 days’ time, with the under- 
standing that if the account is not paid promptly at that time interest 
thereafter will be charged at the current rate. Each yard maintains 
an ‘old uccount list,’’? covering all accounts on which any part is sixty 
or more days old. These lists are sent in to the general office every sixty 
days, and the collection department sends notices to each of the de- 
linquent debtors. On this point, also, some of the managers were rather 
doubtful when the system was first installed, fearing that their customers 
would take offense, but the company laid down the policy that if any 
customers did not wish to comply with sound business practice it would 
he better off without their patronage. This system, it may be added, 
has been functioning very satisfactorily for a number of years. 

During October of the present year, the company had as large volume 
of sales as for any month during the last two years, and the total out- 
standing accounts and notes represented considerably less than forty-five 
days’ business; in fact, quite a number of the yards had less than thirty 
days’ business on their books. This does not mean that these yards had 
no accounts older than thirty days, but that the aggregate book accounts 
were less than the total business for the month. 

‘“We discovered years ago,’’ said J. A. Bowman, ‘‘that it is necessary 
to have a system and follow it out. Early in the game we used to try 
to force collections more or less spasmodically, working at it diligently 
for perhaps thirty days; then the matter would be dropped and no 
systematic attention would be given collections for another sixty or 
tinety days or until money was needed. We found that this would not 
bring results, and for some years past our collection department has 
Operated just as regularly and religiously as any other part of our 
business, ?? : 

On the general subject of credits and collections, a letter just re 
‘eived from the Oettinger Lumber (o., Greensboro, N. C., is of interest, 


because it reveals a definite intention on the part of the lumber and 
building material dealers of that city to clean up a situation which had 
been allowed to get into pretty bad shape. In fact, users of these mate- 
rials seemed to have overlooked the fact that lumber is just as mueh of 
a cash item as clothing or any other commodity, and seemed to feel that, 
by virtue of long accepted usage, if nothing else, they were entitled to 
long and indefinite periods of eredit. To remedy this situation, the 
dealers of that city have been enclosing with their statements, and other- 
wise distributing to their trade, printed slips signed by twenty-two firms 
dealing in building materials, reading in part as follows: 

Throughout the country, lumber, lumber products, 
and other building items are priced on a cash basis 

Credit is extended in most cases as a convenience to the purchaser— 
that he may pay his bills in one lump sum—usually by the week or month. 

Present day economic methods of doing business do not justify the carry- 
ing of accounts for long periods. We believe, therefore, a statement and 
observance of our terms will prove mutually beneficial to Owner, con- 
tractor and seller: 

‘“‘Material sold by us is net cash on delivery To those having charge 
accounts, bills are due on first of month following delivery, except where 
statements are mailed on the Ist a final limit to the 10th is given. These 
terms apply in all cases unless arrangements to the contrary are made 
at time of purchase.” 

Commenting upon the article ‘‘A Collection System That Works,’’ 
appearing on page 40 of the Nov. 8 issue of the AMERICAN LUMBERMAN, 
Hf. B. Blauvelt, of the Hackensack Coal & Lumber Co., Hackensack, N. J., 
writes: ‘‘I must say that the collection system you described is the 
best I have ever seen. What makes it particularly good is itemizing the 
payments right at the beginning, with the date on which they will fal) 
due. I believe, however, that these cards should be made in duplicate, 
the dealer keeping one and the man who has made the 
other, so that he can be guided in making his payments. 

‘*T might also suggest that the partial payment be put in the form of 
separate notes, falling due on serial dates, and collected through the 
bank. We have had considerable success with this plan. The bank 
notifies the debtor that his note for a specified amount is due, whieh gives 
the customer the feeling that he is doing business with the bank, which 
can not be put off. Your system certainly looks good.’’ 

The system to which the above correspondent refers is so simple and 
inexpensive that it may readily be installed, and for many firms it will 
he found just the solution needed for the vexed problem of finding a 


simple, easily operated method of following up collections. 


steel, paints, 


iron, 


agreement the 
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National Production, Shipments and Orders 
WASHINGTON, JD. C., Dec. S—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1924, Nov. 29; 1923, Dec. 1— 1924 1923 1924 1923 1924 __1923 
Rs irerah) FORKS: DSEOOINCIOIEs 6-6. 520 SKS bits lee ss aio s.seS cows ta ewle eats 67,092,473 74,941,893 77,418,583 64,551,204 85,753,679 73,614,327 
West Coast Lambermen’s ASSOCIAtION ....«.2-. a6 cco 6 b0.00s ne wae os 90,827,351 104,109,578 91,795,000 104,576,121 115,861,635 102,424,207 
Western Pine Manufacturers’ ASSOCiation..........00.ccceeseee 23,160,000 27,301,000 23,466,000 19,507,000 39,375,000 at, 550 000 
Californian RedWood ASSOCIAUON «.....<.0:6.66:si98% noe ee BO aacWiase owsoes 7,820,000 10,003,000 6,837,000 rere 7,353,000 4.8: $25,000 
Worth Carolina Fine AsGSOCHREION Gocco :6:c:e:6. 0-0 05.00 66 6 6s aes ee ess 5,398,092 6,369,874 6,303,774 387,708 6,326,680 4,856,959 
Northern Hemlock & Hardwood Manufacturers’ Association 1,238,000 1,176,000 2,099,000 1453 ,000 1,438,000 1,407,000 
Northern Pine Manufacturers’ ASSOCIATION... ......00cc cee cvcce 1,222,000 2,724,000 7,422,700 7,579,200 8,722,000 5,856,000 
PACT COMET, CU cig Co, | a aS eee en eee ey PE ret 196,757,916 226,625,345 ~ 215, 342, 057 210, 111,2 264,829,994 220,533,493 
Forty-eight weeks: Dec. 30 to Nov. 29; 1923, Dec. 31 to Dec. 1— ’ 
SSieret techie SPLENG: A RII CTALIION: «.o.6.5.00006 alk Kis 685.0 0 EO Fas BOER 3,741,374,058 3,749,518,698 3,776,671,771 3,795,520,008 3,740,005,872 3,597,711,512 
West Coast Lumbermen’'s Association. ............0ccccccceeece 4,488,154,300 4,893,025,562 4,592,556,077 5, 28, 027,816 4,521,870,993 4,891,301,710 
Western Pine Manufacturers’ Association, .............00e eens 1,502,130,000 1,62%,250,000 1,399,177,000 1'415°320000 1,407,635,000 1,328,136,000 
California, Redwood ASSOCIATION, 6.6.56 icscice vise tec saws cw ew sweees 407,513,000 459,653,000 327,113,000 430,493,000 327,075,000 415,322,000 
North Carolina Pine Association..............+6- wea Cotta seeks New pe ee 362,676,029 417,983,839 368,705,044 428,984,581 333,711,720 340,959,617 
Northern Hemlock & Hardwood Manufacturers’ Association... 134,993,000 118,016,000 115,446,000 118,257,000 88,785,000 101,425,000 
Northern Pine Manufacturers’ Association.............ece0eceees 415,822,800 481,798,300 412,361,400 389,977,700 408,844,000 364,765, 000 
Tatala: forty -Cishl MWEEB sox aici 6 diss Sos 058 See RAS ORS ORw ES 11, 052, 663, 187 ] 1,7 48, 245, 399 10,992,030, ),292 11,606,580,105 10,8 827, 927, 585 11,039 6! 20,5 39 
California White & Sugar Pine Manufacturers’ Association 
PO IO WEEE: 66:5.6on 8 suit one 64990 24S SRDS FOO ODER pe a: Bi Rweaccces sewed’ 
PO I SNOW ec 055% 6 Sie 4010 a 8b Se Ree Ld eee a eee ae a See pee S| rr Lia | 
Hardwoods: 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 48 weeks............ 174,523,000 123,766,000 149,421,000 152,005,000 136,352,000 135,231,000 
*Revised figures for forty-eight weeks; not included in general totals; represents about 69 percent of cut in region. 
e es 
Record of Direct Sales of Douglas Fir 
SEATTLE, WaSH., Dee. 6.—Direct sales of Douglas fir from Nov. 24 to Nov. 29, inclusive: 
Sales—— Prices -—- Sales—— Prices oa 
V. g. flooring No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
No. 1 ......+-++. . . Fe ES 6 (io. 2 and better... ........ 5.08 see 9 $37.00 $28.50 § 8.50 
ee ee 78 357,000) 8 48.00 41.00 ER ENO go ee asain Temas ae 22 160,000 10 = 30.50 23.50 7.00 
Be On tivo sais de ws ou eaeseans 24 184,000 33.00 28.00 5.00 : z ee 
S.. 2: flooring- Common, No. 1 SIS- 
4” No. 2 and better. sate 230,000 7 33.00 24.50 8.50 AREER erarere ears keer 77 681,000 7 19.50 15.50 4.00 
NDE Bo ice Rickc.ce cee cee OR OORS ) 52,000 5 23.50 20.00 3.50 Me apmin Pie ermane bs lesirare ay eye Wesarere 20 94,000 5 19.00 16.00 3.09 
6” No. 2 and DECER? . 6 kk seo 5% o6 oo 9 38.00 oe 9.00 Dimension 
Pao Be iwamnr aera y 39,000 } 31.00 25.00 UUs Dea SME MAL ai eat uails sa ae 102 448,000 4 16.50 15.00 1.50 
epping ; ; 7 a oe BG on eb a Anke an ea eee 92 385,000 1 19.50 16.00 3.50 
ig better. . é po ew a ee 19,000 ‘ 67.00 57.00 19.00 Teen ae se ENS eerie ¢ 61 193.000 6 20.50 17.00 2 5 
‘inish— eer ctee 43 38 20.5 01 3.5 
pa ae ee ; ea save Ae 21,000 6 59.00 50.00 PO0- Wee. “i pres aang fil Wee) ae ee ’ ve = ~ 3 ” 
Casing and base... nesea. a 4,00 3 64.00 61.00 3.09 2X6" & 8”, 22-24"... 11... 2. 28 68,000 10 24.00 17.00 7.00 
~ Ceiling, Bh 4” WSR ae ohare ghareiare oun 6 14,000 3 21.00 18.50 2.50 
No. 2 and better.............. 90 576,000 11 29.00 22.00 7.00 Lath 
No. 3 i a tincshrie ee tio. 14 71,000 5 24.50 18.50 6.00 BPMN = cab cto hala ts tes rience hr elas aiotereiehugie shee 18 484,000 5 3.50 2.50 1.06 





Bureau of Census Delivered Prices 


WASHINGTON, D. C., 


shingles, as the average 
these being seleeted from the complete list. 


paid Nov. 1 by contractors for building materials delivered on the 


Dec. 8.—The Department of Commerce has secured through the bureau of 
the census the following prices, per thousand for lumber 


feet for 
job, 


items and per hundred square 





Common Flooring, 1x4” Shingles, Extra 
No. 1 Dimension, Boards 10 to 16’ Clear, 16”, 5/2 
S1S1E, 2x4—16’ Southern Douglas , 
Southern Douglas 1x6” pine fir Red 
pine fir No. 1 "CC, ee. Ne, 2 v2. cedar Cypress 
Rocksord . ..56.... or . $54.00 $54.00 $47.00 $ 82.00 $ 94.00 | ree 
PAT EOI sie cen secu cere ees <¥. 5 | ee 50.00 105.00 105.00 | 
Schenectady ...... 45.00 45.00 45.00 US oy, | | rer 
PR EINDs oo.d 5: 55.08. aS xr8i S'S ero a eI 5.00 60.00 50.00 $5.00 115.00 Oe.  teeea 
a re era re er ee Heo) 0 eee CO00. awe a 90.00 6.00 $ 6.50 
SPUREET:. Gb.A'e'a.0 so 5.w he Tee DEEN RS 17.00 S700 > Siena 90.00 80.00 6.50 6.50 
SR MMMNRGEIS CROMER © sch 5:55'ca raisins ROE 45.00 45.00 50.00 SS | rr C0 | deems 
PHORYEOOTS. -ocuosaun oe kvekon sewn 1 | rrp 54.00 R00:08 = ncves 6.30 7.20 
e 
Hemlock and Hardwood The West Coast Review 
OsHkOSH, Wis., Dee. 8.—The following is a SEATTLE, WASH., Dec. 6.—For the week ended 


summary for comparative purposes, of figures as 
to the hardwood and hemlock movement sup 
plied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twenty- 
five firms that ordinarily ship about 30 percent 
of the total monthly shipments reported to the 
association by all members and shows averages 
for September, October, November and year to 


date, also weekly figures for November: 
Hemlock 

Period Firms Cut Shipments Orders 
Weekly averages— 

September 4,240,000 2,537,000 1,788,000 

October ..... . 2,709,000 2,645,000 1, 454, 000 

Year to date. .. 2,862,000 2,406,000 1,869,000 
MON: Ass shen« 20 3,195,000 3° 887,000 1,360,000 
Nov. Bus nweiknne 18 2,016,000 1,759,000 1,275,000 
Nov. 15........ 22 2,395,000 3,230,000 4,296,000 
Nov. 22........ 25 2,620,000 3,173,000 1,734,000 
Nov. 29........ 24 2,810,000 3,098,000 2,319,000 

Nov. average 2,607,000 2,829,000 2,196,000 

Hardwood 

Weekly averages— 

September 2,468,000 3,396,000 2,477,000 

October 4s... 1,184,000 3,040,000 2,869,000 

Year to date. .. 3,650,000 3,130,000 2,854,000 
RON Seven 20 1,048,000 3,455,000 2,640,000 
Nov. Peke Seeks 18 1,223,000 2,307,000 2,992,000 
uo A | 22 2,159,000 3,574,000 3,405,000 
NOW. Bose awan aw ee 3 794, 000 4,081,000 2,930,000 
OC. ae: eae a . 24 3,071,000 4,060,000 3,987,000 

Nov. average 2, 058,000 8,495,000 3,190,000 





Nov. 29, 118 mills report as follows to the West 
Coast Lumbermen’s Association: 


Feet 


Production - 90,827,301 





Shipment . 91,795,000 21% below orders 
M9PGCTS: 5.35820 115,861,635 28% above production 
Shipments— 
Water delivery: Feet Feet 
PPOUIBINIO: 6:0 bsdiiciosandauws ns 28,473,441 
ES CTC. i ASN ae oe rea EE 11,195,934 
Total Water (43%) ees wince da o0.00-000 BOPOORIOUD 
RUBS TSO rete oc nas sata adn wee avaG ewe 47,100,000 
Local auto and team deliveries........ 5,025,625 
OCA) PMIDIMCIEGS 66a os oe hw ewe ee 91,7 795, 000 
New business— 
Water delivery: 
fOr. | [A end ener ae ae 33,576,009 
SUAS Nido Ces a kv se ae 18,910,001 
Total water (45%)........cccceescceee 52,486,010 
ge | FAM Be OE ct 1c Sn 58,350,000 
Local auto and team deliveries........ 5,025, 625 
Total Mew PUSiNESS. 6.66 6. c6cescece Lio, 861,6 635 
Unfilled orders— 
SIGTMOREIC PARPO 6.65 cskc kde ee awewisiee 156,482,635 
SUMO E) Hie eb alegre ee 91,925,230 
RPA A) HOMIES cc ni Fv asc yrs ecto nares 124,950,000 
Total unfilled ....... cc cecccecueeee! 373,357,865 


e e 
National Analysis 
WASHINGTON, D. C., Dec. 8.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Nov. 
29, ordefs and shipments being shown as _ per- 
centages of production: 


During During 48 
Week Ended Wks. Ended 
Nov. 29 Nov. 29 


No. of Ship- Or 
mills ments ders 


Ship- Or 


Associatious ments ders 


Southern Pine ...... 125 115 128 101 100 
Wiest COASl aii c eck 118 101 128 102 101 
Western Pines: . .<+<. 37 101 170 93 94 
CANE, Pines® occas 15 147 142 iis 
Calif. Redwood ..... 15 87 94 80 = 80 
No. Carolina Pine.... 38 417 117 102 92 
No. Hemlock & Hdwd.t 18 141 119 86 73 
Northern Pine ...... % 6OT Ti4 99 98 

{373 111 135 99 9S 


*Represents 3S percent of cut in region. 
‘Includes hardwoods and softwoods. 
tLast week there were 


reports from 373 


e e e 
Oak Flooring Statistics 
The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics: 


mills. 





Production, Shipments and Orders, November, 
1924 
Feet 

COE oes ies: : xine) 00.0 eV bro rate. tlw 37,064,000 
RETIRE TEMIVEN 3 ucoarecscanceacdace oecoal hie ng 35,721,000 
Orders— 

BORE ela Era ete ot alg Sits pee ees 46,103,000 

MTP GME OES. Woot. ciseierid ale si Rieidal ese 47,883,000 


LOCKS. ON NANG DEC. Li soca sc vscccsceaves 41,795,000 
Consolidated Figures for 11 Months Ended Dec. 1 


PROGOMCEION  cisic awd Nena imicerk-eeroesucew 381,138,000 
SPINE IUOTNGS: << aseicisatasreitecn mh eiowreare aeiwians 389,025,000 
ORGEUS! 5. n-cn roa cite meee ne ween weet 390, 914,000 


Weekly Statistics 
The following are statistics for the weeks 
ended as shown and comparative periods: 


1924— Production Shipments Orders* 
IN OVE DOT abies sus 7,416,000 8,323,000 10,029,000 
EN ORB oibie 6660s. 06 7,921,000 7,556,000 13,428,000 
INGVi B20 issceeree 31,001,000 30,208,000 39,917,000 

1923— . 
Nov. 5-Dec. 1... 21,728,000 19,989,000 22,706,000 

*Orders booked for the week ended Nov. 29 


were 35 percent over production, and shipments 
were 12 percent over production. 





*Thirty-five mills. 


{Thirty-six mills. 
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California Redwood Data 


SAN FrRANcISCO, CALIF., Dee. 6.—The follow- 
ing information is summarized from the Cal- 
jfornia Redwood Association’s report for the 
week ended Nov. 29: 


Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 

mills Feet duction Feet 
Production ... 15 17,820,000 100 10,200,000 
Shipments 15 6,837,000 87 8,900,000 

orders— 
Received .... 15 7,353,000 94 9,500,000 
On hand.... 14 29,058,000 ha 39,800,000 
Detailed Distribution for Week 

Shipments Orders 
Northern California* ...... 3,185,000 2,959,000 
Southern California* ...... 1,469,000 1,017,000 
MROMSGEDED (ano he ceo eatioriowens GEOG § <stawacs 
MAMEDEINE sisddccuecleuse vend 1,391,000 2,997,000 
WORUMEN). 22 beaddeos-oeeawsunce 741,000 380,000 
6,837,000 7,353,000 


California White Wood 





Shipments Orders 

15 mills 15 mills 
Northern California* ...... 888,000 1,687,000 
Southern California® ...... 805,000 39,000 
PRROENG: cicer sewers  dwace oiale 57,000 113,000 
1,750,000 1,839,000 


White wood production (15 mills) was 2,288,000 
feet; and orders on hand end week (14 mills), 
4,962,009 feet. 

*North-and south of line running through San 
Luis Obispo and Bakersfield. 

tNevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





Western Pine Summary 


PORTLAND, ORE., Dec. 6.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Nov. 29, from 
thirty-seven member mills: 

Percentage of 
Pro Ship- 


Cars Feet duction ments 

Production ee GUNN, cixvede, scales 

Shipments* . 939 23,466,000 101.32 ..... 
Orders— 

Received 1,575 39,375,000 170.01 167.80 

On band.....4,682 TIT 080,000 1.2... ceorvee 


*Of these shipments totals, local sales took 18 
cars, 441,000 feet. 
; Local sales are not included as, in case of sales 
from mill yards, order is almost synonymous with 
shipment. 

Bookings for the week by thirty-four identical 
mills were 107.59 percent of bookings for pre- 
vious week. 





California Pine Sales 


San Francisco, Cauir., Dee. 6—For the 
period Nov. 23 to 30, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales as follows: 


California White Pine Mixed Pines 


Feet Common— Feet 
Nos. 1 & 2 clr. 156,000 NO. 2 «1... 385,000 
€ Select ....:. 495,000 iy (3, See 822,000 
D select ...... 565,000 No 4 aies eed 133,000 
No. 3 clear.... 360,000 No.5 ....... 9m 000 
Inch shop .... 51,000 No. 1 dimen.. 295,000 
No. 1 shop.... 620,000 No. 2 dimen... 24,000 
No. 2 shop.... 658.000 Form stock... _ 10,000 
No. 3 shop... .1,033,000 ; _ Lin. ft. 
Dé&btr., short. | 35,000 Beveled siding— | 
Panel, A all 3/1) je 62,000 
widths’. 4.000 Se ee 74,000 
Shop, stnd. 2.000 D mr ee ee ee 257,000 
errr ee eee 8,000 
.. Sugar Pine White Fir 
Nos. 1 & 2 clr. 309,000 Feet 
e RGlect .. .....: 209,000 C&btr. 2.6.2.2; 16,000 
D select ...... 103,000 No. 3 com. & 
No, 3 clear.... 208,000 Ree 51,000 
neh shop 77,000 No. 4 com., 
te 1 shop 803,000 Ct eae 30,000 
“9. 2 shop 531,000 No. 1 dimen.. 338,000 
No. 3 shop 117,000 No. 2 dimen.. 119,000 
Nos, 1 & 2 clr., i 
Stid. ow... 10,000 Box 
Mix. pine, 4/4, 
Douglas Fir all widths .. 31,000 
Cébtr. ...... 55,000 Mix. pine, 5/4 
Com., 4/4, all cia: and 6/4, all 
aweths ...., 121,000 widths ..... 53,000 
om., 5/4, all Lath 
Tieatths ..... 86,000 Mix. pine— _ Pieces 
Dimeramers 19,000 Ts See 1,030,000 
“nsion 50,000 1S CY Ae 250,000 
Y 2 7 
ae Cedar pg DO ecvosscce yo 
Miscellaneous. White fir, No. 1 100,000 


261,000 





Northern Pine Statistics 


MINNEAPOLIS, MINN., Dee. 9.—Produetion of 
northern pine for the week ending Nov. 29, ac- 
cording to a report just issued by Walter El- 
linger, secretary Northern Pine Manufacturers’ 
Association, was only 1,222,000 feet, as only one 
mill operated in that period. Seven mills re- 
ported sales amounting to 8,722,000 feet, a re- 
duction of 2,000,000 feet compared with the 
preceding week, when nine mills reported. Mills 
which will cut during winter have not yet be- 
gun operations. Sales are overtaking produc- 
tion, and there is virtual assurance that by the 
end of the year there will be less northern pine 
on hand than there was at the beginning. 





North Carolina Pine 


NorRFOLK, VA., Dee. 8—The North Carolina 
Pine Association makes the following analysis 
of figures from fifty-two mills for the week 
ended Nov. 29: 

—Percentage of— 


Production Ship- 
Production— Feet Normal* Actual ments 
Actual 9,424,815 73 
Normal 12,966,000 wa eas 
Shipments 10,656,035 82 113 oe 
| re 9,832,680 76 104 92 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

yAs compared with last week, there has been a 
decrease in orders of 7 percent; last week there 
were reports from forty-eight mills. 





Start Operation of Hardwood Mill 


EwineG, Tex., Dec. 8—Early in November the 
Angelina Hardwood Co. announced that it had 
succeeded to the business of the H. G. Bohlssen 
Manufacturing Co., manufacturer of hardwood 
lumber, and that the personnel of the company 
would remain the same as before. A new band 
mill was under construction at that time, which 





View of the new sawmill plant of the Angelina 
Hardwood Co., Ewing, Tex. 


it was expected would be put in operation shortly 
after Dee. 1. Officials of the company now 
announce that construction of the mill has been 
completed and that it will be put in operation 
Dee. 15. It is an 8-foot band mill, with a 
7-foot resaw of the latest improved type, and 
other machinery of most modern construction 
and design. The company also has installed a 
planer, dry kilns and steam boxes. 

The company has on hand 750,000 feet, each, 
of red and white‘oak and sap gum which was not 


Modern sawmill machinery in the new plant of 
the Angelina Hardwood Co. 


A 


KS MF. ly tr i eee 


pc 5 PC 





burned when the old mill was recently destroyed 
by fire. All the company’s No. 1 common and 
better sap gum is steam cured, and it is the 
intention to produce the best possible quality for 
customers along with service. The company’s 
motto, as heretofore, will be ‘‘Quality First, 
Service Always.’’ 


New Town With Four Yards 


LUBBOCK, TEx., Dec. 8—The newest town in 
Texas, Anton, located 20 miles northwest of 
Lubbock on the Santa Fe Railroad, in the 
southern part of the Texas Panhandle, is less 
than a week old, but has already four lumber 
yards that are well under construction, and some 
of them doing business. This flourishing em- 
bryo city was opened with a sale of town lots 
Dec. 3, and before 10 o’clock that day one 
enterprising lumber concern was delivering ma- 
terial from cars waiting on the railroad right- 
of-way, to build its own sheds, and for the 
erection of stores and residences started before 
the townsite auctioneer got well warmed up. 

The yards are being established by the Pan- 


handle Lumber Co. of Amarillo, Higginbotham- 
Bartlett Lumber Co., Dallas; Cicero Smith 
Lumber Co., Ft. Worth, and the Whaley Lumber 
Co. of Lubbock. The Panhandle Lumber Co. 
got the drop on its friendly rivals by having 
several cars of lumber shipped beforehand, and 
a fleet of trucks bringing in more material from 
some of its yards in neighboring towns. No 
company was allowed to select a site before 
the day of opening, locations being determined 
only by competitive bidding. As soon as a 
location was purchased this company immedi- 
ately started unloading material on the ground 
for the sheds, and a 2-room office that had 
already been built and mounted on skids, was 
quickly moved to its new home. Many business 
and residence lots were sold the first day and 
with many thousand acres of farm lands being 
thrown on the market with the opening of sev- 
eral large ranches in the adjacent territory for 
settlement, it is expected that the new boom 
town will furnish plenty of activity during the 
next year or two for all four of the lumber 
yards. 

W. T. Wiser is the manager of the Panhandle 
Lumber Co.’s yard and his was the first resi- 
dence started. This company purchased a num- 
ber of good building lots and has offered to 
donate a site for the postoffice. 


SAAB AAAEB: 


Appointed to State Forestry Board 


MINNEAPOLIS, MINN., Dec. 9.—Appointment 
of Osear D. Hauschild, manager of the Retail 
Lumbermen’s Interinsurance Exchange, of Min- 
neapolis, to the State forestry board by Gov. 
J. A. O. Preus was announced yesterday. The 
appointment is to fill a vacancy created last 
spring by the resignation of W. M. Taber, of 
ark Rapids. Mr. Hauschild is president of 
O. H. Hausehild (Ine.), attorney. He has a 
thorough knowledge of the lumber industry and 
forestry problems, Gov. Preus said in making 
the appointment. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dee. 11.—Following are 
f.o.b. mill prices, Dee. 4 to 6, of a varying num- 
ber of southern pine mills, being weighted aver- 
ages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Dimension, 2x4”, 16’ 


Tice erai a Bath Daawseeeesves *26.01 
antag 0975.69 NO: 2--eeeeees 12 25.50 
1x3” Bé&better .°99.99 Common Boards, S2S 
Flat grain— or S4S 
1x4” B&better .. 43.97 ie oS NG Beas eas 433.04 


> ” y 9 99 ON 
1x4” No. 2 com.. 18.89 1x 8” No. 2...... ee 


ix 8” No. 2...... 390 
1x6” No. 2 com.. 26.84 1x12” No. 1...... #52. 00 
1x6” No. 3 com.. 15.54 1x12” No. 2...... 23.57 


*Figures for Dec. 1 to 6. 
+Figures for Nov. 1 to 30. 
(‘@a@e@aeaaesaaaaaaaaan 

Tne MICHIGAN department of conservation 
has taken aggressive steps toward preventing ¢ 
repetition of the annual slaughter of young 
evergreens by directing the placing of grand 
lareeny charges against all offenders responsi- 
ble for tree cutting of this kind. According to 
John Baird, director of the department, this 
action is made necessary for the protection of 
timber on State and privately owned lands 
where evidences of promiscuous cutting have 
been discovered in former years. 
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Kiln-dried and Glued Dimension Lumber 


ASHEVILLE, N. C., Dec. 8.—‘‘ The average car- 
load of kiln-dried and glued dimension lumber 
contains about 33,000 board feet. It represents 
about 50,000 board feet of rough lumber to 
which a vast amount of Jabor and machining has 
been applied.’’ That is the reason and the 
logie on which the National Casket Co., whose 
executive offices are at Boston, Mass., bases 
the operations of its dimension mill here in 
Asheville. To this might be added that though 
the difference in weight and footage is in large 
part due to kiln-drying it is also in part due to 
the removal of shavings, trimmings ete., which 
are either marketed or profitably consumed at 
the mill. Here, then is a vast saving due to 
closer utilization sas well as to reduction in 
freight cost. 

Notwithstanding the general interest that has 
been shown in the manufacture and use of di- 
mension stock, it is believed that a mere list of 
the special dimension cut and finished by this 
Asheville mill would astonish any lumberman. 
Alphabetically, the stock ranges all the way 
from bakers’ woodwork to woodenware; includ- 
ing bee hives, book cases, churns, door stiles, 
rails and panels; ice boxes, ironing boards, 
mouldings, stair treads, radio cabinets, table 
tops, mouse and rat traps, trunks, veneered pane! 
cores and washing-machines. These items are 
named merely to show the variety of stock eut, 


which includes many items of every day use. 

The mill is equipped with modern machinery, 
each machine being operated by means of an in- 
dividual motor. All lumber is kiln-dried, after 
a period of air-drying in piles carefully laid on 
concrete foundations. From the kilns, the stock 
is carried to a tempering room, where it is kept 
until there is no danger of checking from ex- 
posure to excess moisture. The moisture con- 
tent is determined before the lumber enters the 
kilns, and tests are made daily during the 
process of drying. As the lumber comes from 
the tempering room it is handled on elevators 
which keep the top of the pile level with the 
beds of the rough-surfacing machines. This 
operation works the stock to even thickness and 
exposes the grade so that selections can be made. 

Next the lumber is carried to the cross-cut 
saws, these machines being immediately back of 
the rough surfaces. In cutting to length, selec- 
tion is made for the various products turned out, 
and, owing to the vast number manufactured, 
close utilization is possible. A piece trimmed 
from an ironing board may serve for a rat trap 
or an electrotype block; it need not be wasted. 
Chips and trimmings too small to be used other- 
wise are carried by a conveyor belt underneath 
the machines to a hog, where they are cut into 
pulp or acid material and carried directly to 
the cars by suction. , 


Then straight-edge ripping saws square up the 
stock, cutting out defects, and fitting the ma- 
terial for the Linderman dovetail or the con- 
tinuous glue-jointing machine, or for the re- 
volving spreaders and glue clamps. After the 
material has been glued up it is run through the 
cabinet surfacer, and if need be through the 
sanding machines. Another interesting ma- 
chine used in the factory is a double-end trim 
saw, which automatically trims stock from 6% 
inches in length up to 108 inches. The equip- 
ment includes also inside and outside moulders, 
and the company is prepared to make moulding 
of all types. Brass templets are used for pat- 
terns, so that any pattern ever turned out can 
be duplicated by means of the profiling attach. 
ment. Abundant storage room for the dimen- 
sion and a spur track alongside insure that the 
stock will reach the buyer in the same condition 
that it leaves the factory. 

Situated as it is in the center of a great hard. 
wood producing region, equipped with machin- 
ery beyond the means of the small manufactur. 
er and producing a multitude of sizes, the Na- 
tional Casket Co. is prepared to offer to users 
of dimension an opportunity to share in the 
economies effected. It has undertaken to put 
into practical operation the latest and most effi- 
cient machines and methods for utilizing lum- 
ber, carrying the factory to the woods. 





Close Utilization 





in Lake States Hardwoods* 





I have been asked to speak on the utilization of 
forest products in the Lake States, having in mind 
the best method of fully utilizing the forest prod- 
ucts. 

It is claimed by many writers that the lumber- 
men are wasteful and extravagant with nature’s 
products and that two-thirds of the forest products 
are wasted. This depends on what you call waste. 
I prefer to define waste as material which has been 
rendered either wholly or partially useless in the 
manufacture of products and articles of all kinds, 
but the name is sometimes retained long after a 
substance, at one time of little or no value, has 
been utilized. 

Describes Unit System of Manufacture 


In defense of the Lake States lumberman, I 
think he comes more nearly utilizing the one-time 
waste than lumbermen of any other district with 
which I am familiar. There are in the Lake States 
a number of different processes of manufacture, and 
I will try to deseribe the one with which I am 
most familiar and call it the unit system, consist- 
ing of a sawmill, chemical plant and iron furnace 
(and generally a planing or flooring mill, but not 
nlways, aS some manufacturers sell their lumber 
in the rough). 

The first requisite here is to own not less than 
thirty years’ supply of standing timber to warrant 
the outlay in plant investment. With this unit 
well balanced, we are prepared to eliminate waste 
to a minimum, as the forests of the Lake States 
are composed of many species of timber. The soft- 
woods are manufactured into lumber and_ pulp- 
wood, fence posts, railroad ties ete., according to 
the species and demands of the trade, and generally 
logged very close. This leaves the hardwood to 
be dealt with more particularly as it predominates 
in this district, as these States no longer produce 
much white pine. 

The maple, birch and beech being the timber we 
are most interested in, I will try to show you that 
there is nothing wasted. Commencing with the 
logging, everything on the land is cut clean as we 
go; the large limbs and all small timber, as small 
as six inches and very crooked, move along with 
the saw logs and any lumber that may develop in 
sawing up, is saved, as such. The balance goes 
to the wood cutting machinery to be cut up into 
short lengths and into retort buggies, through dry 
kilns, thence through the retorts where it is car- 
bonized and afterward cooled, after which it is 
turned over to the charcoal iron furnace. We also 
produce wood alcohol and acetate of lime, both of 
which are used in the solvent and dye industry. 





*Address delivered at National Conference on 
Utilization of Forest Products, Washington, 
D. C., Nov. 19-20, 1924. 








[By W. L. Saunders] 


By this process ten days from the time we fell 
a tree in the woods the so called waste is con- 
verted into charcoal iron, and other products. 


Wood-Mill Part of Operation 


It is in connection with the wood-mill part of 
this operation that I wish to particularly call your 
attention, as it is here that considerable more 
can be saved to the lumber-using public. The 
crooked logs are first cut into short lengths, then 
worked up into wood, but as the use of dimension 
stock in the rough increases in demand the good 
cuts between the crooks and defects can be cut 
to proper lengths and worked up on proper ma- 
chinery made for this purpose, thereby increasing 
the amount of good lumber and decreasing the 
quantity of wood. 

I might say in passing, that the publicity given 
dimension stock in this standardization campaign 
is having its effect, as many industries that can 
use some dimension stock in their business are be- 
ginning to see that it is to their advantage to be 
willing to pay more than a cull price for the 
material rather than have the impression that 
because the lumberman makes these sizes from 
slabs and edgings and cull lumber the product 
should be bought cheap. 


Unit Plan Permits Closer Logging 

This one-time waste, by the present unit plan, 
not only enables us to log closer, but after all log- 
ging is done we go over our choppings with wood 
choppers and cut out of the tops everything that 
is left down to the size of a man’s wrist. We 
also reach out and buy wood stumpage and cord 
wood from lumbermen who only cut for lumber, 
until you can say that in the lower peninsula of 
Michigan there is little or no waste, and the 
furnaces there are going into the Upper Peninsula 
for a part of their wood as this field is not so well 
covered but is rapidly becoming so. 

I am frequently asked how much of the hard- 
wood from the average forest goes into lumber and 
how much into byproducts. I can answer this by 
saying that it varies in different localities, but 
as some of us freight in all of our raw material 
we can come very close to the pereentages of each. 
Based on green freight weight as material comes 
from the woods, the average will not vary much 
from 40 percent lumber, 42 percent wood and 18 
pereent sawdust, bark and decayed portions, and 
this 18 pereent is used in producing steam and 
heat for the process of carbonizing the wood and 
distilling the products and power for the sawmill, 
making these plants self-sustaining as to fuel, and 
as it takes about 21%4 cords of wood to produce a 
ton of charcoal iron, and this district produces 
better than 250,000 tons of charcoal iron a year, 
we are using in this industry alone better than 


625,000 cords of wood a 
year of the so called 
waste. 

While there are other 
processes of manufactur- 
ing followed in the Lake 
States, I am a firm be- 





W. L. SAUNDERS, 
Cadillac, Mich. ; 
President Cadillac-Soo 
Lumber Co. 





liever in cutting every- 
thing possible from the 
land the first time over as 
it has proved very disas- 
trous to attempt selective 
cutting, as much of the 
timber left standing is shallow rooted and blows 
over or becomes ill shaped because of the heavy 
tops and slim bodies—to say nothing of the fire 
risk which is many times greater than in standing 
virgin timber. 
Dimension Mill Conserves Material 

As this conference is intended to bring out vari 
ous ideas as to the best method of conserving the 
forests and to produce a larger amount of mer 
chantable material, I can not help but again refer 
to the dimension mill as being able to solve this 
problem. ‘There is such a large percentage of the 
trees growing in our woods that are so crooked 
that when loaded on a sawmill carriage to be sawn 
into lumber by the time they are straightened 
there is very little left and that is the poorest 
part of the log. There is in my district a number 
of mills that cut all of their logs into short 
lengths; then saw them into ror 








sizes ‘required 10! 
working into all kinds of dimension stock; then 
turn and dry and finish all of their material ready 
for the thousand and one things for furniture fac 
tories etc. But as this field is fully covered, the 
next thing is to create a demand for rough dimen 
sion stock properly bundled and air dried. This 
can only be accomplished by a standardization of 
sizes, thus enabling the manufacturer to stock 
certain sizes the same as he does lumber, thereby 
assuring the consuming manufacturer a constant 
supply. 

But the only way to induce lumber manufactur 
ers to produce dimension stock in a large way }§ 
for the consumer to accept it in all stages of dry 
ness, as he does his lumber, and net expect 1 
have it kiln dried, as has been suggested. 

To undertake this part of the work would take 
the hardwood lumberman into a field in which he 
has had no experience and can seldom get sufficient 
volume to warrant the outlay for dry kilns ete. 
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” Receive Large Cargo of Cypress 


New YorK, Dee. 8.—The four-masted 
schooner Azoa, the biggest vessel ever to crowd 
its way into Wallabout Basin, Brooklyn, ar- 
rived last week from Florida with nearly 700,- 
000 feet of cypress for Walter N. Knauth & 
Co., 220 Broadway, Manhattan. It is believed 
to be the largest cargo of cypress lumber ever 
to arrive at this port and members of the Knauth 
firm say that it reflects more emphatically than 
anything else could do the improvement that 
has come over the cypress market in recent 
weeks. 

John Collins, of Collins & Erath (Ine.), who 
had the task of unloading and trucking the 
cargo, said that unquestionably it is the largest 
cargo of lumber ever to be nosed into Wall- 
about. ‘‘I’ve been working down here about 
thirty years,’’ he told the news representative 
of the AMERICAN LUMBERMAN. ‘‘ About the 
biggest cargo I ever saw in here before meas- 
ured somewhere around 400,000 feet. It came 
aboard a three-masted schooner.’’ 

The Azoa is 190 feet long. Its beam meas- 
ures 34 feet and its depth is 16 feet. It is a 
vessel of 613 tons. It is commanded by Capt. 
J. E. MeLean, a veteran seaman of the old 
school. 

The Azoa left Jacksonville Nov. 23 and the 
voyage up the coast was uneventful until it 
reached Northeast Lightship off Philadelphia, 
where it ran into high winds and heavy seas. 
The storm caused Capt. MeLean to anchor the 
schooner off Sandy Hook last Monday morn- 
ing and late that afternoon he started the last 
leg of the trip to Brooklyn. James F. Higgins 
measured the cargo. 

The story of the origin of the big shipment 
was supplied by the Knauth company. The lum- 
ber was loaded by the Wilson Cypress Co., of 
Palatka, Fla., two-thirds of the cargo being 
taken on at that place. However, a load of 


such size overtaxed capacity at Palatka and it 
was necessary to move the Azoa to Jacksonville, 
where the remainder of the lumber was taken 
aboard. ° 


In connection with the shipment, the Knauth 
company also disclosed that it has established 
a regular cypress service of a cargo every two 
months. Other loads have been in the neighbor- 
hood of 400,000 to 500,000 feet. Several other 
firms were questioned relative to the big cargo 
of the Azoa and all regarded it the biggest 
single shipload of cypress ever to be brought 
to the New York market. 


Optimistic Regarding Prospects 


New York, Dee. 8.—Charles R. McCormick, 
president Charles R. MeCormick Lumber Co., ar- 
rived in New York last Wednesday and will re 
main here a week or ten days studying the 
eastern situation. Mr. McCormick said it was 
his first trip to the Atlantic side of the conti 
nent in many months and he had been induced 
to make the trip by the general improvement in 
conditions from every angle and in all sections. 
Mr. McCormick said: 


Things are looking very much better on the Pa 
cific coast. Demand has picked up quite a little. 
Prices have advanced to a certain extent, but I 
think we will have still better prices after the 
first of the year. The mills in the West are cut 
ting all the time, but despite this there are no 
large stocks anywhere. ‘The mills from now on 
will add to their output. 

There are many reasons why I expect improved 
business early in the new year. I think, in the 
first place, that we are going to get more buying 
from the railroads. I believe Japan will come 
back into the market and that is going to help a 
great deal. The middle West is doing a little 
buying now and it will do a much greater volume 
of buying in the very near future. 

Our export business, and the export business of 
other concerns, is improving. Export looks much 
better and ought to continue to improve. This 
of course will help considerably. 

1 have just arrived in New York, but from re- 


ports I have received and from the few observa- 
tions I have had time to make I would say that 
conditions in the East have picked up very much 
of late. It looks a great deal better here now 
than it did a very short while ago. I can not 
help feel that the entire lumber industry will en- 
joy a prosperous year in 1925. 

W. R. Hewitt, New York manager of the 
McCormick company, confirmed Mr. MceCor- 
mick’s expressions of optimism, so far as the 
New York market and the eastern market in 
general is concerned. He said: 

Things are popping all along the line. Every- 
thing and everybody optimistic. We are not try- 
ing to dispose of our lumber in large quantities for 
future delivery. We can not well do so with prices 
in the present shape—constantly going up. We 
are making few commitments. 

Mr. Hewitt said that not a great deal of 
lumber is arriving from the west Coast, con- 
sidering the enormous volume of the spring and 
summer. He declared transit lumber is at a 
minimum with all the New York concerns and 
that the rise in the market has already con- 
vinced him of the wisdom of the step taken by 
the McCormick company in establishing its own 
terminal on the Brooklyn waterfront. 


Resigns from New Jersey Firm 


HOBOKEN, N. J., Dee. 8.—C. F. Albert, for 
many years prominent in the lumber trade in 
New Jersey, has relinquished his position as see- 
retary of Lawson & MeMurray, the largest han- 
dlers of timbers in the metropolitan district. 
His resignation became effective Dee. 1. 

In making the announcement that Mr. Albert 
had left the firm, Edwin H. MeMurray, presi- 
dent, said today that Edward Bennett, for many 
years with Lawson & MeMurray, had become 
the new secretary. Mr. McMurray said Mr. 
Bennett grew up in the employment of the firm 
and knows every angle of its business. 

Mr. Lawson, one of the partners, died re- 
cently. 


Confer on Eastern Marketing of Western Lumber 


New York, Dec. 8.—‘‘A new epoch in the 
business relations between the lumbermen of 
the East and West coasts.’? That was the in- 
terpertation placed upon conditions after Ernest 
Dolge, president of the West Coast Lumber- 
men’s Association, had held a conference on 
Friday afternoon with the trustees of the New 
York Lumber Trade Association. The confer 
ence was invited by Mr. Dolge and was held 
in the rooms cf the association, No. 17 West 
Forty-sixth Street. 

That a new epoch has come in the intercoastal 
trade was the gist of a statement made to the 
AMERICAN LUMBERMAN news representative by 
Chester J. Hogue, manager the West Coast 
Forest Products Bureau. Mr. Hogue accom- 
panied Mr. Dolge to the conference and made 
careful note of everything that occurred. 

H. B. Coho, secretary the New York Lumber 
Trade Association, who also attended the con 
ference, said that the New York lumbermen 
were well pleased with the talk Mr. Dolge had 
made, and were ready henceforth to codperate 
in every way possible to overcome what difficul 
ties still exist between wholesalers and retailers 
of the metropolitan district and manufacturers 
of lumber in the far West. 

Mr. Dolge had been in New York more than 
two weeks and had made a thorough study of 
the west Coast lumber situation here before he 
hit upon the plan to meet the New York Lumber 
Trade Association members ‘‘face to face and 
talk things over.’? Mr. Dolge said after the 
Meeting that he believed he and the other 
conferees had paved the way to better times 
for the intercoastal handling of lumber. 

Mr. Dolge said his purpose was to ‘‘talk over 
the advantages to the lumber trade of New 
York of obtaining west Coast lumber’’ and to 
get suggestions for improving the service that 
“ompels the shipment of lumber in enormous 
quantities from the Pacific coast through the 
Panama Canal. Mr. Dolge told of the great 
efforts that have been made and are being made 
to give the East what it wants in the way of 
lumber, at advantageous prices and with distance 


and the time element taken fully into considera- 
tion. 

He pointed out that the introduction of west 
Coast lumber to the East was a new thing to 
the manufacturers, just as it was a new thing 
to the dealers in the East and, being an experi- 
ment as it were, mistakes were to be expected. 
He declared it was nothing more than human 
nature that obstacles should have arisen, but 
that the lumbermen of the West had met these 
difficulties to the best of their ability and were 
ironing out conditions as fast as possible for 
the good of all interests concerned. 

It was also explained that the troubles that 
had been encountered in building up the enor 
mous lumber trade that now exists between the 
Atlantic and the Pacific were nothing more than 
history repeating itself. Mr. Dolge asked the 
New York lumbermen to consider the introduc- 
tion of other lumber into the metropolitan ter- 
ritory, and they would find that in all in- 
stances the same difficulties had been encount- 
ered, the same stumbling blocks had been put 
in the way, and the lumbermen had faced the 
situation every time-and mastered it. 

“We could not have expected to take on the 
huge additional trade offered by the last 
without encountering setbacks,’’ he said. ‘It 
could not possibly have been plain sailing from 
the start. We want you men of the East to 
consider this, weigh what we already have done, 
and you will realize to what extent we of the 
West are endeavoring to get this business on an 
even keel. We believe the day is not far distant 
when the vast majority of our troubles will have 
been obliterated.’ 


New Yorkers Offer Some Suggestions 


A number of the trustees made reply to Mr. 
Dolge, ineluding James Sherlock Davis and 
William C. Reid, both past presidents of the 
New York Lumber Trade Association. Both ex- 
pressed the belief that the difficulty lying in 
the path of the west Coast trade is economic. 
Mr. Dolge was told that the lumberman of the 
West should study the requirements of the East 


and as far as possible abide by requirements 
in making their shipments. The New Yorkers 
indicated their conviction that if the West would 
curtail its shipments to meet the needs of the 
eastern situation, and would not overstep the 
boundary line in this respect more than is neces- 
sary, that a long step in the right direction will 
have been taken. 

Charles Hill, manager the Southern Pine Sales 
Corporation and one of the trustees, also spoke. 
Mr. Hill told Mr. Dolge that there are three 
elemental conditions in the lumber business— 
production, transportation and merchandising. 
Ife continued: 

‘“‘The manutacturers have neglected the 
study of merchandising and have placed too 
much emphasis on production and transporta- 
tion. It is the obligation of the manufacturer 
to see that the ultimate consumer gets his lum- 
ber through the proper channels. The responsi- 
bility for poor merchandising rests with the 
manufacturer rather than with the retailer or 
the wholesaler. The lumber industry can not 
rectify the conditions from which it is suffering 
until the manufacturer takes upon himself the 
responsibility for correct merchandising.’’ 

Commenting on the conference, Mr. Hogue 
suid that it evidently had shown the lumber 
men the importance of getting together to talk 
over their relations. He said he felt that it 
was all important for the lumberman of the 
Pacific coast to come to New York to meet his 
customers, and that it was equally important 
for the retailer or wholesaler on the Atlantic 
to go occasionally to the West. 

‘¢First hand information is the best kind of 
information,’’ said Mr. Hogue. ‘‘ All elements 
of the industry should have more of it. There 
is no question that we can come to a_ better 
understanding through a few minutes of per- 
sonal contact than we can in years of letter 
writing. When we all know conditions as they 
actually exist, we will coéperate and every one 
of us will help the other fellow. That’s what 
we need.’? 
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Appointed Western Sales Manager 


KANSAS City, Mo., Dec. 8.—In connection 
with the steady development and expansion of 
its extensive west Coast manufacturing opera- 
tions, the W. R. Pickering Lumber Co., of this 
city, announces the appointment of John D. 
Spaulding us western sales manager with head- 
quarters in the company’s home office at Kan- 
sas City, effective Dec. 1. 

Mr. Spaulding comes to the Pickering or- 
ganization direct from the California Sugar & 
White Pine Co., of San Francisco, Calif., where 
he has served for the last five years as general 
manager in charge of the sales for the output 
of the dozen or more mills composing that enter- 
prise. 

‘“Before selecting a man to fill this important 
position,’’? said Walter Robison, vice president 
of the Pickering company, ‘‘we made a careful 
study of all the requirements essential to proper 
qualifications, and after full consideration de- 
cided upon Mr. Spaulding as the man for whom 
we were looking.’’ 

John D. Spaulding is a practical lumberman 
of seasoned experience. Himself the son of a 
Wisconsin lumber manufacturer, he began his 
career grading lumber in his father’s plants. 
His first executive position was taken in 1893 
when he assumed the management of the Chip- 
pewa River & Menominee Railroad Co., a Weyer- 
haeuser enterprise of Appolonia, Wis., which 
manufactured about 20,000,000 feet a year of 
hardwood lumber. Remaining there for about 
six years, he was subsequently associated in 
turn with the Frederick W. Upham interests of 
Chicago and the Paine Lumber Co. (Ltd.), of 
Oshkosh, Wis.; and it is particularly during the 
ten years of service with the Paine organiza- 
tion that he aequired his practical knowledge 
of sash, door and millwork lumber stock re- 
quirements, for which much California white and 
sugar pine is now used. From the Paine opera- 
tions, he went directly to the general manager- 
ship of the California Sugar & White Pine 
Co. in 1919, remaining there until assuming his 
new duties with the Pickering company. 

The W. R. Pickering Lumber Co. is among 
the pioneer lumber manufacturers of the United 
States. For nearly a half century it has been 
a prominent factor in the southern pine region 
with large pine and hardwood mills in Louisiana 
and Texas. About five years ago, while yet a 
major southern pine enterprise, the company, 
looking to future timber supply by which to 
continue its operations, purchased the Standard 
Lumber Co., operating mills and factories at 
Standard and Sonora, Calif. This concern, 
itself, had heen prominent in western lumber 
production for nearly twenty years, and the 
operation today has behind it a timber supply 
which will provide thirty years’ cutting at cur- 
rent manufacturing capacity. The sawmill is 
located at Standard, Calif., in the heart of the 
romantic Sierras of 749 gold rush fame. It is 
on the western slope of this range, and at an 
altitude of 5,500 feet where the magnificent 
stands of Pickering-owned California sugar and 
white pine timber are located. It is at this 
particular altitude that timber of these species 
attains the greatest size, which in turn is re- 
sponsible for the widest widths and highest 
cutting value of any timber of these varieties 
growing within the United States. 

Production of the Standard mill is rated at 
70,000,000 feet year, running about 40 percent 
sugar pine, 40 percent white pine, twelve per- 
cent California white fir, 5 percent California 
cedar, and 3 percent Douglas fir. The heavy 
proportion of uppers in the white and sugar 
pine varieties provides an unusually large per- 
centage of 2-inch and thicker factory and better. 

Supplementing the sawmill at Standard is 
shed storage for 18,000,000 feet at one time, 
kiln capacity of 135,000 feet a day, and com- 
mensurate planing mill facilities for cut stock. 
Additional saw and planing mill equipment in- 
cludes a plant of 20,000,000 feet annual pro- 
duction at Maedoel, Calif. At Sonora, Calif., 
is the Pickering factory manufacturing stand- 
ard millwork products with a capacity for turn- 
ing out 1,000 doors and windows respectively, 
each day. 


With such extensive timber holdings in north- 
ern California, the Pickering management is 
tentatively considering additional sawmill plants, 
which may be erected in the near future. 


Saeaetaaesaaaaaeasaan: 


Transplanting Trees from the Woods 

GoLpsporo, N. C., Dec. 8.—Nearly every tree 
lover has at least wished and has perhaps at- 
tempted to transplant trees from the woods in 
his home yard. While this is at times success- 
ful with certain trees, the percentage of mor- 
tality is high and the experience disappointing. 
It was this wish and this experience that led 











This holly tree is now at home in the yard 


Lionel Weil of this city to devise a means of 
transplanting that would insure success in most 
cases. Briefly, Mr. Weil’s device is a sort of 
collapsible bucket, which is clamped around 
the earth enclosing the tree’s roots, preserving 
the latter when transplanted in the same condi- 
tion as when growing in the woods. 

In an accompanying illustration this device is 
shown enclosing the roots of a holly tree, which 











Longleaf pines, transplanted by special device, 
have grown rapidly 


Mr. Weil transplanted in his yard and which 
has grown thriftily ever since. Another picture 
shows longleaf pines transplanted by the same 
means. Before using the device Mr. Weil trans- 
planted similar pines to the number of fifty, 
only one of which survived, and that had been 
taken up when the ground was frozen so that the 
ball of soil adhered to the roots. 

It was a part of Mr. Weil’s plan to reproduce 
on his home grounds the simple and unmethod- 
ical tree arrangement that prevails in mixed 
woods, and he could do this only by bringing 


from the forests the young trees needed. As his 
method of transplanting has been successful, he 


has produced a delightful setting for his home: 
bringing to his doors the variety and beauty 
of the natural forest. Mr. Weil is-a tree lover 
and has prepared for the local garden club an 
instructive booklet entitled ‘‘Our Native 
Trees.’’ He also hus a booklet showing the use 
of his patented replanting receptacle. 


Outlines Activities of Shingle Branch 


SEATTLE, WaASH., Dee. 8.—R. S. Whiting, 
secretary of the shingle branch, West Coast 
Lumbermen’s Association, and manager of the 
ted Cedar Shingle Bureau, Chicago, returned 
to his headquarters in Seattle, Nov. 28, after 
an absence of nearly seven months. During 
most of that time Mr. Whiting has been in 
Chicago, near consuming territory, attending to 
problems as they have come up and also di- 
recting the movements of the field men in their 
efforts to combat hostile legislation. Col. John 
W. Warden has made his headquarters in Kan. 
sas City, and has carried on his field work 
largely from that city as a center, and Charles 
E. Marsh has found that the problems in New 
York have required his presence there most of 
the time. In this way, the organization has 
been in close touch with the situation. New 
York, in particular, which is a center of under. 
writers’ activities, has been the source of many 
hostile ordinances for the five boroughs surround- 
ing the big city. 

A decisive turn has been taken at Paterson, 
N. J., where Irvy Meyers, a prominent dealer 
in wood shingles, and a strong advocate of that 
kind of roofing material, has taken an heroic 
method to test out a hostile ordinance, barring 
Class C roofing and wood shingles from build- 
ings in the residential district. About a year 
ago Mr. Meyers reroofed his house with cedar 
shingles, with the avowed purpose of testing 
the constitutionality of the ordinance. Mr. 
Whiting has just received a telegram to the 

> J 5 
effect that Mr. Meyers has been cited to appear 
in connection with the hearing. 

In North Carolina, Mr. Whiting says, the 
State fire insurance commissioner has been doing 
everything within his power to advertise the fire 
hazard of the wooden roofs—overlooking the 
difference between the red cedar of the Pacific 
Northwest and the pitch pine of that State. 

Boise, Idaho, has adopted an ordinance requir- 
ing shingles, when used, to be at least 5/2 in 
thickness. ‘*The noticeable thing,’’?’ Mr. Whit- 
ing remarks, ‘‘has been the elimination of the 
thin and undesirable shingle all over the United 
States, showing that the educational methods 
approved by the manufacturers are having the 
desired effect on the retailers.’? 

Mr. Whiting came to the Coast by way otf 
Denver and Salt Lake, in both of which cities 
there are substantial signs of a big building 
movement. At Oakland, Calif., he attended the 
annual conference of the Pacifie Coast Build- 
ing Officials, with representatives from about 
seventy cities. ‘‘It looks like the seven bay 
cities of the Golden Gate would adopt a uniform 
building code, in conjunction with a standard 
roofing ordinance,’’ remarks Mr. Whiting. 
Speaking of business prospects, he says: 

Back East is our biggest field. From present 
signs there will soon be a whirlwind of business 10 
modest residences. I have been tremendously im 
pressed by the evidences of this movement already, 
and have only to cite that in certain districts near 
the metropolitan centers there are now literally 
seas of small homes. Unfortunately, according to 
my view, the owners or projectors of such improve 
ments have not grasped the Coast ideas of providing 
yard space, which could easily be done ; but instead 
they are clinging to the traditional method of build- 
ing these new houses in practically solid rows. 

My impression of big business for 1925 is pased 
largely on the facet that housing facilities are not 
equal to the demand. There is an actual shortage 
It would appear that at last the old story of the 
automobile being a contributing factor to the happy 
suburban or rural home is actually coming true. 
So many city dwellers are now gravitating to the 
country that apartment houses are losing thelr 
tenants. Then, too, the farmers are receiving fairly 
good money for their crops. They are taking UP 
their old notes, and are getting ready to make new 
ones—for the farmers, as a class, are perpetually 12 
debt. They will remodel their homes, and een 
money in other ways on the building program tha 
just now is beginning to catch its stride and pretty 
soon will be in full swing. 
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It is unfortunate that the public generally seems 
to think that the term ‘‘waste” as applied to lum- 
bering operations means wanton destruction. The 
very fact that this conference is being held fully 
establishes the fact that the idea is a mistaken 
one. The lumbermen are deeply interested in waste 
problems, and they welcome this conference be- 
cause of the opportunity it affords to work together 
and with the Department of Agriculture in solving 
them. 

The outstanding fact in better utilization of our 
timber resources is the necessity for codperation 
of all units in the lumber industry, from the own- 
ers of standing timber to the ultimate consumers 
of wood and wood products. Without full and 
unselfish coéperation little can be accomplished, 
because the major waste problem, and most of the 
waste problems, are intimately interwoven with the 
economic problems of the industry. 

Problem Is to Secure Greatest Utility Value 

Our national problem is to convert our standing 
timber into its finished products in a manner that 
will produce the greatest utility value, which 
means to get from the timber the best possible in 
quantity and quality at a reasonable cost. Only 
a part of this problem belongs directly to the lum- 
ber manufacturer. His problem is to convert his 
standing timber into lumber and other products 
in a manner that will produce the greatest utility 
yalue. The lumber manufacturer’s measure of 
utility value is, and can be, only in terms of quan- 
tity and grade. It is vital that the grade stand- 
ards to which the manufacturer must conform be 
true standards of utility for the manifold uses of 
his product. 

Must Reduce Waste by Right Grade Standards 

In hardwoods, the lack of right grade stand- 
ards is the greatest single source of waste both at 
the sawmills and in the factories of lumber users. 
This waste will continue to be a wholly unnecessary 
drain upon our timber resources, as well as a heavy 
burden upon the hardwood manufacturing and 
consuming industries, until there is made effective 
a set of grade standards that have as their guiding 
principle what can be got out of the boards in 
usable lumber for the various consuming needs. 
This situation is now receiving the attention of 
the various branches of the hardwood industry in 
codperation with the departments of Agriculture 
and Commerce. The accomplishment of the pur- 
poses of this undertaking will be equivalent to 
adding millions of acres to our resources of virgin 
timber. 

Marketing Small Dimensions Presents Difficulties 

Another major problem in southern hardwoods 
is the utilization of slabs, edgings and other 
material by manufacturing it into small dimension 
stock. While much is being done in this direction 
the total of such material now utilized is but a 
small part of the amount available. The crux of 
this problem seems to be lack of understanding 
between the consumers and those who can or do 
produce the dimension stock. Many hardwood 
mills have tried the making of small dimension 
stock and given it up because it proved unprofit- 
able. They ascribe the failure to irregular and 
uncertain markets, the difficulty of getting orders 
for the range of sizes they must make to get a 
fair yield from the raw material and a proper 
volume of production, the low prices they must 
accept for the stock compared with prices for lum- 
ber of inferior grade, difficulties over inspection 
ete. Whatever the reasons may be, one fact is 
clear and that is that there is burned annually a 
quantity of material sufficient to make many mil 
lions of feet of small dimension stock having a 
utility value in excess of the cost to make it. 
Standardization of Practices May Avoid Waste 
: A large saving can undoubtedly be effected in the 
improvement of manufacturing processes by simply 
bringing about the general adoption of the best 
practices known to the industry. In the woods 
May be mentioned such things as cutting stumps 
low; preventing breakage in felling; cutting into 
logs so as to minimize the loss from crooks and 
other defects and utilizing the full length of the 
tree; preventing deterioration in the log ete. In 
the mill the practices in respect to width of saw 
kerf; allowance for drying; methods of sawing, 
edging, trimming ete. vary so persistently that 
they suggest very forcibly the wisdom of adopt- 
ng standardized practices as a means of waste 
elimination. Time will not permit detailed discus- 
sion of these things,- but there can be no doubt 
they offer opportunities for considerable waste re- 


” Address prepared for National Conference on 
Utilization of Forest Products at Washington, 
D. C., Nov. 20, 1924. 


[M, W. Stark] 


Waste Problems in Southern Hardwoods’* 





duction. The situation in respect to these factors 
is much better than it was ten years ago. Through 
the entire range of manufneturing processes there 
is need of technical study. Such studies may be 
expected to yield in saving of waste a return great- 
ly out of proportion to the cost. It should be re- 
membered that savings due to improvement in 
processes, when once established, continue  in- 
definitely, and long after the expense has been 
forgotten. 

Study Should Show Minimum Profitable Log 

A source of waste that is especially deserving 
of study is that which arises from the cutting of 
small timber. Such a study will undoubtedly 
disclose that much of the small timber cut today 
results in two kinds of waste. First, these small 
trees if left in the woods will be large trees in 
future years and will, therefore, yield a quantity 
of timber much in excess of what they yield today 
and will also yield a superior quality. Second, it 
can be shown that the cost of cutting and manu- 
facturing these trees is in excess of the realization 
from the lumber produced. The size which should 
be left will vary according to species, operating 
conditions, nearness of markets and other condi- 
tions, but careful study will make due allowance 
for all variable factors. This question has also 
a direct bearing on the important problem of the 
excessive proportions of low grades produced as 
compared with the demand. 
May Be Leaks in Handling Low Grades and Slash 

The problem of low grades is one which deserves 
separate treatment because of its importance and 
the many complex prob- 
lems involved. Its dis- 





cussion can not be at- 
tempted here. It involves 
the question of grade 


standards ; further refine- 
ment at the mills; freight 
rates on low grades; trees 
and logs that should or 
should not be left in the 
woods; and many others. 





M. W. STARK, 
Columbus, Ohio 





The utilization of the 
slash now left in the for- 
est for pulpwood, acid 
wood and other purposes 
is entirely a matter of 
markets. In some sec- 
tions it can be got out 
profitably, and in others, 
the prices paid by the 
consumers of this mate- 
rial are insufficient to pay 
the cost of getting it out of the woods. 

Irregular Buying Causes Much Waste 

Irregular buying by some of the large users, 
notably the railroads, has been a potent waste 
factor and has a direct bearing on the problem 
of low grades. If it were possible for the rail 
roads to purchase and reeeive their hardwood re- 
quirements with a degree of regularity, a great 
deal of waste could be prevented and the cost to 
the railroads for the material they purchase would 
probably be somewhat less than under the present 
system. 

Organization of Industry Deserves Attention 

The economic position of the hardwood industry 
must be considered in approaching waste problems. 
The geographical distribution of the various units; 
the large number of different species and sizes 
manufactured ; the instability of the market; the 
lack of adequate coéperation among the different 
units; the wide variation in market prices for any 
one grade at any given time; the lack of adequate 
information about market conditions, stocks avail- 
able, prices ete.; the keen and aggressive com- 
petition; the lack of uniform grade values; and 
other perplexing questions are breeders of waste 
which it is humanly impossible to stop as long 
as these conditions exist. 

Buyer Will Save Through Right Standards _ 

No attempt is here made to consider the waste 
problems in hardwoods from the standpoint of the 
lumber user, excepting those that are involved with 
the manufacturer’s waste problems. ‘Two notable 
items in this class are the establishment of right 
grade standards, and the manufacture of small 
dimension stock. It is worthy of note that dif- 
ferent consuming factories very often use different 














grades of hardwood lumber for the manufacture 
of identical products. Until better grade stand- 
ards are established, the consuming factories must 
purchase lumber under the present grade stand- 
ards and suffer the loss and waste incident thereto. 


Codperation of All Interested Is Essential 

Study of the hardwood utilization problem will 
show that large savings can be effected through 
establishment of right grade standards; more gen- 
eral utilization of present mill waste by making 
small dimension stock; improvement of manufac- 
turing processes; technical research; more careful 
selection of timber for cutting; improvement of 
the low grade situation and the economic situation 
of the industry. All these phases of the problem 
are well within the limits of what may be char- 
acterized as practical and reasonably attainable 
objectives. It can not be stressed too strongly, 
however, that success can only be looked for 
through close codperation of those interested in the 
various branches of the industry, and without such 
codperation very little can be done. No one group 
can solve problems that touch so intimately every 
group. 

The hardwood manufacturers are ready and will- 
ing to do their part. They welcome the oppor- 
tunity to make this practical contribution to the 
conservation of our timber resources. They  be- 
lieve that this conference, in approaching the great 
conservation question from the standpoint of bet- 
ter utilization, is an epoch making event in the 
history of forestry. 


To Emphasize Value of the Forests 


MINNEAPOLIS, MINN., Dec. 9.—With official 
figures from the Minnesota canvassing board 
available, showing that the proposed amend- 
ment to authorize the legislature to enact re- 
forestation legislation had been defeated in the 
election Nov. 4, a campaign already is being 
organized to ‘‘save the forests’’ of the State. 

Failure to carry the message of the purpose 
of the amendment to the voters is held to be 
responsible for the defeat of the proposal. From 
now until the next election the value of the 
forests is to be emphasized by all agencies and 
lumbermen who supported the amendment. 

According to information given out by staff 
members of the forest experiment station at the 
University of Minnesota Farm, every American 
family uses the annual growth of about fifty 
acres of timber land and almost all of this is 
for necessities rather than for luxuries—a fact 
which the average American does not realize to 
any extent. 

For instance, a man in Minnesota knows 
that wood goes into the construction of his 
house and that it enters into the manufacture 
of many articles. But he is surprised, for ex- 
ample, when he is told that the creameries of 
Minnesota in 1923 used 21,700,000 feet of lum- 
ber made up in the form of tubs, boxes, cartons 
and oil paper in which the butter is shipped. 
Minnesota is the largest butter producing State 
in the country. 

The average citizen also is surprised when he 
discovers that it takes 514 feet of lumber for 
the manufacture of a case for shipping eggs 
and that it took something like 7,800,000 feet of 
lumber to ship Minnesota’s egg crop in 1923. 

Also, it took 2,500,000 feet of lumber to 
pack Minnesota’s canned goods output in 1923, 
and 325,000 cords of pulpwood to make 150,000 
tons of paper, the product of Minnesota’s paper 
mills. 

The report emphasized that this detailed show- 
ing of the great variety of uses to which lum- 
ber is put today is an argument for saving 
the forests even in States so prominent in the 
lumber industry as Minnesota. The depletion 
in Minnesota already has reached a point, the 
report said, where the State is compelled to im- 
port a large amount of lumber, on which it now 
ig paying an annual freight charge of about 
$12,000,000. 

‘¢Figures like these account for the fact that 
there is perhaps more widespread interest in the 
problems of the American forests today than 


ever before,’’ the report said 
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Forest Management Conference Considers Reforestation and 
Co-operation Under McNary-Clarke Act at Fourteenth Annual 


VANCOUVER, B. C., Dec. 6.—In the 
of importance 


forefront 
among the subjects considered by 
the fourteenth annual Forest Management Con 
ference at the Hotel Vancouver here this week 
was ** The Great Protection Problem,’’ embrac 
ing cut-over land reforestation. [A telegraphic 
report of the first two days’ sessions appeared 
on pages 54 and 55 of the Dee. 6 issue of the 
AMERICAN LUMBERMAN.—FEDITOR. Coordinate 
with it was the helpful attitude of the United 
States Weather Bureau, and the Dominion 
Weather Service, in their work of forecasting 
dangerous fire weather. In this respect a de 
served tribute was paid by the organizations 
comprising the Western Forestry & Conservation 
Association, to Maj. Kk. H. Bowie, of the United 
States Weather Bureau, with headquarters at 
San Francisco, and incidentally to George ©, 
Joy, of Seattle, chief fire warden of the Wash 
ington Forest Fire Association, for their scholar 
ly and illuminating papers on ‘* Humidity 
Studies and Predicting Fire Weather.’’ In 
the resultant discussion there was afforded proof 
that the international boundary line is only a 
figment, for, as Maj. Bowie observed eloquently, 
between the American and Canadian meteorolog 
ical forces there is ‘4a working agreement that 
has never been put on paper,’’ yet for 
has been faithfully fulfilled by each side 
ing up to the line. 

A third matter of unusual and acute interest 
was the initial report of Norman G. 
in charge 


Western 





years 
work 


Jacobson, 
of the research department of the 


Forestry & Conservation Association, 


department of the Western Forestry & Con 
servation Association. 

The main points were permanent and ade- 
quate protection, the basis of financial coop 
eration, distribution of cost, basis of Federal 
allotment, disbursement of Federal funds, re- 
sponsibility for codperative protection, and so 
on. As Mr. Chapler explained, the design was 
to provide for all classes of lands. 

Important Discussions at Committee Meetings 

Since the foregoing situation was the status 
of the problem on adjournment of the confer- 
ence, ‘‘The Great Protection Problem’’ logical 
ly became the most important subject at the 
committee meetings which were held in the 
Hotel Vancouver Thursday morning and after- 
noon. There were two such commitees—that on 
standardization with respect to fire methods and 
the committee on forest policy. At the sugges- 
tion of S. Chapman, who presided, the two 
committees merged, and the entire meeting took 
part in the deliberations. 

In again considering the tentative proposals 
of the chief forester, it was shown that the 
Forest Service anticipates a gradual building 
up of the protective work in the various States 
toward the full scheme contemplated in the 
measures finally recommended. In order that a 
State system may substantially promote the 
objectives, it must meet the following minimum 
requirements: 

(1) It must be 
eflicient basis. 

(2) It must be State-wide 


organized on a permanent and 


in principle ; that is, 


the Federal portion, is not intended as fixed, for 
it will vary with the forest region and with admin. 
istrative practice in the several States. The ulti 
mate share of the cost, or one-fourth, is repre- 
sented by the yearly authorization of $2,500,000 
provided for by section 3 of the law, after deduct 
ing such portions as it may seem advisable to 
devote to studies of forest taxation and = timber 
insurance, 

Just how the State raises the remaining three- 
fourths is for the State to decide. As a general 
principle, however, it should be recognized that 
public aid is particularly needed in the protection 
of cut-over and young growth lands. It will, there 
fore, be reasonable and equitable for a State to 
require private owners to supply most or all of 
the cost of protecting valuable stands of mer- 
chantable timber and to use public moneys espe- 
cially in the protection of young growth, and the 
Forest Service intends to encourage such State 
requirements. 


‘*Underwriting’’ the Policy 


The knotty problem of ‘‘underwriting’’ the 
policy, is dealt with in the following language: 


It will, therefore, be the policy of the Federal] 
Government to allow private expenditures to be 
accredited with State expenditures as an offset to 
the amount expended by the Federal Government 
only where such expenditures are either (1) re- 
quired by State law, or (2) incurred in codpera 
tion with, or supplemental to, the State’s protec 
tive system and under State supervision. In every 
case, protection must be permanent in principle and 
based upon a written agreement between the State 
and the private ageney, which provides for the 
protection of all classes of forest lands within the 
aurea covered by the agreement, and the State must 
vouch for the correctness of the expenditures. 


Turning to the basis of Federal allotment, it 
, 


uppears that expenditures equal to 25 percent 

















BANQUET OF PACIFIC COAST FOREST MANAGEMENT CONFERENCE AT HOTEL VANCOUVER, VANCOUVER, B. C., DEC. 4 


on codperative work in ‘‘ Forestry Investiga- 
tions to Determine Practical Private Policies of 
Operation and Land-Holding.’’ In a somewhat 
personal way, a great deal of attention was 
aroused by ‘‘Broadeast Burning in Fir,’’ by 
John Sutherland, logging superintendent of the 
St. Paul & Tacoma Lumber Co., whose forceful 
and ready manner of explaining original meth- 
ods attracted much attention. 

A retrospect of the many high lights of the 
fourteenth annual mecting reveals that when 
President A. W. Laird Wednesday afternoon 
brought down the gavel declaring the session 
cat an end, there had been written into the record 
a constructive fact of the very highest order. 

It was a recognition by the Pacific coast forest 
organizations of the need for working conjoint 
ly with the United States Forest Service, to 
gether with an endorsement of the policies laid 
down by Chief Forester Greeley. The action of 
the conference took the form of an intention, 
unanimously declared, of conforming to the 
broad principles on which the MecNary-Clarke 
Act is based, and to cooperate to the fullest ex- 
tent in giving effect to that legislation. 

The attitude, which at first was widely gen- 
eral, became more evident and more definite 
after the conference had listened to the tenta- 
tive Federal proposals under the act, as sub- 
mitted by the chief forester, presented by Fred 


Morrell, United States district forester, at 
Missoula, Mont., and subsequently analyzed 
‘by R. H. Chapler, in charge of the protection 


the State law must authorize protection over the 
entire State, although, because of inadequate re 
sources, the protection in fact may of necessity be 
localized ; and 

(3) It must provide for the protection of all 
classes of State and private forest land in need 
of protection—timbered, cutover and burned, 


Policy of Forest Service Toward the States 


Assuming that the State has cooperated with 
the Federal Government in formulating the 
recommendations and has uequiesced in their 
desirability, the extent of the State’s compli- 
ance beyond the minimum will depend on its 
ability not only to enact and execute the neces- 
sary protective laws, but to meet its share of 
the cost of adequate protection. The extent 
of Federal aid will vary accordingly. It will 
be adjusted to the degree of State compliance 
with the full program of protective measures 
recommended, The general policy of the Forest 
Service will be to share in the expenditures as 
State resources increase up to approximately 
one-fourth of the cost of complete or adequate 
protection. So long as the main requirements 
of a national policy of protection are met there 
should be the utmost freedom of State develop- 
ment under the program of its own forestry 
department. The policy continues: 

Toward the cost of adequate protection it is the 
viewpoint of the Forest Service that, as a_ broad 
principle, the landowners whose property is pro- 
tected should contribute one-half and the public 
one-half—the public half being divided equally be- 
tween the State and Federal Government. This is 
an ideal; the proposed distribution, except as to 


of the cost of adequate protection of State and 
privately-owned forest lands represents the ulti- 
mate participation of the Federal Government 
in every forested State. On the basis that the 
national interest is best served by nation-wide 
protection, the first i age resting upon these 
Federal funds will be to get a fair start made 
by every forested State. Following the policy 
of the last four years, the Government will con- 
tinue to match the expenditures of any State, 
including accredited private expe onditures, up to 
« minimum proportion of the cost of adequate 
protection. Allotments up to such minimum 
proportion have represented, and will continue 
to represent, a prior lien upon the Federal ap- 
propriation. In order that the stability of the 
protective systems may not be impaired, such 
allotments will not be reduced as long as the 
States meet the requirements of codperation, 
poe in the event of a serious reduction i 
the Federal appropriation or for other unavoid- 
able causes, such as requests for codperation 
from new States. This minimum percentage 
limit will be uniform for all States; and the 
amounts thus alloted will be known as the 
regular Federal allotments. 


Regular and Extra Allotments 


Regular allotments and extra allotments was 
a subject forming the basis of an animated 
discussion. As set forth in the policy— 

Beyond the regular allotments for any 


year, the additional Federal funds available will 
be used as extra allotments. 


given 





Extra allotments will 
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pe made in recognition of State and private funds 
available for protection, on the principle of en- 
couraging States and private owners to increase 
their protection up to the adequate point recom- 
mended. The amount of the extra allotment will 
pe based upon a uniform percentage of the excess 
of the total State and private funds budgeted for 
prevention over the regular Federal allotment. Be- 
eause Of changes in Federal and State appropria- 
tions and the fact that new States will continue 
to qualify for Federal aid, the extra allotments 
will in all likelihood vary from year to year. 

The minimum percentage limit will be fixed at 
as near 10 percent of the cost of adequate protec- 
tion as the Federal apprupriation will allow. When 
annual appropriations of $1,000,000 or more are 
secured, at least 25 percent of the Fedetal fund 
will be held available for extra allotments. If 
smaller appropriations are secured, the same princi- 
ple will be recognized as far as possible without 
reducing the present allotments to any coédperating 
States. If an appropriation of $1,000,000 is se- 
cured for the next fiscal year, it will be possible 
to make a regular allotment to each of the present 
twenty-nine codperating States amounting to 10 
percent of the cost of adequate protection and an 
extra allotment amounting to about 15 percent of 
the excess of the State and private funds budgeted 
for prevention over the regular Federal allotment. 
For example, if the cost of adequate protection in 
a given State is estimated at $300,000 and the 
State and private funds available for prevention 
are $150,000 the regular allotment to that State 
would be $30,000 and the extra allotment about 
$18,000, or a total of about $48,000. 

The Federal Government will thus endeavor to 
carry one-half of the expenditures for protection 
until the Federal allotment reaches a certain per- 
centage of the cost of adequate protection in each 
State. Thereafter, as Federal funds become ayail- 
able and as the State increases the protection fur- 
nished by itself or by private owners, the Govern 
ment will increase the Federal allotment until it 
reaches 25 percent of the cost of adequate protec 
tion. 

The present practice of establishing a maximum 
allotment other than that prescribed by the law, 
which has been a temporary expedient not in 
complete harmony with our policy of encourage- 
ment, will be discarded as unnecessary, in view of 
the increase anticipated in the Federal appropria- 
tion. 

No contingent will be held. Few States which 
qualify for coéperation will receive allotments in 
the next Federal fiscal year, but must depend upon 
unexpended balances of allotments to other States 
for the remainder of the fiscal year current at the 
time they qualify. 


The two committees, in considering the broad 
questions set forth in the tentative proposals 
of the chief forester, found themselves in sub- 
stantial ac¢ord throughout. The question of the 
relation of the Federal Government to the State 
offered no obstacles; but the contractual rela- 
tioship of the State to the private owners 
was found to be puzzling. In Washington, for 
example, are the Northern Pacifie lands; in 
California, likewise, are the holdings of a multi- 
tude of private owners; and in Idaho is a vast 
extent of public domain—all of which, under 
the terms of the policy, would need to be 
underwritten satisfactorily to the national Gov 
ernment. 

Chairman Chapman finally secured action by 
ippointing a subcommittee as follows: 

_ Washington—Fred E. Pape, State supervisor of 
forestry, chairman. 
aaa W. A. Langille, State board of fores 


California S. R. Black, California Forest Pro 
lective Association. 
Idaho—-W. D. Humiston, Potlatch Timber Pro 


lective Association and North Idaho Forestry Asso 
ciation. 


Montana 


Fred Morrell, United States district 
lorester, 


Subcommittee Approves Forester’s Views 


During the afternoon this subcommittee 
brought in a report approving the tentative 
“iews of the chief forester, with the understand- 
ing that there be reserved for the different 
States the rather broad privilege of adapting 
the general principles to local problems. The 
discussion drew forth a great wealth of informa- 


tion. Among the committeemen taking part 
Were: George S. Long, Tacoma; E. T. Allen, 


Portland, Ore.; E. J. Kotok, San Francisco; 
Swift gerry, Camino, Calif.; R. Black, Cal- 
ifornia ; Ben. E. Bush, Idaho; George H. Cecil, 
Oregon; W. A. Langille, Oregon; C. C. Scott, 
Oregon ; Willis G. Corbitt, Scotia, Calif. 

A discussion of ‘‘ Airplane Patrol’? brought 
ous from F. Elliott, State forester of Oregon, 
we view that planes on call, as distinguished 
trom planes making regular tours of forest 
areas, serve gq very good purpose during the 


season of fire hazard. Mr. Humiston, speaking 
from his knowledge of conditions in Idaho, 
expressed a similare view, and Mr. Kotok de- 
clared that the air patrol was absolutely essen- 
tial. The committee brought in a resolution, 
which was adopted, as follows: 

We urge that the United States air service 
establish and maintain a permanent system of air 
patrol, covering the forested areas of the Pacific 
coast States, including Idaho and Montana; and 
that funds for the maintenance of such air patrol 
during each fire season be provided by congress. 

Other resolutions pledged continuation of co- 
operative forestry work; urged Congress to ap- 
propriate moneys for Federal coéperation in 
forestry work as authorized by the MeNary- 
Clarke Act; proposed the establishment of a 
forest constabulary; commended the policy of 
the Department of Agriculture making possible 


the creation of forest experiment stations in the 
Northwest; commended action of some western 
States in acquiring additional forest lands; 
urged the enactment of suitable forestry taxa- 
tion laws so that reforesting can be encouraged; 
urged public and private agencies to codperate 
in safeguarding natural reproduction on cut- 
over and burned-over areas; and that the publie 
be taught the need for forest protection and 
perpetuation; endorsed the work looking to the 
control of the white pine blister rust; urged 
upon western members of Congress the necessity 
of an additional appropriation to find methods 
for exterminating insect pests and emergency 
eradication work; endorsed the work of both the 
United States and Canadian weather bureaus 
and Forest Services in giving fire warnings and 
stressing the need for the continuation of this 
work. 


State Foresters Conclude Convention 


NEW ORLEANS, LA., Dee. 8.—Following its 
one-day session in New Orleans (report of which 
appeared on pages 53 and 54 of the Dec. 6 
issue of the AMERICAN LUMBERMAN), the Asso- 
ciation of State Foresters proceeded last Tues- 
day morning to Bogalusa, where its members 
were welcomed by the officials of the Great 
Southern Lumber Co., headed by Col. W. H. 
Sullivan, vice president and general manager. 
The better part of two days was spent there, 
inspecting the huge sawmill, paper plants and 
other forest industries, the Great Southern 
Lumber big seed-tree nursery, its re- 
forested tracts and virgin forests. 


Co.’s 


On Tuesday evening the party was tendered 
a banquet at the Pine Tree Inn, featured by 
Col. W. B. Greeley’s tribute to Bogalusa and 
its founders. ‘‘ Bogalusa,’’ he said, ‘‘ is becom- 
ing the Mecca of foresters. When we say our 
prayers to the sylvan gods we turn our faces 
to the South instead of to the Kast. This 
place is a living picture of the ideal foresters 
have had before them for years. As Bogalusa 
is moving, so in time will the whole timber-pro 
ducing South, and after it the whole United 
States.’? 

Elect Officers 


In his own talk, Col. Sullivan gave much of 
the credit for the accomplishments at Bogalusa 
to Col. C. A. Goodyear, president of the Great 
Southern Lumber Co., whose far-sightedness 
persuaded its stockholders to accept smaller 
dividends and devote the rest of the company’s 
earnings to improvements and forestry work 
that would insure the permanency of their 
industry. 

At a business session Wednesday afternoon 
in the Pine Tree Inn, the foresters elected 
officers as follows: 

President—M. B. 


Vice president-——C, 
forester 


Pratt, forester of California. 
P. Wilber, New Jersey State 


Sccretary-treasurer 
Virginia (reélected). 


Chapin Jones, forester of 


Forester V. Hl. Sonderegger, of Louisiana, 
this year’s president, was named with Forester 
Kk. P. Secrest, of Ohio, to the executive com- 
mittee, which includes the newly elected officers 
also. 

The resolutions passed at the session urged 
an appropriation by Congress of not less than 
$1,000,000 a year for the cooperative work in 
forest protection provided for by the MeNary- 
Clarke Act. No smaller sum, they declared, 
would prove really effective. Their resolution 
cited the tremendous losses through forest fires 
this year as justifying the appropriation asked. 


Visit Urania Operations 


Returning to New Orleans late Wednesday 
afternoon, the foresters left that night for 
Urania, where they arrived just in time to share 
the first good rain which had fallen there since 
last June. Regardless of the rain, they made 
an automobile trip over the Urania Lumber 
Co.’s ‘fnew American forests,’’ personally con- 
ducted by Senator Henry E. Hardtner. At 
noon they were guests at a barbecue in the 


camp oceupied by the Yale Forestry School. 
Many Louisianians, including a number of 
prominent lumbermen, were also present. Fol- 
lowing the barbecue, Mr. Hardtner delivered a 
talk addressed in part to his Louisiana neigh- 
bors, who expressed their appreciation of his 
service to the State through the demonstration 
of forestry, by endorsing him for the governor- 
ship of Louisiana four years hence. 

Louisiana, declared Mr. Hardtner in his address, 
hasn't an acre that won't produce a crop of some 
kind. Yet meanwhile we grope about in the dark- 
ness, looking for some way of putting this land 
to work while millions of acres of it are lying idle. 
We don’t want more agricultural land; 50 percent 
of the agriculutral lands in the South are not 
cultivated. 

Timber is the staple crop that must be grown 
upon this land. By reforestation [I have proved 
that I can continue to grow timber on these 82,800 
acres, give support to 1,500 men and women and 
pay $35,000 in taxes annually. Why shouldn’t I 
make this forest perpetual? 

Forestry thirty or forty years ago—the days 
of “Woodman spare that tree’’—-was sentimental- 
ity: today it is business. The 20,000 acres of 
rorest which you saw this morning will at the end 
of twenty years place $1,000 an acre in circula- 
tion. 

From Urania the State foresters departed for 
their several and wide-scattered homes, after 
voting the 1924 convention ‘‘one of the best.’’ 


Textbook on Architectural Drawing 


Some knowledge of architectural drafting is 
almost indispensable to the modern lumberman; 
not because he is required to draw, but because 
a knowledge of drawing gives him a better un- 
derstanding of plans. If he can also sketch plans 
his ability to do so will help him in making 
sales. Anyhow, he can hardly hope to do much 
in estimating bills unless he understands some- 
thing of plan reading. The need of this informa- 
tion is indicated by numerous inquiries received 
by the AMERICAN LUMBERMAN for books o1 
correspondence courses that will enable lumber- 
men to acquire it. It was evidently with a view 
to supplying this need that F. G. Elwood, head 
of architectural end mechanical drawing at 
Mooseheart, prepared his new book entitled 
‘<Problems in Architectural Drawing.’’ 

The book consists of two parts. Part 1 com 
prises chapters on methods of drafting and con 
struction, with numerous illustrations and ex- 
planatory text. In this division also are given 
tables of designing data that are in everyday 
requisition in practical work. The second divi- 
sion of the book contains problems progressively 
arranged for the student who would gradually 
build up his knowledge of the subject. These 
problems though dealing with small structure, 
are caleulated to illustrate principles of design 
that may be applied to any standard forms of 
construction. The book is thoroughly practical; 
the text is simple and plain and the illustrations 
supplement the text in a manner to enable the 
student to make his way without much assistance 
from the instructor. ‘‘ Problems in Architectural 
Drawing’’ comprises about 130 pages 744x10'% 
inches and is bound in cloth. It is supplied by 
the AMERICAN LUMBERMAN at the publisher’s 


price, $2.25, postpaid. 
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Dec, 16—Shortleaf Pine Association, 
Special meeting. ‘ 

Dec. 18—Spokane Wholesale Lumbermen’s Association, 
Spokane, Wash. Annual, 

Dee 19-20—Inspectors of Southern Pine 
Pinehurst Hotel, Laurel, Miss. Annual. 

Dec, 22—Pittsburgh Wholesale Lumber Dealers’ Associa- 


sirmingham, Ala, 


Association, 


tion, William Penn Hotel, Pittsburgh, Pa. Annual. 
Dec. 29—Conference of representatives of forestry 
schools of the United States, Washington, D. C. 


Jan. 13, 1925—Roofer Manufacturers’ Club, Macon, Ga. 
Monthly meeting. 

Jan. 14-15, 1925—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. An- 
bual. 

Jan, 16, 1925—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. Annual. 
Jan. 15-17, 1925—Mountain States Lumber Dealers’ Asso- 
ciation, Albany Hotel, Denver, Colo. Annual. 

Jan, 19, 1925—Lumbermen’s Association of Chicago, La 
Salle Hotel, Chicago. Annual. 

Jan. 19, 1925—Union Association of Lumber & Sash & 
Door Salesmen, Hotel Cleveland, Cleveland, Ohio. 
Annual banquet. 

Jan. 19-21, 1925—Southern Forestry Congress, 
Rock, Ark. Annual, 

Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. Headquar- 
ters and building material exhibits at West Hotel. 

Jan. 20-22, 1925—Ohio Association of Retail Lumber 
Dealers, Hotel Winton, Cleveland, Ohio. Annual. 

Jan. 21-28, 1925—Ontario Retail Lumber Dealers’ Asso- 
ciation, Royal Connaught Hotel, Hamilton, Ont. 
Annual, 

Jan. 22, 1925—American Forestry Association, Hamilton 
Club, Chicago. Annual. 

Jan. 22, 1925—California White & Sugar Pine Manu- 
facturers’ Association, San Francisco, Calif. An- 
nual, 

Jan. 26, 1925—Eastern Millwork Bureau, Hotel Pennsyl- 
vania, New York City. Annual, 

Jun, 27-28, 1925—Kentucky Retail Lumber Dealers’ As- 
sociation, Brown Hotel, Louisville, Ky. Annual. 
Jan. 27-29, 1925—Northeastern Retail Lumbermen’s As- 
sociation, Hotel Pennsylvania, New York City. 

Annual, 

Jan. 28-29, 1925—National Lumber Exporters’ Associa- 

tion, Emerson Hotel, Baltimore, Md. Annual. 


Little 


Jan. 28-29, 1925—Southeastern Iowa Retail Lumber- 
men’s Association, Burlington Hotel, Burlington, 
Iowa. Annual. 


Jan. 28-30, 1925—Southwestern Lumbermen's Associa- 
tion, Masonic Temple, Oklahoma City, Okla. Annual. 


Jan. 28-30, 1925—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 


Jan. 29-30, 1925—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Waldo Hotel, Clarks- 
burg W. Va. Annual. : 

Jan. 29-30, 1925—Pennsylvania Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia, Pa. 
Annual. 

Jan. 80, 1925—West Coast Lumbermen’s Association, 
Olympic Hotel, Seattle, Wash. Annual. 

Feb. 8-5, 1925—American Wood Preservers’ Association, 
Congress Hotel, Chicago. Annual. 

Feb. 4-5, 1925-—-Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual. 

Feb. 4-5, 1925—Southwestern Iowa Retail Lumbermen’s 
Association, Iowana Hotel, Creston, Iowa. Annual, 

Feb. 4-6, 1925—Illinois Lumber Merchants’ Association, 
Hotel Sherman, Chicago. Annual. 

Feb. 4-6, 1925—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 5-6, 1925—National Association of Railroad Tie 
Producers, Congress Hotel, Chicago. Annual. 

Feb. 9, 1925—Northern Wholesale Hardwood Lumber 
Association, Milwaukee, Wis. Annual. 

Feb. 10-12, 1925—Wisconsin Retail Lumbermen’s Agsso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 
Feb. 11-12—Northwest Iowa Lumbermen’s Association 
and Central & Northeastern Iowa Lumbermen’s As- 
sociation, Hanford Hotel, Mason City, Iowa. Joint 

annual meetings. 

Feb. 17, 1925—Lumber Trade Club of Boston, Boston, 
Mass. Annual. 

Feb. 18-20, 1925—Cornhusker Knot-Hole Club, Rome Ho- 
tel, Omaha. Neb. First annual institute. 

Feb. 18-20, 1925—Michigan Retail Lumber Dealers’ As- 
—* Pantlind Hotel, Grand Rapids, Mich. An- 
nual. 

Feb. 18-20—Nebraska Lumber Dealers’ 
Rome Hotel, Omaha, Neb. Annual. 

Feb. 18-20, 1925—Western Retail Lumbermen’s Associa- 
— (U. 8.), Olympic Hotel, Seattle, Wash. An- 
nual. 

Feb. 19, 1925—Eastern Iowa Retail Lumbermen’s Asso- 
ciation, La Fayette Hotel, Clinton, Iowa. Annual. 

Feb. 26, 1925—Northern Indiana & Southern Michigan 
Retail Lumber Dealers’ Association, Oliver Hotel, 
South Bend, Ind. Annual. 

Feb. 26-27, 1925—National Association of Commission 
Lumber Salesmen, Lumbermen’s Club Rooms, Chi- 
cago. Annual, 

March 18-19, 1925—National-American Wholesale Lum- 
ber Association, Ambassador Hotel, Atlantic City, 
N. J. Annual. 

March 24-25, 1925—Southern Pine Association, New Or- 
‘leans, La. Annual. 

March 24-26, 1925—Southeast Missouri Retail Lumber 
Dealers’ Association, Northeast Missouri Lumber- 
mén’s Association, Centrel Missouri Association of 





Association, 


Retail Lumber Dealers and Southern Illinois Retail 
Lumber Dealers’ Association, Chase Hotel, St. Louis, 
Mo. Joint annual convention. 


April 6-11, 1925—Home Complete Exposition, Manufac- 
turers’ Building, Indianapolis, Ind. 


Kentucky Dates Changed 

LOUISVILLE, Ky., Dec. 8.—Announcement is 
made by J. Crow Taylor, secretary of the Ken- 
tucky Retail Lumber Dealers’ Association, that 
the dates of its annual meeting have been 
changed from Jan. 20 and 21 to Jan, 27 and 28, 
1925. The change is made because of a con 
flict with the meeting dates of the Ohio Associa- 
tion of Retail Lumber Dealers and so that 
salesmen and exhibitors will be able to attend 
both conventions. Headquarters will be at the 
Brown Hotel as first announced, and the plans 
for the convention will be carried out as before, 
the only difference being that it will be held 
a week later. 


Indiana-Michigan Annual Date 


ELKHART, IND., Dee. 8.—The twenty-fifth an- 
niversary convention of the Northern Indiana & 
Southern Michigan Retail Lumber Dealers’ 
Association will be held Feb. 26, 1925, at the 
Oliver Hotel, South Bend, Ind. Inasmuch as 
this is to be the silver anniversary of the organ- 
ization, a special program has been prepared 
which, as customary, will follow the annual ban- 
quet at noon. Announcement to this effect was 
made by Orville T. Derby, this city, secretary 
of the association. 


Pine Inspectors’ Annual Meeting 


NEW ORLEANS, LA., Dec. 8.—The annual meet- 
ing of the inspectors of the Southern Pine Asso- 
ciation will be held at the Pinehurst Hotel, 
Laurel, Miss., on Friday and Saturday, Dee. 19 
and 20. Matters connected with grading and 
inspection service will be discussed, and the 
meeting will be presided over by Chief Inspector 
J. KE. Jones, of the association. All mill and 
claim inspectors are expected to attend and, 
after the meeting adjourns, the inspectors will 
go on their usual Christmas vacation, returning 
to their regular duties, Monday, Jan. 5. 


Meeting of New Association Called 


MERIDIAN, Miss., Dec. 8—Announcement has 
been made that a meeting of the full member- 
ship of the newly organized Shortleaf Pine As- 
sociation will be held in Birmingham, Ala., Dee. 
16, at which many matters of importance will 
be considered. A full attendance is desired. 
The Shortleaf Pine Association is an organiza- 
tion of yellow pine dimension stock manufac- 
turers and wholesalers. 


Northeastern Convention Plans 

RocneEster, N. Y., Dec. 8.—Plans are in the 
making for the thirty-first annual convention 
of the Northeastern Retail Lumbermen’s Asso- 
ciation, to be held Jan. 27, 28 and 29, 1925, at 
the Hotel Pennsylvania, New York City. The 
slogan selected for this annual by the associa- 
tion is ‘*Go and Grow.’’? The program will 
include subjects of vital interest to every Jum- 
berman, and able speakers will be secured to 
talk on subjects that will present many ideas 
of value to those who attend. All dealers are 
urged to bring their problems to the conven- 
tion forum and talk them over with their fellow 
dealers. 

In connection with the convention there will 
be a large exhibition of products sold by, and 
of interest to, lumber dealers displayed in a hall 
adjoining the convention hall. 

Special invitation is extended to the ladies to 
come with their husbands and gentlemen friends 
to the convention. Invitations to most of the 
entertainment arranged for will be extended to 
both men and women. The tentative plans give 
assurance that the entertainment features will 
be on a par with New York’s best. There will 


be parties for the lumbermen and their wives 
and sweethearts, a real stag party, dancing and 
other diversions. There will also be a special 
theater party. 

The convention committee consists of Walter 
R. Pettit, A. S. Pettit & Sons, Huntington, 
L. I, N. Y.; E. P. Hanyen, Dinkel & Jewell 
Co., Tarrytown, N. Y.; John G. Schwarz, 
Schwarz Bros., Bridgeport, Conn.; Hal Bellows, 
©. P. Chase & Co., Springfield, Mass.; George 
Allison, Allison & Ver Valen Coal & Lumber 
Co., Haverstraw, N. Y.; James E. Floyd, Yon. 
kers Woodworking Co., Yonkers, N. Y. 


Spokane Wholesalers’ Annual 

SPOKANE, WASH., Dec. 6—The Spokane 
Wholesale Lumbermen’s Association will hold 
its annual meeting for the election of officers 
on Thursday, Dee. 18. George Duffy of the 
Duffy-Hamacker Lumber Co., was appointed 
chairman of the nominating committee by 
President W. G. Ramshaw at the meeting last 
Thursday. The original intention was to have 
the election Thursday, Dec. 11, and the installa- 
tion of officers on the following Thursday. 
However, because of the shingle congress in 
Seattle, it has been announced by President 
Ramshaw that the nominations, election and 
installation of officers will all be made on 
Dec. 18. 

San Joaquin Valley Annual 

FRESNO, CALIF., Dee. 6.—Announcement is 
made by Frank F. Minard, secretary of the San 
Joaquin Valley Lumbermen’s Club, this city, 
that its annual meeting will be held in Fresno 
on Jan. 17, 1925. 


Ontario Retailers’ Plans 


TORONTO, ONT., Dec. 8.—The directors of the 
Ontario Retail Lumber Dealers’ Association 
held a meeting in Toronto last week and com- 
pleted arrangements for the program of the 
eighth,annual meeting of the association, which 
is to be held at Hamilton, Ont., in the Royal 
Connaught Hotel, on Jan. 21, 22 and 23, 1925. 
Many other matters of importance to the asso- 
ciation were also dealt with. The directors de- 
cided to appoint themselves a special committee 
for the purpose of assisting the secretary in 
bringing the members into the convention hall 
promptly for each session. At the convention 
exhibit spaces will be available for manufac- 
turers and others who wish to show their prod: 
ucts. 

The directors decided unanimously to support 
the British Columbia shingle manufacturing 
interests and wholesale lumber dealers in thei 
effort to alter the recent amendment to the 
Ontario municipal act, which gives unmerited 
preference to prepared roofing. The directors 
went on record as favoring the elimination 0! 
the phrase ‘‘ prepared roofing,’’ from the mv: 
nicipal act amendment, or the insertion of the 
words ‘‘wood shingles’? along with ‘‘ prepared 
roofing.’?’ 

The situation in connection with stop-off for 
milling-in-transit was taken up. The Canadiam 
railways have filed proposed new regulations 
with the Dominion board of railway commis 
sioners, in connection with this subject, to be 
come effective Jan. 1, unless objection is taken 
by the shippers and sustained by the board. The 
chief objection is that the minimum for out 
going cars from milling-in-transit points 3 
raised to 40,000 pounds. It is impossible 1m 4 
great many cases to furnish this minimum ané 
the shippers are preparing a vigorous protest 
against paying freight on lumber that is nv 
hauled. The association’s directors went om 


record in favor of a minimum of 35,000 pounds. 

Those directors who had attended the nationa! 
retailers’ convention were enthusiastic in com 
nection with the debate which took place there 
on the subject of advertising and they decided 
to make a feature of this subject at the Ontar 
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convention. An event which had impressed each 
was a talk hy Mrs. Margaret Pierce, of the 
J. A. Mahlstedt Lumber & Coal Co., New 
Rochelle, N. Y., and it was decided to extend 
an invitation to Mrs. Pierce to attend the 
Ontario convention and deliver an address on 
the subject of advertising. 

The directors decided to install a ‘‘Sugges- 
tion Box,’’ in which members may drop their 
suggestions, the box to be opened toward the 
end of ‘the convention. 

A lengthy discussion occurred in connection 
with building and loan associations and further 
important progress was made in regard to the 
association’s efforts to remove the legislative 
restrictions against associations of this type in 
Ontario. 

The annual banquet of the convention will 
be held on Thursday, January 22. It will be 
in the form of a dinner dance, with some enter- 
tainment features added. The retailers have 
decided to make the banquet a complimentary 
affair. Special committees on reception and 
entertainment were appointed to take charge of 
these features. 


Exhibits to Feature Joint Conventions 

St. Louris, Mo., Dee. 10.—Exhibits will be a 
feature of the 1925 St. Louis lumber conven- 
tions, which will be held at Hotel Chase, March 
24-26, in connection with the Southeast Misouri, 
Northeast Missouri, Southern Illinois and Cen- 
tral Missouri retail lumber dealers’ associa- 
tions. This was decided upon at a meeting of 
the executive committee in charge of the con- 
ventions, at which H. C. Gorbet, district sales 
manager of the Huttig Sash & Door Co., chair- 
man, presided. 

The decision to have exhibits was in response 
to a demand from manufacturers for space to 
display their products here. Arrangements for 
the exhibits will be in charge of the hotel com- 
mittee, of which Claude Dann, manager of the 
specialties department of the Julius Seidel Lum- 
ber Co., is chairman. 

It also was announced by M. L. FitzGibbon, 
of the Goodfellow Lumber Co., that the railroads 
had decided to grant reduced rates of one and 
one-half fare for the round trip, on the certifi- 
cate plan. 

Julius Seidel, president Julius Seidel Lumber 
(o., reported on the work of the finance com 
mittee, of which he is chairman. 

(PAS SSS SL ETE 
Would Remove Causes of Accidents 

New York, Dee. 8.—Delegates from fifty- 
seven industrial centers assembled two thou- 
sand strong last week for the five-day session 
of the American Society of Mechnical Engi- 
neers, which held its semiannual convention at 
the Engineers’ Building, 29 West Thirty-ninth 
street. There was no meeting of the forestry 
section, but questions relating to the entire 
field of industry were discussed. 

One of the most important discussions was 
that on ‘*Safety,’’ of which Lewis A. DeBlois, 
of Wilmington, Del., manager the safety divi 
sion of the KE. J. DuPont DeNemours Co., was 
the leader. Mr. DeBlois maintained that the 
industrial slogan ‘‘Safety First’’ is selfish and 
should be abolished. He deelared that there is 
hardly a type of industrial aecident the preven 
tion of which does not have an engineering as 
pect. He 

There appears to be some reason for supposing 
that the safety movement may have, been responsi 
ble for saving some 240,000 human lives during 
the last fourteen years. <Aecidents are caused 
They do not happen and extraordinary savings 
flave attended the introduction of suecessful in 
ury prevention in industrial plants. 

It is true that the causes of injuries are fre 
qently obscure or complex, and that we are inept 
at calculating compound probabilities. This may 
ve the reason that we do not learn the astounding 
lesson. now being taught us by those industrial 
*stablishments which have had mature accident 
prevention experience—-the lesson that when all, or 
almost all, employees have become thoroughly in 
terested in safety and a real codperative effort is 
Under way, injuries from all types of accident 
: periods as great as 3,000,000 man hours 

It is superfluous to ask whether such an accom 
Plishment could be possible if aecidents merely 
veppened if indeed it constitutes the most con 
the ne proof that accidents are caused and that 
mw causes are removable, 


Mr. Blois said the slogan ‘‘Safety First’’ is 


asserted: 


Cease for 


merely the expression of the elemental instinct 
of self-preservation, and as such is essentially 
selfish. He said it is generally interpreted to 
mean ‘‘the safety of the individual first and 
everyone else second,’’ and for that reason 
should be discarded. 

Other problems discussed by the engineers in- 
cluded national security, industrial and social 
progress, development of the nation’s resources, 
industrial and social progress, technical ad- 
vances, broadened educational training both in 
school and workshop, protection of human life 
and problems of the air. A session on national 
defense featured the convention. 


Veneer and Panel Men in Annual 


Over fifty members were in attendance at the 
nineteenth annual convention of the National 
Veneer & Panel Manufacturers’ Association, 
held at the Congress Hotel, Chicago, Dee. 10, 
under the auspices of the National Hardwood 
Lumber Association. 

In his report Secretary-treasurer Frank F. 
Fish commented on the progress made during 
the last year, and outlined some of the activities, 
particularly in regard to grading rules. 
He cited an instance of the importance and 
value of uniform standards responsibly aceredit- 
ed and of the moral effect of codperation be- 
tween the Veneer association and the National 
Hardwood Lumber Association on the present 
basis. Mr. Fish stated that there has been a 
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ciation of Connecticut, who has just become 
sole agent in his territory for the Krauss Bros. 
Lumber Co., extensive distributer of west Coast 
products. Mr. Tyler is well known throughout 
New England and has been in the retail business 
for many years. 





net gain of sixteen for the year, the present 
membership in the veneer and plywood division 
being 110. 

H. A. Webster, of the Chicago Mill & Lum 
ber Co., Chicago, told how the grading rules 
were made up and of the good work of the 
members of the charge of this 
work. 

‘“Fordizing the Veneer and Plywood Indus 
tries’’ was the subject of an interesting talk 
by EK. V. Knight, of the New Albany Veneering 
Co., New Albany, Ind., in which he demonstrated 
how large savings could be effected in the cost 
of manufacture and distribution of material 
through a proposed merger of the interests of 
seven of the larger ply 
try: 

President HT. Kk. Kline, of Louisville, Ky., in 
reviewing the accomplishments during the last 
year, stressed the value of the work performed 
In commenting on forest 


committee in ge 


wood plants of the coun 


by the association. 

conservation and the elimination of waste, he 
said that veneer manufacturers are practising 
economy right along, as every part of a log is 
utilized to advantage in the manufacture of 


veneer. He impressed upon the members the 
necessity for knowing their costs in order to 
obtain a reasonable profit on their investment. 

D. A. Raggio, of the Clemetsen Co., desk 
manufacturer, of Chicago, spoke on the kind of 
service which the veneer men should give to 
the consumer in order to meet his needs in the 
way of plywood, cores and other material. 

John W. McClure, of Memphis, Tenn., former 
president of the National Hardwood Lumber 
Association, suggested that along the line of 
conservation it would be a good thing to keep 
the production of forest products nearer the 
level of the demand than at present obtains, as 
the waste of timber resources does not benefit 
anyone. 

Other speakers ineluded C. P. Setter, of Cat- 
taraugus, N. Y.; B. W. Lord, of Chicago, ‘‘ dean 
of the veneer industry.’’ 

It was decided to extend an invitation to the 
Southeastern Veneer Association, through O. L. 
Williams, its president, to attend the next meet- 
ing of the National Veneer association. 

The association unanimously endorsed resolu- 
tions expressing regret on the death of E. H. 
Defebaugh, its founder, and eulogizing the many 
years of fruitful effort which he devoted to the 
activities and advancement of the interests of 
the organization. 

Other resolutions expressed thanks to E. C. 
Atkins & Co. (Ine.), ‘‘The Silver Steel Saw 
People’’ of Indianapolis, Ind., and C. J. Byrns 
for the souvenirs distributed to the members. 

The following officers were elected: 

President—H. E. Louisville, Ky. (re- 
elected). 

Vice president—F. L. Zaug. New London, Wis. 

Secretary-treasurer—Frank F. Fish, Chicago (re- 
elected). 


Kline, 


Intercoastal Shippers Discuss Problems 


NEw York, Dee. 8.—The Intercoastal Lum- 
ber Shippers’ Association at its weekly meeting 
at the Yale Club last Friday, held a roundtable 
discussion of conditions in the intercoastal 
trade. Charles R. Lockridge, president of the 
association, said afterward that all the repre- 
sentatives spoke ‘‘most optimistically.’’ He 
added: ‘‘ Prices are very firm and are advancing 
judging from everything we were told.’’ 

The firm, J. H. Burton & Co., was elected to 
membership in the association by unanimous 
vote. The election of the Burton concern is 
said to signalize the return of this long-estab- 
lished firm to the west Coast field, from which 
it retired several years ago. 


Pine Dimension Association Formed 


MERIDIAN, MiIss., Dee. 8.—Organization of an 
association of yellow pine dimension stock man- 
ufacturers and wholesalers, which was tentative- 
ly effected at a meeting in this city on Nov. 
18, was completed on Tuesday, Dee. 2, when 
the organization committee met here, pursuant 
to the instructions of the prior meeting. The 
‘‘Shortleaf Pine Association’? was selected as 
the name of the new association in preference 
to the ‘Yellow Pine Dimension Association,’’ 
which distinguished the organization in its con- 
ceptive stages. Membership will be open to 
both manufacturers and wholesalers and the 
association will be incorporated under the laws 
of Alabama. 

The following officers were elected by the 
committee: 

President—-C. L. Gray, Meridian, Miss. 

First vice president—Henry G. Brabston, Bir 
mingham, Ala. 

Second vice president 
Miss. 


R. F. Darrah, Meridian, 


Secretary and treasurer—F. S. Davis, Mont- 
gomery, Ala. 

A meeting of the full membership was called 
for Dee. 16 at Birmingham, Ala. 

Nine members of the committee were present 
when the meeting convened at 9:50 a. m. in 
the conference room of the Chamber of Com 
meree, R. F. Darrah, viee chairman, presiding. 


Letters and telegrams were received from six 
other members of the committee, explaining 
and regretting their inability to be present. In 
view of the pledges of support w ich had been 
received at the preliminary org: nization meet- 
ing, it was unanimously decided to proceed with 


the organization of the proposed association, 
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In addition to the action enumerated in the 
preceding paragraph, it was voted: 

To establish as soon as possible a mill inspec 
tion service which will employ competent technical 
men to visit regularly the mills operated or con- 
trolled by members of the association for the pur- 
pose of instructing their operatives regarding 
manufacturing or grading. 

Subject to a referendum of the membership, that 
the association make the pronouncement that the 
grade of ‘‘No. 2 common and better’ means log run 
with all No. 3 common or culls out and with no 
general percentage of No. 1 common. (In the 
near future this proposal with the alternative pro- 
posals which were brought forwatfd will be sub- 
mitted to each member of the association for an 
expression of his opinion.) 

That the association report to members without 
comment the full facts regarding claims received 
by members of the association. 

That as soon as the resources of the association 
permit, to establish and maintain in each of the 
large consuming markets an agent of the associa- 
tion who will be available to investigate claims 
and arrange settlements; also to handle other 
matters for members of the association, such as 
the collection of slow accounts ete. 

That the association create an arbitration com- 
mittee to pass on any controversy submitted to it 
by the parties at interest. 

That with a view to providing an initial fund 
with which to launch the activities of the asso- 
ciation, each member be requested to pay a month’s 
dues on the basis of his November shipments. 

That a contract be entered into with the Walker 
Co. (Inec.), of Hattiesburg, Miss., to manage the 
affairs of the association for 3334 percent of its 
gross revenue; this to cover all ordinary head- 
quarters expenses such as office rent, stationery, 
postage, telephone and telegrams, office supplies, 
office equipment, secretarial and clerical labor. 

That the directors of the association consist of 
the officers together with the members of the or- 
ganization committee selected in Meridian on 
Nov. 18. 


Annual of Plywood Association 

Prospects are very encouraging for a good 
business in 1925, aceording to the views ex 
pressed by the members of the Plywood Manu 
facturers’ Association at the sixth annual meet 
ing held at the Auditorium Hotel, Chicago, 
Dec. 9. 

kk. V. Knight, of New Albany, Ind., chairman 
of the publicity committee, reported that mate- 
rial for the plywood text book is being collected 
from various sources, and it is hoped to have 
the book compiled and ready for distribution 
to plywood consumers and other interested 
parties within the next few months. 

There was considerable discussion on competi- 
tion with foreign plywoods and imitation ma- 
hogany panels, 

A telegram read at the meeting indicated that 
75 percent of the fir panel manufacturers of the 
Pacific coast held a meeting last week for the 
purpose of discussing plans for affiliation with 
the Plywood Manufacturers’ Association. 

The executive committee recommended that 
the 1925 assessment for dues remain on the 
same basis as for 1924. It was also decided to 
draft a plan to distribute monthly reports to 
the membership. 

The election of officers resulted as follows: 

President—F, L. Zaug, American Plywood Cor- 
poration, New London, Wis. 

Virst vice president—C,. P. Setter, Setter Bros., 
Cattaraugus, N. Y. 

Second vice president--—Joseph Ondr, St. Louis 
Basket & Box Co., St. Louis, Mo. 

Third vice president—George L. Frost, Frost’s 
Veneer Seating Co., New York City. 

Treasurer—K. ’, Benjamin, Cadillac 
Co., Cadillae, Mich. (reélected). 

The next meeting will be held Feb. 18 at the 
Auditorium Hotel, Chicago. 


Veneer 


Directors Optimistic Over Outlook 

PITTSBURGH, Pa., Dee. 9.—Directors of the 
Retail Lumber Dealers’ Association of Pennsy]- 
vania, at their monthly meeting in the office of 
Secretary William B. Stayer here last Friday, 
endorsed the book, ‘‘Old Homes Made New,’’ 
issued by the AMERICAN LUMBERMAN, and are 
advising members of the association to get 
copies as an aid to increased business. 

Secretary Stayer reported that a fine program 
is in the making for the eighteenth annual con- 
vention-reunion of the association to be held in 
the William Penn Hotel here, Feb. 4-6. 

Optimism as to the business outlook was ex- 
pressed by all the directors present, and reports 
on labor were made as follows: 

C. E. Roland, Westmoreland County—Mechanics 


work nine hours a day, six days a week; wages 
$1.12% an hour. 

A. M. Haines, Fayette County—Outside carpen- 
ters eight hours, millmen ten hours; wages $1 an 
hour. 

B. K. Barnett, Monogahela Valley—Forty-four 
hours a week at $1.12%% an hour. 

F. A. Moesta, Armstrong County—Forty-eight 
hours a week at $1 an hour. 

National Counsellor C. W. Iams, Pittsburgh— 
Fifty hours a week at $1.10 an hour as a minimum. 

J. B. Wallace, McKees Rocks—Forty-nine and 
one-half hours a week at $1.10 an hour as a 
minimum. 

G. F. Hoge, Washington-Canonsburg district— 
Same scale as in Pittsburgh prevails in territory. 

Walter E. Hatch, Pittsburgh—Fifty hours a 
week at $1.10 an hour as a minimum. This is 
the Pittsburgh seale, and was reported by Direc- 
tors E. M. Hill, George N. Glass and S. W. Means, 
as well as by Director G. P. Textor, who said the 
same scale prevails in Wilkinsburg. 

Hf. B. Daugherty, Indiana County—Fifty-four 


hours a week at sliding scale of wages ranging 
from 40 cents to $1.75 an hour for millmen; out- 
side carpenters eight hours at $1 an hour. 

G. Marks, North Cambria district—Fifty 
hours a week at $1.10 an hour. 

R. S. Woodward, New Kensingtoa—Pittsburgh 
rates prevail. 

Lyman Felheim, Erie—Fifty hours a week ; men 
paid on basis of their worth. 

Fred. H. Cook, Beaver Valley—Inside mechanics, 
53 hours a week at 90 cents; outside, eight hours 
a day at $1.25 an hour. 

Arthur J. Weber, Cumberland, Md.—Inside me- 
chanics, 49 hours a week, wages 75 to 85 cents 
an hour; outside, 44 hours a week at 90 cents. 

General Counsel Carl Van der Voort, Pittsburgh 
—-Yards seem to be stocking up, according to the 
insurance reports. 

George Dillich, Butler—Mechanics, six days a 
week, eight hours a day at $1 an hour. 

President W. R. Cole, Punxsutawney—-Labor con- 
ditions unsettled in Jefferson and = adjacent 

counties; not working on Saturdays. 


Recent Hoo-Hoo Happenings 


To Entertain Texas Association 


BEAUMONT, TEx., Dec. 8.—W. Carroll Keith, 
prominent Beaumont lumberman and enthusi- 
astic Hoo-Hoo, has been chosen chairman of 
the general committee in charge of administra- 
tion and carrying out of plans for the entertain- 
ment of the convention of the Lumbermen’s 
Association of Texas, which takes place here 
the second week in April, 1925. 

Mr. Keith has accepted the general chairman- 
ship, which, according to L. L. Ryder, president 
of the Beaumont Hoo-Hoo Club, was tendered 
him as un especial recognition of his work in 
landing the 1925 convention for Beaumont. Mr. 
Keith attended the 1924 convention at Kl Paso 
and it was due almost solely to his untiring and 
unselfish work there that Beaumont secured the 
1925 meet of these live-wire lumbermen. 


Retailers Have Good Program 


SPOKANE, WASH., Dee. 6.—Local Hoo-Hoo 
turned out in force to enjoy the program put 
on by the Spokane retailers at the Hoo-Hoo 
club luncheon yesterday noon at the Davenport 
Hotel. There was a record attendance of nearly 
90. The results were all that could have been 
expected both in the way of program and at- 
tendance. The big hits of the day were scored 
respectively by Knute Engdahl, president of 
the Spokane Sash & Door Co. and A. Grantham, 
cashier of the McGoldrick Lumber Co. 


Hoo-Hoo Secretary on Way to Coast 


SPOKANE, WASH., Dec. 6.—Henry Isherwood, 
secretary-treasurer of Hoo-Hoo, passed through 
Spokane early this morning on his way to the 
Coast. He was met at the train by Andrew 
MacCuaig, Scrivenoter of the Supreme Nine, 
and R. L. Bayne, Vicegerent Snark for this 
district, with whom he had a. brief conference 
during the train’s stop. Supreme Scrivenoter 
MacCuaig returned this week from an eastern 
trip, during which he attended the conference 
of the Supreme Nine in St. Louis. Mr. Mae- 
Cuaig is president of the Advance Lumber Co. 
of this city. 


Recounts Visit to the Orient 


Sr. Louris, Mo., Dee. 10.—Intimate glimpses 
of China and Japan were revealed to the Hoo- 
Hoo Club of St. Louis by E. C. Robinson, presi- 
dent E. ©. Robinson Lumber Co., who spoke 
at today’s regular weekly luncheon of the club. 
Mr. Robinson, dean of the lumber fraternity in 
St. Louis, has only recently returned from a 
three-months’ visit to the Orient. He has long 
been a member of Hoo-Hoo and as L. M. Tully, 
who introduced the speaker, said, ‘‘he is well 
loved by all.’’ 

Mr. Robinson said that there was no ill-feeling 
by the Japanese toward Americans; to the con- 
trary, he and his party, which consisted of 
his wife and two daughters, were treated most 
courteously. He was much impressed with the 
splendid rehabilitation of Tokio, following the 
earthquake, which was in marked contrast with 
Yokohama, which had done comparatively little. 
At Shanghai the Robinson party was met by 


Mr. Roubinson’s son, the latter’s wife and two 
children, 

While it was a delightful trip, Mr. Robinson 
suid that he came home more than ever im- 
pressed with the fact that there is no place like 
America. 

It was stated that plans for the Christmas 
party to be given by the Hoo-Hoo elub on Dee, 
17 were progressing nicely. 

J. Carl Anderson, president of the club, pre- 
sided at the meeting, at which about one hun- 
dred Hoo-Hoo were present. 


To Play Santa to ‘‘Kiddies”’ 


MINNEAPOLIS, MINN., Dee. 9.—Members of 
the Twin City Hoo-Hoo Club are to play Santa 
Claus. And their little ‘‘believers’’ are to be 
children of the Augustana Mission Cottage. 
The event is to take place Dec. 18 in the Gold 
Room of the Radisson Hotel. The order is mak- 
ing elaborate preparations for the function. 

Announcement of the plans for the Christmas 
party was made at the meeting of the club last 
Thursday at the Nicollet Hotel. The meeting 
had for its guest W. H. Bremner, receiver 
Minneapolis & St. Louis Railroad Co. One of 
the surprises was the introduction of a troupe 
of Girl Scouts. When they were called upon 
they came promptly to attention and gave pow: 
erful ufterance to the Hoo-Hoo yell. A program 
ot novelties followed. 


Hoo-Hoo Appointments 


Sr. Louts, Mo., Dec. 9—Appointments of of- 
ficials were announced at Hoo-Hoo headquarters 
today as follows: 

Capt. William Griesenger, Windsor Lumber Co, 
Windsor, Ont., Vicegerent Snark of Toronto. 

Henry Wills, Central Lumber Co., Gilroy, Calif., 
Vicegerent Snark of the Coast counties district, to 
succeed Charles Griffen, jr., of the Homer 'T. Hay- 
ward Lumber Co., Santa Cruz. : 

Robert Anderson, Anderson & Sons Lumber Co, 
Logan, Utah, Vicegerent of the Logan district (re 
appointed). 

J. H. Cooke, Lynch Davidson & Co., Houston, 
Tex., Vicegerent Snark of the Houston district, 
succeeding Jack Griffith, of the Boykin Lumber C0. 

There will be a coneatenation held in 5t. 
Louis, Jan. 24, with Vicegerent Frank J. More, 
W. R. Pickering Lumber Co., in charge, assisted 
by Claude Dann, Julius Seidel Lumber Co.; 
Charles Haselhorst, Charles Timm and M. L. 
Fitzgibbon, of the Goodfellow Lumber Co. 


To Open Season With Beefsteak Dinner 

New York, Dec. 8.—After remaining quies- 
cent for many months, the ‘‘Cats’’ of the Com 
eatenated Order of Hoo-Hoo will assemble next 
Saturday in the Fraternity Club, 22 East Thirty: 
eighth Street, for a beefsteak dinner, marking 
the beginning of the order’s New York activities 
for the 1924-25 season. 


F. W. Naylor, State Counselor, and Tom 


Jenkins, of the Arthur FE. Lane Corporation, 
Vicegerent Snark, will be in charge of festivities. 
An effort will be made to obtain a class 
‘kittens’? for a concatenation to be held during 
the Christmas holidays or early in the new yeal- 

Officers of the New York jurisdiction will be 
elected at next Saturday’s meeting. 
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Cypress Yard Grades Adopted 


JACKSONVILLE, Fua., Dec. 8.—At the semi- 
annual meeting of the Southern Cypress Man- 
ead ; a! me 
ufacturers’ Association held in this city Dee. 3, 
the committee on grades and specifications sub- 
mitted a comprehensive report covering neces- 
gary changes in the grading rules to conform to 
the American Lumber Standards program. This 
report (as mentioned on page 51 of the Dee. 6 
issue of the AMERICAN LUMBERMAN) was 
adopted in its entirety. 

The committee ‘‘recommended that our gen- 
eral instructions, our lists of standard defects, 
standard lengths, standard finished sizes etce., re- 
main as at present, with only such changes as are 
necessary to make them accord with American 
Lumber Standards, and that we incorporate in 
our book of rules standard definitions of defeets 
usual to cypress, and disregard standard defini- 
tions of defects that occur not at all, or that 
occur so rarely in cypress as to not concern us. 
It is also recommended that following the list of 
usual defects in cypress, appearing on page 2 
of our present book of rules, there be a clause 
inserted after the word ‘peck’ and reading as 
follows: Peck is not a defect, except where 
appearance and/or strength of pieces are im- 
portant factors, because pecky lumber possesses 
all of the lasting qualities of the better grades.’ ’ 

As now recommended the yard grades are de- 
scribed as follows: 

YARD GRADES 
Clear Heart Finish (Special Grade) 

Thickness: 1 to 4 inches. 

Width: Shall be specified widths, 4, 5, 6, 8, 10, 
12, 14, 16, 18, 20 inches and wider, and 24 inches 
and wider, and may be furnished in assorted 
widths, 4 to 12 inches, admitting 20 percent of 7-, 
9. and 11-inch widths and may also be furnished 
in random widths 13 inches and wider. 

Length: 8 to 20 feet. : 

Shall be all heart, and the face side shall be 
free from sap, knots and other defects. 

A 

Thickness: 1 to 4 inches. } 

Width: Shall be specified widths, 4, 5, 6, 8, 10, 
12, 14, 16, 18, 20 inches and wider, and 24 inches 
and wider, and may be furnished in assorted 
widths, 4 to 12 inches, admitting 20 percent of 
7-, 9 and 11-inch widths, and may also be fur- 
nished in random widths 13 inches and wider. 

Length: 8 to 20 feet. ; 

Pieces 12 inches and narrower shall be practi- 
cally free from defects, on the face side, and sap 
shall be limited as follows: : 

1 inch on pieces under 8 inches wide. 

2 inches on pieces 8 to 9 inches wide. 

3 inches on pieces 10 to 11 inches wide. 

4 inches on pieces 12 inches wide. 

Pieces wider than 12 inches will admit any 
amount of bright sap. 


Thickness: 1 to 4 inches. 

Width: Shall be specified widths, 4, 5, 6, 8, 10 
and 12 inches wide. May also be furnished in 
assorted widths, 4 to 12 inches, admitting 20 
percent of 7-, 9- and 1ll-inch widths, and may 
also be furnished in randem widths 13 inches and 
wider. 

Lengths: 8 to 20 feet. 

Pieces 4 to 6 inches wide will admit one or two 
small sound knots. 

Pieces wider than 6 inches will admit small 
sound knots in proportion as the width increases. 


Cc 

Thickness: 1, 1%, 1% and 2 inches. 

Width: Shall be specified widths, 4, 5, 6, 8, 10 
and 12 inches. May be furnished in assorted 
widths, 4 to 12 inches, admitting 20 percent 7-, 9- 
and 11-inch widths. 

Length: 8 to 20 feet. 

This grade will consist, to a considerable ex- 
tent, of droppings from the B grade, and, while 
admitting stained sap, a few pin worm holes well 
Scattered and coarser and more numerous de- 
fects than B, is intended for use full length and 
width on paint jobs. 


Thickness: 1, 14%, 1% and 2 inches. 

Width: Shall be specified widths, 4, 5, 6, 8, 10 
and 12 inches. May also be furnished in assorted 
widths, 4 to 12 inches, admitting 20 percent 7-, 9- 
and 11-inch widths. 

Length: 8 to 20 feet. 

This is intended as a cheaper paint finish, and 
the defects shall be so restricted in number and 
character as to produce a practically sound face. 
Will not admit open shake nor loose or unsound 
Knots, nor will it admit wane exceeding one-half 
of the thickness of the piece at any point, and 
that on one edge only. No wane on face side. 

No. 1 Common 

Thickness: 1 inch and thicker. 

Width: Shall be specified widths, 3, 4, 5, 6, 8, 
and 12 inches wide. 

Length: 8 to 20 feet. 

_Will admit stained sap, shake, season checks, 
Pin worm holes, sound tight knots, straight end 
Splits not exceeding in length the width of the 


10 


piece, a slight amount of peck on one or both 
sides of pieces comparatively free from other 
defects, slight wane on one or both edges, not 
to exceed one-third the length of the piece, and 
other defects which will not prevent its use for 
usual common purposes in its full length and 


width. This grade is not intended for tank 
purposes. 
No. 2 Common 
Thickness: 1 inch and thicker. 


Width: Shall be specified widths, 3, 4, 5, 6, 8, 
10 and 12 inches wide. 

Length: 6 to 20 feet. 

Will admit all defects allowed in No. 1 com- 
mon and will also admit unsound knots and 
slight peck on both sides. The defects shall not, 
however, be sufficient to prevent the use of each 
piece in its full length and width for common 
sheathing and fencing purposes. 

No. 3 Common 

Thickness: 1 inch and thicker. 

Width: Specified or random, 3 inches and 
wider. 

Length: 6 to 20 feet. 

Admits coarser and more numerous defects 
than No. 2 common, including an occasional knot 
hole, but no piece will admit a sufficiently serious 
combination of defects to prevent its use for 
sheathing or similar purposes. 


No. 4 Common 

Thickness: 1 inch and thicker. 

Width: Specified or random 3 inches and 
wider. 

Length: 6 feet and longer. 

Defects common to this grade are similar to 
those found in No. 3 common, but exist to a 
greater degree. The most common serious de- 
fects are Knot holes, extremely coarse knots, 
wane, shakes and splits and peck. 


Peck, panel stock, bevel siding, bungalow sid- 
ing, flooring, ceiling, drop siding, shiplap, win- 
dow and door frame stock, pickets and battens: 


The same as at present, with only such changes 
as are necessary to make them conform to basic 
specifications. This contemplates some minor 
changes in specifications to comply with the pro- 
vision in standard specifications that the grading 
of these manufactured items conform as closely 
to the grades of lumber from which they are 
worked as possible, considering the uses for 
which they are intended. 

The committee recommends but one grade of 
molding—namely, B and better. 

Basic grades for structural and factory lumber 
have not yet been worked out, and there is there- 
fore no recommendations for changes in any of 
these items of cypress production. 

It is to be borne in mind that standard or 
basic specifications provide that bright sap is 
po defect except when specifically classified as 
such. 


White Pine Blister Rust Conference 


SEATTLE, WASH., Dec. 6.—More than fifty 
members of the White Pine Blister Rust Con- 
ference met at the Chamber of Commerce as- 
sembly hall here, last Monday, elected officers, 
endorsed the ten-year program and adopted ap- 
propriate resolutions. Most of the delegates left 
during the evening for Vancouver, B. C., where 
they attended the fourteenth annual forest man 
agement conference of the Pacific coast forest 
organizations. 

Shows Needs for Ten-Year Program 

The conference was presided over by Charles 
A. Park, of Oregon. A report on the ‘‘Ten 
Year Program for Western White Pine Blister’’ 
was submitted by H. P. Barss, plant patholo- 
gist of the Oregon experiment station. After 
presenting a historical resume of the program, 
Mr. Barss proceeded to outline the needs for 
the next fiscal year, the third of the program. 
He said that $22,000 would be required to com 
plete the eradication of the black currant, and 
$17,500 to aid in preventing violations of 
quarantines designed to prohibit shipment of 
host plants. For the local eradication of Ribes, 
he estimated that $40,000 would be necessary 
to continue the work of the experienced crews 
and the training of a new crew unit called for 
in the ten-year program. Ten thousand dollars, 
he said, is needed to enable a study of methods 
and costs of local control to be made. Initiation 
of studies on the methods of handling the situa- 
tion in the sugar pine regions of southern Ore- 
gon and California, he estimated would cost 
$5,000, with an additional $5,000 for control 
reconnaissance. He said $10,000 should be al 
lowed for control reconnaissance in Idaho; $12, 
000 for general investigational work to be ecar- 
ried on by the office of forest pathology; $10,- 
000 for experimental work; and $8,500 for edu- 
cational work. Mr. Barss summarized the needs 
and plans for the coming year in the following 
words: 

Our program for next year calls for a continua- 
tion of the work already started with the addition 
of one new local control unit, and with the begin- 
ning of preliminary experimental, survey and edu- 
cational work in the sugar pine areas. In my 
opinion, the trustees should go on record as asking 
the States and the Federal Government to stand 
by the ten-year program without modification. The 
total needed for the coming fiscal year is $140,000, 
an advance of only $15,000 to provide for the ex 
tension of the work which is necessary at this 
time. 


Resolutions Adopted by Conference 

The report of the resolutions committee, con- 
sisting of Mr. Barss, chairman; I. N. Nash, 
S. R. Black, P. S. Darlington and Fred Morrell, 
was adopted. Contained in the report were 
resolutions commending the codperation afforded 
by Federal and State forest services and other 
organizations and individuals in carrying on the 
rust control work; endorsing the progress made 
in most western States in eradicating culti- 
vated black currants, and urging enactment of 


- similar laws by the legislatures of Washington, 


Montana and California; urging continuation of 
rigid enforcement of Federal and State quaran- 
tines; thanking the Dominion of Canada, Brit- 
ish Columbia, and Dr. A. T. Davidson for help 
extended in rust control work; endorsing the 
manner in which the Federal control office and 
the office of forest pathology have carried on 
their work, and expressing appreciation for the 
support of Dr. W. A. Taylor, chief of the 
bureau of plant industry, and the understand- 
ing of the late Henry C. Wallace, secretary of 
agriculture; recommending that the executive 
committee give careful consideration to the 
means of improving the usefulness of the or 
ganization; advocating further control steps 
on the part of private owners; and thanking 
representatives of the western States in Congress 
who have been instrumental in securing Federal 
aid. 
Reviews Year’s Accomplishments 

The work of the organization during the last 
year was outlined by Mr. Chapman, executive 
secretary and treasurer, in an interesting re- 
port which was adopted by the conference. Mr. 
Chapman stated that financial aid had been 
secured through the State legislatures of Idaho 
and Oregon last year, and that efforts should 
be made to secure similar action by other States. 
Referring to the ten-year program, he declared 
that it was well balanced and would require 
no material changes. Last year had been favor- 
able, he said, in that no serious spread of the 
rust had taken place, but he warned against 
any false feeling of security. One more sea- 
son’s work in Montana and several in California 
will complete the eradication of the cultivated 
black currant, according to Mr. Chapman. He 
further averred that Washington was the only 
State in which blister rust existed, and that 
infections there are doubtless on the increase. 
Mr. Chapman was emphatic in advocating vigor- 
ous action and cooperation on the part of the 
membership as essential in the prosecution of 
the ten-year program. As to the finances of the 
organization, he said sufficient funds were on 
hand to meet expenses for the next few months 
in view of the fact that the officiary had been 
economical, expenditures light and contribu 
tions had been received through the California 
Forest Protective Association. 

At the annual election, the only change in the 
board of trustees and executive committee was 


occasioned by the resignation of George H. 
Cecil, of Oregon. Fred Morrell, of Missoula, 
Mont., United States district forester, was 


elected to the vacancies. The officers are: 


Washington—F. H. Gloyd and Fred 
Oregon—Charles A. Park and H. P 


Trustees: 
E. Pape. 


Barss. Idaho—Marcus A. Means and W D. 
Humiston. Montana—Chester C. Dayis and Fred 
Morrell. California—G. H. Heeke British Co 


lumbia—J. W. Eastham 


Executive committee: Charles A. Park, W. D. 
Humiston, H. P. Barss, Fred Morrell, F. H. Gloyd, 
C. S. Chapman, executive secretary 
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Lumber Clubs and Exchanges 


Cincinnati Association Activities 

CINCINNATI, Oun10, Dec. 11.—The second an 
nual ladies’ night of the Lumbermen’s Club of 
Cincinnati was celebrated tonight with a dinner 
dance at the Business Men’s Club. More than 
seventy-five couples partook of the gayeties of 
the evening. Dinner was served at 6:30 o’clock 
and dancing continued until the midnight hour. 
The lumbermen’s affair was given in connection 
with one of the regular Thursday night dances 
of the Business Men’s Club. Arrangements were 
in the hands of a committee consisting of C. W. 
Tunis, chairman, J. R. O’Neill and J. J. Line 
han. 

The regular monthly dinner of district No. 
1, Ohio Association of Retail Lumber Dealers 
has been moved up a week so that it will not 
come in the Christmas holidays. The dinner 
meeting will be held on the evening of Dec. 17 
at the Havlin Hotel. Secretary O. B. Wise 
reports that the retail trade in Cincinnati is 
holding up remarkably well, the volume showing 
some increase for this period as against the 
business of last year. 


Activities of Nylta Club 


New York, Dec. 8.—Prof. Nelson Brown of 
Syracuse. University was the chief speaker at 
the weekly meeting last Friday of the Nylta 
Club. Mr. Brown’s talk dealt chiefly with the 
distribution and production of lumber, includ 
ing comparative figures by States. The address 
was illustrated and was thoroughly enjoyed by 
nearly one hundred Nylta members. 

Announcement was made Friday that all plans 
have been completed for the annual Christmas 
Party to be held Dee. 20 in the main ballroom of 
the Commodore Hotel. Secretary Coho also in- 
formed the meeting that Nylta is within 24 
votes of the 500 mark and as soon as that figure 
has been attained a drive to enroll another 500 
will be Jaunched. 


Pittsburgh Secretary’s New Connection 

PitrspurGH, Pa., Dec. 9.—Franklin Dickey, 
who recently resigned as secretary of the Pitts- 
burgh Lumbermen’s Club, will leave this week 
for Indianapolis, where he has accepted a per- 
manent position as secretary of the Indianapolis 
Lumber Dealers’ Association. 

Mr. Dickey’s successor as secretary of the 
Pittsburgh Lumbermen’s Club is H. F. Burn 
worth, one of the club’s legal counsel. 


(quga@@aeaaaae: 


Knot Golfers Elect 

NEw York, Dee. 8.—The annual meeting of 
the Knot Golfers’ Association was held in con- 
junction with a luncheon held last Wednesday 
afternoon at the Biltmore Hotel. It was the 
biggest ‘‘indoor’’ meeting of the Knotters and 
incidentally revealed that the membership is 
now near the 100 mark and the organization, 
which holds monthly tournaments during the 
golfing season, is gradually broadening its 
activities. 

E. L. Barnard, one of the most enthusiastic 
lumbermen-golfers in the New York district, 
was elected president of the association on 
Wednesday, succeeding H. B. Coho. Mr. Bar- 
nard also is captain of the golf team. James 
M. Farrell was reélected secretary-treasurer. 
These men were chosen on the executive com- 
mittee: T. H. Silver, Russel T. Starr, Arthur 
Kk. Lane and T. N. Nixon. 

G. F. Herdling, of the Anderson Lumber 
Co., Passaic, N. J., was awarded the captain’s 
prize, a beautiful smoking set, as the low 
scorer of last season. He was pressed for first 
honors by several rivals, so that the actual 
winner was not known until the records of the 
last tournament of 1924 had been considered. 

Other prize winners were Frank R. Wallace, 
Elizabeth, N. J.; A. E. Jelleme, Anderson Lum- 
ber Co., Passaic; W. HK. Code, Hunterspoint 
Lumber & Supply Co., Long Island City; T. H. 
Silver, Rodney E. Brown, Ray Weiss, New 
York, manager for the Kirby Lumber Co.; 
William R. Morris of Lockridge & Morris; 


Gardner W. Taylor . the R. T. Jones Lumber 
Co.; Henry Cape, J. M. Farrell, Russell J. Per- 
rine of Johnson oh Lumber. Co., Brooklyn; 
R. H. Delano of the Shepherd & Morse Lum- 
ber Co. 

Retiring Captain Coho made the principal 
speech of the occasion, but all of the prize- 
winners were called upon for a few words, 
agreeing that the 1924 season had been the best 
in the Knotters’ history. 


Evansville Club Elects Officers 

EVANSVILLE, IND., Dec. 10.—The regular 
monthly meeting of the Evansville Lumbermen’s 
Club was held Tuesday night, Dec. 9, at Kel- 
ley’s Bungalow Inn on the Hemenway High- 
way at Boonville, Ind., 
and there was a fine at- 
tendance. The club 
members were the spe- 
cial guests of former 
State Senator William 
B. Carleton, news rep- 
resentative of the AMER- 





C. A. WOLFLIN, 
Evansville, Ind, ; 
Klected President 





ICAN LUMBERMAN, and 
a charter member of the 
club. 

A fine dinner was 
served after which the 
committee on nomina- 
tions reported the fol- 
lowing officers of the 
club for the ensuing 
year, the report of the committee being ae- 
cepted by acclamation: 

President—Charles A. Wolflin, Wolflin West Side 
Lumber Co. 

Vice president—Louis A. 
World Furniture Co. 

Secretary and treasurer 
Evansville Veneer Co. 

Directors—Gus I. Bauman, G. BE. Bauman Hard- 
wood Co.; Dan Wertz, Maley & Wertz Lumber Co., 
and Joseph A. W altman, Evansville Band Mill Co. 

Frank Donnell, of the Evansville Band Mill 
Co. and president Indiana Hardwood Lumber 
Association, announced that the annual State 
meeting of the association will be held on Jan. 
16 in the Claypool Hotel, a and a 
big attendance is looked for. Donnell said 
it was intended to make this a <a coming for 
all former Hoosier lumbermen. 

Upon motion of Mr. Donnell the president 
and secretary were instructed to send a letter 
to Richard Lieber, Indiana State forester, en- 
dorsing his plan for the reforestation of the 
State. 

Business conditions were discussed at some 
length. Dan Wertz, chairman codperative com- 
mittee, reported that in his opinion trade con- 
ditions have been gradually improving since the 
election, and that while he did not believe there 
would be anything like a boom in business after 
the first of the year he looked for a gradual im- 
provement. It was the general opinion of most 
of the members present that 1925 is going to 
be a better trade year than the present one. 
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Hoo-Hoo Hear Talk on Standardization 

FRESNO, CaLir., Dec. 6—At the regular 
monthly meeting of the — Joaquin Valley 
Hoo-Hoo Club, held here Dee. 1, a talk on stand- 
ardization was given by Baward P. Ivory, man- 
ager of trade extension for the California White 
& Sugar Pine Manufacturers’ Association. Mr. 
Ivory told very clearly the need for standard- 
ization and the benefits that might be derived 
from it in the San Joaquin Valley. He urged 
the dealers to give their support and coéperation 
to this movement, thereby making the action 
of the California White & Sugar Pine Manu- 
facturers’ Association in adopting the stand- 
ardization plan a success. 


Ladies’ Night Is Delightful Affair 


JACKSON, Miss., Dec. 8.—The first of a series 
of annual affairs of the Jackson Lumbermen’s 
Club, Ladies’ Night, was held Saturday night 
with Douglas Malloch, Lumberman Poet of the 
AMERICAN LUMBERMAN, Chicago, as entertainer 
and lecturer. 

President A. D. Wicks extended a most cordial 
welcome to those present. He explained that 
his administration was the first to observe 
Ladies’ Night, but expressed the hope that this 
would become an annual event. He requested all 
past presidents to stand, those arising being 
C. E. Klumb, E. O’Brien, sr., B. Godwin, 
J. W. Bertrand, and J. G. Kennedy. These 
lumbermen, with Mr. Wicks, have presided over 
the Jackson Lumbermen’s Club during the last 
five years. 

Following this, Treasurer Kennedy read the 
financial report, which was in the nature of 


jokes on the unmarried members of the club, 


Getting back to the program, President Wicks 
called upon Mr. Klumb to introduce Douglas 
Malloch, the speaker of the evening, which he 
did in a most original way. 


Hear Talk on Legal Questions 


MaDIsON, WIs., Dec. 8.—‘‘ Jim Drought Day’’ 
was observed by the Southern Wisconsin Lum- 
bermen’s Club with a turn-out of more than 
fifty members and guests at the Hotel Loraine, 
this city, on Thursday, Dec. 4. Luncheon was 
served at noon and the meeting called to order 
immediately thereafter by C. J. Coldren, of 
Broadhead, Wis., president of the club. 

In introducing the honored guest and speaker 
of the day President Coldren said that there 
were three ‘‘Droughts’’ present: James T. 
Drought, of Milwaukee, general counsel for the 
Wisconsin Retail Lumbermen’s Association; his 
son, Ralph, a senior in the law school of the 
University of Wisconsin, who was present with 
several of his classmates to hear the lien law 
discussion; and the prohibition amendment. 

Discussing prospective changes in the lien 
law which will probably be made at the next 
session of the legislature Mr. Drought declared 
that there was fairly complete harmony among 
the different interested branches of industry. 
““Conferences are now being held,’’ he said, ‘‘ by 
the construction industries committee of the 
Milwaukee Association of Commerce which is 
working out plans and suggestions to be in- 
corporated in the revision.’’ 

Mr. Drought also included a discussion of the 
Federal antitrust statutes in his talk. ‘‘In our 
work,’’ he said, ‘‘we always have to be careful 
not to conflict with them which means that we 
can’t (1) issue a uniform price list, (2) charge 
a uniform overhead, (3) agree on a uniform 
selling profit, or (4) agree on any territorial 
division. ’’ 

Don S. Montgomery, secretary of the Wis- 
consin Retail. Lumbermen’s Association, urged 
the members of the Southern club to support 
the bill which provides for the licensing of 
coal dealers which will be presented to the legis- 
lature in January and then began a eulogy of 
Mr. Drought at the conclusion of which he pre- 
sented that astonished person with a handsome 
fountain pen Mp appreciation of his address 
and the great work he has always done for 
members of the association. ’’ 


Roofer Club Hears Rate Discussion 
Macon, Ga., Dee. 9.—Forty members of the 


Roofer Manufacturers’ Club from Georgia, 
South Carolina and Alabama, attended the 


regular monthly meeting of that organization 
at the Hotel Dempsey here this afternoon. 
Following a luncheon there were a number of 
addresses, the principal one being by Charles 
B. Lewis, president of the Fourth National 
Bank, of this city. H. M. Johnson, president 
of the Whitaker Lumber Co., of 
Ga., presided at the meeting. 

J. 8. Farish, traffic manager of the Georgia 


Florida Saw Mill Association, Jacksonville, Fla. 
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and John M. Gibbs, secretary-treasurer of the 
North Carolina Pine Association, Norfolk, Va., 
Jed a discussion on the proposed changes in 
railroad freight rates. Lumber shippers have 
peen complaining of the reclassification by the 
railroads, the zoning system formerly in effect 
having been broken up, so that rates to many 
points are now much higher than heretofore. 
The rates to Virginia, for example, are from 
leent to 11%4 cents higher than heretofore. 


To obtain an adjustment of rates the different 
producing organizations, the Georgia-Florida 
Saw Mill Association, the North Carolina Pine 
Association, the Southern Pine Association and 
the Southern Cypress Manufacturers’ Associa- 
tion are gathering facts and figures to 
be presented to the Interstate Commerce Com- 
— with a view of obtaining lower rates. 

Mr. Lewis in his address deplored the fact 
that ‘‘we are using our lumber resources four 
times as fast as new supplies are being pro- 
vided and that today there are over two hundred 
million acres of cut-over timber lands in the 
United States, not devoted to agriculture.’’ 
“This acreage in Georgia,’’ continued Mr. 
Lewis, ‘‘is close to two and a half million 
acres.” He then expressed the hope that the 
lumber associations of the country would use 
their influence to protect their future. ‘‘We 
must all do our part to provide for the years to 
come,’? he said. 

The club gave a vote of thanks to Mr. Lewis 
for his address and it was stated that another 
speaker of prominence will be on the program 


for the next meeting of the elub on Jan. 13, 
1925. 

Conditions in the lumber trade are declared to 
be good in every segtion of the Southeast, ac- 
cording to those attending the meeting. Ship- 
ments are heavy and the demand is greater 
than the output. 

@ae@aaeaanaaan 

Discuss Effects of Drouth on Lumber 

|Special telegram to AMERICAN LUMBERMAN] 

NEw ORLEANS, La., Dec. 10.—The Southwest- 
ern Hardwood Manufacturers’ Club held its 
monthly meeting at the Roosevelt Hotel today, 
with C. H. Sherrill presiding, and a fair at- 
tendance, representing four States. The break- 
ing of the long drouth was reported from all 
the districts represented, as a development af- 
fecting woods and mill operation. One Missis- 
sippi mill, closed down by water shortage, is 
preparing to resume within the next few days. 

Another curious effect of the drouth was in- 
dicated by the fairly general report that claims 
based upon warping and twisting of lumber that 
left the mills in good condition had increased 
during recent months. This was set down by 
general agreement as a result of the un- 
precedented ‘‘dry spell’’ which speeded up the 
drying of external surfaces, obstructing proper 
seasoning throughout the piece and leaving 
some stock in such condition that warping fol- 
lowed shipment to points outside the drouth belt. 
This conclusion, while not yet supported by sci- 
entific authority, was strengthened by the gen- 
eral report that claims from all sources have 


been fewer on the whole during the last six 
months than ever before. Their reduction was 
credited to better mill practice, greater care and 
closer inspection—‘‘ better lumbering, ’’ in a 
word—and this in its turn was credited largely 
to the educational work on grades and stand- 
ardization conducted by the Hardwood Manu- 


facturers’ Institute, National Lumber Manu- 
facturers’ Association, and kindred organiza- 


tions. 

Steam curing of gum lumber came in for the 
usual attention, and Chairman Sherrill suggested 
that the entertainment committee draft some 
member with steam curing equipment and ex- 
perience to deliver a talk on the subject at the 
club’s next meeting. An increasing number of 
mills are using the process, and today’s dis- 
cussion revealed a wide variety of practice and 
equipment, with corresponding variance of costs. 
Mr. Sherrill told how an expert from the Forest 
Products Laboratory, after study of the steam 
curing process at his company’s mill, had pre- 
scribed a simple and easy remedy for “yellow 
spotting’’ by leaving the stock in the steam 
room three hours longer, which killed the ‘‘ spot- 
ting’’ germ or agency. He added that the field 
survey by the Forest Products Laboratory forces 
probably would be made between now and 
spring. 

W. Brown Morgan, of S. T. Aleus & Co., of 
New Orleans, delivered a ‘aid on manufactur- 
ing costs, and W. D. Lurry, of the Iatt Lumber 
Co., of Colfax, La., spoke on taxes. The usua) 
excellent luncheon was served. 


Carolina Retailers Hear Talk on Building and Loan 


[Special telegram to AMERICAN LUMBERMAN] 

CoLUMBIA, 8S. C., Dec. 10.—The Carolina Re- 
tail Lumber Dealers’ Association today opened 
the first session of its two-day annual conven- 
tio here at the Jefferson Hotel. 

This organization, embracing 231 lumber deal- 
ers of North and South Carolina, took on added 
prestige during the day when the Carolina 
wholesale lumber representatives, associate mem- 
bers of the retail dealers’ association formed 
the Carolina Wholesale Lumber Salesmen’s As- 
sociation, with a membership of 25, for the 
purpose of ‘‘promoting better fellowship and 
derstanding between our members and the 
companies they represent, and to codperate with 
the retail dealers’ association.’’?’ H. F. Beal, 
of Charlotte, was named president, Robert S. 
Kennon, of Columbia, vice president, and Henry 
sarge, of Charlotte, secretary and treasurer. 
A committee was appointed to draw up bylaws 
and constitution. The salesmen will hold their 
‘onventions with the retail dealers. 

The lumbermen went into opening session 
at 11 o’clock Wednesday morning, took up busi- 
ness at 3:30 o’clock, and concluded the day’s 
program as guests of the Columbia dealers at 
4 most enjoy: ible banquet. 

The chief discussion at the afternoon meet- 
ing was on the lien law. Advised by Vergil C. 
Dibble, chairman of the lien law committee of 
the National Assoc iation of Builders’ Ex- 
‘hanges, and secretary of the Columbia Build- 
ers’ Exchange, that the president of his organ- 
zation had been invited by the division of 
nuilding and housing of the Department of Com- 
merce to assist representatives of various busi- 
hess Organizations in drafting a standard State 
material men’s lien act, the association deferred 
action on the report of the lien law commit 
‘ees from North and South Carolina until some 
action was taken by the department. The secre- 
‘ary was instructed to notify the department of 
the resolution and to ask for re presentatives on 
the board that is to confer on the act. 

A motion was carried asking shippers to fur- 
Mish a tally sheet with each car of lumber, so 

‘hat material could be easily checked after 
‘aching its destination. 

President R. L. MeN ally, of Union, S. C., 
ade the address of the afternoon, outlining 
‘rtain purposes of the organization. 
me morning session opened with an address 
‘ Welcome by Frank A. Pier rson, secretary of 
he , Chamber” of Commerce. 

- 0. Black, president Standard Building & 


( 





Nore: A report of the second day’s 
sessions will appear in the Dec. 20 issue 
of the American Lumberman.—EbirTor. 





Loan Association, of Columbia, then spoke on 
‘“What Building and Loan Associations and 
the Retail Lumbermen Mean to Each Other,’’ 
saying in part: 

In those strenuous days of 1920 and 1921 when 
there was an alarming shortage of houses in the 
country, a finance corporation, observing that 
Columbia was hit hard in these matters, made a 
proposition to the local chamber of commerce to 
the effect that if the people of Columbia would 
invest a hundred thousand dollars in their finance 
corporation, it would guarantee the construction 
of a million dollars worth of houses in Columbia. 
As head of the chamber of commerce at the time, 
and also head of the largest building and loan 
association in the city, which was three hundred 
thousand dollars behind with its applications for 
loans, I invited the finance corporation to present 
details of its proposition to the chamber and to 
our builders’ exchange in joint session. 

Splendid Results of Codperation 

After hearing the details, Columbia’s building 
interests—the lumbermen being most outspoken— 
recommended to the chamber of commerce that 
instead of putting a hundred thousand dollars in 
the finance corporation, a drive be launched to put 


that amount in the local building and loan asso- 
ciations, it being the opinion that if the finance 


corporation could build a million dollars’ worth of 
homes in Columbia by our investing one hundred 
thousand dollars, the building and loan 
tions could do as much. So the drive was launched, 
and due to the indomitable spirit, the money, time 
and talents of the lumbermen and their associates, 
it was successfully concluded, and there stands 
today in Columbia, not one million dollars’ worth 
of homes, but five million dollars’ worth as evi 


assocla- 


dence of the wisdom of these good people, this 
being a conservative estimate of the amount loaned 


by our associations since 1920 for construction 
loans, not to mention the amount invested by the 
builders of these homes themselves. 

What has been accomplished through the coérdi- 
nation of these two great interests in Columbia is 
but an illustration of what has happened in greater 
or less degree in hundreds of other American 
cities. 

Effective Efforts of Lumbermen 

Without money and without price the lumber 
men of the country have revitalized thousands of 
building and loan associations that were not 
functioning and have organized associations in 
thousands of communities where building and loan 


benefits were unknown up to a few years ago. 
Largely as a result of your educational program 


number of associations 
7,788 in 1920 


work the 
increased from 


and organization 
in the country have 


to 10,744 in 1924, and assets have grown from two 
billion dollars in 1920 to four billion dollars at 
this time. We have needed, and shall doubtless 
continue to need, just such coéperation and sup- 
port. 

The building and loan association is not a money 
making scheme. It is a group of neighbors who 
join hands to help each other save money and in 
turn lend the money safely to each other to build 
homes. When conducted along broad and liberal 
lines, I do not hesitate to say that it is entitled to 
rank with the church and the school room in its 
great work and in the wholesome and elevating 
influence it exercises with the citizen. 

We are honored to be associated with the retail 
lumbermen in this great work. Every facility we 
have is at your disposal. Our sole aim is to be 
useful, *to provide employment to stimulate gen- 
eral business and to build homes in our commu- 
nities. 

Offers Practical Assistance 

If you feel that we are a worthy ally, as I be- 
lieve you do, may I suggest that you continue to 
back up your local building and loan associations, 
revive them, if they are not functioning, or organize 
new ones that will function. To those of you who 
may need building and loan activity in your com- 
munity, I would suggest that the South Carolina 
Building & Loan League, of which I am secretary 
and treasurer, has worked out plans which make 


revitalizing an association or organizing a new 
one easy and effective. The bylaws, forms etc. 
are carried in stock, which insure correct plans, 


prompt delivery and a reasonable price. If any one 
is interested I shall be glad to give further infor- 
mation. 

Consideration of the American Standard sizes 
for lumber followed, both wholesalers and retail- 
ers entering into the discussion. The prevail- 
ing opinion was that a uniform size could not be 
adopted due to the texture of the material. 

Banquet Is Enjoyed by All 

The banquet was a delightful affair, featured 
by music, good cheer, stunts, awards of prizes, 
inspirational talks and —e€- dishes. The 
menu, consisting of such lumber ‘‘ eats’? as short 
leaf cocktail, turpentine consomme, air dried 
peas ete., was printed on pieces of veneer fur- 
nished by the Hoffman Lumber Co., of Columbia, 
the program of the evening appearing on the 
reverse side. The speakers of the evening were 
former United States Senator Christe Bennett 
of Columbia; Chris A. Walker, of the Hoffman 
Lumber Co.; V. C. Dipple, and Re« order C. J. 
Kimball, of Columbia. 

The lumbermen gave a rising vote of thanks 
to the Columbia entertainment committee. Care 
ful study and hard work had been responsible 
for the success of the whole affair. 
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Domestic and Foreign Outlook Brighter 


BELLINGHAM, WASH., Dec. 6.—In an address 
before the Seattle Chamber of Commerce at 4 
foreign trade luncheon on Dec. 5, Vice Presi- 
dent J. J. Donovan, of the Bloedel Donovan 
Lumber Mills, said that the general lumber out- 
look, both domestic and foreign, is better than 
at any other time during the last year. In giv 
ing a reason for the satisfactory condition of 
the foreign trade, Mr. Donovan declared: ‘‘ The 
present satisfactory condition of our foreign 
lumber trade is due largely to the efforts of 
the Douglas Fir Exploitation & Export Co., 
organized in 1913, reorganized under the Webb 
Pomerene act and working solely as a selling 
agency for 110 mills.’’ 

After stating that Washington’s timber will 
be cut off in fifty years and that Oregon’s tim- 
ber will Jast one hundred years because there 
is more of it and it is being cut more slowly, 
Mr. Donovan said that ‘‘meanwhile keen compe- 
tition and over-taxation is forcing the cutting 
and marketing of lumber in excess of the de- 
mand, the antitrust laws preventing any com 
bination except in foreign trade, which is only 
a fraction of the domestic trade.’’ 

Quoting figures compiled by the Seattle 
Chamber of Commerce, Mr. Donovan showed 
that the Northwest’s waterborne lumber trade 
had increased from 1,141,000,000 feet in 191% 
to 4,275,000,000 feet in 1923. 


Issues Block of Mortgage Bonds 


SACRAMENTO, CALIF., Dec. 6.—The California 
State corporation commission has authorized 
the issuance by the Hobbs Wall Co., redwood 
lumber operators of Crescent City, of $850,000 
in bonds, $700,000 to be sold immediately and 
$150,000 to remain in the treasury for later 
issuance. The bonds will be a first mortgage 
on 950,000,000 feet of timber, of which over 
530,000,000 feet is redwood, and upon the Cres- 
cent City sawmill, the capacity of which is 90,- 
000 feet every 8-hour shift. The proceeds are 
to be used to retire outstanding bonds and to 
reimburse the company for capital expenditures 
incident to the enlargement of its mill, to in- 
crease working capital, and for general cor- 
porate purposes. The Hobbs Wall concern was 
organized in 1896 and the present owners, W. J. 
and J. M. Hotchkiss, aequired control in 19038. 


Large Wholesale Business Developed 


WETUMPKA, ALA., Dec. §.—To please its cus- 
tomers, stand back of its product and deal 
honorably and fairly, is the particularly com- 
mendable policy announced by the E. L. Clark 
Lumber Co., of this city, wholesaler of yellow 
pine and hardwoods. Composing the firm, which 
is capitalized at $50,000 and enjoys an excellent 
credit rating, are two experienced lumbermen 
and business men, E. L. Clark, president and 
treasurer, and I. EK. Hudson, manager. 

Mr. Clark, who was born and reared in this 
county and the one adjacent, has extensive 
timber holdings and is well acquainted with the 
many phases of the lumber industry. His suc- 
cess as a business man is attested by the fact 
that he has other large business interests. Mr. 
Clark is also prominent in the church and public 
life of the community. Mr. Hudson was man- 
ager of the Clark Lumber Co. at Goodwater, 
Ala., but when the timber in that section was 
cut out, came to Wetumpka with Mr. Clark and 
assisted in the opening of the newer and larger 
operation here. Prior to that time he had been 
identified with the lumber interests in Florida 
and Georgia where he gained much of the prac- 
tical experience that has made him so valuable 
in a managerial capacity. 

The company’s holdings, comprising several 
million feet of standing pine and hardwood 
timber in Elmore and Coosa counties, are lo- 
cated in the heart of the longleaf pine belt and 
are of such proportions as to insure a several 
years’ run. Several mills are operated to sup- 
ply the local plant which is located on the 
Louisville & Nashville Railroad, with private 
sidings’ accommodations. Ample shed space, 


modern planers, skillful graders, and the South- 
ern Pine Association inspection service insure 
a product of high quality. In order to supply 
the demand, lumber is purchased from about 
twenty other small sawmills in this section. 

A stock of over 2,000,000 feet of long and 
shortleaf car decking, siding and short dimen- 
sion is carried on hand at all times. The EK. L. 
Clark Lumber Co. sells to many of the large 
buyers, wholesalers, shops and railroads and 
has developed a_ satisfactory and growing 
business. 


Wisconsin Wage Law Held Null 


MADISON, WIs., Dec. 8.—In a recent decision 
handed down by the Wisconsin supreme court, 
the minimum wage law of this State has been 
declared unconstitutional. The court cited the 
decision of the United States Supreme Court 
holding that the District of Columbia law was 
unconstitutional, and called attention to the 
fact that the two acts were similar. It is under- 
stood that the State will appeal to the United 
States Supreme Court. 


Season No Deterrent to This Ship 


MENOMINEE, MICH., Dec. 8.—The accompany- 
ing picture is that of the steamer Argo taking 
on a cargo of 901,000 feet of 2-inch merchant- 
able hemlock at the local docks of the J. W. 
Wells Lumber Co. The ship cleared Menominee 


Good November Building Record 


Contracts for new construction continue +, 
be let in large volume, according to monthly 
statement just issued by the F. W. Dodge Cor. 
poration. The November record for the 36 
eastern States (which include about  sevep. 
eighths of the total construction of the coup. 
try) registered a drop of only 7 percent from 
October, and showed a 19 percent increase oye; 
November, 1923. Last month’s contract totg!| 
for these States was $379,659,600. 

Detailed analysis of the November record 
shows a very large item (50 percent of the total, 
in fact) for residential buildings, $191,318 ,609, 
This was twenty-five million dollars more thay 
the corresponding item in October. Public 
works and utilities last month amounted ty 
$57,455,100, or 15 percent of the total; commer 
cial buildings $55,255,400, or 15 percent; in 
dustrial buildings, $34,373,200, or 9 percent: 
and educational buildings, $18,311,000, or ; 
percent. 

The November figures brought the total con 
struction started from the first of the year up 
to $4,154,753,100. This is not only almost 1) 
percent over the corresponding period of last 
year, but it is 4 percent over the entire 199: 
total, which was the record year up to the pres 
ent one. The biggest increases this year hay 
been in the Atlantic seaboard States from Ney 
York to the Gulf. 

This big construction volume has made rapi( 
progress in catching up with the accumulated 








Steamer ‘‘ Argo’’ taking on 901,000 feet of merchantable hemlock at the docks of the J. W. Wels 
Lumber Co., Menominee, Mich., for Tonawanda 


for Tonawanda on Nov. 80, and the peculiar 
feature about this charter is that it was made 
at a time when adverse weather conditions 
usually prevent lake shipments being made. 
I.ocal shipping circles are greatly interested in 
the successful movement of this cargo, and the 
J. W. Wells company is hourly expecting reports 
of the ship’s safe arrival at its destination. A 
report received Dec. 4 was to the effect that the 
ship was making good progress down the lake. 


Winter Construction Is Advised 


MINNEAPOLIS, MINN., Dee. 9.—Platt B. 
Walker, jr., has just been reéleeted president of 
the St. Paul Builders’ Exchange. Mr. Walker 
is vice president of the St. Paul Builders’ Mate- 
rial Co. 

In his annual report, Mr. Walker expressed 
optimism regarding building operations in St. 
Paul in 1925, basing his forecast on the enor- 
mous building program carried out in the last 
two years. Ile told members of the organiza- 
tion that winter construction work should be 
encouraged, saying that there are many ad- 
vantages to building in the winter, principal 
among them being the lower price of materials. 
zabor also usually is cheaper in the winter, 
and more men are available. 

A building trades school, started last year 
by the St. Paul Builders’ Exchange, trained 
more than 400 students in 1924, a report of the 
industrial education committee showed. 


building demand. Contemplated new work co! 
tinues to fall off. The amount reported las 
month was $517,391,800; a decrease of 7 perce! 
from the amount reported in October, and 6 
16 percent from the amount reported in \ 
vember of last year. 


New Bark Beetle Damages Timber 


LUFKIN, TEx., Dec. 8.—Lumber manufactw 
ers and timber owners of this section are 
coming considerably exercised over the appeal 
ance of a species of pine bectle or bug that # 
rapidly destroying much of the standing timber 
in this territory. It is estimated that withis 
the last ninety days over 50,000,000 feet of pm 
timber in east Texas has been killed by thes 
insects. R. S. McGeorge of the bureau © 
entomology of the Department of Agriculture 
Washington, D. C., had a conference here a 1 
days ago with representatives of the Jumber 
interests and with a number of the lumbermé 
made a trip of investigation through the timbe 
holdings of the Angelina County Lumber C 
Kirby Lumber Co., Carter-Kelly Lumber 
and Boynton Lumber Co. 

It seems that a new bark beetle just recent! 
discovered, is causing the trouble and that) 
has caused much damage in Louisiana, souther! 
Mississippi and Texas. This year the appe® 








ance of this beetle and its destructive work 4” 
attributed largely to the excessive drouth thé 
prevailed for practically the entire summer 4” 
fall in this territory and the numerous fore 
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fires that resulted. It seems that after being 
attacked by this beetle the trees live only a 
few weeks. Mr. McGeorge has been making 
an extensive investigation of the situation in 
and around Bogalusa, La., Lumberton and 
Poplarville, Miss. The department is doing 
everything possible to stop the ravages of this 
new species of pine beetle and save the standing 
timber from further loss. 


Large Florida Plant Starts Up 


JACKSONVILLE, FLA., Dee. 8.—The Rio Lum- 
ber Co.’s sawmill at Rio, St. Lucie County, one 
of the largest and most complete in the State, 
has begun operation. The company has started 
cutting on a tract of about 100,000,000 feet of 
ine covering 40,000 acres. The mill, when in 
full operation, will cut around 1,250,000 feet a 
month. ‘T. H. Banes, of Fort Pierce, head of 
the company, was formerly interested in a 
large mill at Indrio. A 5-mile railroad has 
been built and will probably be extended to 
fourteen miles. Fifty cottages for negro help, 
several for white help, and a commissary and 
office have been built. 


(Mae aaasaaaa: 


Lumber Yard Saved by Head Work 


MINNEAPOLIS, MINN., Dec. 9.—A stroke of 
genius which brought into play one of the most 
unusual firefighting methods ever used in the 
Northwest, saved the Larson Bros.’ Co. lumber 
yards at Fridley, near here, a few nights ago. 
The loss was held down to $5,000. 

But the story is about the clever maneuvers 
of the Minneapolis fire department. 

The yards were afire and the flames were mak- 
ing rapid progress when the Minneapolis fire- 
men were summoned. They arrived to find the 
yards a mile from the river and no water was 
available. Assistant Chief Sandy Hamilton, 
of the department, sent a truck a mile across 
country to the river. There it pumped water 
from the river into a new water main intake in- 
stalled by the city of St. Paul, but not yet in 
use. On a downgrade the piece of the main 
passes the lumber yard. As water flowed 
through the pipe—an emergency baptism of the 
new conduit—another truck at the yards dipped 
pump intake hose into it and sent two streams 
playing on the flames, which were thus sub- 
dued, saving nine-tenths of the yards. 

Stocks of cedar telephone and telegraph poles 
were piled in the yards. The Larson company’s 
headquarters are at Winthrop, Minn. 


Machinery Firm Executives Confer 


At a conference held last week at the Chicago 
headquarters of Fairbanks, Morse & Co., attended 
by twenty-eight branch managers, and factory and 
general office executives, new products, sales plans 


and production methods were studied from all 
angles. W. S. Hovey, vice president and general 


manager, in reviewing the history of the organiza- 
tion and outlining its plans, stated that the out- 
look is considerably better than it was at the 
beginning of 1924. He pointed out that improved 
agricultural conditions in all parts of the coun 
try, and especially in the southern States, had been 
a big factor in this improvement. 

A. E. Asheraft, general manager of the St. 
Johnsbury (Vt.) scale plant, said that the demand 
for greater accuracy and refinements in scales has 
Changed the manufacturing process from one of 
foundry practice to machine shop methods. He 
then showed how the Fairbanks-Morse scale plants 
were meeting the requirements of the field. F. V. 
Roy, sales manager for the scale division, dis 
cussed the development of new markets, new types 
of scales and methods of conducting sales that 
were calculated to increase their volume. 

Following the sales conference in Chicago an 
Inspection trip was made by a party of fifty-two 
to the electrical machinery plant at Indianapolis, 
Ind., the pump factory at Three Rivers, Mich., 
and the engine plant at Beloit, Wis. At Indian- 
4polis the party had an opportunity to see the 
Production methods used in turning out electrical 
Machinery. A. W. Thompson, general manager of 
the plant, reviewed the contributions which the 
Fairbanks-Morse organization has made to the art, 
and cited the cast-on end-ring construction for 
squirrel-cage motors and the production of ball- 
bearing motors as two of the most important. 
ane ball-bearing motor has been a contribu- 
' ppreciated by industry is shown by the fact 


that 75 percent of the motors now produced are 
equipped with ball bearings. Plans of the elec- 
trical sales organization in meeting the require- 
ments of the field were discussed by L. J. Osborn, 
general sales manager of this division. 

One of the features of greatest interest at Three 
Rivers was the new hydraulic testing department, 
where a 36-inch, 40,000-gallon a minute centrifugal 
pump designed for direct connection to a 300-horse- 
power type “Y’’ Diesel engine, and built at the 
Beloit works, was seen in operation. On test this 
particular pump, which will be installed for recla- 
mation service in the Southwest, developed an effi- 
ciency of 87 percent. W. L. Woodward, general 
manager of the Three Rivers plant, called atten- 
tion to a new high speed ball bearing pump and 
motor unit which were under test. 

R. E. Hall, general manager of sales, in dis- 
cussing the sales problems in the pump field, em- 
phasized the necessity for calculating heads for 


centrifugal pumps accurately. 
Production methods at the Beloit works have 
been greatly revised, and W. C. Heath, general 


manager of the plant, pointed out that the con- 
veyor system of assembly is probably carried out 
with greater refinement than at any factory in the 


country. One of the noticeable features at the 
plant is the complete absence of trucking. Some 
of the new products which have been developed 


for the dealer line, according to Mr. Heath, are a 
new windmill with all parts built along the line 
of modern machine shop methods, a line of high 
speed reciprocating pumps, a totally enclosed con- 
crete mixer engine ete. C. B. Jahnke, chief engi- 
neer of the Beloit works, discussed the features 
of the new vertical Diesel engine for marine and 
stationary service in ratings of 36 to 300 horse 
power, 
SRS aaa aaaan 


Bill Proposes New Royalty Rates 


VANCOUVER, B. C., Dee. 6.—In the Provineial 
legislature this week T. D. Pattullo, minister of 
lands, introduced a bill containing the pro- 
posals of the Government fixing a 10-year sched- 
ule of Provincial timber dues. While the bill 
has not been finally passed, it has been assured 
support irrespective of party polities, because of 
the general desire to place the industry on a 
definite footing. Outside the legislature, the 
generally expressed view is favorable to the 
new schedule, timbermen finding that the rates 
are not raised sufficiently to make an undue 
burden. There has heen an increase, but only 
about 10 percent. While the bill proposes an 
increase in royalty on better grades, there was 
an actual decrease in the charge for lower 
grades. This was designed to induce logging 
operators to take out more of the lower grade 
timber. While the new act deals with a period 
of forty years, the actual royalties are fixed only 
for ten years. From Jan. 1, 1925, to Jan. 1, 
1935, the definite rates are fixed in two 5-year 
periods. Future legislatures will deal with 
rates for the years following 1935, 

Summarized, the new schedule fixes rates per 
thousand feet as follows for the five years be- 
ginning Jan. 1, 1925: 

(1) For timber suitable for the manufacture of 
lumber and shingles, cut upon lands west of the 
Cascade Mountains (Coast district), upon Nos. 1 
and 2 grades, if cut within the Vancouver forest 
district, $1.85; if cut upon lands of Prince Rupert 
district, $1.10. 

Upon No. 3 grade and upon all species not speci- 
fied, irrespective of grade, 75 cents. 

(2) For timber suitable for lumber and shingles, 


cut cast of the Cascade Mountains, white pine, 
$1.50; yellow pine and spruce, $1.05; all other 


species, 75 cents. 
For the second 
Jan. 1, 1930: 


Upon Nos. 1 
couver forest 
trict, $1.35. 

Upon No. 3 grade and upon all species not speci- 
fied, 95 cents. 

For timber suitable for the manufacture of 
lumber and shingles, cut east of the Cascade Moun- 
tains, white pine, $1.80; vellow pine and spruce, 
$1.20; all other species, 95 cents. 


five-year period, beginning 


within the Van- 
Prince Rupert dis- 


and 2 grades, cut 
district, $1.65; 


Contracts Closed for Mill Equipment 


RICHMOND, IND., Dec. 8.—Contracts have been 
closed for the equipment for the new mill to be 
erected here by the C. & W. Kramer Co. The 
contract was secured by the Prescott Co., of 
Menominee, Mich., and covers complete ma- 
chinery equipment for a single band mill with 
all the latest improvements. It is expected 
that when completed this will be a thoroughly 
uptodate plant. 















L.C.L. Prices 
| Hardwood 
——__Lumber 


Write, or wire our expense, for special prices 
on Hardwood Lumber items, air or kiln dried; 
all shipments inspected under Nat’! rules, de- 
livered any Chicago freight station or boat 
dock. 





Plain Red Oak Rough K. D., Red 
and Sap Gum K. D., Tenn. Red Cedar, 
Kiln dried. Plain and Quartered Red 
and White Oak, Basswood, Birch, 
Beech, and Poplar. 

Any Quantity Delivered Anywhere 


Delivered prices on request on straight lots 
of lumber, ripped to size, and dressed to order 
for shipment from Chicago or from mill. 

Straight or mixed cars with Oak or Yellow 
Pine Mouldings; Oak, Gum or Yellow Pine 
lumber and finish. 


Satisfaction guaranteed, or your money back. 


F_BARTHOLOMEW HARDWOOD Co. 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
12-13-24 











30,000 Pieces 
HICKORY 


Will sacrifice 
30,000 pieces, 
choice, seasoned 
Hickory. Size 
2"x21'x6'. Free 
from culls. Locat- 
ed, Jefferson City, 


Mo. 


IRVING SALES CORP. 


1126 St. Charles St., ST. LOUIS, MO. 






WILL 
SACRIFICE 


MAKE OFFER 

















H.W. HARGROVE, 






é eS , fs Bp: firs, Ge 
alkmbraLambee Company 


te 2 7] MANUFACTURERS AND WHOLESALERS OF 


“ZYELLOW PINE LUMBER 
Timbers and Car Framing 


« Specialt». 
Lumber and 


HUTCHINS stress & 


Saw Mill, Band Resaw and Planing Mill 


CHICAGO OFFICE: YARDS and MILL: 

402 Great Northern 139th & Western Ave. 
Building. Blue Island, Ill. 

Phone, Harrison 2517 Phone, Blue Island 800 


CoLumBIA 
Mississippi 








Douglas Fir, 
Yellow Pine, 
White Pine 
Spruce, Norway. 
Railroad and 
Car Material. 


ORDERS SOLICITED 














MAKE your timber Investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, III. 
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Why Not Go Aiter 
These Winter Sales? | 


When things are slack this 
winter, why not sell people in 
your town who have ramshackle 
garage doors R @G garage doors? 














PAT. OFF. 





Garage Doors 


You can point out to them that 
tight fitting doors will make their 
cars easier to start, will protect the 
enamel on them from unnecessary 
exposure and make a warmer 
place to work. 


Write for the facts and start 
getting R & G profits. 


Rowe & Giles | 


LUMBER CO. 


CHAGRIN FALLS, OHIO | 


= | 








Fix Your Credit Laws 
in Advance 


_ You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

. Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders, 
The American Credit-Indemnity Co. 


OF NEW YORK 
1045111. Mer.Bank Bld. 80 Maiden Lane 





511 Locust St. 











Chicago, Ill. ; New York, N. Y. 





_St. Louis, Mo. 











A Good 
New Year Resolution 


“Resolved, that I will take no chances 
on credits in 1925. Clancy’s Red Book 
Service will be my credit guide. I will 
subscribe now and get the Red Book 
with the latest Supplement before 
Christmas.” 


If in doubt, write for Pamphlet No.49-S with 
rates and full particulars. 


We specialize on lumber collections. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 














To Erect Sawmill and Box Factory 


PORTLAND, OrRE., Dec. 6.—A large sawmill and 
box factory will be established at The Dalles, 
Ore., by the Wasco Pine Box & Lumber Co., 
according to J. G. Heimrich, lumberman of that 
place, who is the prime mover in the project 
and whose bid was accepted by the Government 
for a body of 253,000,000 board feet of timber 
on the east slope of the Mount Hood national 
forest. The mill will be near the terminus of 
the Great Southern railroad tracks at The Dalles 
and will have an annual capacity of 70,000,000 
feet. To bring in logs from the timber eight 
miles of railroad will be constructed at once. 
The sawmill project and railroad will involve 
an expenditure of about $450,000. 

The Great Southern railroad runs from The 
Dalles to Friend. The eight-mile extension will 
connect with the Great Southern at Friend. The 
company plans to specialize in the fruit box 
trade. 

The contract with the Government for the 
timber provides for the selective method of cut- 
ting, under which trees to be cut are marked by 
forest officers and are then logged so as to do 
the least amount of damage to young forest 
growth. All brush resulting from the cutting 
will be carefully piled and burned. Logging 
will be done with horses and tractors. 


‘ag@eanannani 


Wooden Car Stands Up in Wreck 


OAKLAND, CAL., Dee. 6.—The much maligned 
and abused wooden car was demonstrated in a 
recent wreck near Oakland to be able to with- 
stand shocks that are disastrous to ears built 
of steel. A few days ago a wooden interurban 
car ran into the rear end of a three-car local 
train of steel equipment. A strange feature of 
this wreck, in which eight people were killed and 
forty injured, was that while the one train was 
made up of all steel cars and the other was of 
wooden, it was the wooden ear that showed 
much less damage than the steel car into which 
it plunged. All the people who were killed 
were in the steel cars, although the wooden car 
was equally loaded. 


Construction of New Mill Under Way 


LAGRANGE, ORE., Dec. 6.—George C. Robson, 
who recently severed his connection with the 
B C Spruce Mills (Ltd.), of Lumberton, B. C., 
to become connected with the Mount Emily Tim- 
ber Co., at this place, has arrived here with his 
family, is comfortably located, and has taken up 
his duties in connection with the new mill being 
erected here by the Stange interests. Construc- 
tion is under way, the mill building is under roof 
and shortly after the first of the new year will 
be ready for the installation of machinery, while 
the planing mill is under construction. Mr. 
Robson says it is like coming back home to be- 
come associated again with the Stange interests, 
with whom he was connected for so many years, 
at Merrill, Wis. 


Plans Klamath County Operations 


PORTLAND, OrE., Dee. 6.—According to dis- 
patches received here today from Klamath 
‘alls, Ore., announcement was made there that 
the Shevlin-Hixon Co. of Bend, Ore., would start 
lumber operations in Klamath County on an 
extensive scale shortly after the first of the year. 
The announcement was made by Thomas A. 
McCann, general manager of the company. He 
is quoted as saying: ‘‘We plan to operate in 
Klamath County on a seale equally as large as 
our Deschutes County operations.’’ 

In company with other officials and directors 
of the Bend concern, Mr. McCann devoted the 


day to inspecting mill sites adjacent to Kla-. 


math Falls. He verified the report that his 
company held an option on the plant and tim- 
ber holdings of the Shaw-Bertram Lumber Co., 
but indicated that the option would not be 
exercised. 

‘Their mill and factory are much too small 
for the operations we plan to carry on in Kla- 
math County,’’ he said. ‘‘If we do decide to 


purchase it, we probably would use it next year 
and then build a larger plant of our own as 
soon as possible.’’ 

The Shevlin-Hixon Co. last summer acquired 
an Indian reservation timber unit known ag 
the north marsh unit, which was cruised at 
more than 300,000,000 board feet. The total 
holdings of the company in both Klamath and 
Lake counties were estimated by Mr. McCann 
as being about 1,000,000,000 board feet. 

‘*We hope to start operations in this county 
by April 1,’’ he said, ‘‘and for that reason will 
make our decision as to a site by the first of 
the year at the very latest. In the timber pur. 
chased from the government we are under con- 
tract to start logging operations this coming 
year, which makes it imperative that we begin 
immediate operations. ’’ 

Included in the Bend lumber party was Fred 
W. Horstkotte, of Portland, known as one of 
the leading sawmill designers of the Northwest. 
Other members of the party were EK. H. Dea, 
B. W. Lakin, Lawrence Carpenter and 1). P, 
Larson of Minneapolis and C. Mayher, J. P. 
Hennesy and G. A. Horstkotte of Bend. 


Redwood Reforestation Progressing 


San FRANcIsco, CALir., Dec. 6.—Reforesta- 
tion is getting well under way in Mendocino 
and Humboldt counties as observed by a party 
of San Francisco newspaper men who made a 
trip to the woods as guests of the California 
Redwood Association. According to the pro- 
gram mapped out by Maj. D. T. Mason, forest 
engineer, millions of redwood seedlings are to 
be planted each year. Plantings made last 
winter turned out well. 

The redwood industry will be preserved for 
future generations, artificial planting supple- 
menting the natural reproduction. The Union 
Lumber Co. has a force of fifteen men planting 
seedlings on Smith Creek and maintains a tree 
nursery near Fort Bragg with a capacity 
of 500,000 seedlings a year, which will be in- 
creased to 2,000,000. Seed has been shipped to 
Australia and other countries for experimental 
planting. The Albion Lumber Co. will plant 
150,000 young trees this winter near Albion, 
Calif. The Caspar Lumber Co., Glen Blair 
Redwood Co., and the Pacific Lumber Co. are 
planting redwoods and some companies are 
adding Douglas fir and a few other varieties. 


Your Obligation to Your Job 


Los ANGELES, CALIF., Dec. 6.—L. A. Beck: 
strom, sales manager of the Los Angeles office 
of Chas. R. McCormick & Co., believes that 
everyone owes an obligation to his job, and the 
following letter, written by him and _ posted 
on the office bulletin board, is his version of 
‘“Your obligation to your job.’’ 


Did you ever stop to think why you chose to 
work for your present employer except from 4 
standpoint of gaining a livelihood? 

Looking back to your school days beginning with 
high school, no doubt you were assigned to a certain 
school on account of your location, and possibly 
for the same reason, together with environment, 
you are now with your present company. 

But at any rate you felt your own school was the 
best and did not hesitate to tell your friends about 
it; also you were ready to fight if anyone within 
or without the school criticized or ridiculed your 
place of learning. 

The same spirit should exist within your present 
company and the same wholesome competition 
should prevail between competitors. 

Later when it was necessary to choose the college 
you would attend, no doubt you sought the advice 
of older friends and investigated carefully before 
you determined to get your training at a certain 
university ; but after you entered, beyond a doubt, 
you were further convineed and strong in your 
praise and approval of your Alma Mater. 

To be sure, some mistakes are made, but in most 
cases of wrong choice, a change is made as soon 48 
you realize you do not fit in, you can’t do the 
work, or your opportunities are lacking. 

But once established in the right school, you 8002 
voiced your admiration, told your friends of the 
many advantages as well as good qualities, and 
were always ready to correct any wrong impressions 
which might impair your school. 


The same conditions should prevail in your pres 
ent occupation, and the man who continually &%: 
presses disapproval of his company’s actions a0 
tries to instigate discontent among his co-worker, 
fails to show loyalty and is in the wrong schoo. 
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NOTES FROM WASHINGTON | . 








Report of Secretary of Agriculture 

The annual report of the Secretary of Agri- 
culture, prepared under direction of the late 
Henry C. Wallace, notes a substantial advance 
in forestry during the last four years. While 
many problems remain to be solved, the report 
states, large gains have been made in the public 
conception and appreciation of the necessity for 
forest conservation, the legislative groundwork 
for National and State forest policies, and the 
actual extension in the woods of forest protec- 
tion and better forest practice. 

It adds that the outstanding facts of our 
present situation as to timber supply and the 
idleness of lands suitable for forests have be- 
come common knowledge. ‘‘Our forestry prob- 
lem has resulted from the idleness or half use 
of enormous areas of forest-producing soil in 
the United States, and the fundamental solu- 
tion is to bring about the full employment of all 
the land in the United States which is better 
adapted to timber crops than to any other forms 
of use. The 470,000,000 acres of forest 
land in the United States can supply in per- 
petuity the timber products required to meet 
our economic needs. Right handling of our 
forests will also safeguard the water resources 
and provide for public recreation and other 
needs as current uses of the land.’’ The report 
then points out that the MecNary-Clarke law 
has given added scope to this feature of our 
national forest policy, outlining briefly the pro 
visions of the new law. ‘‘ Forest ownership by 
other public agencies has always been sought 
by advocates of conservation, as there is every 
reason why States and municipalities should 
share this important function with the National 
Government,’’ it continues. 

Continued progress has been made, it is stated, 
in the control of the white pine blister rust. 


Wood Used in Aircraft Construction 


One of the features of the annual report of 
the chief of the bureau of aeronautics of the 
Navy Department has to do with the codperative 
work carried on for that bureau by the Forest 
Products Laboratory. The laboratory has made 
and is making several interesting studies having 
to do with wood used in aircraft construction. 
The following paragraph indicates the value of 
this work: 

A report of the strength of wooden beams 
under combined side bending and longitudinal 
thrust has been completed and is being published. 
This report is the third and concluding section 
of 4 treatise on the influence of the shape of a 
wooden beam on its stiffness and strength. The 
first two parts, dealing with the deflections of 
beams and their strength in simple bending, were 
completed last year and have just been published 
by the National Advisory Committee for Aero- 
nautics. The —- report gives the results 
of a thorough and carefully conducted experi- 
mental study of the mechanics of wooden beams 
and presents data which is of fundamental im- 
portance in airplane and wing design. 


To Discuss Construction Problems 


Secretary of War Weeks has invited repre- 
centatives of organizations of building material 
producers, architects and engineers to meet here 
Jan. 16 to discuss construction problems. The 
conference will cover proposed permanent con- 
struction for the Army, which will be inaugu- 
tated in the event Congress grants the authority 
requested by Mr. Weeks, and possible emer- 
gency construction in the future should war 
again come. 

In making this announcement, Mr. Weeks 
stated that it was the purpose to have the build- 
ing material men and others invited cooperate 
With the contractors who met here Oct. 20 and 
organized themselves into a group to assist the 
War De ‘partment in solving construction prob- 
lems. These men had been active in the emer- 
gency construction work of the department dur- 
ing the World War. 

Those invited to the Jan. 16 conference in- 
clude Frank G. Wisner, president National Lum- 


ber Manufacturers’ Association; F. L. Lowrie, 
president National Retail Lumber Dealers’ As- 
sociation, and many others, representing the 
cement, sand and gravel and other industries, 
the American Institute of Architects, Amer- 
ican Society of Civil Engineers, American In- 
stitute of Electrical Engineers ete. 


Report of Secretary of Interior 


In his annual report to the President, Sec- 
retary of the Interior Work, among other things, 
urges favorable action by Congress on the recom- 
mendations of the advisory committee appointed 
to make a survey of irrigation projects. These 
recommendations were transmitted to Congress 
last session but the legislation was lost in the 
closing hours. Secretary Work states that the 
enunciation of a definite policy is imperative. 
He renews previous recommendations that all 
publie works be consolidated under a bureau of 
public works in the Interior Department. 


No New Tax Legislation 


It now seems virtually certain that there will 
be no new tax legislation at this session of 
Congress. Administration officials had hardly 
expected action on tax matters at the short ses- 
sion, although President Coolidge has indicated 
that he thought it would be well to wait and 
see what Congress does between now and March 
4 before taking up seriously the advisability 
of calling a special session of the new Congress. 
The President is not at all enthusiastic about 
special sessions of Congress. Should the need 
for a special session be clearly demonstrated he 
will not hesitate to call one. Otherwise Con- 
gress will have a nine-month vacation from 
March 4 until the first Monday in December 
next year. 


““A Passenger on Your Payroll’ 


A. E. Boadle, assistant chief of the lumber 
division, Department of Commerce, in discussing 
the work of that department says: 

What would you think of a business organiza- 
tion that carried men on its payroll who did no 
work? Very little, and an executive who indulged 
in such a practice would not hold his position 
long, and yet that is just what many lumber ex- 
porters are doing today. 

The lumber division can assist you by suggest- 
ing foreign markets for your products, furnishing 
information as to how the lumber import trade is 
done in such markets, giving the names of suit- 
able agents in the same and in many other ways. 

Every American lumberman that pays taxes is 
carrying the lumber division on his payroll and 
unless a return is obtained in service a passenger 
is being carried which is not good business. 


(su a@agnmaanaae 


To Consider Distribution Problem 


The Chamber of Commerce of the United 
States announces that a conference will be held 
here next month of representatives of retail, 
wholesale and manufacturing interests in an 
effort to cut down the costs of distributing the 
wide array of articles for which the general 
public, as the ultimate consumer, pays. The 
conference will be held under the auspices of 
the department of domestic distribution of the 
national chamber. It will consider the problem 
of distribution; compounded of all the factors 
that enter into the spread of the price of an 
article on its way from producer to consumer, 
and will formulate a program of investigation to 
be carried on by representative committees of 
business men and economists. The undertaking 
of the national chamber is described as the 
first concerted attack upon the problem of dis- 
tribution from the point of view of the distrib- 
uter. The field of inquiry which the forthcoming 
conference will cover is for the most part un- 
explored. It has at times been criticised as the 
field of greatest price expansion. In support 
of this criticism it has been asserted by one 
set of investigators that of each dollar spent by 
the consumer almost half, 49 cents, goes to pay 
for the costs of distribution and all that it en- 
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Maple Flooring Gives 
the Best Service 


In Schools 


The sand and grit carried into the 
school rooms on the children’s shoes is 
constantly grinding the surface of the 
flooring. ‘The compact fibre of Michi- 
gan Hard Maple withstands this steady 
wear. 


That is why “Old Reliable” Maple 
flooring is preferred for use in schools, 
hospitals, homes, office buildings, fac- 
tories, etc. When your customers 
want long wearing, economical floor- 
ing recommend our 








We have manufactured more Maple, 
Birch and Beech flooring than any 


other manufacturer, in fact, we have 
furnished probably 20% or better of 
this flooring sold. This fact is evidence 
of the superiority of our products and 
of their salability for dealers. 


Is Your Name on Our 
Mailing List? 
If not, just fill out and mail the cou- 
pon below and we will see that you re- 
ceive all of our stock lists and special 


offerings as they are issued from time 
to time. 


WILLIAM HORNER 


Grand Rapids Trust Company 


Receivers 
Sales Offices: 
~N REED CITY MICH. 
Ss Plant: 
™" ~ Newberry, Mich. 
Ss MAIL 
William Horner, “S| COUPON 


Gentlemen:—Please send me 

your latest stock list of Hardwood 

Flooring, also see that my name is put “% 
on your regular mailing list. This does not ) 
obligate me in any way. | 


Cie... I alate noe a 


! 
| 
| 
| Reed City, Mich. = “Y | TODAY 
| 
| 
| 


Name... 
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PROOF ENOUGH — 


Four Homes built from 
this miniature in one town. 
Certainly this is proof 
enough that the model will 
sell the customer. 


Write for literature 
and prices. 


O. and N. 


Lumber Co. 
MENOMONIE, WISCONSIN 








“ Hardwoods! 


SOFT MAPLE 


2 cars 4/4” Ist & 2nds 

5 cars 4/4” No. | Com. & Btr. 
2 cars 4/4” No. 2 Common 

7 cars 4/4” No. 2 Com. & Btr. 


BASSWOOD 


4 cars 4/4” Ist & 2nds 

5 cars 4/4” No. | Com. & Sel. 
6 cars 4/4” No. 2 Common 

2 cars 5/4” Ist & 2nds 

3 cars 5/4” No. 1 Com. & Sel. 
5 cars 5/4” No. 2 Common 

2 cars 6/4” Ist & 2nds 

2 cars 6/4” No. | Com. & Sel. 
3 cars 6/4” No. 2 Common 


The Adams-Thom 
was’ Lumber Co. 





Jean LaRue says: 
**She’s dam’ zood 

» 
mans to deal wid!” 














We Can 
SHIP 


Straight Cars— Mixed Cars or L. C. L. 


of the following woods: — 


ASH - BASSWOOD 
1" BIRCH -SOFT ELM 
4£YTY HARD MAPLE-OAK-SPRUCE 
Us | WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 


Lumber Co. 


MELLEN, 
' WIS. 








tails. Whether this is correct or not, the na- 

tional chamber states, the purpose of the con- 

ference as announced will be to point the way 

by which expenses in this field may be reduced. 
(SRA aeeaeaeaeaaaa 


Chamber Opposes Postal Increases 

The Chamber of Commerce of the United States 
in a letter to individual senators urges the Senate 
to support President Coolidge’s veto of the postal 
pay increase bill. The letter says in part: ‘After 
a thorough consideration of employment conditions 
in the postal service, the chamber has gone on 
record in favor of additional compensation on a 
differential scale in those post offices where con- 
ditions warrant, but strongly in opposition to a flat 
nationwide increase, The national chamber is 
vitally interested in maintaining the postal 
service on a high plane of efficiency. Wowever, it 
considers the pending bill (Senate 1898) unsound 
in principle and inconsistent with a proper program 
of government expenditures.” 


Large Increase in Box Plants 
According to data collected at the biennial census 
of manufactures, 192%, establishments engaged 
primarily in the manufacture of wooden packing 


——. 
boxes (not including cigar boxes) for sale as such 
reported products valued at $162,857,784, an jin. 
crease of 32.9 percent as compared with 1921, the 
last preceding census year. This industry clagsj 
fication is applied to establishments whose prin. 
cipal products are wooden boxes or cases; box 
shook, crates for butter, fruits, berrics and vege. 
tables; cases for eggs, canned goods etc. It does 
not cover manufacture of wooden boxes for use 
us containers for other commodities made in the 
same establishments, nor the manufacture by plan- 
ing mills of considerable quantities of boxes ang 
shook which are not reported separately 


Turpentine and Rosin Production 


According to data collected by the census 
bureau in cooperation with the bureau of chem. 
istry, Department of Agriculture, the establish- 
ments engaged primarily in the manufacture of 
turpentine and rosin from crude gum reported 
products valued at $35,166,715 for the crop 
year ended March 31, 1924. ‘This represents an 
increase of 50.9 percent compared with $23.. 
300,845 for the year ended March 31, 1922, the 
last preceding biennial census year. 








LUMBER TRANSPORTATION | 





Reaffirms Original Finding 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 10.—In a formal 
opinion following a reargument in Investigation & 
Suspension Docket No, 1802, the Interstate Com- 
merce Commission reaflirms its original finding 
that the carriers concerned have not justified their 
proposal to cancel the so called combination rule 
for constructing through rates on lumber from the 
Mississippi valley and southern points of origin 
to Ohio and Mississippi River crossings. 

The operation of the schedules was suspended 
upon protest of the Southern Pine Association and 
the Wholesale Lumbermen’s Club of Birmingham 
and other lumber interests. Upon protest from the 
North Carolina Pine Association, schedules filed 
by the Atlantic Coast Line proposing to restrict 
the application of rates on shipments from points 
on its line or moving over its line so as to give 
that Jine its maximum haul to Virginia gateways 
were also suspended. 

The carriers asked for a reargument before the 
entire commission. The commission states that on 
reargument no new facts were presented and that 
the carriers did little more than restate and em- 
phasize the contentions made in their original brief. 
It is pointed out once more than the commission 
considers it desirable to eliminate the combination 
rule from their tariffs, The commission adds, how- 
ever, that “we have found in a number of cases 
that the mere desire to eliminate the combination 
rule is not a justification for increased rates.” 

The commission has further suspended until 
Jan. 12 supplement No. 14 to I. C. C. No. 11382, 
which is the subject of proceedings in Investiga 
tion & Suspension Docket No, 2214—Routing east- 
bound transcontinental lumber to Missouri. The 
supplement was filed by Agent R. H. Countiss and 
suspended by the commission until Dee. 13. The 
further suspension was ordered because the hear 
ing can not be coneluded by that date. 


Consider Through Rail-Ocean Rates 


WASHINGTON, D. €., Dee. 9.—The committee ap- 
pointed by President Coolidge to make a study of 
coordination of rail and steamship activities, with 
Secretary TToover as chairman, has submitted to 
the White House a series of conclusions, follow 
ing prolonged consideration of the problems pre 
sented to it. 

The committee supports the statement of the 
President in his message to Congress that action 
under Section 28 should be suspended until Con 
gress can reconsider the entire question in the 
light of the experience that has developed since 
its enactment. An attempt to put this section into 
effect from certain ports brought forth numerous 
protests from American shippers who feared the 
facilities available under the Stars and Stripes 
would not prove adequate to their particular needs. 

With regard to through rail and ocean rates 
the committee states : 

“Our export and import trade would be on a 
firmer basis if our exporters and importers, a large 
percentage of whom are 500 to 1,000 miles from 
the seaboard, could know in advance and with 
reasonable certainty how much the transportation 
costs on their goods to and from foreign markets 
will be. It is desirable that the Shipping Board 
should investigate the possibility of more syste- 
matic quotation of through rail and ocean rates.” 

Another important conclusion is that “there 


should be no hindrance to railways undertaking 
the extension of their transportation systems by 
operation of overseas American flag shipping.” 
Canadian railways have long engaged in this 
practice. 

Concerning the uniform export bill of lading the 
committee says: 

“The use of this. document, prescribed by the 
Interstate Commerce Commission to be used in con- 
nection with American flag ships, should be encour- 
aged and extended to all trades, and minor diffi- 
culties in connection with it should be adjusted 
to the end that more of our exports may find it 
advantageous to move in American shops.” 

soth privately-owned and Government-owned 
shipping lines are urged to develop package car 
service in codperation with the railroads so that 
our shipping lines may get more of the high- 
revenue-producing cargo which would be attracted 
by such special facilities. 

Members of the committee present and joining 
in these final recommendations were Chairman 
O’Connor, of the Shipping Board; Chairman Hall, 
of the Interstate Commerce Commission; Presi- 
dent Palmer, of the Emergency Fleet Corporation; 
President Willard, of the Baltimore & Ohio Rail- 
road, and Secretary Hoover. A. G. Smith, presi- 
dent American Ship Owners’ Association, was un- 
avoidably absent, and for this reason Secretary 
Hoover advised the President it was not right to 
consider him committed to the recommendations. 

An exhaustive report was prepared for the com- 
mittee by Stuart Daggett, which Mr. Hoover sté 
contains a large fund of information and which 
was transmitted with the committee’s conclusions 
to the White House. 


awe 
Southern Hardwood Traffic Activities 

MEMPHIS, TENN., Dec. 9.—A supplement to th 
Lumber Rate Book issued by the Southern Hard 
wood Traffic Association, containing 
pages of revised and additional rates, is being 
mailed to subscribers from Chicago today, aecor 
ing to announcement of Cecil New, assistant 
secretary. 

The carriers have suspended consideration 
the proposed increase of 10 to 15 percent 
freight rates on lumber and Jumber articles fr 
points in Central Freight Association to Easte! 
territory, as a result of the brief filed against thes 
proposals by the Southern Hardwood Traffic As 
sociation. The Jatter is of the opinion that thes 
proposals will be abandoned. 

The Southern Railway announces that, eff 
tive Jan. 5, 1925, transit arrangements will 
put into effect at Knoxville, Tenn., that wi 
materially widen the scope from which forest prot 
ucts may be handled through that center on transi! 
terms, according to the Knoxville office of th! 
Southern Wardwood Traffic Association. 








seventy-lv 


Revenue Freight Loading Data _ 
WASHINGTON, D. C., Dee. 10.—Loading 


revenue freight for the week ended Nov. =! 
totaled 878,631 cars, according to reports filed 
today by the carriers with the ear service div) 
sion of the American Railway Association. Ths 
was an increase of 43,550 cars over the core 
sponding week last year and 38,219 cars above 
the same week in 1922. Due to the observans 
of Thanksgiving Day, however, it was a 
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erease of 131,491 cars under the preceding week 
this year. 

Coal loading for the week 
172.033 cars, a decrease of 23,520 cars under the 
preceding week, but an inevense of 15,420 cars 
over the same week in 1923. Compared with the 
same week in 1922, it was a decrease of 11,477 
cars. 

Grain and grain products loading 
49,325 cars, a decrease of 
week before but 
last year. 


of Nov. 29 totaled 


amounted to 
10,372 cars under the 
3,652 cars above the same week 
It also was an increase of six cars over 





two years ago. In the western districts alone 
grain and grain products loading totaled 31,542 


cars, an increase of 2,5S7 cars over the correspond- 
ing week last year. 

Forest products loading totaled 67,155 cars, 
4.863 cars below the week before but 2,296 cars 
above last year. Compared with the corresponding 
week two years ago, it was an increase of 7,166 
on @ae@ aaa Baaaaae 

Authorizes Stimson-Shelton Line 

WASHINGTON, D. C., Dec. 8. 
Interstate Commerce 


Division 4 of the 
Commission has issued a 


certificate in Finance Docket No. 4344 authorizing 
the Northern Pacific Railway Co. to construct an 
extension of Elma branch line in Mason County, 


Washington, from Stimson to Shelton, fifteen miles. 


The primary object is to transport lumber from 
three mills, having an aggregate capacity of 
485,000 feet a day, which are to be established at 
Shelton. The tributary area is estimated at 


m6 


acres in timber, and 7,200 acres in pas- 
under cultivation, Shelton is served by a 
steam ferry of the Chicago, Milwaukee & St. Paul 
road, A request by the applicant for permission 
ain excess earnings was denied by Division 4. 


150.000 


ture or 


to ret 
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Ohio Valley Shippers’ Board Annual 

LOUISVILLE, Ky., Dee. §—The annual meet- 
ing of the Ohio Valley Shippers’ Regional Ad- 
was held in this city Nov. 24 and 
attendance. M. J. 
division, Amer- 
briefly the 


visory 30ard 


25, with over two hundred in 
Gormley, chairman car 
ican Railway Association, 


service 
reviewed 


chairman; W. E. 
M. Ritter Lumber Co., 
-e chairman: Dwight Hinckley, 
president National-American Wholesale Lumber 
Association, Cincinnati, Ohio; John Raine, vice 
president Hardwood Manufacturers’ Institute, 
Rainelle, W. Va.; J. C. West, director National 
Hardwood Lumber Association, Cincinnati, Ohio; 
John W. Cobey, traffic manager Peter Kuntz Lum- 
ber Co., Dayton, Ohio; A: P. Conklin, A. P. Conk- 
lin Lumber Co., Indianapolis, Ind.; A. A. Egle, 
traffic manager Wood Mosaic Co., Louisville, Ky. ; 
}. C. Forster, traflic manager Kosse, Shoe & 
Schleyer Co., Cincinnati, Ohio; George Hon, Hon 
Lumber Co., Winchester, Ky.; S. S. King, Dayton 
Lumber & Manufacturing Co., Dayton, Ohio; Ed. 
Kruger, traffic manager Mowbray & Robinson Lum- 
ber Co., Cincinnati, Ohio; L. VP. Lewin, president 


Lumber Co., Cincinnati, Ohio, 
Weakly, traffic manager W. 
Columbus, Ohio, vi 


Ohio Association of Retail Lumber Deale rs, Cin- 
ecinnati, Ohio; R. C. Mattox, Aurora, Ind.; L. C. 
Neff, traffic manager C. L. Ritter Lumber Co., Hunt- 


ington, W. Va.: J. 
Southern 
ville, Ky. 


district manager 
Association, Louis- 


S. Thompson, 
Hardwood ‘Traflic 


Cedar Lumber and Shingle Rates 


WASHINGTON, D. C., Dec. 9.—Division 3 of the 
Interstate Commerce Commission has handed 
down a formal opinion in Investigation & Sus- 
pension Docket No. 2,209, in which it holds that 
the proposed joint rates on cedar lumber and 
cedar shingles from north Pacific coast points 
to southern points have not been justified. The 
suspended schedules are ordered canceled and 
the proceeding dismissed. Division 3 states that 
the proposed joint rates included both inereases 


and decreases, the former predominating, but 
did not reflect the lowest combination now in 
effect. 


Hearing on General Rate Revision 
MempPHis, TENN., Dee. 8.—There 
hearing before the Central Freight Association 
at Chicago at 10 a. m., Dee. 16, in connection 
with the proposal of the carriers to make a gen- 
eral revision in rates on lumber and lumber 


will be a 





300D BUSINESS— 





Is never made out of hard luck stories. 

Means making a life as well as a living. 

Never runs counter to good morals. 

Is the kind by which everyone is made richer. 

Can’t be good business and degrade manhood. 

Never has been built up in defiance of human rights. 
Usually comes to the man who renders superior service. 








results accomplished during the last year. He 
also brought the report from the railroads as to 
their views on these boards and their intention 
further to increase their activities. Other promi- 
nent speakers included KE. R. Oliver, vice presi- 
dent Southern Railway, and J. J. Donohue, gen- 
eral claims attorney Louisville & Nashville Rail- 
road, the latter making interesting com- 
ments on the transportation act. 

Among the important problems discussed were 
the terminal situation at Louisville and Colum- 
bus, Ohio. It was stated that the Louisville 
had improved somewhat, and the 
Columbus shippers were empowered to form a 
terminal committee to work with the Columbus 


some 


situation 


lines toward relieving congestion ete. Com- 
modity committee reports indicated a heavy 
volume of business to move during the next 
ninety days, this being especially true of the 
basi¢ or heavy commodities such as lumber, coal, 
iron, steel and cement. 


The election of officers resulted as follows: 


Davis, manager Lum- 
Cincinnati, Ohio (re- 


General chairman—Theo. 
ber Traffic Association, 
elected), 


_ Alternate chairman—Guy L. Cory. manager 
Springfield Traffic Association, Springfield, Ohio 
(reélected), 

General secret: ary—J. G. Young, traffic manager 
Chamber of Commerce, Columbus, Ohio. 

Assistant secretary—Joseph E. Dorset, Cinein- 


nati, Ohio (reélected). 

An executive committee of fifteen was elected 
‘overing the various industries as well as terri- 
tories, 

rr . . . 

The following is the personnel of the lumber 
committee: 


Charles FE. Morris, traffic manager M. B. Farrin 


articles from Ohio River crossings and St. Louis 
to destinations north of the Ohio in Central 
Freight Association territory. It is stated that 


the purpose of the revision is to remove Fourth 


Section violations and that the number of redue- 
tions in rates will be approximately as great 
as the number of advanees, 77 against 75 


The Southern Hardwood Traffic Association, 


which will have representatives at this hearing, 
is now checking the proposed rates in detail to 


determine whether or not the traffic moving 
from points taking a lower rate is comparable 
with that moving from points taking a higher 
rate. Its attitude will be determined largely 
by the result of this check. 


Equipment Inquiries and Orders 


In the latest issue of Railway Age, 
for cars and orders placed by the 
are reported as follows: 


inquiries 
railroads 


Motor Co., 25 


caboose 
ca@rs, 


INQUIRIES—Ford 
Northern Pacific, 1,000 automobile 
capacity; St. Louis Southwestern, 1,000 
sheathed box cars, 40-ton capacity ; Chicago, Bur- 
lington & Quincy, 500 to 1,000 automobile cars, 
50-ton capacity, and expected to enter market soon 
for 1.000 box cars and 500 gondola cars; Missouri 
Pacific, 2,000 box car, 40 ton capacity ; 800 auto- 
mobile cars, 40-ton capacity ; 200 automobile cars, 
50-ton capacity, 250 hopper cars and 750 gondola 
ears; Louisville & Nashville. 400 low side gondola 
cars, 55-ton capacity and 600 all steel drop bottom 
gondola cars, 50 ton capacity. 

Orpers—The Wabash, 1,000 box cars, with 
American Car & Foundry Co.; Western Fruit Ex- 


cars } 
40 ton 
double 


press, 1,757 steel underframes, with Ryan Car Co. ; 
Lientral of Georgia, 500 box cars, with Tennessee 
Coal, Iron & Railroad Co. 
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! OODS 
| for Prompt Shipment,= 
ASH 
| 20M’ 6/4” No. 2 Com. & Bet. 
| BASSWOOD 
| 35M’ 4/4” FAS 
vf - 100M’ 4/4” No. | Common 
' 100M’ 4/4” No. 2 Common 
i 50M’ 4/4” No. 3 Common 
Ht 22M’ 5/4” FAS 
\ 18M’ 8/4” FAS 
BIRCH 
a 50M’ 4/4” Sel. & Bet. 
\ 50M’ 4/4” Selects 
WI 200M’ 4/4” No. | Common 
100M’ 4/4” No. 2 Common 
\| 25M’ 5/4” g 
"| 35M’ 5/4” Selects 
| 20M’ 6/4” Sel. & Bet 
it 50M’ 8/4” No. | Com. & Bet 
} HARD MAPLE 
} 60M’ 4/4” FAS 
| 100M’ 4/4” Selects 
{ } 18M’ 5/4” No. | Com. & Bet. i 
tif 100M’ 6/4” No. | Com. & Bet. i 
! i 200M’ 8/4” No. | Com. & Bet. 
TELS WISCONSIN OAK | 
at i? 25M’ 4/4” Sel. & Bet. \} 
' it 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed “EXTRA STANDARD” 











| HAND MADE ] 
{ 


1 CYPRESS 
| SHINGLES 


Quality Guaranteed 


Rhem Shingle Co., Inc. 


RHEMS, S.C. 


We manu- 
facture 
them inall 
sizes from 
Heart 
Stock 




















JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
Maple, Elm, Birch, Beech, 


Basswood,Hemlock, Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office : 605 Murray Bldg,, Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 
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~ Stock Cut 
to Order 


Whether your orders call 
for regular or special sizes, 
we can take care of you 
promptly. Above we show 
our timber resaw and in the 
background our sill sizer for 
surfacing and sizing espec- 


THE LUMBER 
DEPARTMENT STORE 











Long Leaf Pine 
Louisiana 
Red Cypress 
Sitka Spruce 
Douglas Fir 
Washington 
Red Cedar 
Tennessee 
Red Cedar 
Cal. White @ 
Sugar Pine 





Redwood ially large timbers. We can 
White Oak turn out what you want “in 
Maple a jiffy.” 





Beech, Birch 


ceidel 


LUMBER CO, 
St.Louis,Mo. 





Let us have your 
orders. 




















LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
poard. _We handle all classes of cargo and have 








Special Department handling Export Lumber Shipments 











olumbiana, Ohio. 
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Quotes Lumber by the Piece 


HIATT’S EXPERT LUMBER PRICER 


Quoting lumber by the PIECE instead of by the 
thousand is a real selling advantage. Your cus- 
tomers better understand such a price. 





; aus The Lumber Pricer increases 
| the selling efficiency of your 





$9.75 


| SPECIAL COMBINATION OFFER 
ears | All for $9.00 


Saves organization. This is particu- 
Time, the Simplex: looseleat Price 
Money, s cant Hiatt’s Expert Lumber 

_ Work. 1 Pt yeah oF sheets for _— 

| Makes | i plesibie binder ior price 

| Selling book sheets.......... 1.25 

| ° 


For Sale by 


. American Lumberman 
431 South Dearborn St., Chicago, III. 
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‘THE LUMBERMAN POET 








The Man We Knew 


Mike Kelly used to run a bar 
The way a bar should run; 
Yes, what old-timers that there are 
This side the setting sun 
Remember old Mike Kelly yet, 
And some his Irish fist, I bet, 
For Kelly ran a bar the way 
They had to in that early day. 


Mike Kelly was a kind of king, 
The kind a king should be; 

And people still his praises sing, 
Old fellows such as me 

Old fellows once upon his list 

Who knew the hardness of his fist, 
lor fellows loved him by the score 
That Mike had used to mop the floor. 





For sober Jack knew Jack the drunk 
Got just what Jack deserved; 
The morning after in his bunk, 
His tangled brain uncurved, 
He rubbed the spots that still were black 
And said, ‘‘You had it coming, Jack,’’ 
Admired the man who beat him blue, 
A thing no other man could do. 


Yes, lumberjacks will yet recall 
The roughest, toughest Mick 
To ever stop or start a brawl 
Or ever throw a brick. 
‘“As hard as nails,’’ we used to say, 
That barkeep of another day, 
Who stood men off and knocked them down 
And ruled the rowdies of the town. 


We all knew Kelly, knew the dope; 
And then one day the boss 
3rought up a yellow envelope 
And handed me a hoss, 
And then I beat it for a train, 
Was back in Boston once again; 
But this I’m mighty glad to tell: 
That, after all, my kid got well. 


But what I started out to say 
About the trip was this: 
An Irish mother, old and gray, 
The kind you’d like to kiss, 
Came looking for me at the flat— 
She’d heard that I was living at 
“<The Sawdust City,’’ and would like 
To know if I might know her Mike? 


And then she told me all about 
The letters full of love, 

Poor writing, yes, mis-spelled no doubt, 
And yet the glory of 

A fine old Irish mother’s life, 

A widow now but once a wife, 
And yet who had one blessing, one— 
A gentle, kind and tender son. 


We all knew Kelly all along, 
His mother knew him, too. 
Yet one of us was surely wrong 
About the man we knew, 
For no one knew him, after all. 
But, when Mike Kelly you recall, 
Remember sometimes even Mike 
Was what our mothers think we’re like. 


We See b’ the Papers 


If Mother hangs up her stocking, Father may 
have to hang up his watch. 

A man may have to wear the ties, but he 
doesn’t need to smoke the cigars. 

Sterling exchange is within 17 cents of par, 
but our golf remains about the same. 

It is remarkable how many people ean yell 
Notre Dame who can’t pronounce it. 

Weather is just like a lot of other things: 
first comes the fall, and then the bump. 

There no doubt will be people who will blame 
the lumbermen for the high price of holly. 


The House of Representatives isn’t the only 
house right now that has a lot of bills before 
it. 

If you didn’t do your Christmas shopping 
early in the month, at least do it early in the 
morning. 

One good thing about the present administra- 
tion is that you never hear that the President 
said so and so. 

Water is lower than it has been in years, and 
there were lots of places at that where it wasn’t 
held very high. 

We are pleased to observe on the All-American 
team the names of Stuhldreher, Crowley, Pulaski 
and Bjorkman. 

Walter Camp may have picked the All-Ameri 
can team, but it looks like Coach Rockne kicked 
it last September. 

The man who said ‘‘there’s a reason’’ might 
come around and explain some of the presents 
that people give us. 

Speaking of cross-word puzzles, there is a 
cross word of four letters that means you have 
lost your collar button. 

It’s a funny thing, but the very same youth 
that Mother sometimes calls her lamb is the one 
that gets Father’s goat. 

The only thing that some fellows will give 
their stenographers on Christmas Eve will be a 
lot of last-minute dictation. 

We seem to have observed a distinct improve- 
ment in the office boy’s work and in the janitor 
service during the last week or two. 


re) 


The middle-aged flapper sometimes looks at- 
tractive, until you suddenly think of some worth- 
while woman like Gene Stratton Porter. 

The Government is having trouble keeping the 
red men on the reservation, and a lot of wives 
are having the same trouble with the white men. 

The commissioner general of immigration is 
named Husband, although as a matter of fact 
husbands are more inclined to emigrate than 
tu immigrate. 

Down in Alabama they put on a show called 
‘‘The Flapper Grandma.’’ What the world 
needs instead is a little exhibition of ‘‘the 
slapper mother.’’ 

One automobile company alone made a mil- 
lion dollars in October, and we made $1,100 
ourself by telling a salesman who called up that 
no, we weren’t interested. 

We come to the conclusion that mind-reading 
hasn’t progressed very far when we observe 
some of the Christmas presents that some of 
the other members of the family give us. 

Merchants report that the high-priced Christ: 
mas gifts are the ones most in demand; and, 
after you have looked over the list Daughter has 
handed you, you will quite agree with them. 


Speaking of Moving Pictures 


Various persons are essential in the making 
of a moving picture. We gather from the 
names as they appear on the sereen that their 
relative importance is as follows: 


The Producer 


The Director 


The Actress 


The Actor 


The Camera Man 
The Author 





Authorship 


Authorship is divided into two periods: First, 
when you write a lot of things that you are wild 
to get printed, and, second, when you are wild to 
think that you did. 
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Average Mill Value of Lumber By Species 





























In the accompanying table, comprising statistics compiled by the Forest Service and the 
bureau of the census and published in the Yearbook of the Department of Agriculture, are given : HE NEW 
the average prices per thousand board feet for the various species of lumber at the mill. On 
examination of the data with respect to the woods produced in largest quantities it will be seen 
that the figures reflect quite accurately the fluctuations in the industry as a whole since 1899: M [ | ; IA | 
Kind of Wood 1899 1904 1907 1909 1910 1911 1915 1916 1917 191 191 
| ewoone— 8 1919 1920 1921 1922 
Balsam OF oes cccas * * _ $16.16 $13.99 $14.48 $13.42 $13.79 $16.49 $20.02 $27.27 $32.23 $34.83 $25.71 $25.05 
CHIRE css wcaoesuee $10.91 $14.35 19.14 19.95 15.53 13.36 16.10 15.24 19.40 24.86 33.80 38.68 38.55 29.19 
er 13.32 17.50 22.12 20.46 20.51 20.54 19.85 20.85 23.92 30.56 88.38 51.02 36.88 40.05 
Douglas fir ......... 67 12 12.44 13.09 11.05 10.59 10.78 16.28 18.77 24.62 34.59 18.04 20.93 
BOmlOCe cc vesecccs f 5.5 13.95 13.85 13.59 13.14 15.35 20.78 23.97 29.16 32.05 20.79 21.83 
Larch (tamarack)... 8.7: : 12.68 12.33 11.87 10.78 12.49 16.21 19.86 23.39 30.28 15.56 18.54 
Iodgepole pine...... 16.25 14.88 12.41 13.57 15.13 18.34 20.95 29.98 30.58 21.81 19.07 
Redwood ........... 3S 1 14.80 15.52 13.99 13.54 13.93 21.00 24.30 30.04 46.90 40.57 35.72 
COR: cane aninniexicsy . 1 16.91 16.62 16.14 16.58 17.58 24.41 28.65 30.76 38.94 25.73 25.47 
Sugar pine ......... af 1 18.14 18.68 17.52 17.40 16.77 24.69 28.26 35:99 48.76 37.83 43.78 mf 
Yellow pine ........ 846 9.96 14 12.69 13.29 13.87 12.41 14.33 19.00 24.38 28.71 35.89 19.42 23.66 iF 
Western yellow pine. 9.70 11.30 15.67 15.39 14.25 13.62 14.32 14.52 19.59 20.87 27.75 38.73 26.95 27.75 : 
WS OF ae siassnes: * 15.54 13.10 11.52 10.64 10.94 12.25 17.16 19.61 25.66 30.44 21.37 19.97 { 
White pine ......... 12.69 14.93 19.41 18.16 18.93 18.54 17.44 19.16 24.81 30.84 32.83 41.49 30.03 36.37 41% 
HARDWOODS— 
WOR catiencactnanee 3 15.84 18.77 25.01 85 30.01 38.70 52.69 61.28 38.18 42.43 i 
Basswood ........... 12.84 16.86 20.03 . 05 25.96 34.00 40.03 54.28 33.09 35.67 
RAGOME <5 sie ocein. ee * 14.30 :f 20 19.58 25.06 29.98 36.51 26.99 26.84 
BORG se vcks e's ++. 12.50 15.44 17.87 £ 59 24.07 29.94 35.79 53.44 31.53 35.84 
Chestnut ........ 13.37 13.78 17.04 : 7.05 21.54 27.31 32.30 42.48 27.87 29.29 ; 
Cottonwood 10.37 14.92 18.42 7 7.42 23.19 26.13 32.24 33.38 25.05 26.95 { 
i EEE Oe . 11.47 14.45 18.45 8.67 46 23.89 28.19 36.39 47.23 29.63 33.28 t 
Gum, red and sap... 9.63 10.87 14.10 2.96 4.64 19.56 23.21 32.68 35.24 22.46 27.07 7 
Hickory weseee. 18.78 23.94 29.50 3. 84 29.48 37.95 44.37 52.57 36.60 36.20 ; 
Maple 11.83 14.94 16.84 16 24 23.16 29.05 35.56 50.16 30.34 33.52 ; 
i) ae 13.78 17.51 21.23 1 73 20.06 24.49 31.11 37.87 46.88 30.56 34.01 H 
Sycamore ........... 11.04 * 14.58 14.10 13.16 13.86 14.65 18.68 23.59 30.82 32.12 22.55 25.29 i 
MUDEIO cokes sees cae * 14.48 12.14 12.46 12.25 13.00 18.06 22.73 28.42 33.68 18.59 22.86 a 
Yellow poplar . 14.03 18.99 24.91 24.71 25.46 22.45 21.89 27.17 35.06 41.65 58.87 37.31 39.18 i 
Walnut ....... -. +++ 36.49 45.64 43.31 43.79 34.91 31.70 48.37 42.38 72.99 77.60 72.13 88.92 88.83 80.08 ; 
All kinds .........$11.13 $12.76 $16.56 $15.38 $15.30 $15.05 $14.04 $15.32 $20.32 $24.79 $30.21 $38.42 $23.47 $26.15 dN . 
oa $ Something new—a 
i box column made 


with a dovetail 
joint. 


Burner Becomes Monument to Waste 


BoGauLusa, La., Dee. 8.—After more than six- 
teen years of service, the use of the burner at- 
tached to the big sawmill plant of the Great 
Southern Lumber Co., here, has been discontin 
ued. Instead of burning the sawdust, shavings, 
edgings ete., uselessly, these byproducts are 
being utilized in paper making and for fuel in 


This act on the part of the Great Southern No nails. 
Lumber Co. has been noted in the following edi 
torial, entitled ‘‘A Cenotaph to Waste,’’ taken 
from the Times-Picayune, of New Orleans: 


No center braces. 





There stands in Bogalusa, La., and long may it No glue. 
continue to stand, a monument that marks the 
death and extinction of waste in the great lumber 
industry. Until recently this immense cenotaph 
had a different purpose. It was the great trash 
burner into whose flaming maw annually millions 
of cubie feet of wood fiber were hurled, to be con 
sumed and destroyed utterly, not as merely worth 
less but as a something objectionable that must 
be done away with. 

All over the lumber regions of our land for half 
a century similar stacks have sent up their clouds 
of smoke as slabs and trimmings, shavings and 
sawdust have been cast aside from the lumbering 
and planing operations and burned “to get rid of 
them.” 

In recent years, however, the mills have been 
growing more particular regarding the refuse sent 
to the burner, as one by one new uses have been 
found for parts of the refuse product. ‘‘But why 
waste any of this valuable fiber that nature labors 
so diligently in our forests to produce?’ So have 
been speaking the industrial chemists, to whom 
the marvelous properties of wood fiber have been 
a source of new and ever more valuable discoveries. 
From the destructive distillation of wood alone 
whole series of valuable chemicals and substances = 
have been derived, and from the fiber direct has S SW BRS SS 
now come the immense paper industry that perhaps ; ; aeieiattaiass . — 
most of all has applied the coup de grace to lum- 
ber waste. 

At Bogalusa it is the former trash burner of 
the Great Southern Lumber Co. that has now been 
abandoned for that destructive purpose and has 
been set aside as a monument to mark, as it were, 
the coming to their senses of the American people, 
who have been almost criminally wasteful of their 
land’s natural resources. 


But still as rigid as 
a solid piece. 


No nail holes to 
putty will appeal 
to the painter on 
the job. 
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MUTUAL FIR COLUMN Co. 


TACOMA, WASHINGTON 
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Georgians in British Columbia Company 


ATLANTA, GA., Dee. 8.—The Georgia publie 
service commission has authorized the sale in 
Georgia of $225,000 worth of stock of the Bar- 
clay Timber & Logging Co., which is the holder 
in fee of 100,000,000 feet of timber in British 
Columbia. The amount represents all but $25,- 
000 of the stock of the concern and that will 
be retained by the Canadian-American Timber 
Co., owner of the Barclay company. Officers 
of the Barclay Timber & Logging Co. are all 
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Burner at plant of Great Southern Lumber Co., 
Bogalusa La., now useless 





the paper mill. The burner itself will not be 
Scrapped but is to remain standing as a monu- 
ment to waste. On its side the following legend 
has been painted: 


OTT 
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BOGALUSA 





plant of 
Great Southern Lumber Co 
Refuse Burner 

Born Oct. 1, 1908 

Died July 4, 1924 
Every day during my life of sixteen years I con- 
Sumed daily 560 cords of waste material, or a 
total of 2,688,000 cords. I cost $75,000, but my 
fire destroyed $1,344,000 worth of what was for- 
pg considered waste. The complete utilization 
Man the sawmill refuse in the manufacture of paper 
48 my fire forever extinguished. 


Georgians with one exception. Howard White, 
its president, was formerly a lumberman of 
Marietta, Ga.; W. T. Hamilton, vice president, 
is a former resident of Egypt, and R. G. Fulcher, 
treasurer, is a former resident of Savannah. The 
only officer who is not a Georgian is S. M. 
Saunders, of Vancouver, B. C. It is expected 
that the entire issue of stock will be sold in 
Georgia. 


‘WELDON, WILLIAMS & LICK 


The Coupon Makears 


FORT SMITH, ARK. 
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West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 























IDAHO 
MINNESOTA 
WESTMONT 


White Pine 





j LONG and SHORT LEAF 
i} Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 


ALSO 











B. W. Cross Lumber Co. 


301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE, YELLOW PINE, 
HEMLOCK and FIR 


CI MICHIGAN Coo 























Remember 


| 
\| 
mee ee 
Mershon, Eddy, Parker Company | 
SAGINAW MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ce:ling, Flooring, 
Sash, Doors, Blinds, Window I*rsmes, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and ld: ho White 
Pine for di t shipme t tom Idoho 
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17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 





17 17 


HARDWOOD Eeertasliig FLOORING. 


114 kinds Maple, Beech, Birch and Oak Shipped in 
Mixed Cars with Northern & Southern Hardwoods. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICH. 


Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 
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SASH, DOORS AND MILLWORK 








« The building situation continues satisfactory, 
the reports covering building contracts awarded 
and permits issued during November indicating a 
very healthy volume of business for the coming 
months. Of course there is seasonal letup 
in actual construction, which is reflected in the 
general reduction of millwork prices of around 
10 percent which took effect Dec. 1. 

Interior finish and cabinet work now is engag- 
ing sash and door mills in Minneapolis and St. 
Paul, Minn., after a substantial run of orders 
for storm goods, which continued for several weeks. 
With every indication that the new year will open 


Some 


with heavier demands upon these factories, none 
of the mills is preparing for a shutdown, except 
for the period of inventory and machinery over- 


hauling. 

Duluth (Minn.) sash and door and interior 
finish plants have reported sufficient bookings of 
everything in their line to assure full 
for some time ahead, More bills in 
with housing projects are said to be coming in to 


operation 
connection 


be figured upon than at thi season for several 
years, 

Last weel iw o seme decrease in demand from 
the country, according to reports from Kansas 
City (Mo.) plants, while city demand remained 
at about the same volume. Prices are a little 
firmer now than they have been for some time. 

With winter settling down the Columbus (Ohio) 
mills are still busy making stocks for work which 


has been ineclosed. Orders, while not as numer. 
ous as formerly, are sufficient to keep most plants 
working for the coming month. Skilled labor is 
plentiful and no trouble on that score is experi- 
enced, Door and sash factories are making stocks 
for the spring. Prices are steady at former levels, 
Buffalo, N. Y., 


weeks ago, owing 


The door and millwork trade at 
has slowed up from several 
largely to the colder weather, and rather light 
trade is looked for during the remainder of the 
year. Mills expect good building next year, and 
there is a fair amount of it already in sight. 


The Baltimore (Md.) sash and door men are 
taking a hopeful view of conditions in the trade, 
The local sash and door plants have not been 
rushed with orders in recent weeks, and have 


reported an appreciable letdown ; but, on the other 
hand, there is no such falling off in the trade as 
might suggest real depression. The quotations are 
for the most part well maintained. 
The Building Glass Situation 

There has not been much change in the price 
situation with regard to window 
report. Manufacturers’ discounts 
merly. While the 


glass since last 
remain as for 


guaranty on window glass ex 


pired Dec, 1, there has been nothing to change 
the situation, and with the guaranty removed 
prices remain as they were, Buying of window 


glass has been quite general in all sections of the 
country of late, 


A Day at the Order Clerk’s Desk 


“Good 
today ?’ 

“Too early for news, Bill, haven’t got the mail 
sorted yet. Hang around a while and I’ll show 
you the kind of orders some of these birds send in,” 
says Melvin. 

Keeling agreeable, and being 
about this woodwork business, I 
and here’s what IT heard and saw. 

Next to the man who handles the checks, it seems 
that once the mail gets sorted Melvin is the whole 
works around the place. Tle fills what in reality 
is a Whole bundle of jobs under the one modest title 
“order clerk.” J that he sorts his mail 
into piles. One is the orders, another covers re 
quests for changes, another refers to cancelations, 
and still another contains letters the contents of 
which Melvin explains to me, and Vl tell it to 
vou too, because he didn’t say I was to keep it a 

all; but Vi tell you about that a little 
later on, because Melvin is looking at me as though 
something [ know TI shouldn't 
for a minute while I listen, 


morning, Melvin! Well, what’s the news 


somewhat curious 
“hung around,” 


observed 


secret at 


he’s about to say 
miss, SO excuse me 

“You know, Bill,” says Melvin, “this order clerk 
job would be a snap, if all our customers would 


make out their orders like old Joe Corbett. Never 
anything missing on his blanks. JTfe uses a regu 


lar order blank. It has a number on it, plainly 
shows his name, and the town that he wants his 
goods shipped to. Te always marks whether he 
wants it to come over the P. D. & Q. or C.D. & X. 
railroad, and he never Jeaves anything to guess 
work. It’s always plain as can be you see: 6 Wds, 
12x24 1 % ck 4 Lts SS.W.DP., or 4 Doors 3-Ox7-0 
1% £950 SS #2 WP.—no guesswork at all; al- 
Ways the quantity, the size, the thickness, the 
designs, the kind of glass, and the grade or quality 
of goods that he wants. 

“Simple, you say——yes, so do I; and if they were 
all as good as Corbett I'd have easy sailing; but 
just look at this order from Bob Wallace, Bob’s 
got two yards you know; one at Clear Creek and 
Silverton, You notice he doesn’t say which 
place he wants this shipped to; vet he says to be 
and ship today. That mean’s IT’Jl have to 
phone him, and there goes some needless expense 
for the firm. Another thing about Bob—he doesn’t 
say how he wants this stuff shipped, and there’s 
three roads go into his town. Now which one do 
you suppose is closest to him? If I send it 
C. D. X. he’ll want it D. N. G. sure as shooting, 
so I’m asking you, what can a fellow do?’ 

Well, me being young and ignorant, wasn’t 
handing out no advice to Melvin. No sir, not me. 
So I just sits still ’cause something tells me we 
just got started on this here conversation, and 
[ wasn’t going to start giving advice yet. No sir, 
not me, 


one at 


sure 


“Now here,’ says Melvin, ‘is a nice big order 
from Boone Bros., over at Earl. It reads like 


this: 12 Windows 28x30 2 Lt.; 2 Windows 12x24 
SS; 3 Newels No. 1950; 1 Pc. stair rail 16 ft.; 
8 Doors 2-6x6-8 134 No. 902 WPS&R Fir Pan.: 
1 Door 3-0x7-0 1% No. 920 W. P. 


“Now what the devil can I do with that?’ says 
Melvin. ‘Just look at it. He doesn’t say how 
thick the windows should be, He don’t tell whether 
the 28x30 windows are SS or DS glass. He don't 
say whether he wants 2 or 4 Lt. for the second 
item. He don’t tell whether he wants Y. P., oak, 
birch, or African mahogany for the newels or rail, 
nor does he give the size or design of the rail 
that he want. The fifth item is all right, 
but on the Jast item he fails to state whether he 
wants D&S, plate or Bev. Plate or no glass at all 
in the door,” 

At that I starts to laugh, but Melvin, he 
at me clear serious and says, “By George, Bill, it’s 
no fun tome, IT get Jots and lots of orders just as 
bad as this, and if I take a chance and fill in 
what I thipk he wants, the customer will get sore 
if it isn’t what he wanted, and I’ll be the goat if I 
happen to guess wrong. Now on the other hand, 
this man is in a hurry for his stuff, and it means 
two or three days delay if I write him. And some- 
times I have to write two or three times 
IT get an answer. You’d think they kept their mail 
until Saturday night, and took it all in one dose, 
like the regular week-end bath.” 

Well I could see Melvin was “riled” all right, so 


does 


looks 


before 


I sort of agreed with him, like you would too, 
if you’d of seen how really serious he was, so 
hoping just to change the subject I says, ‘say, 


Melvin, what’s in that 

“Oh that! Well that,” says he, “is a lot 
grief. It’s ‘change letters.’ Here’s 
stance, from Jim Lynch. He says, ‘I made a 
mistake the other day when I told you to glaze 
that door Bev. Plate. This morning I saw the 
lady who wanted it, and she says she wants just 


pile over there?’ says I. 
more 


one, for ib- 


plain double thick glass. Will you change it, 
please.’ ”’ 

“Now,” says Melvin, “he don’t give me either 
his or our order number, and that means I’ve 


vot to hunt through the file until I find the original. 
Then I’ve got to see the purchasing agent to cancel 
the bevel plate glass that has been ordered special 
and has probably been made by this time, then I’ve 
got to change all my shop, warehouse, glazing and 
shipping tickets. It would sure save me a lot of time 
and work if the fellows would mention our order 
number. You see we sent him a copy of the way 
his order was entered, and asked him to please 
mention our order number if he had to write us 
about it, yet he hasn’t done it. It’s surprising the 
number of letters I get for changes, and how few 
of them try to help us out by mentioning our 
order number. Really, you’d think they were ab 
solutely dumb, if you didn’t actually know them to 
be some of the finest fellows on earth, but I'm 
sure on safe ground when I accuse them of being 


mighty careless of their orders and correspond: 
ence,’ 

Just then I got a mighty brilliant idea. “Say, 
Melvin,” says I, “why don’t you tell these fellows 
about the things that you’ve been telling me?’ 

“Tell them,” says he, 
says he, “if I 


“Sure,” says I. 


‘Say, Bill,” attempted to tell 








DECEMB 
Ss 
them, I) 
they'd b 
would, t 
ried any 
somew he 
then al’ 
elerk Ww 
from ni 
‘em, an 
plainly 
design, 
wood al 
it be gr 
that, Bi 
And 
bet it Ww 
all abot 


[A f 
peared 
AMERIC 


THe Hi 
Gent] 
on whic 
arbitrat 
to arbit 
situatio 
what y 
We | 
friends, 
contain 
car arr 
contain 
being a 
on the 
lengths, 
the rail 
foot. | 
know tl 
you kne 
have h: 
able sh 
to brin; 
attentic 
both th 
in the « 
per set 
absolut 
hated t 
we kne 
the car 
for our 
at us 
and ha 
we did 
it is on 
one-thi 
not buy 
Wwe WO 
ground 
sisted ¢ 
back aj 
Big Cr 
because 
him th 
for the 
sue us 
We | 
contro. 
tory bu 
Opinior 
becauss 
all the 


THe F 
Gent 
twenti 
based 
we do 
tomer 
make } 
ating 
had pi 
your 4 
and if 
would 
you he 
Wwe hay 
were 
consid. 
hard f 
Justific 
sig 
along 
his in 
Statem 
tion, t 
bility 








DECEMBER 13, 1924 


AMERICAN LUMBERMAN 67 





them, I’m afraid I'd bawl them out so strong that 
they'd be by way of thinking to themselves, they 
would, that that there order clerk needn’t be wor- 
ried any more about their orders, they’d send them 
somewheres else, where they’d be appreciated, and 
then after me educatin’ them, some other order 
Jerk would be settin’ pretty filling their wants 
from nice clean order blanks with numbers on 
‘’m, and the railroad marked and the station 
plainly shown, and the quantity, size, thickness, 
design, kind of glass, and quality and kind of 
wood all nice and plainly marked. Gee, wouldn’t 
it be great if they’d send their orders to me like 
that, Bill?” 

And I sort of sympathizing to him says, “you 
bet it would, Melvin.” So I’m telling you fellows 
all about it, what me and Melvin talked about, 


for you probably don’t know just how mean 
you’ve been treating him, and how poorly you’ve 
been looking after your own interests by making 
out your orders in such a slipshod manner. 

See if you can’t do better after this; for I’m 
going back to see Melvin again one of these days, 
and I hope to find him in much better spirits 
than last time. This business is all “Greek” to 
me, but you fellows are smart, and the kind that 
should know better, and if Melvin won’t tell you, 
why, I will. And if you want to take your spite 
out on me, why IT'll kind of be hanging around 
“The Greatest Lumber Newspaper On Earth,” so 
if you'll just call me “Bill’’ and address me there 
Ill be glad to hear what you’ve got to say about it. 

Cordially yours, 
“BILL.” 


Letters from the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 80 of the Nov. 29 issue of the 
AMERICAN LUMBERMAN.—EDITOR. | 


INDIANAPOLIS, IND., Oct. 20, 1924. 
THE Hicgi GRADE LUMBER Co., New Orleans, La. 

Gentlemen: We have a matter to put before you 
on Which we wish your opinion, not in the sense of 
arbitration, because the other party has not agreed 
to arbitration, but we will state to you briefly the 
situation and then if you see fit you may tell us 
what you think of our position. 

We bought car Southern your 
friends, the Big Creek Lumber Co., billed to us to 
contain 15,382 feet 4/4 No. 2 common gum. The 
ear arrived and we give you our word of honor it 
contained “%4- to 2%-inch stock, the thicker stock 
being all backing boards, it was not equalized, but 
on the contrary contained spur ends and odd 
lengths, from 38- to 19-foot. It was not dry as 
the railroad weight showed over four pounds to the 
foot. It is not our policy to rejeet cars, as we 
know that is a great hardship on the shipper, and 
you know very well from the business dealings we 
have had with you, that we will meet any reason- 
able shipper half way, but when our truck began 
to bring in this stock and the inspector called our 
attention to it, we examined the stock carefully, 
both the two trucks we had unloaded and the stock 
in the car, and it was really so bad, and the ship 
per secmed to have endeavored to put such an 
absolutely rotten deal over on us, as much as we 
hated to do so and get into the controversy which 
we knew would follow, we put the stock back in 
the car and wired him our rejection of it. We paid 
for our message, however. Big Creek came back 
at us insisting that we unload, pay the freight, 
and have official inspection on the stock. While 
we did not inspect the car we are absolutely certain 
it is one-third No. 8 common, one-third miscut, and 
one-third 2-inch and thieker stock, which we did 
not buy. Besides if it were not all of these things, 
we would be justified in our rejection on the 
ground that it is green, as our order absolutely in- 
sisted on dry stock. While we have been see-sawing 
back and forth, of course, demurrage has accrued, 
Big Creek has become caustic and now states that 
because ef our failure to unload without proving to 
him that the car is not up to grade, he will sue us 
for the entire invoice and instruet the railroad to 
sue us for the freight and di murrage. 

We are not writing this to draw you into the 
controvers but because of our long and satisfac 
tory business relation with you we want your frank 
Opinion as lumberman rather than as a lawyer, 
because, of course we do not expeet you to tell us 
all the Jaw in the matter. Yours truly. 


30,1382 from 








The Four Square Box Co 


NEW ORLEANS, LA., Oct. 25, 1924. 

THE Four Square Box Co., Indianapolis, Ind. 

Gentlemen: We appreciate your letter of the 
twentieth and will be glad to give you our opinion 
based on the facts you outline In the first place 
we do not believe in rejections. We believe cus 
tomer should unload and pay the freight and then 
make his report. But of course, there are extenu- 
ating cirenmstanees. With this shipper, if you 
had paid the freight, you would simply have had 
your money tied up as he would never refund it, 
and if vou could not have used the stock, you 
would never have received your money back. If 
you have given us the exact facts in the case, and 
we have every reason to believe you have, then you 
were probably justified, taking everything into 
Considerativn, in rejecting the car, though it is 
hard for me as a shipper to admit any rejection is 
Justified 

sig Creek has no ground for suit against you 
along the lines he claims. He has not supported 
his invoice to you any more than you have your 
Statement to him as to grade. After your rejec- 
tion, therefore, if he wishes to establish responsi- 
bility and sue somebody it will be necessary for 


him to pay the freight, have the car officially in- 
spected, and if it is up to grade and thickness, 
and the certificate proves his invoice to you to be 
correct, then you will have to pay him in full, for 
all expense, freight, demurrage ete. If the ecertifi- 
cate confirms your report, you are in no sense liable, 
The burden of proof is on him. The railroad com- 
pany’s side of the case is they may sell the stock 
for what it will bring, and look to him for the re- 
mainder if it does not bring enough to cover the 
freight. Neither the railroad nor the shipper has 
a case against you unless the official certificate 
bears out the shipper’s invoice. If your report of 
the car is correct he has not a chance. 

There is another side of the matter we will take 
the liberty to put before you, since you asked for 
our frank opinion. It may seem taking an unfair 
advantage since you put the matter so plainly be- 
fore us, but we can not refrain from observing that 
your purchase in this imstance is subjeet to some 
criticism. Just as we have to pick our customers 
in order to get, from our viewpoint, a square deal, 
so you must pick your shippers, if you are to get 
approximately what you buy. We state “approx- 
imately” because that is about as near as you can 
come in the lumber business. But you see our 
point. We quoted you $26 on this item. You 
shopped around and bought it from Big Creek for 
$24 and thought you had a big bargain. We know 
you are big enough to admit your mistake, but the 
point we wish to make is that so many buyers this 
last year in particular, have been price buying. 
They have expected big mill stock for small mill 
prices. Result: Rejections and general dissatisfae- 
tion. There is such a difference in actual working, 
cutting up amd finishing value in the same grade of 
lumber, shipped from different sections and dif 
ferent mills that we can’t see why an experienced 
buyer will take a shot on an unknown quantity 
when the gain in price is out of proportion to the 
risks mentioned, 

Resumé: Mistake in placing order Since it 
turned out as it did you were at least legally, if 
not ethieally justified in your rejection. You are in 
no sense liable either to railroad or shipper, unless 
official inspection proves car the right thickness, 
grade and dryness ordered. Place your order with 
a firm that ships the specifications listed in stock 
that pleases clean through to the ultimate con 
sumer. Yours truly, 

Itiga Grave LuMBer Co., 
H.G.L.-B: Hk. G. Logan. 
NEW ORLEANS, LA., Oct. 25, 1924 
Tune Bie Creek LUMBER Co., Flatwood, La. 

Gentlemen: Did you ship Southern 150,182 to 
the Four Square Box Co., Indianapolis? If so tell 
us about it. Yours truly, 

Hien Grape LuMBer Co 


Inar Woop, LaA., Oct. 26, 1924 
The hi grad Ibr co., 
N. 0 

gents we shiped the car you said and it were 
a good ear. 
we allus do in number tu comon and we dident lay 
out no culls becaus we allus put them in cars to 
box faxtrys. Thay doodent unlaod the car. How 
cood thay tell wat wuz in it wen thay dident unload 
it. We are givin the matter to our lawer to soo 
them for the ful car and make them pay the RR, 
Theese peeple ought not to have no lbr. If yoo 
can hope us in this matter plees Iet us no. We 
want to sell yoo our Ibr from now on and yoo can 
send inspeetor to git hit here beeaus we aint 
organizd to ship off like this, and if we are gonna 
be robbed wee rather be robbed heer wher we can 
see how its done. yours truly, 


it is tru we put in the dog bords wich 


Big Creek lbr. co., 


[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—EDpiITOoR. | 





Oak Flooring 
That Holds Trade 


Experience has demon- 4 
strated that nothing buiids ie 
and holds trade like quality 
stock. The buyer who 
feels that he has received 
the quality he is entitled 
to is a good advertisement 
for your yard. He tells his 
friends of his satisfaction 
andcomesback again when 
he needs more. 

And right there lies the 
advantage in selling Mead- 
ow River Oak Flooring. 
It has the quality to satis- 
fy your most critical cus- 
tomer. 









Send for samples 
and prices. 


The Meadow River 
Lumber Co. 


RAINELLE, - W.VA 
ea 


Meadow River 
-—-OAK FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
3eech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 




















TRIANGLE 
sé K’’ 






We cz Dail 
Sethe Brand Coaiatee 
. ace c < 

or Resaw 100,000' 


Cypress 
Gum 
Poplar 
White Ash 


and Other Southern 
tardwood Lumber 


Steam Treated 


KORN-KURED 


Gum 


A Specialty 





A 


The KORN Go. 


Sumter, S. C. 


Band Mills: Sumter, S.C. and Augusta, Ga. 











C7: V-Z (G74 o ff 
Att biti Speciinlis “Ls 
HIGH GRADE 


and 4" CEILING. 
and BEVEL SIDING. 


STOVER LUMBER CO. 


MCBILE, ALABAMA. 


wr 





PDoONn't waste time figuring board and surface 
measure. Get ‘“‘The Lumber Estimator’ 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 
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Service 
YouWant 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 


© You'll find our prices 
©, right and our quality 
4 unexcelled in 


¥E Partition, Ceiling, 
Moulding, Trim, 
% Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Incorporated 1885 


Baltimore, Maryland 


Manufacturers 


9th Floor Union 








Trust Building, 
Thin Ceiling— 


N.C. PINE. our speciity 


We also manufacture everything 
in yard and shed stocks, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N.C, 











‘A BIG HIT— 


That’s what dealers make with home 
builders when they sell our 


N. ed Pine Flooring, Ceiling 


and Roofers 


Lone +02 Yellow Pine "ovsh snd ‘) 





Car and Cargo Shipments. 


Ellington & Guy, Inc. - 


Times Dispatch Building RICHMOND, VA. 








QUICK SELLERS—Thatis what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully kiln dried. 
Rowland Lumber Co.,Nogfolk, 


Virginia, 
Operating John L. Roper Lumber Co. 














Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical mene ote am who traveled 
many thousands of miles to gather the neceseny 
information, Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman “! Tr &. 

















BUSINESS CHANGES, INCORPORATIONS, ETC. 








Business Changes 


ALABAMA. Mobile—International Mahogany & 
Trading Corporation purchased plant of Bay Poplar Co. 

ARKANSAS. Helena—Archer Lumber Co. succeeded 
by T. L. Shannon & Bro. (Inc.). 

CALIFORNIA. Salinas—Tynan Lumber Co.’s_ head- 
quarters removed to San Francisco. 

FLORIDA. Avon Park—Townsend Sash, Door & Lum- 
ber Co., of Lake Wales, has purchased the business 
of Herbert Seaverns. 

INDIANA. Clarkshill and Whitestown—True & True 
Lumber Co, succeeded by J. W. Pinnell & Co., head- 
quarters, Indianapolis. 

KANSAS. Hoxie—Hoxie 
Mid-West Lumber Co, 

LOUISIANA. New Orleans—North Hennessy Lumber 
Co. sold to Hortman Co, 

MASSACHUSETTS. ,0ston—Curley-Bertsch 
Co. succeeded by Frank A. Bertsch Lumber Co. 

MINNESOTA. Two Harbors—William F. Lawrence 
has sold his Inmber yard to Two Harbors Lumber Co., 
incorporated by Odric Le Clair, John A. Barton, A. 
Haugan, Dr. EF. P. Christensen and Dr. R. L. Burns, 
Mr. Le Clair will be manager. 

MISSISSIPPI. Lyman—Ingram Day Lumber Co.; gen- 
eral office moved to Mobile, Ala. 

NEBRASKA. Bloomfield—Campbell Lumber Co. sold 
to F. W. Borin, of St. Paul, Neb. 

Clarks—W. J. Henderson sold lumber yard to Fred 
Jobnson, of Harvard. 

NEW YORK. Rochester—Hubbard, Eldridge & Miller 
(Ine.) have absorbed the Parkersburg Chair Co., Parkers- 
burg, W. Va., Peru Chair Works, Peru, Ind., and Bing- 
hamton Chair Works, Binghamton, N. Y. 

OKLAHOMA. Stuart—Hiawatha Lumber Co. sold to 
T. H. Rogers Lumber Co, 

TENNESSEE. Hollow Rock—Threadgill Bros. _suc- 
ceeded by Junction City Lumber Co., of Junction City. 

Sevierville—King & McMahan succeeded by A. J. 
King Lumber Co. 

WASHINGTON. Okanogan—E. F. McNall has sold his 
sawmill on Pine Creek to E, E, Hall. 

WISCONSIN. Lomira—Lomira Furniture 
consolidated with Lomira Mfg. Co. 


BRITISH NORTH AMERICA 


ONTARIO, Fort William—Western Stevedore Co., of 
Fort William, has disposed of its mills and lumber opera- 
tions on Orient Bay to the Nipigon Products Co. (Ltd.) 
which owns and operates a pulp mill at Nipigon and 
plans to construct a kraft paper mill in the Thunder 
Bay district. 


Lumber Co. succeeded by 


Lumber 


Mfg. Co. 


Incorporations 
ARIZONA. Tucson—Union Lumber Yards, incorpo- 
rated. 
ARKANSAS. Camden—Graves Bros. Corporation, in- 


corporated; capital, $200,000. 

Little Rock-—Butler-Hall Lumber Co., incorporated; 
capital, $25,000. 

Little Rock—Reavis 
capital, $5,000. 

CALIFORNIA. Los Angeles—Crown Sash, Door & 
Millwork Co., increasing capital to $100, 

GEORGIA, Cartersville—Smith Lumber Co., 
porated; capital, $15,000. 

ILLINOIS. Decatur—Hoffman Woodworking Co., in- 
corporated; capital, $30,000; to specialize in pattern- 
making and production of store, office, bank and church 
fixtures, 

INDIANA. Ferdinand—Hardwood Mfg. Co. increasing 
capital to $50,000. 


Mercantile Co., incorporated; 


incor- 


Indianapolis—Hoosier Lumber Corporation, incorpo- 
rated. 
KENTUCKY. Louisville—Potter Basket & Wooden- 


ware Co., incorporated; capital, $100,000. 

LOUISIANA. Alexandria—Wilder Timber & Land Co., 
incorporated;; capital, $30,000. 

MAINE. Dexter—H. G. Wood Manufacturing Co., 
incorporated, 

MASSACHUSETTS. Boston—Frank A. Bertsch Lum- 
ber Co., incorporated; capital, $50,000. 

Worcester—Hampshire County Lumber Co., incorpo- 
rater; capital, $100,000. 

MISSISSIPPI. Winona—Montgomery County Lumber 
Co., incorporated; capital, $10,000. 

Philadelphia—Philadelphia Lumber Co., incorporated; 
capital, $25,000. 

NEW JERSEY. 
Co., incorporated, 

Rahway—Johnson 
$125,000. 

NEW YORK. Brooklyn—Pitkin Lumber Corporation, 
incorporated; capital, $20,000. 

New York, Bronx—Boston Post Lumber Co., incor- 
porated; capital, $40,000. 

New York, Manhattan—International Hardwood Co., 
incorporated; capital, $20,000. 

Ticonderoga—Pond Lumber & Coal Co., 
rated; capital, $35,000 

NORTH CAROLINA. Hertford—Fleetwood & Co., in- 
corporated; capital, $100,000. 

Leakesville—Leakesville Lumber Co. increasing capital 
from $100,000 to $250,000. 

OHIO. Youngstown—Welsh Builders’ Supply & Lum- 
ber Co., incorporated; capital, $50,000. 

OREGON. Portland—T. T. Parker Lumber Co. in- 
creasing capital to $50,000. 

PENNSYLVANIA. Philadelphia—Philadelphia Lum- 
ber Co., incorporated; capital, $25,000. 

TENNESSEE. Junction City—Junction City Lumber 
Co., incorporated; capital, $10,000; retail. 


Passaic—New Jersey Stair Builders’ 


& Sons, incorporated; capital, 


incorpo- 


VIRGINIA. Petersburg—P. & V. Lumber Co., incor. 
porated; capital, $10,000. 

WASHINGTON. Anacortes—Fidalgo Pulp Mfg. Co, 
incorporated; capital, $151,500. E 

Centralia—Western Cross Arm & Mfg. Co., incorpo- 
rated; capital, $200,000. 

Hoquiam—Washington Door & Mfg. Co., incorporated; 
capital, $10,000. 

Lynden—Whatcom Lumber Co., incorporated; capital, 
$50,000. 

Olympia—Thurston County Lumber (Co., incorporated; 
capital, $5,000. 

Port Angeles—Ninemire Lumber Co., 
capital, $150,000. 

Seattle—Grace 
ital, $15,000. 

Seattle-—Paul Jones & Co., incorporated; 
$10,000; manufactures wood novelties. 

WISCONSIN. Antigo—Antigo Land & Lumber Co., 
incorporated; capital, $25,000. 

Watertown—Perfection Table Slide Mfg. Co. in. 
creasing capital to $175,000. 


incorporated; 
sros. Lumber Co., incorporated; cap- 


capital, 


New Ventures 


ALABAMA. Huntsville—A. M. Booth, lumberman, is 
building and equipping a factory. 

ARKANSAS. Gravette—W. L. Brown and associates 
have begun manufacture of wooden parts of machinery, 
such as is used by harvester companies etc. 

CALIFORNIA. Carlsbad—Mark Coffin is reported to 
be about to establish a lumber yard. 


Stockton—A. Williams recently began; planing 
mill, 
FLORIDA. Sarasota—A. Huber will open a retail 


lumber yard; is in wholesale and manufacturing busi- 
ness at Moultrie, Ga. 


IDAHO. Orofino—J. M. Kyle recently began; saw- 
mill. 
IOWA. Perry—Perry Wood Works recently began; 


manufactures millwork. 

KENTUCKY. Paducah—Hardwood-Derington Lum- 
ber Co, recently began; wholesale hardwood and retail. 

LOUISIANA. Shrewsbury—Charles R. Currie and 
Charles H. Ruddock organized the Pontchartrain Lumber 
Co. to operate retail yard, 

MINNESOTA. Stewart—Stewart Lumber Co.  or- 
ganized and has taken over Interior Lumber Co.'s yard, 

MISSOURI. Maplewood and Overland—Hill-Behan 
Lumber Co., recently began. 

OHIO. Cleveland—J. ©. Bacon Lumber Co. recently 
began; wholesale. 


OKLAHOMA. Picher—Owens Lumber Co., new con- 
cern, 
OREGON. Marcola—C. M. Miller Lumber Co. recently 


began; sawmill. 

Portland—J. W. Dixon, G. K. Howitt and J. 0. 
Schultz have engaged in business as Bull Run Flume 
Co., to make lumber and timber flumes. 

SOUTH CAROLINA. Greer—Duncan Lumber Co. re- 
cently began; retail. 

TENNESSEE. Knoxville—Vestal Lumber & Mfg. Co. 
erected band mill at Sardis, Ga. 

WASHINGTON. Centralia—S. A. Agnew recently be- 
gan; sawmill. 

WEST VIRGINIA. Rupert—N. M. Crawford recently 
began; wholesale; planing mill. 


New Mills and Equipment 


ALABAMA, Chickasaw—Jefferson Lumber Co. has 
leased four acres of land and will establish planing 
mill and kiln with E. W. McKinley in charge. 

Eufaula—Eufaula Lumber Co. will build planing mill. 

Mobile—International Mahogany & Trading Corpora- 
tion will remodel plant recently acquired. 

ARKANSAS. Arkedelphia—Eakin & Sparkman, of 
Whelen Springs, are building a steam sawmill whicb 
will be operated in connection with the planer at that 
place, 

Rogers—Hamby & Rogers contracted with Ferguson 
Lumber Co. for the output on 4,500 acres of timber 
recently purchased; a mill will be erected at once. 

CALIFORNIA. San Bernardino—San Bernardino Lum- 
ber & Box Co. opened new sawmill near Idylwild witb 
daily capacity of 40,000 ft. 

Scales—Foundation timbers for a new sawmill near 
here have been laid; Richard Schuman, Charles Beld- 
ing and Ellia Haynes, owners. 

Visalia—O. D. Arnold, whose planing mill recently 
burned, has purchased new equipment and will install 
a new plant on East Main St. 

FLORIDA. Sarasota—Smith-Lumber 
sawmill, planing mill and dry kilns. 

KANSAS. Kansas City—Pickrel Walnut Co., of St. 
Louis, will erect new sawmill here. 

MARYLAND. Baltimore—National Cooperage Co. let 
contract for erection of one story 39x40 ft. building. 

MISSISSIPPI. Barth—Nartaec Mfg. Co. completed 
erection of new mill. , 

Buceatunna—E. A. Dolive repairing his mill and will 
resume operations. 

NORTH CAROLINA. Edenton—M. 
planning construction of mill. 

OREGON. The Dalles—J. S. Heimrich reported to 
be planning erection of sawmill and to build eight miles 
of logging road. 

SOUTH CAROLINA. Columbia—D. W. Roof Lumber 
Co. constructing woodworking building. 

WASHINGTON. Bellingham—Bloedel Donovan lam 
ber Mills will build box factory on the waterfront ap 
will erect a dock to accomodate it. Factory will cover 
area of 150x270 ft. A warehouse will also be built. 


Co. will build 





G. Brown (Co. 


Hoquiam—Grays Harbor Veneer Co. planning to in- 
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stall machinery that will double capacity of planer; 
dry kilns will be added. 

Tacoma—Coast Sash & Door Co. incorporated by 
Grant Otis and C, B. Farmer and will build mill on 
the tideflats; will manufacture millwork. 

Walker Park—Alder Creek Lumber Co. building saw- 


mill at this place to develop timber holdings below 
Shelton; capacity 35,000 ft. daily; G. W. Justice in 
charge. 


WISCONSIN. Kenosha—Hannah’s Mfg. Co. build- 


ing addition to table and furniture factory. 


New Sheds and Yard Improvements 


FLORIDA. Avon Park—Townsend Sash, Door & Lum- 
ber Co., of which C. H. Rhyne is local manager, will 
puild additional lumber sheds and storage building. 

GEORGIA. Atlanta—West Lumber Co. will erect one- 
story building; cost $2,000. 

ILLINOIS. Canton—Alexander Lumber Co. purchased 
pbuilding on North First Ave. and will modernize for 
office use; yard to be used for lumber storage. 

MASSACHUSETTS. Newburyport—Brooks Lumber & 
Construction Co. bought Central Wharf adjoining 
property and will enlarge plant. 

MICHIGAN. Bay City—M. Lamont Sons’ Lumber Co. 
will build lumber shed 18x150 ft. 

Detroit—Monnier Lumber Co, 
yard and general woodworking 
purchased. 

MINNESOTA. Minneapolis—John H. Field, of North- 
west Lumber Co., purchased site in South Minneapolis; 


to erect 
plant on 


planing mill, 
site recently 


will erect office building and use remaining ground for 
lumber storage. 

OHIO. Columbus—Doddington Lumber Co. remodeling 
office and adding one-stwry shed. 

Lima—Nathan Coon will enlarge lumber yard. 

TEXAS. Farmerville—Hooper Lumber Co. will build 
new office and storage house. 


Casualties 


ALABAMA. Eufaula—Eufaula Lumber Co., loss by 
fire. 

ARKANSAS, Monticello—Lumber estimated at 
$12,000 was burned on site of the old Fitzsimmons saw- 
mill which was burned about two months ago. 

ILLINOIS. Joliet, Co., 
$20,000. 

MISSISSIPPI. 
loss by fire 


Hacker-Sime loss by fire, 


Burnside—West Reynolds Lumber Co., 
in kilns; new kilns to be installed at 


once. 
TEXAS. Crockett—Crockett Hardwood Mill Co., loss 
by fire. 
VIRGINIA. Norfolk—Main warehouse of Planters’ 


Mfg. Co. burned with about 70,000 completed barrels; 
loss about $75,000. 

WASHINGTON. Tacoma—Western Fir Lumber Co., 
loss by fire, $15,000; loss includes a crane used in the 
yard. 

WISCONSIN. 
by fire, $40,000. 


Tomahawk—Raymond Lumber Co., loss 
y 





NECROLOGICAL RECORD OF THE WEEK 











HARVEY AVERY, of E. C. Atkins & Co., dean 
of saw salesmen. died at his home in Traverse 
City, Mich., on Friday night, Dec. 5, following a 
stroke of paralysis of about a month before. Mr. 
Avery would have been 
86 years old on Jan. 26, 
After the stroke Mr. 
Avery apparently recov- 
ered from the attack 
and was looking forward 
to calling again on his 
old friends in the lumber 
business, but his ad- 
vanced age made it im- 





possible for him to re- 
gain his lost strength. | 
THE LATE 


HARVEY AVERY 
Traverse City, Mich. 





| 
His death closes a long 
and honored career dur- 
ing which Mr. Avery be- 
came known throughout 
the country wherever 
lumber is cut or saws 
are used. He was one 
of the most popular of 
all the salesmen who 
have won a_ notable 
place in the lumber 
world, was a_ courtly 
gentleman, famed as a 
skillful raconteur, Ches- 
terfieldian in manners and generous to a fault. 

Harvey Avery entered the saw selling field 
about 45 years ago. At that time he was con- 
nected with the Cummer Lumber Co., of Cadil- 
lac, Mich., but decided that his abilities lay 
along the line of salesmanship. He entered the 
employ of the Branch-Crooke Co., of St. Louis, 
and very shortly showed that he possessed an 
unusual genius in that particular line. So evi- 
dent was this that he received an offer from E. 
C. Atkins & Co., the saw manufacturers of In- 
dianapolis, Ind., to manage the branch house in 
New Orleans and he took up that position on 
Nov. 1, 1892. He served in the capacity of 
manager at New Orleans for many years and 
built up the big business which the company 
enjoys in that section. He became one of the 
most valuable men in the Atkins organization 
and retained his ability and standing up to the 
very end. 3ecause of his advancing years he 
was put on the semi-retired list a few years ago, 
but it was his custom to call on his particular 
friends in the trade in Michigan until his last 
illness. He had made his home in Traverse City 
after his retirement. 

Mr. Avery was one of the veteran members of 
the Atkins Pioneers, a club composed of the 
older employees and officers and was a regular 
attendant at the annual banquets of that organi- 
zation, where he was a beloved and welcome 
Participant in the enjoyable entertainments for 
which the club is noted. He was also a veteran 
member of Hoo-Hoo and formerly very active 
In that organization. 

His widow and one daughter, Miss Frances 
sivery, survive him. Funeral services were held 
in Traverse City on Monday, Dec. 8. 

MRS. MARINDA B. DYE, widow of the 
founder of Thomas J. Dye & Son, Kokomo, Ind., 
and mother of Willis B. Dye, present head of 
that lumber business, died in the Methodist Hos- 
Dital, Indianapolis, at 3 a. m. Monday, Dec. 8, 
1 acute diabetes. Mrs. Dye was taken seriously 
1 while on an interurban car between Indian- 
*olis and Martinsville and was taken to a sani- 
arium in the latter place. She grew worse and 





her to the 
for a time she 


it was deemed advisable to remove 
hospita! in Indianapolis where 
showed some improvement. Her condition again 
became critical and her children were sent for, 
all of them reaching her bedside in time for the 
end. 

Mrs. Dye was born on a farm near Kokomo in 
1849, the daughter of pioneer settlers in that sec- 
tion. She married Thomas J. Dye in 1882 and 
was left a widow in 1909. Her father was for a 
half century one of the most prominent citizens 
of Howard County and Mrs. Dye inherited his 
fine intelligence and kindly character, succeeding 
him in the many social and philanthropic activi- 
ties in which he engaged. The number and 
diversity of her charities was never known as 
she tried to perform them in an unostentatious 
way. Mrs. Dye always took an interest in the 
lumber business which was so successfully oper- 
ated by her husband and later by her son, and 
was a regular attendant at the Indiana associa- 
tion meetings and other lumber conventions. 
She was also a regular attendant at the State 
fair where the company always has an exhibit 
in which she frequently had a hand. She was full 
of energy and kept abreast of the times in all 
particulars and was an interesting figure in all 
circles. 

One son, Willis Dye, and two daughters, Mrs. 
Roderick M. Beach, of Gallup, N. M., and Mrs. 
tobert S. Graves, of Chagrin Falls, Ohio, sur- 
vive her. There is also one brother, Charles W. 
Blanche, of Jeffersonville, Ind., and two sisters, 
Mrs. William Osborn and Mrs. Daniel Albright, 
both living near Kokomo, and four grandchil- 
dren. Funeral services were held at the Congre- 
gational church in Kokomo, of which Mrs. Dye 
was a member, with burial in Crown Point 
Cemetery. 





JOSEPH PATTERSON, one of the best known 
lumber inspectors in the Metropolitan district, 
died Wednesday, Dec. 3, of appendicitis in the 
Methodist Episcopal Hospital, Brooklyn. Mr. 
Patterson represented the National Hardwood 
lumber Association. His home was at 949 Park 
Place, Brooklyn. He is survived by his wife, 
two sons and two daughters. Mr. Patterson 
was fifty years old and prominent in Masonry. 

JAMES A. WHITE, a leading lumberman of 
Michigan, formerly of Buffalo, N. Y., died at his 
home in Boyne City, in the former State, on 


Dec. 4, after an operation. He had been en- 
gaged in the lumber industry for many years 
and also in lake navigation, being associated 


with his brother, William H. White, in the own- 
ership of three lake steamers operated by the 
White Transportation Co. He was vice presi- 
dent and assistant manager of the White Lum- 
ber Co., Boyne City, and vice president of the 
Boyne City, Gaylord and Alpena Railroad. From 
about 1900 to 1915 he was a resident of Buffalo 
and for a part of that time was manager and 
part owner of the Buffalo Maple Flooring Co. 
He was one of the founders of the National 
Lumber Co., Buffalo, disposing of his interests 
in 1920 to his nephew, H. B. Gorsline, and H. L. 
Vetter. He is survived by his widow, Mary B. 
White, and a daughter, Mrs. John B. Davidson, 
Lansing, Mich. 

AMOS MELLINGER, aged 69, for nearly half 
a century head of the Mellinger Lumber Co., in 
Kalona, fa., died Dec. 5 in his home as the re- 
sult of injuries received four days previously in 
an automobile accident. He was one of five 
passengers in a bus which collided with a smaller 
car at Sharon Center and although it was first 
reported he had not been as seriously injured 
as other members of the party, internal injuries 
were found in addition to fractured ribs and 
severe wounds on the head and leg. An opera- 
tion was necessary and he never rallied from the 





Here’s Your 
Protection— 


LPT, TEXTR A EF 
: bi, Pye es fp /, A Yh fj tft) 


A) 
A Z 





, 
éy/ ‘4% 


STANDARD 7 


This brand stenciled on the 
ends of Camp's N. C. Pine lum- 
ber, identifies the strongest, stif- 
fest and best “‘one-inch”” lumber 
obtainable. The Extra Stand- 
ard Dressed Board is full 13” 
when dry and dressed two sides. 
Order this lumber in the future. 














Camp Manufacturing Co. 


FRANKLIN, VIRGINIA 


Or Address our 
Eastern Sales Offices, as follows: 


NEW YORK: 1214 Flat Iron Bldg. 
SEO. W. JONES, Mer., Phone 7664 Ashland 
PHILADELPHIA: Otis Building 

Kk. D. WOOD, Manager 
PITTSBURGH: Oliver Building, 
L. CAMP, Manager 


GEORGE 


DAILY CAPACITY 
Saw Mills 
Planing Mills 


Franklin, Va. 
Wallace, N. C. 


Marion, S. C. 
St. Stephen, S. C. 
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Lumber That 
MakesMoney 


for dealers and saves it for build- 
ers is the kind that works easily 
under the plane and saw. Deal- 
ers and contractors know that 
such lumber is 


Goldsboro 
N. C. PINE 


It possesses characteristics which 
never fail to impress itself on a cus- 
tomer and you can depend on him 
coming back when he needs more. Try 
some of it and see for yourself. 


Johnson & Wimsatt 


WASHINGTON, D. C. 
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STANDBY Offers 
Sales Advantages 


| Your customers will welcome 





the dense grain—the strength 
and durability— of STANDBY 
| Yellow Pine, for they know 
that these factors mean better 
values for their money. 


STANDBY 


LONGLEAF 
Yellow Pine 


It isold growth pitch Pine and 
runs heavy to heart. It makes 
unusually good flooring. ceil- 
ing, etc. Export and coastwise 
yard schedules a specialty. 


Try a mixed car of STANDBY. 


St. Andrews Bay 
Lumber Co. 


Millville, 3 Florida 
3 BIG MILLS: 
Millville, Fountain and Bar Harbor, Florida 








Yellow Pine 


rg 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock 
““Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 
CENTURY. FLORIDA 

















Gummer Cypress Go. 





Mills: Jacksonville and Sumner, Fla. 


ie wa LUUMBER 
Cyp! CSS Rough and Dressed 


Shingles and Lath 











Sales Office, 280 Madison Ave., New York City 














Tote-Road 





S| TOTE-ROAD ° 

R) AND TRAIL | and Trail 
Superbly illustrat- 

ed in colors by 


Oliver Kemp, and 
filled from cover 
to cover with 
songs of the saw 
and ax. 


. $1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 





DOUCLAS MALLUCH 




















shock. Mr. Mellinger went to Kalona more than 
45 years ago and had since been head of the 
lumber company there. He was a member of 
the Jowa City lodge of Elks, president of the 
Kalona Savings bank and for two decades treas- 
urer of the Kalona school board. The widow, a 
daughter, Mrs. F. M. Myers of Chicago, and two 
sons, Amos, jr., and Harry at Kalona, survive. 

MRS. J. B. OVERSTREET, mother of J. H. 
Overstreet, lumberman pf Hattiesburg, Miss., 
died at the home of her daughter in Columbus, 
Miss., on Dec. 3, and was buried in Hattiesburg 
on Dec. 5. Mrs. Overstreet had been in ill 
health for a long time and her death was not 
entirely unexpected. She was a native of Mis- 
sissippi, having been born in Kemper County. 
She leaves two sons and three daughters: J. H. 
Overstreet, of Hattiesburg, Bayliss Overstreet, 
of Beaumont, Texas; Mrs. Blanche Hickman, 


— 


of Columbus, Miss.; Mrs. Mary Forgey, of St, 
Louis, and Miss Carrie Overstreet, of Blackfoot, 
Ia. A sister and two brothers also survive. 


GEORGE T. KNOX, prominent wholesale and 
commission lumber dealer of Chicago, died at 
his home in Downers Grove, IIll., Tuesday, Dee, 
9, of heart disease and kidney trouble. Mr. Knox 
was about 65 years old. He had been ill for the 
last six months, and had been confined to his 
home for several weeks. He has been engaged 
in the lumber business in Chicago for more than 
30 vears, and had a great many friends both jn 
and out of the trade. The funeral services were 
held Friday, Dec. 12, at the Downers Grove 
Episcopal Church, under the auspices of the 
Masonic order, of which he was a member. Mr. 
Knox is survived by his wife and a married 
daughter. 


Forestry Under Sound Business Principles 


ATMORE, ALA., Dec. 8.—Among the latest ad- 
ditions to the ranks of well known southern pine 
operators who have embarked upon an extensive 
program of reforestation is the W. M. Carney 
Mill Co., of this place. This company recently 
has employed Capt. F. KE. Haskell, a graduate 
of the Yale Forest School, to assist it in con- 
nection with a program of conservation and re 
forestation. The program that will be under- 
taken has been outlined by Mr. Haskell as 
follows: 


1—DECREASE OF WASTE in the mill and 
woods by establishing better methods of operation 
and by the utilization of all possible waste mate- 
rials in the manufacture of articles which will use 
small sizes, short lengths, or low grades, and in a 
local wood yard. 


2—FIRE PROTECTION OF LANDS AND TIM- 
BER in order to give natural restocking a chance 
and to prevent loss to growing timber by death 
and retardation of growth. This work to be 
carried on through general educational work and 
through agents or wardens assigned to districts 
which they are to guard from fire for a small 
yearly compensation. Our policy here is to be 
one of education and codperation rather than that 
of law enforcement for the present. In this work 
we hope to codperate with the State and Federal 
forestry department as much as possible. 


23—PROTECTION AGAINST DAMAGE DONE 
TO REPRODUCTION BY THE RAZOR BACK 


HOG through some sort of 
with the hog owners. 
4—-STUDY OF THE REFORESTATION SITUA- 
TION with a view of getting all eut-over lands to 
be left for timber production, restocked and grow- 
ing timber in the shortest time and at a minimum 
cost. We believe that we can obtain reforestation, 
on a whole, through natural methods and do not 
intend to resort to seeding or planting except as 
a last 
5—STUDY THE GRAZING SITUATION. It is 
our opinion that grazing has an important bearing 
on proper forest management in this loeality 
through reduction of the fire hazard. Grazing 


cooperative agreement 


recourse, 


must be regulated, however. 
6—A FOREST SURVEY OF ALL COMPANY 


LANDS AND TIMBER is planned which will be 
a complete inventory of the types of land, types 
of timber, conditions of timber, state of reforesta 
tion, and present volume of stand per acre, This 
survey is necessary for the intelligent management 
of our timber land under a forestry policy. 

T—REGULATION OF LOGGING AND TUR- 
PENTINE operations on our lands in order to get 
the best results and do the least damage possible 
to the remaining stand. 

8—THE YOUNG TIMBER will be managed so 
as to obtain the maximum growth possible. This 
may require future thinning operations which we 
do not intend to carry on except where the prod 
ucts of thinning will nearly if not quite pay the 
cost of operation. 

Commenting on this program, H. H. Patter- 
son, president of the W. M. Carney Mill Co., 
says: ‘‘Our purpose is to build up on our Jands 
a permanent forest which will sustain a perma- 
nent sawmill industry in the future. While we 
are still working out our plan of procedure and 
have not yet made great progress, we are con- 
fident of the future results and it is our intention 
to carry on this work along practical business 
lines.’’ 

When protected from fire, timber in this sec- 
tion grows rapidly and there are large areas 
of lands not suited for agriculture that can be 


devoted to the growing of timber on a paying 
economic basis. Officials of the Carney company 
say that it is reasonable to expect an annual 
growth of not less than 200 feet an acre. Ona 
timber valuation of $5 a thousand feet, this 
would mean $1 an acre per annum, which is a 
respectable showing for lands valued at an 
average of about $5 an acre. In this connection 
Mr. Patterson said: 


Of course it is quite true that when we apply 
the principle of compound interest, the expense 
of management and add the taxes to timber growth 
values we can not hope for any large interest earn- 
from the rate of growth, but on the other 
hand, with the constantly increasing use of forest 
products for all sorts of minor manufacturing pur- 
poses, such as excelsior, wood pulp, veneers, boxes, 
barre] heading, broom handles and_ toys, it is 
probable that a market will be found for much 
material not suitable for the sawmill. Therefore, 
a thinning out process which is correlated to the 
growing of timber actually could be made to pro- 
duce revenue from time to time and thereby assist 
in reducing the cost of bringing the timber to 
maturity. 


ings 


Mr. Patterson says that even if this reforesta- 
tion program should not prove to be profitable, 
it will be a great satisfaction to him and his 
associates to undertake and put through a con- 
structive enterprise. That he is thoroughly in 
earnest in this matter may be judged from this 
statement by Mr. Patterson: ‘We are confident 
that forestry is good business; we are going 
to carry at on under sound business principles; 
we expect it to pay.’’ 


Diesel Driven Machine Added to Line 


Announcement has been made by the Pawling & 
Hernischfeger Co., of Milwaukee, Wis., of the 
addition of a Diesel driven machine to its line of 
power driven excavators. Model 208, shown in 
the accompanying illustration, is provided with a 
1 cubic yard struck measure dipper, and can also 
be equipped with a 1 cubie yard dragline or clam- 
shell bucket operating on a 40-foot boom. 

The Diesel operated machine is a comparatively 
new development in exeavating machinery, states 








FO ea 


Model 208 P&H Diesel dviven machine equipped 
with 1 cubic yard struck measure dipper 


the Pawling & Harnischfeger Co. It has the ad- 
vantage of very high thermal efficiency and will 
burn a cheap grade of fuel oil. The engine is of 
the mechanical injection type, and is of simple, 
rugged construction. The crank shaft, wrist pins, 
bearings ete. are of extra heavy construetion. The 
speed is very low, reducing vibration to a minimum. 
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Appointed ‘Caterpillar’ 


Distributers 


Announcement has recently been made by the 
Holt Manufacturing Co. (Inc.), of Peoria, Ill, of 


the appointment of Haverstick & Co. 
and Spring streets, Rochester, 


(Inec.), Ford 
N. Y., as distributers 


of “Caterpillar” tractors in western New York. 
Haverstick & Co. are among the leaders in their 
territory in the distribution of contractor’s and 
road builder’s equipment, and to these facilities 
has been added a department for the sale and 
service of ‘Caterpillar’ tractors. Adequate stocks 
of spare parts will be carried at Rochester, insur- 


ing prompt service to all old as well as new users 
of “Caterpillar” tractors in western New York terri- 
tory. 


The Holt company also announces the appoint- 
ment of the Weber Implement & Automobile Co., 
2047 Main Street, Kansas City, Mo., as ‘‘Cater- 


pillar’ tractor distributer in Kansas and the west- 


ern part of Missouri. The Weber concern now 
handles the Holt equipment in St. Louis, Mo. The 
Kansas City office, located in the quarters pre- 


viously occupied by the Holt Manufacturing Co., 
will be under the management of R. R. Powers, 
formerly district manager of the Holt company in 





Issues Motor Export Dictionary 


“Glossary of Automotive Terms and Instruc- 
tions to Exporters’ is the title of a pamphlet 
which has been issued recently by the Department 
of Commerce. The booklet gives instructions for 
the exportation of motor vehicles and parts, tells 
basis of valuation, how to describe the items, and 
shows specimen forms of export declarations. It 
also gives the classification of the different items 
with the proper class numbers. Copies are avail- 
able at a charge of 5 cents from the Superintendent 
of Documents, Government Printing Office, Wash- 
ington, D. C., and from the district and co- 
operative offices of the Department of Commerce. 


Ford Equipment Proves Economical 


In handling lumber by motor trucks it is more 
economical to use Ford tractors and trailers rather 
than a larger number of big trucks, according to 
Walter Steves, of Ed. Steves & Sons, prominent 
retailers of San Antonio, Tex., who makes the 
following comments regarding the concern’s experi- 
ence in this department of the business: 

“At present we are using 5-ton trucks with roller 
bodies ; Fordson tractor with two trailers equipped 
with roller bodies; Fords with worm differential 
and also with stock equip- 











ment, having body of our 
own build so equipped to 
handle long lengths on 
the side of the body run- 
ning to the side of the 
driver’s seat and hood. 
“Our experience is that 
with the increase in auto- 
mobile taxes we will be 
unable to operate our 
large 5-ton trucks as we 
have in years past, and 
while it is always our in 
tention to keep one large 
truck, we are contemplat- 
ing making a change by 
buying small 2-ton trucks 
or getting Ford trueks 
and equipping them with 
fifth wheels and using a 
Martin self-unloading 
trailer. We believe that 
in our business it is 
necessary to have trucks 








which can carry at least 
; ls five tons, but with the in- 
The utility of the Ford equipment for transporting lumber around the yard creased taxes we do not 
and plant is graphically demonstrated in this photograph, which shows a cars z ta 
trailer load of timbers ready for hauling to the shipping platform or ‘Cl that we are getting 
other specified place where needed the additional — benefit 
such a large truck would 
give in handling lumber. 
that territory. Complete stocks of tractors and “We believe that the economical way of handling 
parts will be carried at the Kansas City office, lumber is by the use of a Ford tractor with suf- 
and in addition the entire sales and service or- ficient trailers to keep the Fordson on the road 
ganization of the former branch of the Holt Manu- all the time, and loading up the empty trailers by 
facturing Co. has become associated with the Weber using mules to pull them around the yard and 
Implement & Automobile Co With the increased make up the load so that there will be no lost 
facilities of its Kansas City branch, the Weber motion in keeping the tractor idle waiting for a 
company has one of the most complete organiza new load. 
ag ey = most by sepa ie for “We have been using trucks for over ten years 
1€ sale and distribution of “Caterpillar” tractors and find that if anyone is planning to go into the 
There is a right size “Caterpillar” tractor for trucking business of handling lumber that it is 
every power need, states the Holt Manufacturing advisable to have a repairman on the payroll, and 
Co. The 2-ton is designed for the lighter jobs in ve have so equipped our garage that we do our 
road work and maintenance, agriculture and indus- own overhauling, and in that way find that we 
trial usage; the 5-ton provides speed and economy very seldom have a dead truck on our hands on 
for all medium power operations, and the 10-ton is the road with a load. We also find that in re- 
built for heavy duty work. pairing Fords it is advisable to have one extra 
PTT TTT motor complete so that when one of the trucks 
are has a motor which needs repairing it is a matter 
GMC Trucks Pass Rigid Tests of only a few hours to replace motors and then 


Two GMC trucks successfully 
tests of the National Board of 
according to 


passed 
Fire Und 


the rigid 
rwriters, 


an announcement recently made by 
officers of the International Association of Fire 
Engineers. The tests were made at the convention 
of the association at Buffalo, N. Y., Aug. 19-23, 
and the GMC was the only commercial truck to 
enter and successfully pass the requirements. The 
test required that the truck, equipped with pump 
ing apparatus, must pump 300 to 400 gallons of 


water a minute for twelve consecutive hours with- 
out stop. This official test qualifies the GMC truck 
for fire di partment use without further tests any- 

Where in the country, the announcement to officials 
of the General Motors Truck Co., of Pontiac, Mich., 
builder of the GMC, stated. 


repair the old one just taken out. 


“Our equipment in heavy tonnage trucks is very 


old, and our results from gasoline and oil is not 
what it should be; in fact, that is the reason we 
are contemplating making changes at this time. 


6,000 miles 
four Ford 


Our trucks will average something like 
a month, which includes four 
trucks and one tractor.” 

(RA BAABLGRaEAS 
the 
issued by 

Wis., is 


5-ton, 


THE FEATURE of 
of Milestones, 
of Watertown, 
road builders, describing 
Monarch twin rotary 
and dependable 
tlear of snow. 


September-October issue 
Monarch Tractors (Inc.), 
an article, addressed to 
the good points of the 
snow plow as an economical 
means of keeping the highways 
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SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 


Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


BLACK RIVER CYPRESS CO. 
Gable, S.C. 


BURTON - SWARTZ 


CYPRESS CO. OF FLORIDA 
Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 


Vale Royal Mill, 
Gilmania Mill, Gil 


Savanna 





h, Ga. 


,5.C. 


Varnville, S.C. 


LYON PINE COMPANY, 
Odessa, Fa. 
PINEORA MANUFACTURING 
COMPANY, 
Pineora, Ga. 

Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 
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LUMBER 


co. 


Valdosta, Ga. 


Established 10 Years 


Manufacturers and Wholesalers 
Longleaf and Shortleaf 
. 4 
Yellow Pine 


R. R. Timbers, Yard Stock 
Georgia Roofers 


3 Mills 








THE ACTUARY DOES. A MAN’S work 


And does it accurate A book to u figuring 
moulding, lumber bill ear freight ear invoices ird 
inventories, odd sizes, ete Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48 inch w.dths and various other valuable 
tables. ‘Che Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50 AMERICAN LUMBERMAN, 431 8. 


Vearborn St., 


Chicago 


Tit 
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CI LOUISIANA C— 


Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 

1 car 5/8 Plain Sycamore 

~~") 50,000' 4/4 Log Run Willow 
50,000' 4.4 FAS Pl. Sap Gum 





Gum 


Sycamore 
Red Gum 
Willow 


Sap Gum 
1 car 4/4 No. 1 Com. Red :* 
NN 





Cottonwood 75,000' 4/4 No. 1 Com. Plain 
| 
| 


1 car 4/4 FAS Red Gum 





Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 











Lc. R. 
Manufacturers of Long and Shortleaf 
Southern Pine Lumber 














| 100,000 Capacity | 
| For Sale Circular and Gang Mill | 
complete, with Planing Mill, Dry Kilns, 


Sheds and Buildings; Five years old—In 
A-1 Condition. Can deliver early in 1925. 


LOCK, MOORE & CO., Ltd., Westlake, La. 


K. Moore, Pres., M. P. Paret, Vice-Pres., G. W. Law, Sec’y-Treas. 














pre SHINGLES 
cY CLAP BOARD 


Manufactured in all sizes and lengths. 
amples on request. 


Gulf Coast Timber Co., Inc. 


MORGAN CITY, LA. 




















We can Supply at All Times 
SAWN RED OAK C Ti 
& WHITE oAK UFOSS 11eS 


Standard No. 3—6x8—8'O” 


Give us a trial order. 


Southern Tie & Timber 
WINNFIELD, LA. Company, Inc. 











Estimateand Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6 page 
A to Z index. Itis bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 
. 431 So. Dearborn St. 
American Lumberman Chicago. Il 
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News of American Hardwood Industr 








DETROIT, MICH. 


Dec. &.—-In the wholesale market for softwoods 
there is absence of any weakness. Retail buying 
is reported on a very satisfactory scale for this 
time of year, with indications of a decided im- 
provement following inventories. Mills are still 
refusing a number of offers, but a larger percen- 
tage of orders is being placed. 

Purchases for future requirements in hardwoods 
are still lagging in this section, particularly in 
the automotive industry, where commitments are 
being withheld pending a further advance in pro- 
duction schedules. Representative automobile body 
firms have announced an increase in production of 
20 percent this month over November. and a fur- 
ther increase of 10 percent for January, with future 
operations providing for a steady increase up until 
next May upon the basis of orders already booked. 
However, the real effect of this increased produc- 
tion upon lumber purchases, it is said, will not be- 
come fully apparent until the beginning of next 
year. 

J. C. Cremer, newly appointed secretary of the 
Detroit Retail Lumber Dealers’ Association, has 
taken up his duties. 


EVANSVILLE, IND. 


Dec. 8.—In southwestern Indiana there is more 


hardwood buying than for several weeks. Stocks 
of higher grades are getting searcer. Railroad 


orders have been on the increase. There is a 
feeling among furniture manufacturers that trade 
is going to improve after New Year. Veneer 
manufacturers report the outlook very good; most 
plants in Hvansville are on good time. Logs con- 
tinue to come in at a lively rate, a great many 
being shipped in by rail from southern Indiana, 
as more Indiana logs were cut in 1924 than for 
several years, 

Elmer DPD. Luhring, of the Luhring Lumber Co., 
accompanied by his wife and a party of friends, 
will leave on Jan. 1 for California, where they will 
spend the rest of the winter. 


LOUISVILLE, KY. 


Dec. S$.—~The hardwood market has been strong 
and advancing for the last few weeks. A number 
of items are quoted at higher levels. Pine lumber 
and hardwoods are in good demand at good 
prices. While there is not much big business be- 
ing placed for immediate delivery, there is a good 
sprinkling of small orders, and a good deal of 
inquiry for delivery after the first of the year. 
Walnut has been especially active and is higher, 
while oak is stronger and gum and basswood are 
up. 

Local quotations: Kentucky and Indiana oak, 
quartered white, FAS, $140 to $145; common, 
$80 to $85; quartered red, FAS, $115; common, 
$70; plain white, $100 to $105 and $60 to $65; 
plain red, $95, and common, $55 to $60. South- 
ern oak, quartered white, $125 and $80; quartered 
red, $90 and $60; plain white, $88 and $62; plain 
red, $85 and $60. Poplar, FAS, $105; saps and 
selects, $76 to $80; No. 1 common, $53 to $56. 
Quartered red gum, $85 and $58; plain red, $80 
and $55; quartered sap, $60 and $45; plain sap, 
$55 and $37. Walnut, FAS, $215 to $220; se- 
lects, $155 to $160; common, $115; No. 2 com- 
mon, $50. Chestnut, $110 and $60. Ash, $100 and 
$60. Basswood, $100 and $60. 

A considerable amount of lumber is being kiln 
dried at Louisville, including locally cut material, 
jobbed stuff, and transit stuff stopped off and dried 
here for other producers. A few weeks ago some 
kilns were hardly running, whereas there is a slight 
shortage of kiln space today. 

H. J. Gates, of the Louisville Point Lumber Co., 
reported that walnut was very strong in price and 
demand, with many inquiries coming in, and stocks 
low. Demand for walnut has been so heavy that 
good walnut logs are getting scarce and hard to 
locate, it being claimed that there are three buyers 
for every available log. 

Harry Kline, of the Louisville Veneer Mills, re- 
ported good business in November, veneer being 
active, and plywood business good but not the equal 
of veneer business. Mr. Kline stated that he was 
expecting advances on walnut and mahogany. 

The Mengel Co. has recently installed a cireular 
mill of about 15,000-foot capacity, at Halls, Tenn. 
Charles Davis, manager of the lumber department, 
went to Tennessee to establish the Halls mill. 

George Wilcox, of the I. B. Wilcox Lumber Co., 
Louisville, with mills in Mississippi, reported that 
the company now had logs in hand to run the 
mill through January, and was cutting steadily. 

Cc. L. Sears, of the Edward L. Davis Lumber Co., 


Mobile, Ala., formerly of Louisville, has just re. 
cently returned from a trip to England. Edward 
IL. Davis, head of the company, talking before the 
Louisville Hardwood Club, stated that Mr. Searg 
remarked that England appeared to have plenty 
of lumber, and that money was very tight. 

The Mengel Co., Louisville, was taken into the 
Louisville Hardwood Club at a recent meeting, 
The company some years ago was in the club, but 
resigned. 


RHINELANDER, WIS. 


Dec. 8.—The various wholesalers here report an 
improvement in business, and no scarcity of any 
items worth mentioning, based on the present state 
of trade. There is not much inquiry for high 
grade birch, but the common grades, especially 
Nos. 2 and 3, are easily placed. In fact there ig 
really no No. 3 birch to be had, in any thickness; 
it seems to be selling at about $25 or $26 f.o.b, 
Chicago. 

Hi. P. Christ, of Wausaukee, Wis., who is logging 
near Armstrong Creek, in Forest County, was in 
the city today. There is now snow enough to do 
a good deal of woods work, and there is great 
activity among loggers. 

There will probably not be as much logging thig 
year as last, partly because operators delayed start- 
ing till after election, and it is difficult to catch 
up at this date. However, there will be a good 
many logs just the same. The J. H. O’Melia Lum- 
ber Co., of this city, will supply logs for the Hurl- 
but mill at Parris, as usual. The Wolf River Lum- 
ber Co. is furnishing logs for the Larson Lumber 
Co. mill, at Jeffries. 

Kire about ruined the office furniture of the 
A. S. Pierce Lumber Co., and has driven Mr. Pierce 
to find a new location. 


MILWAUKEE, WIS. 


lec. 9.—With inventory time at hand, the yard 
demand has again surpassed that from the indus- 
trial users of lumber in the Milwaukee and Wis- 
consin market. Many yards, notably those of the 
Fox River valley cities, are actually clamoring 
to place orders. There are two reasons for this, 
one that they want to buy before the prices ad- 
vance any further, and the other that goods ordered 
now will arrive too late to be included in their 
inventories but will be on hand in time for the new 
year’s business. All prices, especially those on 
staple items, continued their advances during the 
last week,’and are still showing strength. The 
large orders for box car items which were placed 
by the railroads in other markets had their effect 
here in advances in the prices of 4- and 6-inch flat 
clears, fir, which are sought by the yards here as 
flooring and siding. Although the usual holiday 
let-up in building is expected here, the lumber and 
contracting interests do not believe that it will be 
anything but temporary as there are enough large 
projects already under way to keep things moving 
all winter. Sales to industrial users decreased 
somewhat last week, although the number of in- 
quiries probably increased. This demand is not 
expected to be active here until after Jan. 1, when 
indications are that a number of really large orders 
will be placed by the furniture, chair, box and auto 
body interests. 


COLUMBUS, OHIO 


Dec. 8.—Business in hardwoods is gradually in- 


creasing. Orders are equally divided between fac- 
tory and yard trade. Factory consumption is 
expanding. Concerns making boxes, implements, 


furniture and musical instruments are the best 
buyers. Railroad orders are also better. The 
American Column & Lumber Co. reports a better 
run of business, with prices firm all along the 
line. Dry stocks are being reduced. F. B. Pryor, 
sales manager W. M. Ritter Lumber Co., reports 
a steady trade with its volume gradually increas- 
ing. The better grades are becoming scarcer. Mr. 
Pryor recently returned from a trip to Philadel- 
phia, Baltimore and New York. The Virginia 
Lumber Co. is having a good run of business. 
Southern pine trade is showing activity, dealers 
coming into the market better. While there 1s 
some speculative buying, the larger part of the 
call is from yards which have low stocks. Prices 
are stronger. Rough finish, flooring, ceiling and 
boards are firmer, Transit cars are not numerous. 
The Sowers-Benbow Lumber Co. reports a fairly 
good retail demand for southern pine, although the 
colder weather has slowed up figuring. The W. L. 


Whitacre Lumber Co. reports a stronger wholesale 
demand, with prices advancing. 

IE. R. Clarridge, of the Buckeye Lumber Ex- 
change, left recently on a week’s business trip 
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through the southern pine section of Mississippi, 
Alabama and Louisiana. 


MARINETTE, WIS. 


Dec. 8.—The J. W. Wells Lumber Co.’s mill in 
Menominee, Mich., resumed operation on Satur- 
day, having been closed two weeks for repairs. 

The Hatton Lumber Co., of New London, is op- 
erating a day and night shift, employing 200 men. 
The company has opened its lumber camps in 
northern Wisconsin and Michigan, and expects to 
cut 20,000,000 feet of timber. 

The new sawmill built at the Appleton mill of 
the Interlake division of the Consolidated Pulp 
& Paper Co. is now in operation. The sawmill is 
a frame structure, 60x80 feet. One new steam feed 
cut-off saw was installed, the rest of the machinery 
having been transferred from the old mill. 


ASHLAND, WIS. 


Dec. 8.—H. I. Latimer, general manager Foster- 
Latimer Lumber Co., Mellen, announces that its 
sawmill will start night operations one week from 
Dec. 15, demand being such that the day run is 
insufficient. The mill has recently been closed for 
a thorough overhaul. 

The Rust-Owen Lumber Co. mill in Drummond 
has been closed down for extensive repairs. It is 
expected that it will be started up again early next 


year. A crew will be kept on repairs; a large 
crew, Shipping and the rest of the mill crew will 


help construct the logging road being built from 
Drummond to the Diamond Lake country. 


JACKSONVILLE, FLA. 


Dec. 8.—Sales of hardwood lumber have been 
steadily on the increase, and prices all along the 
line have developed strength, with advances being 
put into effect on No. 1 common and select quar- 
tered red gum, and on FAS, plain red gum. A 
slight advance is also noted in FAS plain red and 
white oak. 

Winter construction in Florida is very active, 
and the building trades are taking considerable 
hardwoods. Furniture manufacturers are placing 
large orders for red gum, sap gum and oak. They 
have full order files, their plants are operating 
to capacity, and wherever possible they are placing 
orders for future delivery. However, hardwood 
operators look askance at such orders, and they 
are exceedingly hard to place, in the face of the 
bullish aspect of the market. Automobile manu- 
facturers report little change in their sales, and 
they are not extensive buyers. Practically all boats 
scheduled for sailing this year are booked to ca- 
pacity with export lumber. 


MEMPHIS, TENN. 





Dec. 
believe that demand is increasing with the ap- 
proach of the holiday and inventories, and also 
on the firmness of prices, which have been sub- 
stantially advanced during the last month. Own- 
ers of hardwood look forward to much heavier 
business after the holidays, so are generally de- 
clining to accept prices unless these are in keeping 
with their ideas of value. Demand is coming 
from all of the principal consuming groups, with 
manufacturers of furniture, building trade needs 
and wooden containers easily leading. There is a 
fair call from the automobile industry. Building 
is providing manufacturers of sash, doors and in- 
terior trim with increased outlets, and enabling 
furniture manufacturers to do a very large busi- 
ness. The latter are in the market for oak and 
gum on a very large scale, and they are taking 
relatively more gum than oak. ‘The refrigerator 
manufacturers, too, are absorbing ash in consid- 
erable volume. Producers of wooden containers 
are providing very satisfactory outlets for low 
grade lumber, and manufacturers of flooring are 
taking Nos. 1 and 2 common oak on a substantial 
scale. Building trade interests are absorbing gum, 
cypress, poplar and oak in No. 1 common and 
better in considerably larger volume than is cus- 
tomary at the beginning of winter. Export buy- 
ing is of about the same proportions as recently, 
with more activity in placing orders for imme- 
diate than for deferred shipment. 

M. B. Cooper, assistant to President R. M. 
Carrier, .of the Carrier Lumber & Manufacturing 
Co., Sardis, Miss., was a visitor in Memphis today. 
He reported that this firm had bought all the logs 
it would need until next May and that it had 
ceased logging for the winter. 

Tremendously heavy rains have occurred in the 
valley area during the last few days, breaking a 
drouth of rather serious proportions. These rains 
have put an end to forest fires, and are expected 
to improve the stage of the Mississippi and tribu- 
tary streams and so facilitate the movement of 
logs and lumber by water. 

Building operations in Memphis for the eleven 
months of 1924 show an excess of about $2,000,000 
over the corresponding period a year ago, and are 


re 


the largest in the history of this city ‘for these 


months. Reports from territory tributary to 
Memphis indicate unusual activity in building, 
with repair of old_ and launching of new farm 


houses a notable feature. 


W. E. Lowry has purchased the interest of 
his partner, R. F. Carr, Memphis, in the Carr- 
Lowry Lumber Co., Hickory Flat, Miss., and has 


changed the name to Lowry Lumber Co. 

M. LP. Eutsler, sales manager Tallahatchie Lum- 
ber Co., Memphis, and John H. Haralson, of the 
Haralson Lumber Co., also of this city, have 
formed a partnership under the name of the Hatchie 
Lumber Co., which will begin business here Jan. 1 


BUFFALO, N. Y. 


Dec. 9.—The steamer Zillah was about the last 
vessel to come here with lumber this season, arriv- 
ing last week with 600,000 feet of hemlock for the 
A. G. Hauenstein Lumber Co. 

William A. Perrin, of Blakeslee, Perrin & Dar- 
ling, will be one of the candidates for directors of 
the Buffalo Chamber of Commerce at the annual 
election next month. He will have the unanimous 
support of the lumbermen. 

T. W. Reeves, who has been in charge of the 
buying office of Mixer & Co., at Montgomery, Ala., 
has become sales manager of the Southern Lumber 
& Timber Co., Lyman, Miss. His successor is W. R. 
Wallace, who has been with the George A. Mitchell 
interests at Montgomery. 

Fred M. Sullivan was in Detroit a few days ago 
to attend the opening of the new Book-Cadillac 
Hotel. He has been honored by election to member- 
ship in the Founders, an organization made up 
mostly of leading business men of Michigan. 

M. S. Tremaine, of Smith, Fassett & Co., North 
Tonawanda, was last week elected a director of 
the Buffalo Club, one of the principal social organi- 
zations among local business and professional men. 

Taylor & Crate report an unusually large yield 
of cotton on their cut-over lands in Sunflower 
County, Mississippi, this year. The price realized 
was also on a satisfactory basis. 

Among the visitors to the lumber trade during 
the last few days were: H. R. Griswold, Griswold 
Lumber Co., Binghamton, N. Y.; John Luntz, jr., 
Greenleaf Johnson & Son, Baltimore, Md.; E. W. 
Bartholomew, Bartholomew Lumber Co., Rochester, 


N. ¥. 
MERRILL, WIS. 


Dec. 9.-—Business continues to improve, all lines 
showing more activity. Logging operations are 
progressing well, with a snowfall of two to three 
inches over a hard frozen bottom. The Kinzel Lum- 
ber Co. is operating three camps at Newwood, and 
is operating its sawmill at Merrill. Carl Lotz, of 
Wausau, is putting in 300,000 to 400,000 feet of 
logs and pulpwood southwest of Tomahawk. The 
Jacob Mortenson Lumber Co. is operating two 
logging camps, one at Newald and the other at 
Enterprise, where between seven million and eight 
million feet of logs will be cut and shipped to 


Wausau. 
BAY CITY, MICH. 


Dec. 9.—There has been a decided improvement 
in hardwood demand during the last few weeks. 
Practically all the important wood-using industries 
are buying to some extent, and a large percentage 
of the business placed is for prompt shipment. 
There is apparently very little desire on the part 
of the buyers to contract ahead, and the mills are 
very reluctant to consider any future contracts on 
the basis of present prices. High grade stocks are 
extremely short, and this condition also prevails 
in No. 3 common, stocks of which are lower than 
they have been for several years. All of the hard- 
wood flooring plants in this section are now oper- 
ating to full capacity, and the recent improvement 
in demand has reduced stocks materially. Saw- 
mills in this vicinity are organizing for extensive 
logging operations during the coming winter, and 
therefore full production is expected. 

The Kneeland-Bigelow Co., of this city, has 
closed down both sawmills for two to three weeks, 
in order to make necessary repairs. The com- 
pany plans to operate one of the plants on a night 
shift after operations are resumed. 


‘*THE LIFE of farm machinery is consider- 
ably longer than formerly thought,’’ according 
to F. W. Duffee, of the department of agricul- 
tural engineering at the University of Wisconsin. 
‘*Tf properly housed binders, mowers and other 
farm machinery of this type should last twenty 
to twenty-five years, but manure spreaders, even 
of the best make, would probably not last longer 
than ten years. The average investment for 
machinery on a 160-acre farm is $1,600 and a 
well constructed frame shed for the same would 
cost about $800. If painted once in a while, 
however, the shed would last forty to sixty years, 





-according to Mr. Duffee. 


Cc LOUISIANA 








Satisfaction | 


Anyone of our thousand or more cus- 
tomers will vouch for the quality of our 
LaRED Products. I 


Whether your order is for one carload 
or a trainload, the same care is used in 
the execution of your order. 


Try us on your next order for: 


Red Cypress 
Tidewater Tupelo, 
Southern Yellow Pine, 


Fir, Spruce, Hemlock, | 
Cedar Shingles and Siding | 


Genuine 
Louisiana 


Try our ““‘LaRED” Brand of Premium Cedar 
Shi ngles. 
‘ LaRED ”’ Supremes—The 100% Shingle. 
~« PARED ” Extra Clears—100% Clear, 85% E. G. 
““LaRED ” Star A Stars—Real Stars. 
Cypress 


LOUISIANA RED cxms5 


of New Orleans 


Entire Fourth Floor, 
Poydras Building, 
New Orleans, La. 


1018-19 White Bldg., 
Seattle, Washington. 
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BUYERS will find our band sawn 
hardwoods well manufactured. 
Grades guaranteed under rules of 


National Hardwood Lumber Association. 


HARDWOODS 


We solicit your inquiries. 


Bonita Lumber 
Company, Inc. 
BONITA, (Morehouse Parish) LA. 















RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickiy. 

















Mille at Office, 
is CANDY, LA RUSTON, LA. 
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Lake Charles, Louisiana 
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Short Leaf Pine and Ni meinaiie 
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| | “Hercules” Wire Rope 
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has been tested by time and 
; proven by service. Its best 
ie recommendation is the con- 

stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 
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Peerless Patent 


W IGG I N Book Form Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige tothe 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
andexcellence 
of engraving. Jo 







F OTEEL COMPANY 


, 
PITTSBURGH. OA 
COKER BUILOIN@ 








The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue, 


Die Embossers 


CHICAGO 











ROBERT W. TUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIKES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bldg. Clarke Bldg. 


Gen’! Office — 2200 Insurance Exchange, CHIGAGO 











Logging Maps 


Drolet & Steenson 


General Forest Engineering Service 
for 
Timber Owners, Lumbermen & Bankers 
108 So. LaSalle St., CHICAGO 


Telephone State 7631 


Timber Estimates 





Southern Office, Tuscaloosa, Alabama 














GILBERT NELSON & CO. 


Public Accountants 
600-60! LumMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 
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OGAxes & Tools 














News from America’s Lumber Centers 








TACOMA, WASH. 


Dec, 6.—The Tacoma Lumbermen’s Club will 
hold its annual clection of trustees at the regular 
mecting next week. Announcement of the election 
was made Jast Wednesday by President Lee IL. 
Doud. The membership will elect the new board 
of trustees, and this body will select the officers 
of the club for 1925. 

No business was done at last Wednesday’s meet 
ing, but there was discussion of the outlook by all 
the members present. It was generally agreed that 
the local manufacturers now have as much business 
booked at present prices as they should have, al- 
though opinions conflicted to some extent. The 
California and export markets have not shown the 
improvement hoped for, it was agreed, while the 
rail trade and the Atlantic coast markets are doing 
the heaviest buying of the year. 

The suggestion that the club circularize the mem- 
bers of the National Retail Lumber Dealers’ Asso- 
ciation to find out the sentiment of the retailers 
toward holding their 1925 convention in Tacoma 
was laid over at the request of John Dower, a mem- 
ber of the national retail board of trustees. 

An advance of $1 on log prices has been made 
by some of the Tacoma logging concerns. Prices 
are firm and the advance may be general in a short 
time. 

Tacoma mills have obtained a large share of the 
10,000,000-foot lumber order for the Philadelphia 
subway according to Byron Winans, of L. H. Ives 
& Co., Seattle, who visited Tacoma this week to 
place the orders. 

A big increase in the rail movement of lumber 
from Tacoma to the middle West is expected by the 
raijJroads in the near future, according to H. E. 
Pierpont, of Chicago, traffic manager for the Chi- 
cago, Milwaukee & St. Paul railway, who visited 
Tacoma this week. Mr. Pierpont said that the 
demand should come largely from the farmers and 
should result in a steady movement of lumber 
to the agricultural sections beginning early next 
year. 

November construction work in Tacoma showed 
a gain of 50 percent over last year. Construction 
work valued at $482,750 was begun during the 
month. Of this, $177,550 was for new residence 
construction, Tacoma building this year has broken 
all records and for the first eleven months has 
totaled $8,100,000. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Portacoma 
docks, Sydney M. Hauptman, Atlantic coast, 1,- 
000,000 fect (part cargo); Bolmen, Australia, 
750,000 feet (part cargo) ; Commercial Guide, At- 
lantic coast, 150,000 feet (part cargo), and New 
Britain, Atlantic coast, 200,000 feet (part eargo). 
Balfour dock, Thomas Crowley, California, 650,000 
feet (part cargo). Puget Sound Lumber Co., Orcus, 
west coast South America, 650,000 feet lumber and 
675 tons box shook (part cargo), and Kongosan 
Maru, Japan, 250,000 feet (part cargo). Defianee 
Lumber Co., Orcus, west coast South America, 
300,000 feet (part cargo). Baker dock, Califor- 
nian, Atlantic coast, 2,000,000 lath and 3,500 doors 
(part cargo); Port Angeles, California, 300,000 
feet (part cargo); Jacor, California, 2,000,000 
shingles (part cargo), and Kentuckian, Atlantic 
coast, 200,000 feet lumber and 125,000 feet eross 
arms (part eargo). Tidewater Mill Co., Orcus, 
west coast South America, 100,000 feet (part 
eargo). St. Panl & Tacoma Lumber Co., Commer- 
cial Guide, 800,000 feet (part cargo) ; J. L. Luck- 
enbach, Atlantic coast, 750,000 feet (part cargo), 
and New Britain, Atlantie coast, 800,000 feet 
(completing). Tacoma Harbor Lumber Co., Orcus, 
west coast South America, 100,000 feet (part 
eargo). Wheeler, Osgood Co., Brookdale, Cali- 
fornia, 2,000,000 feet (full cargo). Dickman Lum- 
ber Co., Sydney M. Hauptman, Atlantie coast, 
1,000,000 feet (part cargo), and Orcus, west coast 
South America, 420,000 feet (completing).  Ter- 
minal dock, Silverado, California, 100,000 feet 
(part cargo). 

Tacoma is to send an entire cargo of lumber to 
the Fiji Islands next week. The shipment will be 
made by the Defianee Lumber Co. on the motor 
schooner Monterey, and will amount to 1,500,000 
feet. This is the first lumber shipment to the 
Fijis from this port in some time. The lumber 
is consigned to Suva. 

The Newbegin Lumber Co.’s mill at Fredericks- 
town will resume operations late in December or 
early in January. The mill has been shut down 
since last June. 

The constitutionality of the State law allowing 
the land commissioner to withdraw any State land 
from sale is to be tested in court as the result of 
a petition for a writ of mandate to require the 


commissioner to sell the timber on a quarter section 
of school land in Grays Harbor County. The action 
was filed by B. A. Garber. 

KE. T. Alien, of the Western Forestry & Conservya- 
tion Association, has been studying the reforesta- 
tion question in Washington State. Mr. Allen has 
spent some time on an exhaustive inspection of 
the logged-off land holdings of the St. Paul & 
Tacoma Lumber Co., and has obtained a. large 
amount of valuable data. 

The Western Fir Lumber Co.’s plant here was 
menaced last Tuesday when the steam crane ope: 
ated by the company took fire and was completely 
destroyed. The loss was estimated at $15,000, part 
of which is covered by insurance. 

Purchase by the Peterman Manufacturing Co. of 
a 17-acre mill site on the tideflats was announced 
here this week. The site is directly across from 
the Portacoma docks, on the Wapato waterway, 
and is the location purchased last year by the 
Eureka Lumber Co. The Peterman company has 
made no announcement of building plans, but js 
understood to have acquired the site with a view 
to building there in the near future. The price 
paid for the property was about $85,000. 

J. S. McKenzie and C. A. Crawford, of Olympia, 
have organized the Thurston County Lumber Co 
capitalized at $5,000, and will erect a small mill, 


LOS ANGELES, CALIF. 


Dec. 6.—In November all past performances for 
lumber importing in one month were excelled, 131 
vessels unloading 153,610,000 board feet of Jum- 
ber. This is a jump of 9,618,000 feet over 
October, when 125 lumber carriers brought in 
143,992,000 feet. 

Advance official figures show discharge during 
October of 97,956,529 feet of lumber, 7,981,481 
feet timbers, 34,133,116 lath, 18,947,550 shingles, 
128,275 shakes, 9,900 ties, 64,494 lineal feet of 
piles, and 200,054 lineal feet of poles, a_ total 
equivalent to 119,054,919 board feet. The first 
day of December saw another record broken when 
twenty-six huge schooners were simultaneously 
discharging 37,800,000 feet. There is one thing 
on which local dealers are unanimous, that next 
year California is going to have one of the big- 
gest years im her history. There has been a gen- 
eral healthy stiffening of lists, it is reported. De- 
mand has also been encouraging. Despite tremen- 
dous imports, the docks are unusually clean of un- 
sold lumber, Suilding for December is moving 
along steadily, and it is expected that the total 
will exceed that for November. 

Maxwell & Wilkinson, local wholesalers of many 
Pacific coast lumber products, have just been ap- 
pointed southern California representatives of the 
Gerlinger Lumber Co., of Portland, 


BELLINGHAM, WASH. 


Dee. 6.—Two cargoes of shingles, one of them 
totaling 5,000,000, and fourteen lumber cargoes 
were moved by local cargo plants in November. 
A total of 12,559,000 feet was shipped. The Bloedel 
Donovan Lumber Mills shipped 8,929,000 feet ; and 
i. K. Wood Lumber Co., 900,000 feet; the Puget 
Sound Sawmills & Shingle Co., 1,730,000 feet, and 
the Morrison Mill Co., 1,000,000 feet. South 
America took 930,000 feet; California, 3,350,000 
feet; Atlantic Coast, 8,160,000 feet; Hawaii, 1,- 
969,000 feet; Japan, 1,750,000 feet; China, 590,- 
000 feet and Australia, 900,000 feet. Eight mil- 
lion shingles were shipped. December’s movement 
will be as large as or larger than November's. 
The cargo record this week follows: FE. K. Wood 
Lumber Co., Siskiyou, 1,200,000 feet, San Pedro; 
Pacific Qoading), 600,000 feet, Atlantic coast. 
Morrison Mill Co., Katrina Luckenbach, 350,000 
feet of box shook, Atlantic coast. Bloedel Donovan 
Lumber Mills, Katrina Luckenbach, 5,000,000 
shingles, half furnished by Bloedel, Stewart & 
Welch, of Burnaby, B. C.; Hakata Maru, 1,150,000 
feet, Japan; Kagle (due), 3,000,000 feet, Atlantic 
coast; Rosamond, schooner (due), 1,125,000 feet, 
Honolulu; Mahukona (due), 602,000 feet, HHono- 
lulu. Puget Sound Sawmills & Shingle Co., Sid 
ney Hauptman, 985,000 feet, Atlantic coast. The 
Morrison Mill Co. will ship 60,000 oil cases to 
Singapore on Dec. 20. 

The Bloedel Donovan Lumber Mills will hold 
its customary annual Christmas party this year 
at Liberty Hall. There will be a program and 
every child present will receive a gift. Officials of 
the company will attend. Preceding the party the 
company’s mills will close for several days, and 
during the shutdown repairs will be made. 

J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills and president Washington State 
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Chamber of Commerce, was a Juncheon host this 
week to officials of the About thirty 
were present, following lum- 
r J. G. Earles, vice president Puget Sound 
Sawmills & Shingle Co.; Fred J. Wood, president 
BE. K. Wood Lumber Co.; N. Jerns, Jerns Shingle 
Co.,, and J. A. Loggie, president Whatcom Falls 


chamber, 
including the 





Mill Co. 

General Superintendent C. ky. Keyes, of the Mor- 
rison Mill Co., went to San Francisco this week 
on business, 

PORTLAND, ORE. 
Dec, G.—Opinion is general that the lumber in- 


istry Will experience a substantial improvement 
with the coming of the new year. More inquiries 
are being reccived than almost as far back as can 

remembered, Wholesalers and manufacturers 
re said to be accepting very littl: business for 
iture delivery, because they look for a marked 
advance in prices by the first of the year. In 
this encouraging outlook, preparations are 
made for unusual activity in logging and lumber 
ing in this State. For ‘the present, most plants 
crowding manufacturin, prices 
have not vet arrived at the point justifying this. 

Charles S. Keith, of the Kansas City Coal & 
Coke Co. and the Oregon-American Lumber Co., 
came here this week from his headquarters in 
Kansas City to Jook over the Oregon-Aimerican 
company’s interests at Vernonia and in the Ne 
halem Valley. 

Robert A. Long, of the 
was another arrival here during the week. He 
was principal speaker at a dinner given at Long 
view and attended by executives and heads of the 
operating departments of the Long Bell mill, and 
announced that next year will be an active one 
at Longview. 
Norman F, 


view ot 


are not because 


Long Bell Lumber Co., 


Coleman, who has resigned as presi- 








ply tls 


The plan of pasturing a band of sheep in a lumber yard to keep the weeds 


down, as illustrated in this photograph by the 


tory, brings definite returns. The sheep not only pay for their “ 


wool and mutton but destroy wecds 
weather, or prevent the free circulation of air 


hasten seasoning and prevent sap stain and decay. 
also cut up the soil and discourage heavy sodding with grass and weeds 


Schafer Bros., Montesano; H. Ff. MeCormick, Grays 
Ilarbor Lumber Co., Shasta, FE, K. Wood Lumber 
Co.; Claremont, Schafer dolphins. 

The Grays Harb ®r Shipping Co. (Ine.) has 
opened offices in Aberdeen. <A. L. Paine. of the 
National Lumber & Manufacturing Co., is” presi 
dent, and N, Kaneda, manager. John D. Ewart, 
nephew of Mr. Paine, is Mr. Kaneda’s assistant. 
At present the new compajy is devoting its time 
principally to Japanese business and is charter- 
ing and furnishing working closely with 
the Douglas Fir Exploitation & Export Co. The 
oriental office of the company is at Kobe, Japan. 
Kk. K. Bishop, of the E. K. Bishop Lumber Co., has 
been elected president of the Kiwanis Club of 
Aberdeen 

A. If. Cole, former representative of the S. FE. 
Slade Lumber Co., and now in the wholesale lum 
ber business in Portland, was a visitor on the 
Ilarbor this week, 

The Saginaw Timber Co. is completing some ad- 
ditions to its modern Aberdeen plant. These in- 
clude an automatie sprinkler system, a Moore kiln 
for drying shingles, and enlarged storage and load- 
ing facilities for handling the inereased output. 
With this installation, this plant now has three 
Moore kilns, 22x118-foot. 


SEATTLE, WASH. 


Dec. 6-—Dan V. O'Brien, of the Lloyd Hillman 
Lumber Co., took charge of the regular luncheon 
of shingle manufacturers and wholesalers Wednes- 
day and arranged an “Everett Day.” P. H. Olwell, 


vessels, 


of the Jamison Lumber & Shingle Co., presided. 
Rk. S. Whiting, secretary of the shingle branch, 
West Coast Lumbermen’s Association, spoke at 


considerable length on the condition of the shingle 
business throughout the country. 

J. J. Donovan, viee president and general mana- 
ger of the Bloedel Dono- 
van Lumber Mills, Bell- 
ingham, was guest of 
honor and prineipal 
speaker at a Juncheon 
given Friday by the for- 
eign trade bureau of the 
Seattle Chamber of Com- 
merce, Mr. Donovan 
based his remarks on the 
fact that Washington 
State produces one-fifth 
of all the merchantable 
lumber manufactured in 
the United States. Re 
forestation, he said, is at 
last attracting the atten- 
tion it deserves, and the 
State and nation are seek 
ing to acquire and protect 
the young growth. Mr. 
Donovan’s speech created 
an excellent impression, 
on account of his por- 
trayal of the preéminent 
influence of lumber on the 
volume of the export 
trade of the Pacific 
Northwest. 





Forest Products Labora- talph A. Clark, sales 
; keep’ in manager of the Bloedel 
which add to the fire hazard in hot Donovan Lumber Mills 


= Epa pt ary 'O has returned from an ab- 
“— fs aap 
teir sharp hoofs sence of five weeks, dur 


ing which he swung 





dent of the Loyal Legion of Loggers & Lumber 
men, has been named president of Reed College, 
Portland, with the faculty of whieh he was con 
nected before accepting the offer to guide the 
adestinie of the Four L organization some 
years ago, 


ior easearohiipuininniagntrati hpisieeige 


Dec, 6—Lumber cargoes ipped during No 
vember from the port seven n 


reached a 
of 4,647,170 feet, which is the month’s bu 









ness since June, Seven ships carried the cargos 

vhich were made up of shingles, logs, lumber, 
flit bolts and Jath. Shipments were nearly 
i Je those of the previous month. <A fleet of 
nl vessels cleared from Grays Harbor, Dec, 5, 
iT tined | to foreign ports, the Atlantic seaboard, 
ind California. Today seven vessels will clear, 
the illiam Perkins, Eureka Cedar Lu cml r & 


Shing! Co., East coast; Sheaf Lance, Anderson & 


Middleton, Australia Yoyen Maru, Port Ter- 
Minal, Japan; Manchester Civilian, Hoquiam Lum- 
} . ’ 

ber & Shingle Co., Australia; Comedono Maru 


Port terminal, Japan ; Olympic, Grays Harbor Lum- 
ber Co., and Raymond, Ifoquiam Lumber & § 
Co., Japan. Other vessels loading are the George 
— Atlantic seaboard, Eureka Cedar Lumber & 
“hingle Co.; Johan Maru, Grays Harbor Commer- 
Clal Co,, Japan. Loading for California are the 
Anne Hanify, Donovan Mill No. 2; Dan F. Hanlon, 


Shingle 


around the cirele, going 
as far east as the Atlan 
tie scaboard Ife says: “All the way from Minne 
apolis to the Atlantie coast the impression is that 
all lines are looking for good busine One of the 


facts that will help us out is the indication of 
an excellent industrial trade. The chances are 
that the railroads engage in considerable volume 
of development It is probably the general tend 
eney of some buyers, as usual at thi time ol 
year, to withhold until after inventory time but 


nevertheless there has been a 
ening of 


general strength 
lumber prices, and a considerable volume 
of business has been placed with the evident idea 
of meeting requirements before the market has 
strengthened too much, There ha been 
Isiness during the last three weeks Many line 
ard coneerns are clearly 


: convinced that the mar 
ket has taken a definite 


upward turn, and are 

now willing to meet conditions as they find them.” 
With the arrival of the steamship Thomas Crow- 
ley, Lee R. Gaynor, jr., vice president Nettleton 
Lumber Co., has announeed the vessel will be re 


christened the Jane Nettleton. The ceremony will 
be observed during the Christmas holidays, and 
will probably inelude a dinner aboard the ship. 
Miss Nettleton, who is the eldest daughter of 
Walter B. Nettleton, president Nettleton Lumber 
Co., is now attending the Ransom School, Pied- 
mont, Calif. On her first voyage as the Jane Net- 
tleton, the ship will load 1,600,000 feet of lumber 
in Seattle, Tacoma and Everett for San Pedro. 


Co PACIFIC COAST Co 








Our records show a surprisingly 
large increase for our well- 
known brand of 

B 

aetmiaeceene 

Bungalow Siding 
Perhaps it is the superior mill- 
| ing our trade likes, 
our favorable price is so appeal- 


or maybe 


ne Tee 
ing—it’s a sure thing this siding 
is given the preference, 
necessitates cars always 


which 
rolling 
towards our Minnesota Trans- 
fer Yards, in order not to delay 


Mixed Car Shipments! We 

















SECURITY BLDG M{NNEAPOLIS, MINNS*™ 





The Polleys 
Lumber Co. 


Pondosa 
———_- Whee 


Pine 
Dry Selects 


Manufacturers of 





General Offices and Mills: 


Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 








LONG FIR TIMBERS 


We cut ’em to size required by architects, 
engineers, railroads or industrial plants. 
Also SHORT CEILING, SHORT SIDING, 
PORCH RAIL and GENERAL YARD STOCK 
Now is a good time to try our Mixed Car 

Service in anything you require in 


FIR — HEMLOCK CEDAR 


John D. Collins white Building. 


SEATTLE, WASH. Lumber Co. 























Collections by Retail oe Dealers 


by subscrit 


series 
f letters 
ers tothe American Lumberman, giving the ir views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 

Fifteen cents, postpa 


American Lumberman, Publisher 431 Se, Gabe St., Chicago 
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Se Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 








WE ARE PRODUCERS OF 


Western 


Red Cedar Poles 


Radio 
and 


Flag Poles 


Your inquiries solicited. 


Robbins Lumber Co. 


COLVILLE, WASH. 


N y, 


Spruce 











Roof and Barn 
BOARDS 


Have you tried White Fir? 


White Fir from the Spokane district (Inland Empire) 
is light both in color and weight—soft wood, just 
the thing for roof and barn boards, rustic and drop 
siding. ery moderate price and good quality. 

ou're missing a good buy if you haven't tried 


White Fir. 
“‘We get what you want”’ 


We are in touch with 187 mills and know their 
stocks. We save youtime and money. Write us. 


Advance Lumber Co. 
309-10 Lindelle Bldg. 
SPOKANE, WASHINGTON 











Hemlock 
Bevel 
Siding 
Quick shipments of %x4 and %x6 
No. 2 Clear and Better West Coast 


Hemlock Bevel Siding in straight 
cars or mixed with Douglas Fir and 


Red Cedar Shingles. 


from 


“The Lumber Capital of America” 
PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 














Branch Offices and Salesmen: 
S.B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 


G.A. Jones, 706 LumberExchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, PP. O. Box 1187 Fargo, No. Dakota 


O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N.Topeka St., Wichita, Kansas 











ASTORIA, ORE. 


Dec. 6.—November cargo shipments from the 
Golumbia River totaled 61,184,695 feet. Those 
from the Portland customs district totaled 39,- 
900,107 feet, handled in thirty-two vessels and 
classified as follows: Coastwise, 17 vessels, 13,- 
274,000 feet; foreign, 12 vessels, 24,422,137 feet; 
intercoastal, 3° vessels, 2,303,970 feet. Shipments 
from the Astoria district totaled 21,284,588 feet, 
carried in twenty-seven vessels and classified as 
follows: Coastwise, 14 vessels, 12,246,250 feet; 
foreign, 10 vessels, 6,692,625 feet; intercoastal, 


three vessels, 2,075,713 feet. 
SACRAMENTO, CALIF. 
Dec. 6.—The Hutchinson Lumber Co. closed its 


Oroville mill this week, Vice President A. H. Land 
leaving for the East to confer with company offi- 
cials and = directors. Resumption early in the 
spring is the present outlook. In the meanwhile, 
necessary repairs will be made. 

The sawmill of the West Side Lumber Co., at 
Tuolumne, has finished sawing logs, the season’s 
output being 50,000,000 feet. The box factory, 


planing mill and other departments will run for 
some time yet. 
The Davies Johnson Lumber Co. is still deck- 


ing logs at its Calpine plant, in Sierra County, and 
will continue to do so up to about Jan. 15, if 
weather permits. The sawmill recently closed 
after a double shift run through the season, The 
box factory has orders on hand to keep it running 
through most of the winter. 


SPOKANE, WASH. 


Dec. 6.—-The market continued firm through the 
week, at the price advances of last week. The 
order files at the mills are in better shape than in 
months, with enough orders ahead to keep them 
going for a month or two. 


The affairs of the E. T. Chapin Co., large cedar 
manufacturer and distributer, whose former pres- 
ident. FE. T. Chapin, was accidentally shot early 
this fall, are being rapidly adjusted, according to 
a report just made by H. G. Klopp to the creditors. 
Mr. Klopp, who is president of the White Pine 
Sash Co.. was made president of the Chapin organi- 
zation shortly following Mr. Chapin’s death, to 
liquidate the business. The balance sheet shows 
assets of $744,806, liabilities of $375,377, and net 
worth of $332,528. 

The report for the Boise national forest shows 
that there were 62 forest fires in it last summer. 
Of these, 40 were caused by lightning, 19 by care- 
less smokers, two by camp fires and one by fire- 
works. <A total of 848 acres of land were burned 
over, with resultant destruction of damage to 
308,000 feet of timber. 


Walter Rosenberry, of the Winton-Rosenberry 
Lumber Co., returned this week from an extended 
eastern trip. 


SAN FRANCISCO, CALIF. 


Dec. 6.—Lumber dealers in San Francisco have 
done « good fall business, building having been 
very active on both sides of the Bay, and are opti- 
mistic. Retailers have moderate stocks and are 
not buying very much from the mills. The export 
trade is looking up a little, according to export 
concerns with headquarters here. Japan is taking 
more lumber and will require large quantities. 
Douglas fir is moving both to Japan and Australia. 


Among the mills in the California white pine 
territory closed down for the season are: Madera 
Sugar Pine Co., Clover Valley Lumber Co., Michi- 
gan-California Lumber Co., Spanish Peak Lumber 
Co., Standard Lumber Co. The F. S. Murphy 
Lumber Co. closed down its mills at Quincy and 
Sloat, Nov. 10, with about a normal season’s cut. 


The HWolmes-Eureka Lumber Co. mill is now cut- 
ting redwood at the rate of about 120,000 feet a 
day, with a nice stock of about fifteen million feet 
on hand. The plant will close down Dec. 20 for 
the annual repairs. 


The Red River Lumber Co. made a good cut of 
white and sugar pine at Westwood last month, and 
is making regular shipments to the eastern market. 
There are increased inquiries for shop, and prices 
are being well maintained. 

The McCloud River Lumber Co. has made a large 
cut of white pine at McCloud this season, with 
heavy shipments to the eastern market, and has 
been unusually favored by the weather for logging. 

The Sugar Pine Lumber Co., which has cut 97,- 
000,000 feet of lumber at Pinedale, near Fresno, 
this season, plans to close down when 100,000,000 
feet has been cut, as snow will soon put a stop to 
logging. Frederic S. Palmer, sales agent for east- 
ern territory, is paying a visit to the mill and 
looking over the stocks. 


The Wendling-Nathan Co., M. L. Euphrat gen- 


——.. 


eral manager, has done a fair volume of fir businegg 
during the year, and is getting in prompt shipmentg 
from mills in Oregon. 


BOSTON, MASS. 


Dec. 9.—November witnessed an active demand 
for lumber, and December, generally a_ rather 
quiet month for New England lumber distributers, 
promises this year to improve its record. The 
weather continues to be favorable for building 
operations. Eastern spruce is firm for both frameg 
and random lengths, and some sellers have declined 
further business until orders now on their books 
are cleared up. The lath market is easier. Prices 
on southern pine flooring and partition continue to 
show an upward tendency. Hardwood flooring 
prices are steady, and demand is better than in 
November. Idaho white pine is very firm. te. 
cent advances on Pacific coast fir are firmly held, 


The steamers Yuri Maru, from Victoria, and the 
Maridal, from Vancouver, have arrived with about 
8,000,000 feet of British Columbia lumber, includ- 
ing Douglas fir and western hemlock dimension and 
boards, fir, spruce and hemlock lath, red cedar 
shingles, hemlock drop siding and other items, 
About half of the cargoes was for the Davenport- 
Evans Co., the remainder for distribution by Shep- 
ard & Morse Lumber Co.; Wendell F. Brown & Co.; 
Robert R. Sizer & Co., of New York; Lloyd Hill- 
man Lumber Co., and Stetson, Cutler & Co. 


Two cargoes of mahogany logs have arrived 
for the Palmer & Parker Co. from the west coast 
of Africa, the West Humhaw bringing 457 big logs 
from Acajou, and the Stroma, 1,933 logs. Ma- 
hogany logs have arrived here this year in the 
largest quantity on record at Boston. 


There is great interest among members of the 
local lumber trade in the announcement just made 
by the Ford Motor Co. of the purchase of thirty 
acres of land in Somerville for the immediate con- 
struction of a $4,000,000 plant to employ 2,500 
men. Within a few heurs real estate operators 
were busy acquiring adjoining land and plans 
have already been announced for the construction 
of homes, practically all of frame construction, on 
some fifty acres of adjoining land now vacant and 
unimproved. 


The Davenport-Evans Co., one of the largest 
local firms distributing Pacific coast lumber among 
New England retailers, has now arranged to store 
fir at the Boston Army Base to provide for quick 
delivery of special lengths and widths. The first 
shipment for the new service is due here next Fri- 


day. 
PITTSBURGH, PA. 


Dec. 9.—In some quarters continued strength all 
along the line is reported, with more advances in 
southern pine, sugar and California white pine, 
Idaho white pine, and fir, with special activity in 
southern pine, and buying in all lines away ahead 
of production. Others repert the demand light 
for southern pine, with dealers in this region in- 
clined to wait until inventories are taken before 
placing stock orders. There are reports of depleted 
stocks of pine at some of the southern mills. West 
Virginia hardwoods have advanced a little in price 
on a good demand for oak and maple and, on the 
whole, business in those varieties is reported very 
healthy. A shortage is expected after the first of 
the year in both oak and maple. Freight rates on 
Pacific coast lumber by way of the Panama Canal 
have advanced $1 to $2. Transit cars are reported 
in good supply. 

William H. Williams, of the May Lumber Co., 
president Pittsburgh Lumbermen’s Club, is in 
Clinton, Iowa, on business and attending a con- 
vention of Iowa lumbermen. 


PHILADELPHIA, PA. 


Dec. 8.—The market is steady and prices are 
holding firm. Inquiries are plentiful, and the 
amount of new orders that develop is very en- 
couraging. Wholesalers are having rather a hard 
time, however, as prices have been advancing and 
a lot of mills are oversold. Most of the stock 
being offered today is subject to mill acceptance 
and prior sale. Shipments from the West and 
South are good. A great deal of lumber has been 
received by water of late. Large shipments by 
rail have also been received. 


While most of the city yards have good stocks, 
they are actively placing additional orders. Tran- 
sit cars are being bought by the city yards, but 
not in as great numbers as by suburban yards. 
Delaware County is especially active. New Jer- 
sey yards are also active; these yards are con- 
sistent buyers of lumber, and their business de- 
velops regularly. Fine weather has prevailed in 
Philadelphia territory for some months, and lum- 
ber is being hauled in large amounts to jobs, for 
the builders are keeping busy. Inquiries prac- 


tically insure good business throughout the winter. 
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DULUTH, MINN. 


Dec. 8.—The market in northern pine lumber is 
reported to be distinctly strong, with advances 
expected to be announced any day in the whole list 
to bring it in line with advances made recently in 
western and southern pine prices. Contractors 
and large users are showing a disposition to tie up 
more materials at present prices in order to protect 
themselves. Sales departments of mills and job 
bers are reporting a surprisingly good demand for 
all lines of northern pine lumber for the pre- 
inventory season, in view of the general disposition 
of operators of retail yards to hold down their 
orders to immediate requirements. Retailers in Du- 
luth and Superior and in towns over Minnesota 
and North Dakota were asserted to be ordering a 
considerable number of mixed carlots of lumber 
to take care of new construction in hand. An 
interesting feature is that farmers are buying sub- 
stantial quantities of the lower grades. 

Woods operators have been greatly aided by 
colder weather and general snowfalls over northern 
Minnesota during the last week. With plenty of 
labor available, logging and woods preducts are 
being rapidly filled up. 

The Northern Lumber Co.’s mill at Cloquet, 
Minn., will resume sawing for the winter next 
week after a month’s shutdown for general repairs. 
That mill has an average daily output of 150,000 
feet of lumber. The Cloquet Lumber Co.’s mill, 
which has no hot pond, has been closed down for 
the winter. The Weyerhaeuser interests are run- 
ning two logging camps north of Cloquet, and 
it has been intimated that their woods operations 
will be extended from time to time in line with 
conditions in the trade. The Cloquet companies 
are carrying considerable logs in streams and lakes, 
forming reserves created during the last two sea- 
sons. 

Cuts of pulpwood, ties, cedar poles and mine 
timbers promise to be larger than had been esti- 
mated in some northern Minnesota districts on 
account of buyers having come into the market 
more freely lately. It is claimed that operations 
in those lines in the Hibbing, Nashwauk, Keewatin, 
Grand Rapids and Deer River districts will be on 
a larger scale. 

The Duluth Hoo-Hoo Club had a large attend- 
ance at its last semimonthly luncheon and dinner. 
Expressions of opinion were to the effect that the 
trade would not go wrong in mapping out broad 
lumber sales campaigns to be started early in the 
new year. 


MINNEAPOLIS, MINN. 


Dec. 8.—Lumbermen are confident, now, that 
they are to receive a major share of the new farm 
money which is bound to be put in circulation. 
Farm rehabilitation must receive prior considera- 
tion. Also farm diversification has taken place 
throughout the territory, and when farmers have 
more animals they necessarily need more buildings. 
It is believed that farmers will build new and 
modern homes, will modernize old homes and will 
spend more liberally than ever before in interior 
finishings. According to the index published by 
the Department of Labor, prices during the last 
year on all raw commodities, excepting farm prod- 
ucts, have been coming down, while farm products 
have been rising. They are closer together now 
than at any time since 1920. 

Rural yards are beginning to fill stocks of north- 
ern pine. Fence posts are in heavier demand than 
ever, according to northern white cedar distribu- 
ters, and the production is expected to be greater 
than normal in 1925. Sash and door mills in the 
Twin City territory are preparing to continue 
operations without shutdowns, except for inven- 
tories and machinery overhauling. Operators of 
these mills believe the demands for farm home 
finishings will be heavy in 1925. 

Absence of snow in Wisconsin has resulted in 
building continuing for a longer period than usual, 
and there is a growing tendency to do more winter 
building, G. EB. Grace, sales representative in this 
territory for the Booth-Kelley Lumber Co., of 
Eugene Ore., said on his return from a trip through 
Wisconsin this week. Even dealers who are most 
conservative are now filling stocks in preparation 
for a heavier spring business, he observed. Whole- 
sale and retail lumber dealers generally indicated 
4 belief that there would be a_ strengthening 
market. 

The Kneeland-McLurg Lumber Co., Phillips, Wis., 
this winter is enlarging its plant for increased pro- 
duction beginning in the spring, W. N. Foss, who 
represents that company in Twin City territory, 
said this week, when he returned from Phillips. 
The Planing mill is being remodeled and new ma- 
chinery installed. The capacity of the grain door 
factory is being increased. The flooring plant’s 
capacity is being doubled. 

Albert Westrup, president A. Westrup Lumber 
Co., Maple Lake, Minn., was here this week. The 
company operates retail lumber yards in western 


Minnesota. He said that trade has been fairly 
satisfactory this fall with the company’s yards, but 
that he made purchases only for immediate needs. 

Collections from “farmers are on a satisfactory 
basis today, according to Corwin Gipson, general 
manager Gipson Lumber Co., which operates a 
chain of yards in Minnesota, from headquarters at 
Minnesota Transfer, Minn. Mr. Corwin has just 
returned from a trip to the various yards to assist 
in taking inventories. 

J. P. Jepsen, secretary and manager Townsend 
& Merrill Co., of Cedar Falls, Iowa, was in the 
Twin City market this week to arrange for pur- 
chase of at least part of his lumber supplies for 
the remainder of the winter and early spring. A 
much improved sentiment is prevailing in the Iowa 
towns, cities and rural sections, he said. 


KANSAS CITY, MO. 


Dec. 9.—With southern pine stocks considerably 
reduced by the recent buying, prices are climbing, 
while at the same time many mills are showing 
a disinclination to accept many orders on some 
items which they feel still are too low in price. 
The plain fact appears to be that the market has 
moved rapidly from the buyers’ to the manufactur- 
ers’ side of the fence. Consequently prices are 
continuing a steadily upward movement in which 
practically every wood except cypress is taking 
part, and even common grades of cypress are show- 
ing some tendency to advance. At the same time 
sales managers say they are holding back on their 
prices all they can. While demand last week held 
up well to the volume of the previous week, bad 
weather and the inventory season has begun to 
check it somewhat and lumbermen here look for a 
quieter market until after Christmas. 


BEAUMONT, TEX. 


Dec. 8.—An advance of $2 to $5 on practically 
all items in the southern pine list has taken place 
within the last ten days, the heaviest advance 
being noted on flooring, No. 1 dimension and 8-, 
10- and 12-inch No. 2 boards, which are particu- 
larly scarce. Mill stocks continue badly broken, 
and mixed car orders can not be filled except in 
rare instances. Demand for yard stocks, timbers, 
railroad materials and export stuff shows a steady 
improvement. Demand from the Texas oil fields 
has shown a healthy increase during the last 
week, due to the opening up of new fields. Orders 
in the last ten days have exceeded shipments by 
20 to 30 points, manufacturers state. The price 
advances, it is pointed out, have been very con- 
servative in view of existing conditions. The mills 
have adopted the policy of quoting only on such 
items as they have in stock. Logging and milling 
operations will from now on be more or less hamp- 
ered by the rainy season which, after the longest 
drouth in the history of the lumber industry in 
this section has now set in. 

The hardwood market continues strong and ac- 
tive, and some forward buying at slightly better 
than current prices has been noted. Flooring fac- 
tories continue to take their share of the grades 
they use in oak practically as fast as the stock 
seasons. Furniture and box factories are taking 
a good volume of gum, and No. 1 common and 
better has developed an upward price tendency. 
Both common and FAS have advanced at least 
$1 within the last ten days. Recent rains in this 
section have, so far, not affected hardwood logging. 


NORFOLK, VA. 


Dec. &8.—-Demand for North Carolina pine has 
been very good. Wholesale buyers have been 
visiting the mill sections and trying to buy such 
stock as they have a trade for, but most of them 
report very little to be had, and that on hand 
offered at prices which can not be secured at 
present. One or two mills have already withdrawn 
concessions. The mills will probably go into the 
New Year with very small stocks. 

The demand for 4/4 edge No. 2 and better con- 
tinues good, although sales recently have been 
light, due to the fact that few mills have any 
of this item to offer, and will not book an order 
until stock is available. Circular sawn stock is 
higher in price and may advance further. No. 2 
and better 4/4 stock widths continue very active 
and are not easy to buy; so buyers have paid more 
attention to mixed cars of all widths in circular 
sawn stock, and this stock is now harder to buy 
for quick shipment and is $2 higher than it was 
two weeks ago. Edge 4/4 No. 3 has not been 
very active recently, but stock widths are moving 
well. There is not much call for 6-inch No. 3 
rough, but more of it is being bought worked into 
Philadelphia fencing and partition. No. 2 and 
better 5/4 and thicker edge continues more active 
in solid cars of one thickness, or small lots of 
5/4, 6/4 and 8/4 along with 4/4. Stock widths 
in 5/4 and thicker are very popular and hard to 
‘buy. Nos. 1 and 2 bark strips are not active. 








ALIFORNIA 


WHITE 
PINE 


Try us on your 
next order for 
Box, Shop and Clears 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 










H. B. HEWES, 
President 
W. T. VIRGIN, 
Vice-President 
R. H. DOWNMAN 
J. H. McWILLIAMS 


C. D.TERWILLIGER, 
Sec.-Treas & Gen. Mer. 


F.E. WALKER, 
Asst. Sec. & Treas. 


C4 SAN FRANCISCO CJ 


ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
ALSO 

California Sugar and White Pine 

Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN'S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 


California White 
and Sugar Pine 
Write or wire. 


Frank P. Doe Lumber Co. 


— INC.— 
16 California Street, SAN FRANCISCO 









































COOS BAY LUMBER CO. 
Douglas Fir and 
Port Orford Cedar | 


GENERAL OFFICES: 
| 1000 Balfour Building, San Francisco, Cal. 
| Los Angeles Office: 806 Central Bldg. 











ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 


Hobart Bidg,, San Francisco, Calif, 
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Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE | 


California PI N E 


White and Sugar 


and North Coast Lumber, Box Shooks, | 
Cut Stock, Mouldings 


255-257 First National SAN FRANCISCO d 


Bank Building 














THE ACTUARY DOES A MAN’S WORK 

And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, ete. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ul. 
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CEDAR 


Bevel Sid ng, 


Flooring, 
Ceiling, 
Bevel 
Siding 
and Finish, Long 


Timbers, Joists, Finish and 
Dimension, etc. Shingles. 


WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine ot Dalkena, Washington. Send us your inquiries. 




















IDAHO | WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 
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PORTLAND, ORE. : 
AND THE COLUMBIA VALLEY 4 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: me RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 


Robert S. Burnside, 749 Railway Exch. Bldg. 


Old 
Growth 
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Geo. T. Quality 


MICKLE 


Service Lumber Co. 


Lumber Specialists 
Rail and Cargo 
DOUGLAS FIR 


SPRUCE 
HEMLOCK 


411-417 Yeon Building, 


PORTLAND, OREGON 
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Lumber 
Specialties 


Items which most 
firms don’t like to 
handle are just the 
things we do handle. 
We can furnish 
almost anything you 
want in Pacific 
Coast products. v 

Lumber 


H. J. ANDERSON crn, 


301 - 338 Northweste 
iaktisc, Portland, Ore. 


R. R. Material 
Factory Stock 
Garage Doors 
Red Cedar Poles 
Fir Piling 
P. O. Cedar 
Builtup Columns 
Mouldings 
in 


Mixed Cars. 

















HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


Miscuts are still in good demand but hard to buy. 

Edge 4/4 No. 1 box, rough and dressed, con- 
tinues to move very freely. Several cargoes of 
rough have been sold in New York distriet at good 
prices, and inquiries for D2S and resawn for rail 
shipment are picking up. Local box makers are 
not taking very much. They are buying some cir- 
cular sawn kiln dried because of lower prices. 
No. 1 4/4 stock box, rough and dressed, has been 
very brisk in all widths. Edge 4/4 and No, 2 box 
dressed has been selling better. Price is stronger. 
No. 2 4/4 stock box continues to move very well 
in all widths, with little to be had for quick 
shipment. No. 1 box, 5/4 and 6/4 x 10- and 12- 
inch, dressed and resawn, is very active and does 
not appear to be plentiful. 

Demand for flooring, thin ceiling, and partition 
is gradually increasing. In flooring, interest is 
centered in 2%-inch face mostly, with some 3%4- 
and 34-inch face stock being bought, the price on 
the latter being very low. Some mills have ad- 
vanced their price on 2¥%-inch face No. 2 and 
better flooring. Kiln dried roofers continue very 
active and are scarce, A few mills are inclined to 
sell a little ahead if they can get higher prices than 
heretofore quoted. Air dried roofers are also mov- 
ing briskly with prices slowly advancing. Framing 
has not been so active recently, and wholesalers 
have some cars in transit unsold. 


HOUSTON, TEX. 


’ 


Dec. 9.—‘Business is fine,’ is the unanimous 
declaration of sales managers. ‘There is appar- 
ently not a weak spot on the list,” they say. Oil 
field business, which has been unusually good for 
some wecks, is holding up. Railroads are taking 
considerable amounts of car siding, flooring and 
finish. The cotton districts are buying heavily of 
yard stocks. ‘Unless the first three months in 
the new year prove an exception,’ W. W. Wallace, 
general sales manager South Texas Lumber Co., 
said, “there will be a rush of orders during Jan- 
vary, February and March. Retailers let their 
stocks run down toward the end of the year. It 
seems to be a desire on their part to show a smaller 
inventory toward the first of the year. But almost 
invariably the cost goes up the early part of the 
year. The margin of advance more than offsets 
insurance and taxes.” 


WARREN, ARK. 


Dec, 8.—The market this week has continued 
strong, demand being heavier than during the 
previous week. The greater number of mills in 
this vicinity have revised their price lists upward, 
making advances on practically every item. The 
advances have not been large, those on most items 
being $1 to $2. The strongest item is No. 2 com- 
mon boards. B&better flat grain flooring is in 
strong demand, and its price is stiffening. Last 
week’s total business was heavier than for a good 
many weeks. Inquiries are being received in good 
volume from all sources. Straight car orders from 
dealers are almost as frequent as mixed car. In- 
dustrials are buying in good quantities. Demand 
for car material is strong, car siding having ad- 
vanced considerably and it is becoming even 
stronger. Shipments this week have exceeded pro- 
duction, further reducing stocks, which are quite 
low and broken. The weather this week has been 
good and production normal. Car supply is ade- 
quate. Plenty of labor is available. Practically 
all the small mills that were operating in the spring 
have started up within the last few weeks. 

There has been a slight increase in demand in 
hardwoods, with prices Gn some items, especially 
in gum, making slight advances. Prices on the 
entire list have strengthened considerably. Oak 
is in only fair demand. Demand for ties, switch 
and cross, is heavier than for some time, Produc- 
tion in this vicinity has been normal. Hardwood 
trim and flooring are moving in good quantities at 
fair prices. 


NEW ORLEANS, LA. 


Dec, 8.—Mill reports indicating a decline of 
bookings in southern pine for the week, ran counter 
to the general comment which indicates sustained 
demand. Mill stocks, however, are shot to pieces 
—worse than at any previous time this year, ac- 
cording to some observers—-and a good deal of 
business for February and March delivery is of 
fered and declined. The week’s slump in bookings 
may be explained by these conditions in part. 
Prices continue their advance, mill quotations on 
the searce items being notched up here and there 
and from week to week. Cypress enjoys steady 
demand with prices unchanged. The November 
business showed a gain over October, and, with the 
mills accepting orders for January delivery, De- 
cember should prove a comparatively good month. 
But the volume of bookings has not come up to 
earlier expectations. The southern hardwoods con- 
tinue their gradual climb into stronger call and 
position, with red gum apparently in the lead and 
the export call helping the domestic situation. 


The long drouth over Mississippi and Louisiang 
seems to be broken, central Mississippi reporting 
good rains last Thursday, while the territory gyr. 
rounding New Orleans has been enjoying frequent 
showers for the last three days. 

Advices from Hammond, La., state that the 
Natalbany Lumber Co. at Natalbany, broke al 
previous production records during October, turn- 
ing out 196 cars of lumber, twenty-one cars over 
the maximum of 175 cars fixed for the mill crews 
to “shoot at.” The output included fifty cars of 
hardwood. 

A party of eastern capitalists interested ip 
southern Jumber and railroad enterprises and 
headed by F. L. Peck, president of the Mississippi 
Central Railroad, visited Natchez, Bude, Hattieg- 
burg and other Mississippi points, and Shreveport 
and Bogalusa in Louisiana, last week. The party 
included Charles S. Woolworth, E. J. Lynet and 
A. E. Weeks, of Seranton, Pa.; J. N. Byers, of Buf. 
falo, and others, and reached Bogalusa last Satur. 
day, where members were the guests of the Great 
Southern Lumber Co. 

Edgar Hirsch, vice president and general mana- 
ger Hrisch Lumber Co., New York, left New Orleang 
Saturday after a week’s stay here as the guest of 
Robert J. Fine, manager of the company’s New 
Orleans office. 

Harvey Shepard, of the G. H. Shepard Lumber 
Co., New York, is a visitor to New Orleans. 


LAKE CHARLES, LA. 


Dec. 8.—The demand for southern pine continues 
to hold up remarkably well, and last week orders 
were again in excess of both production and ship- 
ments. In fact most mills have enough business 
booked to keep them busy until well into January, 
Production in this district is considerably below 
normal, though stocks are badly broken and some 
items are very scarce. So far this winter manu- 
facturers have shown inclination to round out their 
stocks before the real winter weather sets in. Pro- 
duction has been greatly facilitated recently by 
several good rains in this belt. The rainfall has 
not only assisted logging operations but eliminated 
the dangers of salt water and of forest fires. There 
has been a slight improvement during the last two 
weeks in shipping conditions. Cars are not as 
scarce as they were in November now that the bulk 
of the crop has been moved. 

Most items on this list are active. There is an 
unusually strong call for better grades of flooring, 
and during the last ten days there has been a 
decided improvement in the call for dimension, The 
demand for the poorer grades is not as good as it 
was early in the fall. Railroad material is moving 
freely and is rather searce. There has been no 
marked change in the export situation. Locally 
there continues to be a strong call for all classes 
of building material. Prices remain fairly firm, 
with only slight fluctuations. 

Cc. C. Managan has received telegraphic advice 
from his father, W. H. Managan, that he and 
Mrs. Managan will resume their trip around the 
world. Mr. and Mrs. Managan left Lake Charles 
almost two months ago and stopped for a short 
visit with their son, Ralph, in Portland, Ore. Dur- 
ing their stay in Portland it became necessary for 
Mr. Managan to undergo an operation, and for the 
last few weeks he has been recuperating. 


HATTIESBURG, MISS. 


Dec, 8.—The long dry spell has at last broken, 
and mills short of water will now have all they 
need, So far there has not been enough rain to 
interfere with logging, but a few days of wet 
weather will cause some of the smaller mills to 
slow down. The outlook continues very encourag- 
ing. Fresh cutting in merchantable timbers is i 
good demand, car material items such as decking 
framing, siding and lining, are very active, and 
there is some demand for sills. Prices are strong 
Dimension and shed stock are in better demand 
and at better prices. Orders are coming freely, 
and visiting buyers are more numerous, With the 
coming of additional fresh cutting orders, many 
little mills are being put in. 


WINNIPEG, MAN. 


Dee. 8.—DBusiness in lumber is seasonably quiet. 
Some retailers have shown a tendency to place 
small blocks of sorting-up orders at present prices, 
as the market is strengthening somewhat and most 
wholesalers look for a very marked strengthening 
before the first of the year, a number of mills 
now booking orders for export and for the eastern 
States. Other dealers place orders for actual re 
quirements only. Recent mild weather has brought 
a slight improvement in sales. This mild spell has 
also relieved the coal situation ; there is practically 
no coal at small western towns owing to a strike, 
mines having started operations again only a short 
while ago. Logging operations are in full swing, 


and reports from most northern spruce manufac- 
turers report a large supply of men. 
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JACKSONVILLE, FLA. 


Dec. 8.—There has been a further improvement 
jn the demand for southern pine. Orders are com- 
ing in freely from northern and eastern dealers, 
and are for considerable amounts. Most mills have 
enough business booked ahead to carry them 
through the rest of the year, Several wholesale 
firms say they purchased more lumber this week 
than for any one week in a long time, and that 
they are readily paying asked prices. Florida re- 
tailers are buying in larger volume and more in- 
sistently. Mill stocks are low, and in many cases 
proken in the higher grades. Duplicate and orders 
for future delivery are being refused. Only an 
occasional order is placed without shipping instruc- 
tions. Logging conditions are good, All mills are 
operating steadily. Car supply is sufficient, and 
shipments are heavy. 

Demand for shed stock was not quite as heavy 
as last week from northern and eastern centers, 
put Florida yards are stocking, ordering largely 
straight cars It is hard to find a mill that can 
fill mixed orders promptly. <All orders are for 
immediate and prompt shipment, and most of them 
are being loaded direct from machines into car. 
Very little shéd stock is being put in stora 
Complaints are not half as frequent as they were. 
Sales of flooring were mostly that of the lower 
grades. Only a small amount of 4-inch B&better 
was sold at $45 to $46; No. 1 advanced, larger 
mills obtaining $40; No. 2 is $18 to $18.50; No. 3 
is in good demand at $13. B&better 38-inch sells 
readily at $55; No. 1, at $44; No. 2 is very active, 
average being $18.75; No. 3 is unealled for at 
$10.50. Demand for 6-inch No, 2 is steady at 
$25.50; No. 3 now sells at $17.50. 
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temilling plants report a steady movement of 
resawn ceiling, with increased demand for lower 
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Two old timers in east Mississippi 





grades from Georgia and the Carolinas Stocks 


of better grades are about shipped out. Sales of 
%-inch stock were well maintained at firm prices. 
Of yy-inch No. % there was a large movement at 


$9 to $9.50. Demand for y,-inch was strong at 
$26 for B&better : $23 for No. 1, and $12.50 to $13 
for No. 2. Partition is moving slowly on mixed 


orders, with prices firm 


Call for novelty siding was not large, exeept for 
No. 2, which averaged $24; B&better sold at an 


advance of $2.50 on mixed orders, and No. 1 is 
$2 higher Bevel siding is not selling fast, but 
is $1 higher on each grade; B&better, $23; No. 1, 
$21; No. 2, $12. Square edge stock is in fair 


demand from southern yards; 
1 have advanced slightly. 


B&better and No. 


Weather in the roofer section remains good. 
and most mills are operating full time. 
air dried stock are not in large blocks, as pro- 
ducers do not 


Sales of 


care to sell much in advance, 
Prices show no material change. Demand for 


longleaf kiln dried stock has increased Prices 
are firm; 6-inch No. 2, $25 to $25.50; No. 3, 
$17.25 

Demand for finish is steadily improving, there 


being a good movement to the southern trade. 
Stocks are scarce. Some advances are noted, espe 
clally for specified widths. No. 1 boards are in 
better demand. Current prices are: 1x6-inch, 
$385; 1x8-inch, $37.50; 1x10-inch, $40; 1x12-inch, 
$42.50. No. 2 boards and shiplap are moving 





freely and are firm. Demand for No. 3 stock has 
fallen off. 

Dimension and timbers are moving in better 
volume and at fiem prices. An advance of $1.50 
to $2 on yard schedules is in effect. The increased 
demand is largely from the eastern yards, and 
cargoes are being accumulated here and in Tampa. 
No. 2 common and better framing is moving in 
large quantities to Florida yards. Prices on each 
size have been advanced $ Demand for export 
stock from the Islands and South America is re- 
ported improved, and prices were $3 higher on all 
bookings during the last four weeks. 

Railroad and car material orders are in a larger 
volume, especially for framing and kiln dried 
decking. It is believed railroad buying will be 
heavy in the next few months. 

Shingles and lath are unchanged in demand 
and price. 

Cypress demand shows improvement, but buying 
has been best from southern territory. Building 
in Florida is more aetive than ever before. The 
eypress mills are working to capacity, and the 
dry weather has helped seasoning to such an 
extent that shipments are somewhat heavier than 
production, and stocks of dry lumber are consider- 
ably under normal Prices remain firm. 

W. W. Schupner, secretary National-American 
Wholesale Lumber Association, of New York, is 
expected in Jacksonville shortly after the first of 
the year, in time to address the January meet- 
ing of the Jacksonville Wholesale Lumber <As- 
sociation. 

Among Jacksonville visitors this week were 
J. Wf. Rush, general manager Lyndhurst Lumber 
Corporation, Lumber City, Ga.; C. I. Goodman, 
president MeCormick-Hannah Lumber Co., St. 
Petersburg, Fla.; S. O. Shinhbolser, box manu- 
facturer, Sanford, Fla., and Burton A. Hamilton, 
secretary Miller-Wells Lumber Co., wholesaler, 
Cleveland, Ohio. 


VANCOUVER, B. C. 


Dec. 6.—Today there was definitely placed an- 
other railway tie order amounting to 8,000,000 
feet, which brings up the total of that class of 
business now on the books of local mills, or in 
process of being delivered, to 20,000,000 feet. All 
of this is dated for delivery before the end of 
March. The order just placed is for United King- 
dom delivery. Some of the mills say they have 
about all of this class of cutting they can handle 
at present and are Jooking for other orders that 
will work in with it to advantage. 

One immediate effect of better business in ex- 
port Jumber has been a slight inerease in prices, 
Which are looked on as likely to stiffen even more 
in the new year. So far, an additional 50 cents 
all around has been marked up. Atlantic sea- 
board bookings have been good and promise better, 
Some Japanese parcel business is being placed, but 
nearly all is large squares and logs. aby squares 
are in demand by the Japanese trade, but the price 
is the sticker at present. Australia is not expeeted 
back in the buying market before February or 
March, One cargo of timbers for delivery in 
eastern Canada carly next year has been accepted 
by local mills, but the mills are not eager for much 
of that trade unless at higher than present prices, 

Figures of the Provincial forest branch 
Show a substantial increase in all export lumber 
trade for the first nine months of 1924. Water- 
orne shipments are 2.5¢2,151 feet. 
The same period last year showed 347,951,087 feet, 
Chief inerease are noted in Atlantic shipments, 
which were 169,162,742 feet. United Kingdom 
and Kuropean shipments increased from 7,893,470 
feet in the first nine months of 192%, to 31,296,067 
feet in the period of this year. New Zealand and 
Japanese shipments also showed substantial in 
crease, To the former 8,579,532 feet were shipped, 

Japan took 54.881,925 feet 

Discussing export Jumber trade before the for- 

ejgn trade bureau of the board of trade, R. dD. 





given at 37 
" 
3 





euyie 


Williams, manager Canadian Trading Co. (Ltd.), 
Vancouver, this week analyzed the situation in the 
several world markets to which British Columbia 
looks for business In 1913, he said, this Province 


teamers to carry her export 
Australia, 


needed only twelve 
lumber, In 1923 it took 191 steamers 
one Of the oldest « 
was also one of the most consistent 
change had affected conditions, which were now 
Shipments to the United Kingdom had 
been curtailed because of restrictions imposed by 
importers, These, he said, must be removed to 
benefit lumber export. Sweden was a. difficult 
competitor, because small shipments could be sent 
in short time, New Zealand trade showed = pros- 
pects of increasing, and so did South Afriea, 
though the latter was hampered by difficulty in 
obtaining shipping. For that reason, too, the east 
coast of South America was not yet a good market 
for British Columbia lumber. He looked on the 
Atlantic coast trade as a rising market, and one 
that would soon set the pace in prices. 


(Concluded on page 93) 


istomers for British Columbia, 


Sterling ex- 


improving 


SAREE ASASBAZSSREASESRALAREARAAARADARAARABAARAAaD 


! PORTLAND, ORE. } 
} AND THE COLUMBIA VALLEY 











PACIFIC COAST 
FACTORY & INDUSTRIAL 
LUMBER STOCKS 








Specializing in 
California 
White Pine 


Oregon White Pine 
Douglas Fir 

Sitka Spruce 
Western Hemlock 


Fred W. Roblin Lumber Co. 


Northwestern Bank Bldg., PORTLAND, ORE. 


































Douglas 
Fir 
We offer prompt, dependable 


service in the items listed at 
the left. Write for prices. 


— SALES AGENTS — 
Griswold-Grier Lumber Co. 


Evergreen Lumber Company. 


The Griswold 
Lumber Co. 


Gasco Bldg., Portland, Ore. 


asin A Rien 
DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND,OREGON 


Dimension 
Long Joist 


Surfaced 
Small 


Timbers 


Plank 
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Salesmen - - Buyers 
Rail Shipment Only 
Commission Representation Wanted. Commission Buying Accounts Solicited. 
E. B. HAZEN, President F. G. WATERHOUSE, Vice-Pres. 
E. R. BLAIR, Treasurer H. WILKINSON, Secretary. 
Mills at Albany, Oregon 
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Principles of 


Handling Woodlands | 


By HENRY SOLON GRAVES 


Tells how to manage timber properties along the 
most profitable lines. Valuable to timber owners 
or managers. A very practical book, worth many 
times its cost to the man who wants a guid2 te 
reaping highest profits in timber management. 


Cloth, $2.50 Postpaid. 


American Lumberman 
431 So, Dearborn St., CHICAGO, ILL. ( 
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By 
DOUGLAS MALLOCH 
A@UTHOK OF “TOTE ROAD AND TRAIL* “THE WOODS? 
“iy FOREST LANL” EL 
eer 
Douglas Malloch is known all over Americy 
wherever people gather to hear clean sone 
enjoy bapy ngs, and vead aloud or listen } 
to vere such os bus, filled with homely vento 
ments and a happy spint. “The poet who | 
H enches leving @ yoy,” they say of bum 
This new collection contains 
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COME ON 
HOME 


By Douglas Malloch 


Every lumberman who has heard 
him—and what lumberman has 
not ?—ought to have the new book 
in which Douglas Malloch, “the 
lumberman poet,” has collected the 
cream of his verse. 


. T he poet of sunrise”, the New 
York Times calls Malloch. He is 
» “ » 

just as “refreshing, wholesome, 
simple, direct and human,” (as the 
Philadelphia Ledger calls him) in 


his poetry as he is in person. 


iy 

“A message from God’s own coun- 
try,” isthe Atlanta Constitution’s 
summary of his poems. 


COME ON 
HOME 


is the answer to the question: 
What shall I buy as a Christmas 
gift? What shall I give my hus- 
band, my wife, my son, my daugh- 
ter? But it is more than that—it’s 


A Book You Have in Your Heart 
and Need in Your Hand 








There’s more than good cheer, 
there’s courage in it; there’s many 
a laugh; there’s beauty ; there’s 


The Poem You Will Never Forget in 
DOUGLAS MALLOCH’S 


COME ON HOME 





$2.00 Postpaid 
AMERICAN LUMBERMAN 


431 South Dearborn St., Chicago, Illinois 




















John WH. Carroll, sales manager of the MajJor- 
Sowers Mill Co., Hattiesburg, Miss., was looking 
after interests in this city during the last few 
days. 


C. W. Pendell & Co., commission lumber dealers, 
have moved their offices from the Stock Exchange 
Suilding to the Conway Building, where they are 
now occupying Room 1606. 


W. J. Whyte, secretary of the Gregertsen Bros. 
Co., this week made a business trip to Detroit, 
Mich., in order to look over the present and pros- 
pective trade situation there, 


F. W. Buckner, vice president in charge of the 
Chicago sales office of the Lumber Sales Co., Port- 
land, Ore., has been spending some time on a 
business trip through the East. He reports good 
business now coming in from the railroads. 


Wk. VB. Love, of Turner-Farber-Love Co., Mem- 
phis, Tenn., was in Chicago during the week and 
took advantage of the opportunity to attend the 
weekly luncheon on Tuesday of the Chicago Ro- 
tary Club, which is the mother club of Rotary 
International, 


E. F. Devol, of the Star Wood Products Co., 
Louisville, Ky., called on his connections in Chi- 
eago during the week. The Star Wood concern is 
a prominent manufacturer of moldings, trim and 
glued up dimension stock, for all of which prod- 
ucts Mr. Devol reported a satisfying demand at 
the present time, with prospects promising. 


Julius Seidel, president of the Julius Seidel 
Lumber Co., St. Louis, Mo., was in Chicago during 
the week en route to Milwaukee, Wis., where he 
was going to take part in the celebration of the 
ninety-sixth birthday of an uncle. Mr. Seidel was 
in his usual cheerful frame of mind and is looking 
forward confidently to a good year for the lumber 
industry in 1925. 


John D. Spaulding, sales manager of the western 
department of the W. R. Pickering Lumber Co., 
Kansas City, Mo., was in the city during the 
week, conferring with W. L. Godley, who repre- 
sents the Pickering concern in the Chicago terri- 
tory. Mr. Spaulding has recently joined the com- 
pany. He was previously associated with the 
California White & Sugar Pine Association, and 
with the Paine Lumber Co., Oshkosh, Wis. 


Edward O’Brien, secretary-treasurer of the Jack- 
son Lumber Co., Jackson, Miss., has been visiting 
friends in this city during the last week, return- 
ing home via St. Louis, Mo., where he made a 
stop-over in order to call on friends resident there. 
The Jackson Lumber Co. is a retail concern, and 
Mr. O’Brien said that business in the Jackson 
territory has been very good throughout the sum- 
mer and fall, and that the outlook for next year 
is very encouraging. 


The National Lumber Manufacturers’ Inter- 
Insurance Exchange, according to its balance sheet 
issued Noy. 25, on Oct. 31, this year, had assets 
totaling $472,582.04, compared with $414,133.37 
on Oct. 31, 1923, an increase of $58,448.67. The 
principal item among liabilities is surplus and re- 
insurance reserve, which on Oct. 31, 1924, totaled 
$436,331.87, compared with $395,121.24 on Oct. 31, 
1923, or an increase of $41,210.63. Harry B. 
Clark is manager of the exchange, which has its 
office in the Conway Building, Chicago. 


Nils Gregertsen, of the Gregertsen Bros. Co., ac- 
companied by Mrs. Gregertsen, returned this week 
from a ten days’ stay at Excelsior Springs, Mo. 
Mr. Gregertsen also visited Kansas City, Mo., 
where he called on a number of the lumbermen to 
get their viewpoint on the market situation and 
prospects. He found that there is good buying 
in both city and country in the middle Western sec- 
tion served by Kansas City. The farmers, how- 
ever, are not yet free spenders of money, having 
devoted the larger part of their receipts this fall 
to liquidating their debts. Country banks conse- 
quently have lots of money, and lumber retailers 
expect that this money will be let loose in the 
spring to pay for a great deal of improvement 
work of all kinds. 


R. L. Dunlap, president Mentor Lumber & Supply 
Co., Mentor, Ohio, was in Chicago on Monday 
of this week. Mr. Dunlap was formerly engaged 
in the retail lumber business at Iowa City, Iowa, 
and upon selling out there purchased the business 
which he is now conducting. He is just starting 
construction of an entirely new plant, which when 
finished will be one of the most complete and 
modern retail establishments in that part of the 
State. Mr. Dunlap looks for a very good business 
the coming year, and is enthusiastic as to the pos- 


sibilities of securing remodeling jobs through ad- 
vertising and the judicious use of the AMERICAN 
LUMBERMAN’S book ‘Old Homes Made New,” 9 
number of copies of which he has already placed 
in good hands. 


W. W. Conger, sales manager of the Henry DP, 
Davis Lumber Co., Portland, Ore., stopped over in 
Chicago this week while en route to the west 
Coast following a two month’s business trip 
through the East, during which he visited all the 
principal markets and interviewed a great many 
of the leading lumbermen regarding the prospects 
in their communities. Mr. Conger returned home 
filled with optimism. He had found that business 
nearly everywhere had been good right up to the 
beginning of the present inventory period, and that 
the outlook was for a big trade during the open- 
ing months of 1925. 


Charles R. Ransom and L. R. Gale, president and 
sales manager respectively of the Gayoso Lumber 
Co., Memphis, Tenn., stopped off in Chicago 
briefly this week while on their way to Detroit 
and other Michigan hardwood consuming centers, 
They reported that the feeling in the Memphis 
territory had been considerably improved lately, ag 
a result of a notably better business. They said 
that some big orders are being offered, but are 
not easily placed on account of stock shortage, 
especially in red gum and Nos, 1 and 2 common 
oak, 


Chas. A. Bigelow, president of the Kneeland- 
Bigelow Co., Bay City, Mich., passed through Chi- 
cago last week on his return from Phillips, Wis., 
where he had been in conference with Pierson 
Kneeland, manager of the Kneeland-McLurg Lum- 
ber Co., of that city. Mr. Bigelow stated that a 
fair volume of business was being enjoyed at the 
various plants in which he is interested, that prices 
were showing a decided stiffening and that, all in 
all, he looked with a great deal of optimism toward 
1925 as a year of good business in all branches of 
the lumber industry. 


G. W. Hout, for the last two years manager of 
the Big Basin Lumber Co., at Klamath Falls, Ore., 
has resigned that position to go into business for 
himself in Chicago, where he will take charge of 
the real estate and insurance business operated by 
his father. Serious illness of his father made the 
transfer of his interests necessary. The Big Basin 
company is a subsidiary of the Long-Bell Lumber 
Co. The Klamath Falls plant and business have 
practically ,doubled in size since Mr. Hout took 
hold. No successor in the position he vacates hag 
as yet been announced. 


Alfred S. Childs, for forty-three years manager 
of the Midwest Galena Lumber Co., Galena, IIl., has 
resigned and will spend the winter in Waco, 'Tex., 
with his son. Ernest C. Hodges, for the last year 
and a half assistant manager of the plant, has 
succeeded him. Mr. Childs entered the firm when 
it was Barrows & Taylor, serving under C. F. 
Taylor until he sold the yards to the Midwest com- 
pany in April, 1922. As a compliment to his 
service, the resignation was accepted with pro- 
viso that Mr. Childs accept a liberal pension from 
Mr. Taylor and the Midwest company in recogni- 
tion of his long, faithful service. 


Joe Thompson, of the Thompson-Katz Lumber 
Co., Memphis, Tenn., passed through Chicago this 
week on his return home following an extensive 
business trip through the central West and East. 
The Thompson-Katz concern is a specialist in ash 
lumber, and Mr. Thompson reported that the de- 
mand for this wood has lately increased materially. 
Automobile body manufacturers are more active 
than they have been for many months and are 
again interested in buying. Some large orders 
for ash have been offered from this source, but 
manufacturers, not having overly large stocks 
and believing that ash has a future, are willing 
to commit themselves only for limited quantities. 
Mr. Thompson felt very much encouraged regard- 
ing the outlook. 


Ernest Dolge, of Tacoma, Wash., president of the 
West Coast Lumbermen’s Association, was in Chi- 
cago for a day this week en route back home after 
spending several weeks in the East, during which 
time he attended the National Conference on 
Utilization of Forest Products in Washington, 
D. C. Mr. Dolge has been making a thorough 
study of conditions in the eastern markets and be- 
lieves that while there are many obstacles yet to 
be overcome, eventually west Coast woods are 
going to find a profitable market in eastern terri- 
tory. He feels that the introduction of west 
Coast woods on a large scale in Atlantic seaboard 
territory has been in the nature of a pioneering 
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effort and it has met with the same conditions that 
pioneers in every line always have to overcome. 
With shipments of 600,000,000 feet in 1923 that 
will be increased to one billion feet in 1924 and 
every prospect that this again will be increased 
at least 250,000,000 feet in 1925, Mr. Dolge sees 
no reason to view with other than optimism the 
outlook for the west Coast lumber industry in east- 
ern territory. Having finally endorsed and adopted 
the American Lumber Standards, Mr. Dolge feels 
that the West Coast Lumbermen’s Association and 
its individual members will stand firm for the 
standard sizes. 


Carpenters’ Suit Withdrawn 


The famous $1,000,000 damage suit filed five 
years ago by the Chicago Carpenters’ District 
Council against 800 local contractors and building 
material men, has been withdrawn, it was reported 
this week. The suit had its origin in the car- 
penters’ strike in 1919, at which time the artisans 
demanded an increase in wages from 80 cents to 
$1 an hour. A walkout was ordered when the em- 
ployers refused to meet these terms, and Chicago 
building was almost completely tied up from 
July, when the strike began, until a settlement 
was finally reached in September. The carpenters’ 
union claimed that it was not a strike, but in effect 
a lockout, and in its suit sought damages for time 
lost by its members. 


Seaasaeaanaawe 


Stimulating Implement Trade 


With a view to stimulating active buying by 
farmers of agricultural implements, the Interna- 
tional Harvester Co. this week announced reduc- 
tions in prices of most of its implement and ma- 
chinery products, these reductions ranging from 
$2 to $20 and amounting to an average cut of 
5 to 6 percent. The new prices have been made 
retroactive to Nov. 28. 

Having secured increased returns from their 
1924 crops, the Harvester company’s reports show 
that the farmers have first of all been paying off 
old debts, and have also been buying necessities and 
small luxuries, as is shown by the large gains in 
mail order sales during the last few months. 

However, the farmer has been rather slow in 
contracting for new agricultural implements and 
machinery. Recently the trend in this respect has 
appeared to be upward, and it is expected that the 
just announced reductions will prove a big stimulus. 


Committee to Continue Work 


The Citizens’ Committee to Enforce the Landis 
Award was unanimously urged to continue its 
work by general contractors, sub-contractors and 
architects operating under the award, at the third 
annual meeting of the committee, held at the Hotel 
LaSalle on Tuesday of this week. The contractors 
and architects pledged their continued whole- 
hearted support to the committee, which, repre- 
sented by practically the entire membership, in 
turn agreed to remain “on the job” indefinitely. 

The building situation in Chicago now is better 
in every way than at any time in the past, accord- 
ing to the report made by T. E. Donnelley, chair- 
man of the executive committee of the organiza- 
tion. He said that the volume of building is mount- 
ing to an enormous total and that prospects are 
bright for continued pronounced activity in all 
lines of construction work. Mr. Donnelley con- 
tinued : 


“There have been very few important strikes in 
the last year, and practically all those that have 
occurred could have been settled immediately 
had the contractor, owner or architect simply fol- 
lowed the Landis award or uniform agreement, or, 
when the open-shop trades were involved, appealed 
to the citizens’ committee for new men. 

“There has been very little serious trouble. Slug- 
gings are practically unheard of, and there has 
not been a mechanic killed since July, 1922. Today 
graft is absolutely unnecessary, unless counte- 
hanced by the owner, contractor or architect, and 
whenever those who have been approached for graft 
have appealed to the committee their troubles have 
been taken care of. 

“In summing up, it is truly remarkable to think 
of what work has been accomplished by the com- 
mittee. Today we have union and non-union men 
working together without friction. I am confident 
that the union men at heart realize what the 
Landis award and the citizens’ committee have 
done for them, in that they no longer are pawns 
n the hands of vicious leaders seeking to enforce 
their demands for graft. The union, as well as 
the nonunion mechanic, has enjoyed three years 
of peace and prosperity in Chicago at the largest 
wages ever made in their lives, and the public 
has had the assurance of the citizens’ committee 
that construction work, whether it be a home or a 
skyscraper, could proceed without unlimited de- 
mands for graft or strikes, either sympathetic or 
jurisdictional.” 


The annual report showed that in the last year 
the committee’s promotion department listed 3,600 
new jobs, valued at $708,325,742. Building per- 


mits in the course of the year were $322,794,658, 
the actual work awarded Landis award contractors 
being $52,509,370, or slightly more than 20 percent 
of the work actuadly begun. Since the formation 
of the committee building permits have aggregated 
the enormous total of $855,000,000. The total per- 
mits for the three-year period exceed the total val- 
uation of permits for the nine years preceding the 
formation of the committee. 

Landis award salesmen have in the last three 
months sent 332 big jobs to the contractors and 
sub-contractors. Seventy-four more contractors are 
operating under the Landis banner than a year ago. 
The committee’s employment bureau reported 72,- 
436 placements of mechanics in the three years. 
Apprentices trained at the committee’s training 
school numbered 877. 


Returns from European Sojourn 


Returning from a pleasure trip to England and 
France, C. D. Johnson, of the C. D. Johnson Lum- 
ber Co., Portland, Ore., and the Pacific Spruce 
Corporation, Toledo, Ore., accompanied by Mrs. 
Johnson, made a brief stop-over in Chicago, Fri- 
day, Dec. 5, while en route to the west Coast. 
The Johnsons reported a pleasant trip, every mo- 
ment of which they thoroughly enjoyed, but added 
that they ‘are very glad to be back home again.” 

Mr. Johnson was optimistic in his references to 
the European situation, 
and was especially 
pleased with political de- 
velopments at home dur- 
ing his absence. Speak- 
ing on these subjects he 
said: 

“here are three things 
in the present situation 
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that impress me as espe- 
cially encouraging — the 
result of our own elec- 
tion, a wonderful victory 
for conservatism; the 
outcome of the English 
election, which pointed in 
the same direction, and 
the reaction of all Europe 
to the Dawes plan, upon which all the peoples over 
there seem to repose their confidence. 

“There is great building activity in England. In 
London I noted this fact in every direction. The 
Government is giving much employment to labor 
through roadbuilding throughout the island. 
France also is busy, all lines of industry and 
trade apparently going ahead. Though we visited 
only England and France, we heard authentic 
reports to the effect that in Germany the shoulder 
is being put to the wheel, with long hours no 
objection in the struggle to better the economic 
situation. Work and long hours, in fact, are real 
essentials to complete rehabilitation.” 

The prospects abroad are for good business, Mr. 
Johnson thought. “Over the water they are going 
to keep right on making things for the world 
trade, and so long as they do that will they have 
to have some of our American lumber as raw 
material,” he said. 

Mr. Johnson paid a high tribute to the British 
nation, declaring that during this trip he “was 
more impressed than ever before with the fact that 
the English are a wonderful people.’ He con- 
tinued : 

“There is one thing about the English, and that 
is, when they find a good product they standardize 
it. That is especially noticeable in their paving, 
which is almost universally wood block. In the 
British Islands you see wood block paving every- 
where. There is much of it around the big build- 
ings in Paris also. It seems that more wood block 
is used abroad than in American cities.” 


Appreciate Firemen’s Valor 


Expressing appreciation of the valor of the Chi- 
cago fire fighters in their efforts to extinguish the 
fire which practically destroyed the concern’s lum- 
ber yard a few weeks ago, the officials of Zech- 
man & Co. this week contributed $100 to a fund 
for the relief of the dependents of firemen killed 
while on duty. 

The company is now engaged in replacing the 
buildings destroyed by the fire and of re-equipping 
the yard, which is located at Fourteenth and Mor- 
gan Streets. The loss was approximately $200,- 
000, covered by insurance. 





Who Lost This Key Ring? 


Within the last few days there has been found 
in Chicago and turned into this office AMERICAN 
LUMBERMAN key ring No. 2,139, containing a 
bunch of keys. As the owner of this key ring 
failed to register his number with the AMBPRICAN 
LUMBERMAN, identification is not possible. The 
keys may be had upon application to this office by 
the owner of this key ring. 


Celebrate Golden Anniversary 


GLEASON, WIS., Dec. 9.—Mr. and Mrs. Peter 
Smith celebrated their golden wedding anniversary 
here a few days ago. Two sons, their wives, and 
five grandsons, aided by their presence in making 
the event an enjoyable one for the old couple. 
Mr. Smith is a sawmill operator in Gleason, being 
the head of the city’s leading manufacturing 
enterprise. He came to Dudley, two miles north- 
east of Gleason, in 1880, and with John Cummings 
constructed a saw mill, building all parts of it but 
the “mully saw” by hand. The mill was operated 
by power from the Haymeadow Creek. Mr. and 
Mrs. Smith’s oldest son was head sawyer in the 
mill, and was killed in 1902, when he was acci- 
dentally thrown against the saw. ‘The mill was 
later moved to Gleason. Mr. Smith also operates a 
retail yard and a factory at Merrill, Wis. 


Lumber Firm’s Prize Horse Sold 


At the twenty-fifth annual International Live 
Stock Exposition held in Chicago last week, Per- 
fection Laurel, a draft horse belonging to the 
Turner Lumber & Investment Co., Kansas City, 
Mo., was among the prize winners, and was after- 
wards sold to Eduardo Pereda, of Buenos Aires, 
Argentina, for $2,525. 


Arrange for Annual Banquet 


The annual banquet of the Lumbermen’s Associa- 
tion of Chicago will be held Monday evening, Jan. 
19, at the Hotel La Salle, according to decision 
made by the board of directors this week. The 
annual meeting will, as heretofore, be held in the 
afternoon of the same day in the club rooms of the 
association, in the Roanoke Building, at which 
reports covering the past year’s activities will be 
presented and new officers will be elected. 

The board of directors named the following to 
function as a nominating committee: Charles W. 
Jacob; Thomas J. Roy; Clarence Boyle, jr.; Fred 
H. Burnaby; L. J. Marshall; Fred J. DeSale; R. H. 
Streeper; H. A. Sanderson, and John T. Daniel. 

An excellent entertainment is promised for the 
banquet, the arrangements for which are in charge 
of the entertainment committee, composed of J. 
Donner; chairman; F. M. Baker; A. J. Barker; 
Bert E. Cook; L. C. Haring; H. W. Maxwell; A. H. 
Schoen, and William E. ‘Trainer. 

The board of directors unanimously elected A. C. 
Quixley, formerly of the Quixley Lumber Co. but 
now retired, to life membership in the association. 
Mr. Quixley was president of the organization in 
1918, and during his long membership has served 
in many other important offices. The board took 
this action, as it expressed itself in writing to Mr. 
Quixley, “in view of your long and valued service 
to the association and the love and friendship felt 
for you by your brothers in the trade, which they 
hope you are leaving only temporarily.” 

A resolution was adopted endorsing an increase 
in the pay of postal employees and recommending 
that adjustment in rates on second class postage 
be adopted to cover such an increase. Copies of 
this resolution were sent United States Senators 
from Illinois McKinley and McCormick. 

Honoring the memory of E. H. Defebaugh, pub- 
lisher of Barrel and Box and the Lumber and 
Veneer Consumer, Chicago, the following resolu- 
tion was also passed : 

WHEREAS, We have learned with deep regret of 
the death, on Saturday, Nov. 22, 1924, of E. H. 
Defebaugh, publisher of the Barrel and Box and 
the Lumber and Veneer Consumer,. and for many 
years a respected member of this association ; be it 

Resolved, By this board of directors that our 
warmest sympathies are extended to the widow and 
business associates of our deceased friend and 
fellow member in their bereavement ; 

Resolved, That these resolutions be spread upon 
the minutes of the association and copies sent to 
the lumber press. 


THE BUILDING code bureau of the National 
Lumber Manufacturers’ Association is sending 
out approximately 1,000 copies of Simplified 
Practice Recommendation No. 16—Lumber—to 
building inspectors throughout the country, to- 
gether with a brief letter of transmittal calling 
attention to the importance of lumber stand- 
ardization. 
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Changes in Export Classifications 
WASHINGTON, D. C., Dec. 8.—Beginning Jan. 1, 
1925, changes in the Bureau of Foreign and Do 
mestic Commerce Jumber export classification will 
be as follows HWewn timber is put with logs. 
Sawed timber will stand alone. The export classi- 
fication for 1925 adds a new classification for soft- 
wood ties, which are separated into treated and 
untreated, following the similar division made for 
Douglas fir and southern pine timber in 1924. 
Empty barrels will be tight only. Spruce box shook 
are added. Veneer and plywood are separated. 


Export Outlook More Hopeful 


BALTIMORE, Mpb., Dec. 8.—In the opinion of 
Ifarvey M. Dickson, secretary of the National Lum- 
ber Exporters’ Association, the foreign situation 
and the outlook are becoming more hopeful, and 
the exporters have reason to view the future with 
a measure of confidence that has had no warrant 
for some time. Ie says: 


“It was predicted several months ago before the 
reparations question had been settled that, should 
the Dawes plan be adopted, business in the United 
Kingdom and other foreign countries as well would 
start almost with a boom, and that lumber would 
derive its full share of the improvement. There 
is no doubt that the settlement of the reparations 
question and the result of the recent election in 
England have gone a long way toward instilling 
confidence in the minds of. the buyers and brokers 
of American hardwoods not only in the United 
Kingdom, but also in some of the continental coun- 
tries ; but general business has not started with the 
boom predicted, and time is going to be required 
for general business to improve, and for the export 
lumber trade to reach anything like pre-war pro- 
portions. 

“Tt can not be doubted that confidence in the 
United Kingdom has been fairly well reéstablished 
and that the heavy stocks of lumber accumulated 
during the last few months are being redueed to 
some extent; but inasmuch as heavy shipments of 
American woods continue to flow into the United 
Kingdom, time will be needed for exporters to dis- 
eern any very marked improvement. 

“The Jate auction sales in London and Liverpool 
were well attended, and considerable quantities of 
American woods went into buyers’ hands at what 
are reported to be fair prices. It is very much of 
a question, however, whether American exporters 
whose lumber was transferred to buyers’ hands con- 
sider the prices obtained anything like fair; and 
about the only encouragement shippers from this 
side can extract out of these auction sales is that 
they have decreased the quantity of American 
Jumber in store, 

“From reports received in this country it appears 
that consignment shipments have fallen off consid 
erably during the last thirty days or more, but they 
have not by any means ceased, though it seems to 
be the general impression that with the decrease 
in consignment shipping and the inerease in the 
demand a material change for the better with 
respect to the stocks available on the other side has 
been brought about. 

“The exchange rate during the last month has 
reached about the highest point since the signing 
of the Armistice, and United Kingdom buyers have 
in mind the fact that this improvement in the ex- 
change should work to their benefit through ex- 
porters making lower ec. i. f. quotations. One of 
our foreign correspondents says in reference to the 
improvement in sterling exchange: ‘Sterling ex- 
change has improved, but buyers here expect to 
benefit by the improvement; they resent higher 
prices because of higher exchange rates.’ Iexporters 
who have been making thin profits and who have 
been expecting to increase their margins of gain 
through the advance in exchange will undoubtedly 
be disappointed, as it is quite evident that buyers 
do not take kindly, in many instances, to paying 
the prices which exporters were demanding two 
months ago, and in some instances brokers have re 
quested their shippe rs to duplicate certain contrac ts 
provided the prices be reduced to correspond with 
the inerease in sterling exchange, 

“Tnformation from practically all of the principal 
United Kingdom ports is to the effeet that consid 
erable improvement has taken place in the demand 
for American woods and that this improvement 
bids fair to continue until the absorption some- 
Where near approaches pre-war days.  Wowever, 
it will be well for American exporters to bear in 
mind that competition with other foreign woods 
is becoming stronger and more difficult to meet for 
the reason that these foreign woods can be and are 
being produced more cheaply than American hard 
wood stocks, 

“It is reported that Austrian woods are flowing 
into Spain in increased quantities and that these 
woods are selling at low prices. Business in con- 
tinental countries has improved to some degree 
since the settlement of the reparations question. 
It may be said that there has been greater improve- 
ment in Germany than elsewhere. But American 


exporters must use caution in attempting to in- 
crease their foreign trade, through making large 
sales in Germany. 

“The set-back given to red gum (satin walnut) 
through the action of the Spanish government in 





placing this wood on the import list with fine 
woods and increasing the import duty from about 
$5 to $35 a 1,000 feet has practically shut red gum 
out of Spain. A new commercial treaty will be 
negotiated with that country next May, and the 
State Department at Washington has bee in informed 
of the disastrous results of the action taken by the 
authorities at Madrid, the department being re. 
quested to see to it when the new pact is put into 
shape that the interests of the American exporters 
are properly protected.” 
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Lumber Exports and Imports 

WASHINGTON, I). C., Dec, 9.—The total value of 
exports of wood and its manufactures from the 
United States during the ten months ended with 
October was $121,194,209, against $119,652,815 for 
the corresponding period of 1923, according to fig- 
ures compiled by A. E, Boadle, assistant chief of 
the lumber division, Department of Commerce. The 
total value of imports for the first ten months of 
this year was $92,893,304, against $102,487,298 
in 1923 

Imports in October this year totaled $11,140,105, 
compared with $10,955,351 for October, 1923. The 
largest items imported in October this year were 
161,740,000 feet of softwood lumber, 257,312,000 
shingles and 150,184,000 lath, mostly from Can- 
ada. Other items included 131,201 railroad ties, 
53,399 poles, 7,136,000 pickets and palings, also 
mostly from Canada. Imports of mahogany in the 
log amounted to 9,543,000 feet. Other imports 
were 408,000 feet of cedar logs, 1,254,000 feet of 
Philippine mahogany lumber and 6,943,000 feet of 
hardwood lumber. 

October exports of logs and round timber in- 
cluded 7,178,000 feet of cedar. Exports of hewn 
and sawn timber 6x6 inches and up included 39,- 
092,000 feet of Douglas fir, of which 463,000 feet 
were treated, and 13,414,000 feet of southern pine, 
of which 817,000 feet were treated. 

Iixports of softwood lumber in October totaled 
157,877,000 feet. The largest species was southern 
pine, with 59,707,000 feet. Douglas fir came next, 
with 45,489,000 feet. Other exports of softwood 
included 16,052,600 feet of hemlock, 3,793,000 feet 
of western pine, 2,861,000 feet of spruce, 2,270,000 
feet of redwood and 1,109,000 feet of white pine. 

Exports of railroad ties numbered 213,222, of 
Which 163,736 were softwood and 49,486 hardwood, 

Of hardwood lumber exported in October, oak re- 
mained in first place with 13,199,000 feet. Other 
hardwood Jumber exports included 3,401,000 feet 
of gum, 2,217,000 feet of poplar, 1,270,000 feet of 
ash, 1,125,000 feet of walnut, 1,041,000 feet of 
mahogany and 519,000 feet of chestnut. 

Cooperage exports in October included 2,943,063 
tight and 4,491,272 slack staves, 578,874 sets of 
heading, 135,008 sets of tight cooperage shoeoks, 
121,892 sets of slack cooperage shooks and 37,801 
empty casks, barrels and hogsheads, 

Other exports for October were 9,178,929 feet 
of box shooks, of which 1,209,966 feet were south- 
erm pine; 6,230.747 square feet of veneers and ply- 
wood ; 3,334,000 lath; 3,904,000 shingles ; 190,829 
linear feet of piling; poles numbering 1,389,000 ; 
674,000 feet of hardwood flooring; 67,151 doors, 
3,431 sash and blinds, and 377,154 linear feet of 
moulding and trim. Tfandles and handle dimension 
stock for tools amounted to 1,152,505 pounds, and 
for agricultural implements 209,847 pounds. 





Ocean Freight Situation Reviewed 


A limited amount of chartering was reported in 
the full cargo steamer market, principally for West 
India and South America business, say Dunham & 
Moore, ocean freight brokers of New York City, in 
their bulletin for Dee. 6. In the transatlantic 
trades a limited amount of chartering was_ re- 
ported for Gulf loading, but for grain and other 
cargo from North Atlantie loading ports trading 
wis at a standstill. Rates held fairly steady, 
although a few slight declines were recorded, and 
a sufficient amount of tonnage offered to cover all 
neeossary requirements. The prospeet of any mate- 
rial improvement prior to the holidays is remote. 


A NEWS ITEM from Portland, Ore., says that 
spruce, fir, larch, birch and hemlock sawdust is 
being used suecessfully in the manufacture of 
stock food. Cattle fed on this mixture of saw- 
dust and molasses are said to gain in weight 
and in production of milk. A reader of the 
AMERICAN LUMBERMAN suggests that if a little 
alcohol was mixed in it might be that in milk- 
ing the cow one would get a milk punch with 4 
kick in it. 
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Latest Reports on Lumber Prices 
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Louisville, Ky., Dec. 8.—Poplar siding demand 
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8/4 95 @ 100 SO0@ 85 TO0@ 75 400045 23@25 5/4 12000125 95@100 65@ TO 387@40 22024 1144x4” and wider x 19” .. 60.06 60.00 
10/4 100155 95@ 100 8$5@ 90 50@55 ..@.. 6/4 125@€120 100@105 T0@ 75 37@40 22@24 754" and wider x IF css ciecce GH 65.00 
12/4 115@120 100@105 90@ 95 50@55 a 8/4. 1300135 O5@11¢ 75@ 80 50@55 23@25 ENSUE kiddie ccedewee’ neneacea. ate 70.00 
° ee i > J io J Zo yas) re 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeEMLOcK Boarvs, S1S— IHIeMLocK, No. 1 S1iS1E— 
8’ 10-14’ 16’ 18- 20° 8-16’ 8’ 10-14’ 16’ 18-20 22-24" 


1x 4” — $26.00@28.00 $27.00@29.00 $29.00@31.00 $31.50@23.50 $28.00@30.00 | 2x 4” $31.00@33.00 $30.00@32.00 $31.00@33.00 $34. -00@36.00 $38.50@ 40.50 

1x 6”  28.50@30.50 29.50@31.50 —31.00@33.00 33. 50035. 50 30.00@32.00 | 2x 6” 26.50@28.50  27.50@29.50  30.00@32.00  33.00@35.00  37.50@39.50 
ere 6X 

1x10” 31.50@33.50 32.6 0@ 34. 50 34.00@36.00 36.50@28.50  33.00@35.00 | 2x10” 30.00@32.00  32.00@34.00  33.00@35.00  35.00@37.00  37.50@39.50 

1x12” 32.50@34.50 33.50@35.50  35.00@37.00  37.50@39.50  34.00@36.00 | 2x12” 31.00@33.00  33.00@35.00  34.00@36.00  36.00@38.00  38.50@40.50 


1x 8” 30.50@ 32.50 .50@33.50 33.00@35.00 35.50@37.50 32.00@35.00 2x 8” 30.00@32.00 30.00@32.00 31.00@33.00 33.50@35.50 37.50@39.50 





For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. | wider, $18@20. 
St. Louis, Mo., Dec. 9.—-Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., Dec. 8.—Following are aver- 
Guu— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 age quotations on logs in Memphis, and at points 
Qtra. re da: Quarrerep Rep OxK in the Memphis territory, based on average di- 
taney $ 80@ 82 $ S2@ R4 $ S4@ &6 WAS i325 os 32" $ $105@110 $120@ 125 $120@135 | me nsions, 14-inch and up In diameter, and 12- 
No x com... 54@ 55 58@ 60 63@ 65 No. 2 tom. .< «. 65@ 68 T70@ 72 T5@ 77 | to 16-foot in length: 
No. 2 com... 382@ 33 34@ 36 38@ 39 No. 2 com. .... 44@ 46 50@ 53 57@ 60 | F’.o.b. cars 
bats re d, S.N.D.: PLAIN , a " Delivered Memphis 
aN. : : AIN WHITE OakK— | - . 
age _ er ee oe See 85@ 86 105@110 115@118 | ———— ee 
i) com. No. 1 com. and ; Tariety— Per M Per M 
- se ees 43@ 44 45@ 46 45@ 46 ees 57@ 58 62@ 64 68@ 70 Red and white oak...... $28 to $39 $22 to $25 
0. com... 25@ 26 29@ 30 29@ 30 No. 2 com..... 37@ 38 38@ 40 AG Ae) GO: peccunesaaccasaaenes 20 to 23 16 to 20 
Plain red: No. 3 com..... 20@... 24@ 26 Cite Se | EOUIMEL ivdceccdanwcuakaus 32 to 35 27 to 30 
agag i re ese mi 76@ 77 80@ 82 82@ 84 Sound wormy.. 31@ 32 48@ 49 55@ 57 reo jie ss ssechs artes: 25 to 30 17 to 21 
No. 1 com... 52@ 53 54@ 55 62@ 63 , > RE Rn | Ash (12% and up)........ 45 to 50 35 to 40 
No. 2 com... 31@ 32 23) 234 27 a 28 Ate RS Oak | Hickory (12” and up).... 35 to 40 25 to 30 
ides sae: . , , Oe 83-86 9=SEQIOD. MEDI | Ct nce oie teanihed too Gtcntn: Seek ie 
‘ ain 50D: — is een Ne. 1 -¢amn. and _ Log: foe : assified by buyers here roughly as 
4 aaee ** re 4 3 aie 57 57a 58 SE eS 56@ 57 60@ 62 68@ 70 |} No. 1 and 2, and the foregoing price range is 
No : = ee 30@ 36 BG a 5G Fo No. 2 com..... 36@ 37 38@ 40 42@ 44 | — to cover the average prices paid for 
eee 4 ee Vv “ “me >OPLAR— | yotn. 
Corrox woop— : POPL sh . ; — ’ 
ee 53@ 54 56@ 57 @ WAS... 95@100 105@110 110@115 rhe difference in variation as between deliv- 
No.1 com..... 37@ 38 42@ 44 ...@..: Saps and sel... 68@ 70 72@ 75 78m sv | Cred prices and f.0.b. prices is based on the dis- 
No. 2 com..... 350 34 28@ 239 la: von No. i ae 47@ 48 49@ 50 51@ 52 tance the logs are hauled, and the weight of the 
QUARTERED WHITE OAK— : ' No. 2 com, A.. 33@ 3 36@ 38 37@ 38 | timber. Oak, ash and hickory are drawn from 
« . ° € . 4 ® : : 
FAS rine ceca 125@128 135@140 150@155 No. 2 com. B.. 27@ 28 30@ 31 31@ 32 wider distances; while gum, poplar and elm can 
No. 1 com. and Sort MaAPLe— be profitably drawn into Memphis only from 
nearby points. 


SL. wcccscss TQ 78 80@ 85 90@ 95 ROG TOR: veces 40 60@ 65 70@ 75 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Dec. 9. 


4/4 5/4&6/4 8/4 
QUARTERED WHITE OakK— 
See $135@145 $145@155 eee 
4 105@110 110@115 115@120 
No. 1 com..... 85@ 90 90 95 95@100 
No. 2 com..... 45@ 50 54@ 59 55@ 60 
Sound wormy.. 43@ 45 52@ 57 55@ 60 
QUARTERED Rep OAkK— 
ee ee PRIUS ose icx. -sc5Eeews 
nO. 2 Com:.:....> 60@ 65 o0o@..- «e+-@... 
No. 2 com... 40@ 45 = MD «0s 
PLAIN WHITE AND RED OaKkK— 
| saa hg $115@125 $14 30 @ 140 
ee 70@ 75 80 85 85@ 90 
No. 1 ¢com..... 60@ 65 70 75 70 75 
No. 2 com..... 2 45 45@ 47 45@ 49 
No. 3 com..... 22@ 24 25a 28 25@ 28 
Sound wormy.. 43@ 48 55@ 60 53@ 60 
Basswoop— 
freer $ 75@ 80 $ 80@ 85 $ 80 85 
No. 1 com..... 52@ 55 57a 60 57@ 60 
No. 2 com..... 30@ 33 35@ 40 40@ 45 
CHESTNUT— 
A Se = $105@110 $115@120 $125@130 
No. 1 com..... 65@ 70 70 75 75@ 80 
No. 3 com..... 18@ 20 20 21 20 21 


Sd. wormy and 
No. 2 com... 
Sd. wormy and 
No. 1 com. & 


29@ 31 32@ 35 33@ 36 


better ...... 33@ 35 35@ 37 37@ 39 
BircH— 
pS eee $115@120 $120@125 $130@135 
No. 1 com. and 
eee oe | 78 75@ 80 75@ 80 
No. 2 com..... 33@ 38 38@ 43 40@ 42 


Average wholesalers’ 





prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee oo today: 
Hickory— 4/4 5/4&6/4 8/4 BrEcH— 4/4 5/4&6/4 8/4 
Se a 105 $ 95@105 eer + 75 $ 75@ 80 
MO; 2 COM... s+ pe 65 70) «65 70 No.1 com..... 42@ 45 47@ 50 47@ 50 
No. 2 com..... ...@... 85@ 40 35@ 40 No. 2 com..... 27@ 30 30 3 33@ 35 
MAPLE— 4/4 yoy ois seit 16/4 
RNS, Suave leia se yards ein) olesnt iota $ 80@ 85 $9 95 $ % bet es me kee 
TAO. 20 ODER. 60 nis 06g KS Sane 6 ete eee 52@ 55 4 70 Pe £0 waste 
Be ee ONIN eS 4 oa bine os eee 35@ 40 88@ 42 45@ 50 See 
WuHITrR ASH— 
ND 56 Wile in aig.nitm orale ole'w a5 bees, eee $100@105 $110@115 “a “= 12 $155 @160 
NO, DPGOm AGE BEN.. 6. o5u 06.058 00s 55@ 60 70@ 75 100 95@100 
OO ee Ns asks vi ma ais oe Rw euler 30 35 35@ 40 a5 50 50@ 55 
Cincinnati, Dec. 9.— Average wholesalers’ prices, carlots, on Mississippi Valley woods, Cincinnati: 
GuM— 4/4 5/4&6/4 8/4 CoTTon Wwoop— 4/4 5/4&6/4 8/4 
aa al FAS, 6” & wdr$ 52@ 55 $ 55@ 58 ...@... 
FAS ....... $ 80 85 g Be 90 $ oog 95 No. 1 com..... . 4 44 4 44@ 46 “a 
No. 1 com. 50@ 55 55@ 60 60@ 65 No. 2 com..... 3787 es 
Qtrd. red, gap no defect : o 
ae 60 65 70 QUARTERED WHITE OAK— 
——- 46 52 eee $120@125 $125@130 “rane 135 
ain sed: Selects ....... 90@ 95 
WOE once. 715@ 80 33@85 85@o0| Rlects ..----- 70@ 75 75@ 80 eo 
boaeg lcom... 48@ 50 52@ 55 57@ 60 No. 2 com..... 40@ 45 45@ 50 50g 55 
. _— 13-17” 60@ 65 ...@... ...@... | QUARTERED RED OakK— 
Plain FAS 6” SST $110@115 ...@... ...@... 
& wider... 55@ 58 58@ 60 60@ 63 No. 1 com..... 65@ 70 ...@. i 
No. 1 com... 37@ 39 40@ 42 42@ 44 No. 2 com..... 35@ 40 : 7 
No. 2 com... 23 25 25 27 27 29 
MAPLE— PLAIN WHITE AND RED OAK— 
Spot worms N. rer $ 80@ 85 $100 110 $110@115 
D., log run. .$ 43 $ 55 $ 60 Selects ....... og 65 70 70@ 75 
Sorr ELM— 4/4 5/4 6/4 8/4 No. 1 com... 50@ 55 BB 60 60@ 65 
LL earn i: $65 $70 $75 $80@85 No. 2 COM... 35 38 40 45 45@ 50 
No. 1 com...... 50 55 55 60@65 No. 3 com..... 20 22 22 25 25@ 30 
Os 2 COM. 56506 eo 27 30 30@32 Sound wormy.. 33@ 35 38@ 43 43@ 48 








HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows, f.o.b. cars flooring mill 
basis, during the week ended Dee, 6; 





MAPLE Clear No. 1 Factory 
48x11” $87.11 $65.10 sane 
2” gases gos 74.65 $38.10 
2" 95.19 76.57 41.89 
34” . $1.68 74.32 43.35 
197,x244” ee 80.50 pan 
es ; vines tae 6 34.25 
BE x1,” 64.97 44.90 . 
ill 64.10 48.50 
SERCH 
R8x24," . s 87.00 66.00 
3Yy” : 71.43 
3IRCH 
q8x114" at 72.80 ee 
aa wssae 80.95 64.40 
The following are average carload prices, Mem- 


phis base, for oak flooring during the week ended 
Nov. 29, as reported by the Oak Flooring Manu- 
facturers’ Association : 

gx1” 13x24,” B%x1ihy"” 3x2" 
Clr. gtd: wht... $132.53 $97.94 $105.38 





Clr. qtd. red.....$104.17 ee.) | Se 
Bel Ga. wer.... SBiBS B202 wxiss  swisier 
Cir. pin. wht.... 80.94 61.68 64.54 
Cir, pin. red..... F038 56.28 57.19 
Sel. pln. wht.... 58.08 49.96 48.17 
Sel. pln. red.... 58.92 48. 39 46.92 
No. 1 common... 45.18 28.5 28.06 
No. 2 common... 17.27 9: 06 11.61 
WYyx1ih” WexX1Y%” = $yx2” 
OT Ee | ee SL | cris $127.86 
Gs ae a: Beek anise. sieterer 
Cit. pin: wat.... TFa.i17 [1 eee 83.08 
6 a) ee re i ¢: $2.08 
Sel. pln. wht.... ..... i) ra 68.21 
i SEN ess Skane BERGE a eteec 63.75 
No. 1 common... «..... 42.03 





OAK FLOORING STRIPS 


Chicago, Dec. 10.—The following are carload 
prices, f.o.b. Chicago, on ,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








ee Red 
trd. Plain Qtrd. Plain 
TOR nckasseaeen $134.00 $87.00 $116.00 $84.00 
Sap clear ....... EDD sbahek . saan. momen 
J 98.00 77.00 98.00 Bg “1 
IE isc soSckns esa eeesene ey ee $18, 00 
Cincinnatl, Ohio, Dec. 8.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 
4/4 5/4 6/4 8/4 
FAS ...$215.00 $225.00 $230.00 $240.00 
Selects.. 150.00 155.00 160.00 170.00 
No. 1... 107.50 117.50 122.50 32.50 
No. 2... 50.00 52.50@55 52.50@55  57.50@60 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 
New Grades 
Factory, Rough 


Factory 


Veg? Ags “erry Shop Box ye n9 


36.50 31.50 


"123. 50 113. 50 86. 50 63.50 





126.50 116.50 89.50 66.50 36.50 31.50 

/4..... 135.25 124.25 97.25 74.50 35.25 32.25 
10/4..... 141.26 130.25 108.25 80.25 ..... «eeu 
12/4..... 141.25 130.25 103.25 80.25 rey 
16/4..... 146.25 135.25 108.25 85.25 44.50 


Boards, na 
32 WNou2 No.8 
1x4 to 12”, random length. $e, 50 $44. 50 $36. 50 
Finish, S2S, Random a 
Clir.heart A 


Cc 
1x4 to 11”...$109.00 $104.00 $ 94 00 $84.00 $74. 00 


1x2 to 11”, 
spec. wdths. 109.00 104.00 94.00 84.00 74.00 
ORAS  caiiswwis 116.00 112.00 102.00 93.00 81.00 


For 5/4, add $5 to above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 ‘“‘D” grade, 
add $38; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
%”x4, 5 or 6”, std. Igts.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


A B C&btr. 
1x8” fvom. 1” Stock .....s..0<0 53.75 $45.75 . $43.75 
%x8” from 1% stock........ 71.25 62.25 60.25 

For 10-inch, add $5. 
Lath 
No.1 No. 2 
cto. ADE ey eNO Se ERE GEERT eS $9.25 $8.25 
RED CYPRESS— 
Old Grades 


Factory, Rough 


No.1 No.1 No. 2 


FAS Selects shop common common 
4/4. — 00 $ 90.00 $ 55.00 $50.00 $40.00 
5/4. : 5.00 95.00 70.00 50.00 40.00 
ff "407. 00 95,00 70.00 50.00 40.00 
8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 ce Mee 
12/4.... 135.00 120.00 95.00 R 
16/4.... 145.00 130.00 100.00 
Boards, Rough 
No. 1 com. No. 2 com. Peck 
1x4, 8 & 10”. ...ccceeneeeeeeoe .00 <amee 
MRR cine aside mA we wT 60.50 52.00 ree 
z” elie cha wee Klan - $28.50 
YELLOW CYPRESS— 
Factory, Rough 
No.1 No.1 No. 2 
FAS Selects shop common common 
0/4. icv $ 90.00 $70.00 $44.00 $38.00 $33.00 
5 ee 100.00 77.00 56.00 38.00 35.00 
, Sane 100.00 77.00 56.00 39.00 35.00 
Bi Es wives 105.00 82.00 66.00 42.00 36.00 


Boards, Rough 
ey: No. 1 com. No. 2 com. _ 


BG ia waeee 00 $44.00 $37.00 

ok notes ete 75.00 44.00 37.00 ee 
SAO: wcaeean 77.00 44.00 38.00 aeaze 
eee chaise 85.00 54.00 41.00 isis 
1” random .... nee mraiets eas $29.00 





Cincinnati, Ohio, Dec. 
average wholesalers’ 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


9.—The following are 
carlot prices today f.o.b. 


Factory— Selects, rough oe 
WR So Hea WES EE ARG ea eu - $74.25 $49.25 
A aaa olan wie rope wa Oca ose aura - $4.25 61.25 
ER MT Soe ra ere 87.25 64.25 
asap bis orien ie oe oles ois wb wieiee wreleretele 95.00 72.00 
am — No. 1 com. No. 2 com. 
ee SAN ae errr TR Ce $51.25 $42.25 
nec, $iS or s2s— 
Clear 
Heart A B C D 
1S4 40) 22". ccdws $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


ae ™. s, Rand. widths 

$37 p42 Nis" 335° 
At aw eee Tass se 65 14 : 

be6/4 seo “ngat igi 52@58 38 27 

OM. sien 95 80@85 57@62 41 30 

Boards— No. a com. No. 2 com. 

PMG 20s ere Seanwieiosions $40.00 $33.00 

TREEO HAE s siciscisiss a bis tisisiin sie 47.00 30.00 


St. Louis, Mo., Dec. 9.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Shop Box 
Ca Te $115.75 $ 75.75 $48.75 $30.75 
> 5 Nis dw byecbtew ps 120.75 85.75 60.75 32.75 
We Scctaneenwr 123.75 88.75 63.75 32.75 
i eee 131.75 96.50 71.50 31.50 
BL Ka aie scicha Ravees 136.75 102.75 (ke Serre 
EE. ia bind oie omwares 136.75 102.75 Tha 6. eae 
SOUS: “civ aiave"e.ecaiasayess 141.75 107.75 82.25 wees 
POCK TANGOMNIE LS 6 666 bo sicnviesoansiees asso $24.75 
Common Rough— No. 1 No.2 No.3 
DANO” sinhcreeisie.t aie were 0 allots $52.75 $43.75 $31.75 
RN - ne orora ae Se ees 08,5) ¥) 0 wd 15 48.75 31.75 


5 
Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


cl 

A B D 
1x4—10” . $107 00 $102.00 $ 92.00 $ 95. 00 $ 72.00 
ERIS” écvsese 114.00 110.00 110.00 90.00 79.00 
PT 6.6e, ares 127.00 122.00 112.00 104.00 ....+. 
PENS” cccccnns 137.00 132.00 122.00 115.00 .....- 
Bungalow Bevel Siding— A B_ C&btr. 
TICE <orarecbalesn eerénealenee-w arate $74.75 $65.75 $63.25 
ROMEO craicswic co's a va-v.eeae wees 79.75 70.25 68.25 

oo Siding— A B Cc D 
A: ll aE er $48.50 $45.00 $41.00 $28.00 

YELLOW CYPRESS— 

Factory— No.1 No.1 No.2 
FAS Select shop com. = com. 
i Seer $ 78 $62 $40 $35 $28 
ik Seren ae 80 70 55 39 31 
Wee cae oeis 80 70 55 39 31 
rere 90 75 62 41 32 
1. Sn eer 110 82 74 ve sen 
Boards— No. 1 com. No. 2 com. 1” random 

MOG Gras caters eer s - $42.50 $35.00 j= —=—§ cece 

BESS aes swincmeawae 42.50 36.00 = ..cee 

PRO vena’ eaters 43.50 37.00 wacws 

SEES ic ss.iceciels oles 53.00 40.00 wae. 
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SOUTHERN PINE 


Jacksonville, Fla., Dec. 8.—Following is a recapitulation of f.o.b.emill prices obtained in this territory during the two weeks ended Dec. 6: 



































Week ended— Dec. 6 Nov. 29 Week ended— Dec. 6 Nov. 29 Week ended— Dec. 6 Nov. 29 Week ended— Dec. 6 Nov. 29 
Flooring Siding Boards Boards 
Ixt B&better ......... wees $42.50 Novelty, 1x6”— B&better— 125 iniplan as 18.50 
GOTBiccccceces $38.00 37.90 B&better 42.50 47.50 ‘ Dc Ou Re 6 6icivs oxwad CG 6cccs OO 
Ne 2 OOiilasccccens 18.10 18.33 pe rare ee a) x ¥ PG AEMINE 6s cise onan nae 46.60 awne Ceiling 
NO\ @ COMeccc ces. 12.96 13.37 | No. 1 com............ - 88.00 38.50 | 1x 8 D4S ............. , * Gere 00 18.50 
3 10 D4 51.36 1x4 Now 2 COM...0..... 20. 8. 
1x3 B&better ......... 56.46 51.00 IND: 2 COM ccseescczes 23.78 24.50 brent bas eadakannse cs ehh %x3% B&better ...... 41.00 36.93 
Now 1 COiiicc ccc. 2 44.00 Seow: ONG Me COMbe Soe aceee xs 10.00 i He A eel : 43.06 No. 1 com...... 31.00 35.00 
Tee, © Oe sce ass 18.72 16.00 =F ANE Up Lits.------ 56/38 : No. 2 com...... 17.00 17.61 
NO. 3 COM. 6 5650s 10.50 marie Square edge, 4%x6”— 5/4x10 D4S ..+.-+---- ° Sates No. 3 com...... 9.43 anes 
§No. 2 25.50 6/4x13 DAS .....-..--. 61.39 %sx3% B&better .....- 26.00 26.50 
1x6 t No, 3 po te ecrcere 17:50 WGattae: 6 <b sieesceax 30.00 22.50 No. 1 com...... 22.70 22.81 
eRe ee ae ‘ NOG taruwcswaueade wa 22.00 20.50 No. 2 common— No. 2 com...... 12.64 awe’ 
Roofers Ix 6 DiS seeescscclc. 34400 26°00 lita 
Pine Shingles, 4x18 SE EE vcecanarvacee 26.00 ..... | No. 1 kiln dried....... 3.94 
156 NG. 2 COM cs cic 23.33 22.50 u EOE <a cee wewa 24.37 23.00 
“STO Se SS ree UE e ere ree 5.50 65.00 | 1210 D4S ......cc..e0e ne Partition 
NO. 8 COM cc ccccvcs 17.25 keen No. 2 Sides naccuneneseueal 2.75 BENS BPR adcscaceaaaes 27.00 Sx4NG. 2 COM... cs<s- 21.00 
The following f.o.b. mill prices are taken from sales made during week ended Dec. 6 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. la. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Boards, 818 or 82S Byrkit Lath 
1x8” BG B&better .......0. 76.00 pea dade 78.67 No. 1, 358", 24:00 1G cece FTG csees 8 ccees sees MOO cccdeeuadiedeusdacee: seuss Gunde. anaes = 16 
Ee dase vacCesweduee aoe wee sade 51.81 ee THOR cccedace eukae: Seste “aves 34.55 So ee ee ae eee 3.58 
TRON, Eo SC eawecticie ccs 85.00 28.50 ..... ee i ge ——- eT aed ei 37.68 SS GANG iecccccadeds actau -dccas gaues rt 
. 9 - x ® anc Se vas GN cavcce ceece eenee 
ee ee eee Other lengths v.00) vee. 50.82 | an ixt ana op: oft Material 
No. iedadaae ees exccs SRI SEER ccccs, | NOD (all 3° to 20’): =S an Sia 
ML © carnangeness eos OA ON MME’ aucnneneearisiis dens ee Be ye © Anes cooee SEED i. 000 se 
ix4” EC 70.55 84.75  Reeeenc nines i. ae See See ee erennsentans Capel — 
ee. ee oe, yal a ae pare” 27.59 27.25 23.57 26.00 Car Sills 
Dau ame beeen was eure dave «oss Se No. 3 (all — S48, SqE&s: 
NOP OD avuccucerens tence WORM casee “aeeee a 2S bo Ce Oe eer swig 18.70 ee ee a k  eerrrrere ala Se ena WO iscsus 
; ji , Wate csuddicacec HSA: 50 1 
FG B&better Be rec gleets 49.20 46.12 43.97 48.77 lees Packet ae LL : : ’ 
= A ee eee eee oe 1x10” veeesseccsiee 55, 18-50 18.98 1881] ee ani 
Re i aaa laces wets 38:81 39:70 37.77 ..... We  #edeesacadacbins 5 is ’ 4 No. 1, - am@ wadleF.c cocee coccs cece . 
No. 2 suitaatine were 22.95 17.46 18.59 23.68 ania 
No, Sebeveenenss 2.5 2.5 sees iplap 
hi" Xo. 1G Bee 33.00 I ice _ CROSS TIES — 
ag 2a elgedenie 15.54 CURRS IGNMIDM i cvaccuw cause “codes vaceud 34.77 St. Louis, Mo., Dec. 9.—The following cross 
NO. D Ue BMheccccrecee coors em (Sscee Biles Chee WOR. eucdd Sacees daewe 35.60 tie prices prevail, f.6.b. St. Louis: 
Ceiling No. 2 (se ge 20’): F ~ Untreated 
at" B&better ose eeeee cee 40.75... 36.50 | eee Geet ee mere 
No. Be rkewicortet cs stay aaa a, ee No. 3 (all lengths): No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
Oo es cee Kee en) 060606 SMe Cwcauenenewens 18.00 18.76 18.55 18.33 | No. 4, 7x8”, 8’, 3. inch face..... 1.35 1.10 
x4” babetter penigatina pte 37:00 39:00 3802 36:94 Breen eas 20.00 19.00 18.37 18.60 | No. 3, 6x8”, 8", 8-inch face..... 1.25 -95 
Davies coveuncuns 32.33 36.00 30.58 29.91 No. 2, 6x7”, 8’, 7-inch face..... 1.15 85 
" No. B stveccssresenss 20.47 19.60 17.91 20.61 Longleaf Timbers No. 1, 6x6”, 8’, 6-inch face..... 1.05 75 
BME MO, DF crseseeseeseens Be eae 22.29 .-.-+ | No, 1 Sq.E&S S48, 20’ and under: Red oak and heart cypress ties, 15 cents less 
Partition Se eadaesuvcnaceceee wen oetan. deen, trawed 26.47 than white oak; sap cypress, 20 cents less than 
Ix & 6" Babetter veeceee ose. 47.00 ele an aso | white oak. Switch  Brid 
SER Ree 40.50 39.75  Spcehbaeede as Ties Plask 
No. Re EE ee ‘ 23.00 25.25 7 ee eluant abort PES. c es an 
sie i 1G” wcccecccccccnccccccces cocee cccee ecvcce GREG) WOR OBW oo occ bv cckscecdiaus ac vs.68 
eve ng ROG OM wecccccdandececucceus co & 
Ee eR ee 16.00 Plaster Lath 
tied Nas Sette AO cenavascenees 3.87 4.07 21 3.52 
Drop Siding Nea Be Seen Bos coinvccucecen. tee 2.20 2.25 = 1.83 
1x4 or 6” B&better ........ 44.67 43.00 41.83 42.73 ‘ RED CEDAR SHINGLES 
RE Redkiceocuwe 29.75 39.00 37.86 87.70 Dimension, SIS1E 
NOG a ivnlesntunnac 29.25 24.50 24.39 30.42 : Seattle, Wash., Dec. 6.—Eastern prices, f.o.b. 
jaan No. 1, 2x 4”, 19° Aievadiode 28.85 aug oo0°° 20.49 mill, are: 
nis y -wevensacer 37.80 26.50 .ccce 27.62 : ‘ ’ 
B&better rough: eerie 30.16 26.89 |... 30.90 Per Square PerM 
1x6 to 12" seeeeeeeeeeeeeee etree sees 43.0 18 and 20°..-. 38.38 28.50 33.28 4 bunches 4 or 6 bunches 
eee 49.00 2x 6", 10 wvereeees 2850 Li) IL Bid First Grades, Standard Stock 
WMD. geiptee ro Cocke nese 50.00 BAe aside wans 26.00 24.00 24.60 25.95 | Extra stars, 6/2........... $1.92@1.96 $2.40@2.45 
ing and 10”.............. 53.00 TD 27.82 24.50 24.00 27.45 | Extra stars, 5/2........... 2.08@2.12  2.60@2.65 
CEC HE NEES Cit Sco dacee 62.00 18 and 20 28.40 ..... 26.50 29.96 Extra clears ...........--- 2.28@2.32 2.85@2.90 
anetter surfaced: i a re 30.61 wee. eeees so, | Perfects, 6/2 .............. 2.81@2.85 3.50@3.55 
DMN a siden asivnxes ——e lO 2x BY, 10" so. e esses penne seen seo 2086 | Burekas .........---. .... 2.52@2.55  3.45@3.50 
hs eS 60.00 58.25 49.65 49.61 18" seeteeeees eR ph a el Bo ey 3.25@3.29  4.40@4.45 
” a4 a RR RTF GUUmUmt~C~C”CRN wm www ec ccs wb Oe al Os < 
1x8” 120 TTTIIIITIIIE 82187 800. 88°16 Bron 016 oe First Grades, Rite-Grade Inspected Stock 
ie and 10”............4. 60.75 65.00 59.14 64.67 acta Extra stars, 6/2...........$2.00 $2.50 
PERE NEN 64.95 71.33 63.00 68.61 2x10”, se eeeeeecs Extra stars, 5/2........... 216@2.20  2.70@2.75 
list ROE bcids cidieevin ad sic 69.25 : ims neces le) g;  ‘waussecepsuked Extra clears 2.48@2.52  3.10@3.15 
OM” Gia Aba lure bike cice aera at 63.23 Perfects, 5/2 ..... a 9 85@2.89 2. 55@3.60 
( tbeathonscaencin 76.33 2x12” Eurekas ..... TUTTI 2159@2.63 © 3.55@3.60 
ee: — ane i ES Perfections ............... 3.29 4.45 
en ten ee 14.00 Second Grades, Standard Stock 
1x6” Sain Sins ROR OShale Suaee 45.00 43.77 NG Fi Se ve ceunece Common stars, 6/2........ $0.88@1.00 $1.10@1.25 
ME cdnccsuiccacunsageude xaées EGn cca be ee Common stars, 5/2........ 92@1.08  1.15@1.35 
i FO. cece decceaws = = sxine B,C Common clears ........... 1.40@1.48 1.75@1.85 
slate i iiat niches itil aa British Columbia Stock, Seattle Market 
Casing and Base er Oe aicaccees ere CC IIED 5 nsw scin ce cewemaans $3.20@3.35 
gh a A a TT | nib: int Seer ks XXX (U, 8.) pe $3.05@3.00  3.80@3.85 
4 and G".........seseees 57.00 63.25 58.00 65.14 | = = = 16% ......e0e. UE a cdanuieaecnaee ad: 3. 1a 3.31 4.45@4.55 
gt So aren rey cere 63.75 62.25 67.00 72.94 Perfections .... : 50@3.54 4.75@4.80 
et wal aes XX 6/2 16” (Canadian).... ......... 1.45@1.60 
2x 8 
B&better: oe Si ebuhde EX 6/8 30" (U. &.)......:. 1.55@1.67 1.95@2.10 
WOO ORG: OF iccvicciotes aoe ati 67.00 61.50 
Fencing, 818 
a ae iia pol — — CYPRESS SHINGLES & LATH 
150”, Other Igts..... anes cocee 685.45 ] Cincinnati, Ohlo, Dec. 9.—The following are 
: | AST eee, 42°73 3712 1 weer gas’ average wholesalers carlot prices today f.o.b. 
No. 2 (all lengths): Oo) Oye (| Reaper Cincinnati: 
1x 4" WevEsecedasies 18.38 17.40 17.10 17.03 ee Shingles 
zs BO” ivevectvccences 2. , . 3 i 
No. 3 = lengths) : , 3” $5.70 TO Economies 
AX4, sveeeseseseesee 1250 gas gees Ie | .  eomeicnnnie, ye 
le aaa a a ala ‘ P 0. 3, = 6” Or cesanwes nédéchence Ge 5.45 4.10 
Roofers a 8 OF sccsienanesetese wees 6.96 5.45 4.10 
Os 2 PHP os cccesdec Mike seaee 22.97 23.08 .cccs] = BEN didrcuevkec cues ewes tavaes Lath, 4- Fest, x1/2-Inch 
WS dawadsianivciace coves 24.06 28.69 ..... BRM cosas vacates dn HO BOR, dks kas INGE fae id ewcdsaes $8. 1 i Se nene $7.90 











AMERICAN 


LUMBERMAN 


DECEMBER 13, 1924 








ARKANSAS SOFT PINE 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Dec. 5: 
Flooring : Dimension | Ceiling and Partition Fencing and Boards 
E dge grain 1x3” 1x4” No. 1 No, 2 | yy,” 5B” 4” 3,” No.1 No.2 No, 
LC) Gane nesakaaets aaake $68.25 12; 14, 26:48, 12.44. 10,238, | cle. Cle Cle. Part. | 1x 4” .....++..$34.00 $17.00 $15.25 
Te etnneennnte HGRO - Shee 16 20 16 20 _ | Bé&better .$41.00 $45.00 $48.00 $48.50 | 1X 6% «...+-+-- 36.00 21.50 17.59 
ee et ere eee ee 65.75 $27.75 $30.25 2x 4” $25.00 $26.75 No, 1....«0, 82:00 #600 ......- 80:00 TER ossnvecev. CEU 23.75 18.50 
* a ee ne See, ee 54.25 ».00 26.50 2x G” 22.00 23.50 i ee ee $095 ODEO cack anor TRIO” oc ke%0000 SOOO 24.00 19.00 
on 26.50 28.00 2x 8” 24.75 26.25 1x12” ......... 50.00 25.50 19.59 
ae eT é 1 rc 9C0 "7° 
S 27.00 29.50 2x10” 24.75 26.75 . — 
B&better 56.00 46.50 | 98.00 30.00 2x12” 25.00 26.50 aati esata ee bett 
Me: Ee. iarakiwen eases 44.50 49.00 : tte “cue sce better 
9 paaengatcnnienn 26.00 26.50 S2S&CM—Shiplap a e862.00 $56.00 | 1Xfs OB erereeeeeeeeeeee reed 74.00 
: ae ae ee eee ° oh. r n 0 
Lath No.1 No.2 No.3 | 1x6 and 8”.......... rp 67.00 FS Deedee : viele’ > 49.00 
e IGUG? cekowswee $36.50 $22.00 $17.75 | 1x5, 10, 12”........ wee 71.50 65.00 Moldings 
; a vo i No, 2 1x 8” cana ie eee 32.75 24.25 18.75 aie 1%, ax to 8”... aig 1 50 erates 1%” and under..26 percent discount 
%x1ly t? $4.25 $2.65 S| jet bse wie 24.25 19.00 14, 146, 2”x5, 10, 12”.. 78.50 ...0- 1%” and over...20 percent discount 
Norfolk, Va., Dec. 8.--The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
E bdg e rough Ne o. 2 bet be tte r si oon 00 904 fo So cid bo@oe ne No. 2 & better 
$ ‘ ( 4 dol, Wd4. 4) UD Z0.6 DD iy Pas V2ZY.5 J ¢ > , 4 ” 
OM lwsacanaetc ee 1 B0%S7.50 °38.00@40.00 25.500 26.50 n@...., | Lath, No. 1.$ 5.50@ 5.75 Roofers, 6”.$28.00@29. 00 D4S, 67...$56.00@64.09 
6/4 Px00%61.00  40.00%42.00  26.00427.00 ees 10. 2. 3.50@ 4.00 8”. 28.500 29.5( 8”... 57.50@66.08 
8/4 (1 5G (4 5( 44. 0046.00 pithy Sag oi eae | Fi ietor y, 2”. 27.00@31.00 10”. 29.50@30.§ 50 10”... 60.00@68.00 
‘ / : VG 04.90 99@ 20.00 Deecee oM--ss> ) Bivens, 2”... 22.00@27.50 12”. 30.50@31.50 12”... 67.00@75.00 
tough 4/4 | . . » _ 
4! 55.00@57.00 38.00@40.00 28.00@29.00 24.00@25.00 | Finished widths— No. 2 & better No. 3 No. 4 
10” 57.00 59.00 40.00@43.00 — 29.00@20.00 — 25.00@26.00 Flooring, 33x2% and 3” rift....... $84.00@90.00 ..@. | 
iz 63.00 765.00 44.00@47.00 30.00@31.00 25.50@ 26.50 2%, 8 and 334". .cssc 43.00755.00 $37. 50@ 49. 50 $23. 50 @28. 00 
Bark strips, Nos. 1 & 2.$34.00035.00 Bark strip pi artition, Ceiling, [Er secccccccdecesrceseveses 30.00@31.50 24.00@25.00 15 -00@16, 00 
0x 14.00@15.00 NOS. 2) ee Diels vconnres $410.00 43.00 ; esl ava winks Nicos a Pintemecare 30.504 9350) 24.50 @ 27.50 15.75 @18.00 
Cull re d he te Wee ws, : 10.00@11.00 PATUUGU, O48 ics ph elc-as bc ae womans oes 44.00@56.00 38.50@ 43.50 24.50@ 29.00 


Duluth, Minn., Dec. 9.—Operators on this 
regarded as heavy for the scason. Prices 
COMMON Boakps, RouGu— 

6’ 8’ 10° 
NO; 1, 8% s.000000000900,00 $57.00 $62:00 
or 61.00 63.00 69.00 
errr. 65.00 68.00 75.00 
NG. 25S sv sncwhswen 36.00 38.00 45.00 
| eee 39.00 41.00 48.00 
Me smaceanne 44.00 46.00 55.00 
Gs Bin S oe 16Gc aoe 27.00 29.00 31.00 
| a ee 27.00 29.00 31.00 
WE seein tik 29.00 30.00 32.00 


For all white pine 


3oards, 6 to 20 
For S1 or S82, 
Drop siding, 


’, 8, 


Shiplap and D&M, 


Nos. 
10 and 12”, 
add 75 cents; SISIE, 
grooved roofing and O. G. 
8’ and up, 





1 and 2, add $1. 
No. 4, $30; 
add $1; 


add $1.25. 


No. 1 Piece STuFr, sisiE— 
6’ 8’ 10’ 12” 
PO 5a sae $27.00 $29.00 $31.00 $31.00 
ers 27.00 28.00 30.00 30.00 
BS scenes 28.00 30.00 31.00 33.00 
BRIO S800 es 32.00 33.00 35.00 37.00 
<b ae 33.00 34.00 36.00 38.00 
2 | es 38.00 39.00 41.00 43.00 
No. 2 piece stuff, $3 less than No. 1; pine, 


or S4S, add $3. 


Minnesota larch, 


2x4- and 2x6-inch, 


market expect 


NORTHERN PINE 


$3 under Norway pine. 


advances to 


f.o.b. Duluth follow: 

12’ 14&16’ 187 20’ 
$62.00 $62.00 $65.00 $65.00 
71.00 66.00 71.00 71.00 
75.00 70.00 75.00 75.00 
47.00 45.00 51.00 53.00 
48.00 45.00 51.00 53.00 
55.00 50.00 58.00 61.00 
30.00 31.00 31.00 $1.00 
31.00 31.00 31.00 31.00 
32.00 32.00 32.00 32.00 
No. 5, $21. 

for resawed, add $1. 

shiplap, 8’ and up, add $1.50. 

14’ 16’ 18’ 20’ 
$30.00 $32.00 $34.00 $34.00 
29.00 31.00 33.00 33.00 
32.00 32.00 35.00 35.00 
35.00 34. 00 37.00 37.00 
36.00 35.00 38.00 38.00 
41.00 41.00 44.00 44.09 
rough, deduct 75 cents; D&M 








’ 
Siding may contain not to exceed 20 percent of 4- 


Siding run to O. G., $2 a thousand extra; product of the strip as 
0 more than same grade of siding. 


Peaded ceiling, %-inch, $1.5 


be announced any day in all items of northern pine lumber Demand is 
FENCING, RouGH— 
iG.” 8’ 10,12&14’ 16’ 18&20' 
BF ps Aaya nis Gist o ahead $52.00 $55.00 $60.00 $62.00 $61.00 
Dc Us oie atordna sain batarecs 35.00 39.00 49.00 42.00 42.00 
ING. i-cucuie kee eeewe 24.00 26.00 27.00 28.00 28.00 
OS INS Ly cae a espies dinate Gate 50.00 53.00 55.06 61.00 63.00 
INGO). Sisiachisiad ovale a Maree -- 30.00 33.00 37.00 43.00 25.00 
INOS Osea Gos cis eae 25.00 25.00 27.00 28.00 27.00 
No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $27. ; 
5” fencing same as 6”, 
All white pine, Nos. 1 and 2, add $1. 
S1 or SZ, add 75 cents; S18S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50 
Well tubing, D&M and beveled, add $2. 
SIDING, 4 AND 6”, 4 TO 20’— 
4”? Se” d ” ” 
BECDOCULER Sw cvieanuaere $40.00 $44.00 Bie eval piasace Galera Mae ware adie $20.00 $22.00 
OARS See tro cre Sra 33.00 38.00 Norway, C&better 34.00 36.00 
OR PIAA 28.00 31.00 


and 9-foot. 
it grades. 





San Francisco, Callf., Dec. 6.—The following 
are average prices, Nov. 23-30, of California 
pines, f.o.b. mill, those on common being 1-inch 
stock only: 

California White Pine Mixed Pines 
Nos. 1 & 2 clr...$94.50 Common 

CS | ee 75.80 NO. 2isssiccankeoerad 
Ey ee 59.15 kc Se See 21.10 
No. 3 clear...... 58.80 Ch 2 15.90 
inch SHOP 2.25% 29.35 INS Dic dsiew amreiens 9.00 
NO; 2 SHROD...20 54.20 No. 1 dimen..... 20.05 
No. 2 shop...... 32.30 No... 2 GIMeEN 6:6 19.00 
No.. 3 shop...5.. 21.40 Form stock ..... 21.50 
Dé&btr., short.... 49.10 Beveled siding— 
Panel, %”, all s&btr. SRL, 

WAGTRB 40600005 Be.30 2 sctbawrenseieee 33.10 
Shop, stnd. ..... 39.75 D ey 23.95 

i; xtsbeskiwes oe. 25000 
Sugar Pine White Fir 

Jos. 2 2 clr...$97.45 sa 
a2 2 se clr ee 90 Oe ce $49.25 
D select ........ 62.85 No. 8 com. & btr. 18.40 
No. 3 clear...... 72.60 No. 4 com., asst. 20,25 
Inch shop ...... 36.05 No. } dimen..... 18.45 
No. 1 shop...... 59.85 No. 2 dimen..... 14.10 
No, 2 shop..6... 36.30 
No. 3 shop...... 21.65 Box 
Nos. 1&2 clr., Mix : ¢ 

4 — x. pine, 4/4, all 

|: Sr 84.25 WGths § «<.o.s«« $17.90 

Mix. pine, 5/4 & 
Lath 6/4, all widths. 18.40 
Mix. pine : 

SM -inicin arcuate $ 6.00 Douglas Fir 

a Bapeneaaes 4.69 cCaptr. .......... $49.35 

39” DO ceeceeees pe Com., 4/4, all 
White fir. No. i. eh WIGCHS 00000 4.25 

ite fir, No. 1.. 4.50 Com., 5/4, all 
Ced WIHTNS: 6 :c6%.s 0100 18.80 

over Ties & timbers.. 22.70 

Miscellaneous ...$19.70 Dimension ...... 17.50 





WESTERN PINES 








[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Dec. 8.—Current quotations 
Portland, Ore., Dec. 9.—The following are f.o.b. mill on western and Idaho pines and white 
f.o.b. mill, and f.o.b. Chicago shop, prices: fir are as follows: 
Boards, S2S WESTERN WHITE PINE, 16-FootT, INcH— 
No.2 No.3 No.1 No.2 No.3 No.4 No.6 
com. com, We gistapeateaNeen $43.50 $33.00 $19.50 Sates Pers 
OB Se MA CO CC | ne a ier agi er es $34.00 $17.00 ey aarancsserna 44.50 34.00 22.00 warns iretaee 
G5 0) Gs 1G , sainisis ao OR eioSwereetetonresres 35.00 20.50 Be eee Ne ain 42.50 29.00 21.00 Sveee *eeees 
US tee TAD sc saws "onda pce calale nee als Sie we ee 29.00 20.50 RG cnunceeess 42.50 29.00 21.00 ones ocoee 
PAW sO ROIS. are. 50t sits aka a aie bea eee 30.00 21.00 Bin yids werernis 46.00 29.00 21.50 aaa nese 
ixi3” and wider, 10 to. 10! c64..6.6000% 35.50 24.00 | 4” and wider. ..... saieiels $17.00 $ 9.50 
: No.4 No.5 Sn ee kt tase » aoe 
com. com. WESTERN PINE SHOP, S2S— 
BA Bri IGOR os ais isso Sele eka anes .-$16.00 $ 9.00 Fac wall 
No.1 No.2 No.3 Com. 
Selects, S2S 5/4 & 6/4.. $63. 50 $43.50 $28.59 $18.50 dvnes 
“B&btr.” “Cc” “p” DE oie bese 0 wave 73.50 53.50 38.50 18.50 a<oreibe 
1x 4”, 6” and 8”, 10 to 20’..$78.00 $66.00 $45.00 | 4/4 «+.-.+-ee- seen vee ce eee ve eee $26.25 
— PP Ee A re é ped 77.00 57.00 IpAuO WHITE PINE— 
Me ois cota ee See esos ere « 93.0 $8.00 67.00 No. 2 In 2 Y Jo. 6 
1x13” and wider...........: 98.00 93.00 72.00 | 4... oa an ae _— 
5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 6” . 60.50 43.00 26.50 a 
: oa sah Pn e tenes : 43. 6.8 
S/4 ANG WIGER «6:6 6:6:0:00000 ‘ 18.00 93.00 76.00 2 sD ere 58.50 38.00 25.50 
. De “wirasaansas 61.50 38.00 25.50 Rees wate 
SD: Sy Si ree SOc concn 75.00 40.00 26.50 ..... lien 
5/4 ba hg Hegel pag 4” and wider. ..... 5; $19.00 $ 9.50 
: RAE OT Bickle a Wales ne oweee 0. 5. 35.00 Wuite Fir, 6 To 20-Foor, Sita 
ee ee ee eT re 70.00 55.00 35.00 4” 6” &10” 12” 4”& war. 
ip Pee prices are for shipments of No. 3 and OR o sos ee -- $26.00 $28.00 $29.00 $30.00 ..... 
better shop. For straight cars of specified 1c gk Tine eae 21.00 23.00 24.00 25.00 .... 
grades, add $5. IGOR: us oaciaiecs eae. sales are Ceaas woes ‘QLCUU 
[Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Dec. 6.—The log market re- 
Portland, Ore., Dec. 9.—Present log quota- mains steady and unchanged: 
tions are: 
Tire Nd ve 9 e Nf 9 9 
Cedar: $15 to $17. | Fir: No.. 1, $26; No.2; $18; No. 3, $13. 
Yellow fir: $24, $18 and $12. | Cedar: Rafts of shingle logs only, $18 base; 25 
Red fir: $18, $17 and $16. cents added for each 1 percent of lumber 10gs. 
Spruce: $32, $25 and $15. Hemlock: No. 2, $14@15; No. 3, $11@12. 
Hemlock: $12 to $13. Spruce: No. 1, $27; No. 2, $21; No. 3, $15. 











DECEMB 


eae 
[Spe 
Seatt'! 
paid 10 
todas 
1x4” Ne 
1x4” Ne 
Ni 
1x6” Ne 
Ni 
No. 2 ¢ 
1x8 an 


Casing 


wy 


54x4 


1x4” 1 


1x6” N 


1x 8 a 
1x12” 
2x4”, 
4x 4”, 
3x12”, 
Bi 
6x6” | 
[S] 
basis, 
1x4” ] 
1x3 a 
1x4” | 
1x6” | 


5x4’ 
1x4’ 


1x6” 


No. 
No. 


No, 
No. 


Sma 
6x6” 


Cali 
Fir 


pric 
Fin: 
Bev 


Lat 
Fac 





DECEMBER 13, 1924 


AMERICAN LUMBERMAN 








DOUGLAS FIR 


[Special telegram to AMERICAN LU MBERMAN] 
Seattle, Wash., Dec. 9.--The following prices 


puid fo yard items, f.o.b. mill, were reported 
toda. 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
1x4” No. 2 Clear : .. $48.00 $45.00 $45.00 
No.. 3 ae ae 24 30.00 28.50 31.00 
Slash Grain Flooring 
1x4” No. 2 and better... 30.00 24.00 28.00 
No. 3 21.00 we 
1x6” No. 2 and better 35.00 32.00 
| a eee 31.00 25.00 
Stepping 
No. 2 clear and better..... 65.00 
Finish No. 2 and better 
Ix8 and 10”. , 56.00 
Casing and base.. 62.00 
Ceiling 
xd” Now 2 clr. *&. btr....... 28.00 25.00 26.00 
PO teacar sues 0.50 a area 
1x4” No. 2 cit. & bDtr..... 28.00 27.00 
ING. GICQP. co nak ec vic 24.00 
Drop Siding 
te@’ No. 2 Cle. & Pts 34.00 30.00 34.00 
INO. & ClOGP icc. cccuces 25.50 24.50 “cae 
No. 1 Common Boards and Shiplap 
eS OO BO" cc cecccwes 1.00 15.50 16.50 
BRIA 3k pieta tr atesne lax Mees 17.00 16.00 
Dimension, No. 1 Common S4S 
Cee TS PAR EO acelin so winiwieack 18.50 15.00 16.50 


Plank and Small Timbers, No. 1 Common 
is 4°. 92 to 16" @4aS...5 6% 21.00 18.50 19.50 
$x12”, 12 to 16’ S4S. 21.50 oes , 

Timbers, 32’ and Under, No. 1 Common 
CSO” SEB. ceca vans 21.00 


99 
23.00 


[Special telegram to AMERICAN LUMBERMAN] 


REDWOOD 


The following are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 
> 


Bevel Siding, /2-inch SiS1E 


Clear——, ee) ta “B” 

3°-7 8°-20 3°-20° 

4” $26.25 $36.25 $23.25 
a ee 31.25 41.25 27.25 
Gers 26.25 36.25 26.25 





Random Shop, Rough or S2S, 5” and up,’ 8’ -20’ 
My 2 9 an 3 5”-6” 

$40.50 $57.50 $57.50 $58.50 $75.00 $73.00 $77.00 $81.50 

Finish—Rough, S2S or S4S 


“” vw" 1 1%” or” Qy or" 4” 


——Clear——_,  -——————‘“‘A”” 
t-inch— $-4%” 5-7’ 8-20" $-4%%' 5-7' 8-20’ 
Sa” tua cures $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
, oe 50.50 60.50 84.50 42.50 52.50 74.50 
5” ......- 59.50 69.50 86.50 51.50 61.50 78.50 
6” ....... 52.50 62.50 84.50 44.50 54.50 74.50 
3 to 6”... 50.50 60.50 ..... 42.50 62.50 «ccc 
OY acces 69.50 74.50 86.50 64.50 69.50 78.50 
1 qe rrr 80.50 85.50 88.50 75.50 80.50 80.50 
SA, cvcwawe 82.50 87.50 90.50 77.50 82.50 82.50 
MN SA ae aeeea, <3 86.50 ae 78.50 
1% & 1%-inch— 
So eeccuasey $57.50 $67.50 $85.50 $49.50 $59.50 $78.50 
a ee 57.50 67.50 91.50 49.50 59.50 84.50 
tine gaewacee 66.50 76.50 93.50 63.50 73.50 90.50 
CO. esaxtws 59.50 69.50 91.50 51.50 61.50 84.50 
$ to 6... GEO GL56 «...5. SE56 GRSO cccse 
We! «elaeuwae 81.50 81.50 93.50 76.50 76.50 90.50 
BQ “Kiwwen'a'a 92.50 92.50 95.50 87.50 87.50 92.50 
Of. éswkess 94.50 94.50 97.50 89.50 89.50 94.50 
Ot ss cacce avecec Soe : wae 89.50 
2-inch 
3” .......$55.50 $65.50 $86.50 $47.50 $57.50 $79.50 
ae “ware ae 55.50 65.50 92.50 47.50 57.50 85.50 
o lrcancees 64.50 74.50 94.50 58.50 68.50 91.50 
CO”. maemans 57.50 67.50 92.50 49.50 59.50 85.50 
3 te 6”... 56.50 ¢5.50 ..... S050 SE80 cass 
Se whine ae 74.50 79.50 94.50 71.50 76.50 91.50 
i <airrerere 85.50 90.50 96.50 82.50 87.50 93.50 
Dar. cacleewn 87.50 92.50 98.50 84.50 89.50 95.50 
O46 92 ns Sexes Seems See ewes 90.50 
Bungalow Siding, S1S1E, 4 to 20-Foot 
%x8 5x8 %x10 %x8 %x10 %x12 
CIGAP ...ws-6 $43.25 $50.25 $54.25 $66.75 $68.75 $78.75 
Me. * Sena 40.25 47.25 51.25 €4.75 66.75 68.75 





Portland, Ore., Dec. 9.—F ir prices today, cal 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


Wide Clear Finish, Rough or S2S, Random, 8-20’ 





EO NOs. ECAP ccc cues sa a beeneesorense ts $52.00 
DOs, -o) CROAN 6 ots 6 ev invdrw noes eC aew nee Marabe as 47.00 
INO: -@ (ClOREs cccnesrcsvevccmendvewcevnhs 30.00 
1x3 and 144x4” No. 2 clear and better...... 53.00 
ING. 1S CHAP. 6 cccswsuanteeces 35.00 
Slash Grain Flooring 
It’ No. 2 clear and betteP occ ccccésacccossa 29.00 
ENG 4s QUE 65.54 DEW EEN TES AR CKEREE OER CE a 26.00 
iz¢” No. 2 clear and better. icc. sccccccsces 34.00 
ING) CIEE ksicdinwes awe cauedewewanwedi 28.00 
Vertical Grain Stepping 
1% and 11%” No. 2 clear and better........ 64.00 
Finish 
NOs 2 GORY GN Detter asc ck iccksdevcewaues 50.00 
Ceiling 
xh” No. 2 clear and Bette? «<0 666 eden wos 28.00 
IO ie CLGUN ic ucirec wal ea we ndicae oxime seers 20.00 
xe” No, 2 Clear and better. ....<cicsicsecas 29.00 
ENOL: CO) CIO aaa ie wove ds akwkelecemeee cous 24.00 


Drop Siding and Rustic 
BAG” NO. 2 GHG: BEC ck 6 ccs civics aces ovwdeen 33.00 


INOy & CBE ve cog baad anmdccawee es aneevs 25.00 
Boards 

No. 1 Nik dibs: wien oar Gia eid Wislemieuals A aleeman $16.00@18.50 

NOG Boe ale aad wiahire WOME SORE OR RRAERSCAL EA Gane eE $12.00 

Dimension—2x4-Inch, S4S 

No By a CURE EA enna cae ae ae ache eoial a nkaeae 16.50 

PRC a «cay Wotdatke ss) arins aries ate eek aie er 14.00 
Timbers 

BEIGE ss hee Con ath An ee pre ars co ena 18.00 

CO” ni IAUHGr... oast.srantcdecolnrecee cies 19.00 

Miscellaneous Items 
CAMLOPING FAMNGOWMY 6s 06 ce secede rseean onvins 16.00 
DE: URES GE a. oc. vin scowls wit nncélne waesiunae anaes be 3.25 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Dec. 9.—The following are 
prices for mixed cars prevailing here today: 
Finish, 1x12 


Pee CRE Lee ET Ce er $73.00 
Pee Oe PMNs Cs cccs.cwe we coente we ea 62.00 

Bevel! US Fie oo. 0 casein waned sees 32.00 
WEE a 6 0 hac c6s.neewee eeneae Si ati 00 
ee ee ee 5.00 
POS MT ass vcncnnkeunianadeveien 27.00 
Ble, acvewe wea 66 eb ateare eee 30.00 

PE” biulececivact demesecedad cle 32.00 

Y MEE TEE OT COC EEC EC CERO TRE . 36.00 

Se ONE SP oc ccccas Caccewnn Seen 

Box lumber, Green............. mee rCr errs .. 19.00 
IP GRICE 6 kccccasee sewedvaslaon mae 





1” 1 A an 1%” Q” 3” ” 5” 

14”...$112.50 $119.50 $117.50 $127.00 $131.00 $134.50 
16”... 117.50 124.50 122.50 132.00 136.00 139.50 
18”... 122.50 129.50 127.50 137.00 141.00 144.50 
20”... 127.50 134.50 132.50 142.00 146.00 149.50 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
24”... 137.50 144.50 142.50 152.00 156.00 159.50 
26”... 142.50 149.50 147.50 157.00 161.00 164.50 
28”... 147.50 154.50 152.50 162.00 166.00 169.50 
aU" « 152.50 159.50 157.50 167.00 171.00 174.50 


Add for S4S, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 
6” 


Width 8” 10” 12” 6-12” 
Thickness 

We wets etetewed cake $107 $107 $108 $109 $107 
ee wattle ae wen ausiae eas 111 112 113 114 112 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS 
and railroad buyers 


MINN., Industrial 
of northern pine are coming 
into the market with increasing demands, while 
city, line and individual rural yards are enlarge 
ing stock: There have slight ad- 
Vance on more items which 
mills find it difficult to supply. 


Dec. 9 


been sore 
commonly used 
A positive price advance 
$3 has put new life into the 
W holesaler are now 
secking busines und find lumber easy to dis- 
pose of at the asked for price Shipment 


picked up considerably of late. 


NEW YORK, Dec. 8 
ranging from $2 to 
northern = pine market 


have 


BOSTON, MASS., Dec. 9% 
benefited somewhat by the firmer prices 
now ruling on some competitive woods, The 
moderate orders being placed ure for current re- 
quirements. (Quotations have shown a tendency 
to stiffen on grades in better demand, especially 
light, and only 


Northern pine has 
bee nN 


factory stocl} Stocks here are 
light shipments are coming in. 

BUFFALO, N. Y., Dec. 9.—The northern pine 
market is stronger and some wholesalers have 
marked up prices $1 to $2 during the last week. 
This advance is based upon improved demand, 
resulting from a greater scarcity of Pacific coast 
woods. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 9.—Demand for dimen- 
sion spruce was active during November and 
producers have well-filled order books. Early 
snow would decrease demand and increase sup- 
ply. Few manufacturers have lumber to offer 


Against 
Decline. 


Send for 
Our Latest 
List. 


We 
Pay 
the 
Freight. 


Ww. 


BABCOCK. 
Company 
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Order 
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and their stocks are light. On eastern and 
northern boards, prices are somewhat soft, due 
to competition. Dimension, rail, f.o.b. Boston: 
8- to 20-foot; 8-inch and under, $45; 9-inch, $46; 
10-inch, $47; 12-inch, $49. Provincial random, 
2x3 to 2x 7, $34 to $35; 2 x 8, $38 to $39; 2 x 10, 
$39. New England random, 2 x 3 and 2 x 4, $35 
to $36; 2 x 6 and 2 x 7, $36 to $37; 2 x 8, $39 to $40. 
Covering boards, 5-inch and up, 8-foot and up, 
D1S, $33 to $34; matched, clipped, 10- to 16-foot, 
$37 to $38. Furring, 1 x 2, $35 to $36. Clapboards, 
4-foot: Clears, $115; extras, $120. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Dec. 9.—Inquiries 
coming in for northern white cedar poles and 
posts indicate heavier buying early in 1925 after 
inventories. Retailers of small poles and fence 
posts are most active now. Prices remain firm. 


HARDWOODS 


CHICAGO, Dec. 10.—No great change has oc- 
curred in the hardwood market. Local distribu- 
ters report that demand continues of good vol- 
ume and that prices are holding well. Red gum 
and Nos. 1 and 2 oak feature the southern mar- 
ket by their scarcity and strength. Maple and 
birch are the most active on the northern list. 
Lower grades from the north have advanced 
further. 


CINCINNATI, OHIO, Dec. 9.—Hardwood de- 
mand continues of good proportions, and there 
has been some strengthening of prices, particu- 
larly in the better grades of red gum and in 
maple. 

HOUSTON, TEX., Dec. 9.—Orders are coming 
in from practically all industries, and the outlook 
is splendid for the next few months. Low grades 
are almost as strong in demand as higher grades 
Sap gum has advanced $1 to $2, and red gum $2. 
Cypress is moving better than in several months. 

ST. LOUIS, MO., Dec. 9.—Prices on southern 
hardwoods during the week remained virtually 
unchanged. There is a seasonal lull preceding 
the annual inventory-taking period. Interest of 
automobile concerns fell off somewhat. In both 
the automobile and furniture industries there is 
a tendency to await the outcome of the exposi- 
tions which will be held in January in the re- 
spective lines. 


MINNEAPOLIS, MINN., Dec. 9.—Woodwork- 
ing industries have begun to place orders for 
northern hardwoods. The general level of the 
market has been maintained, as most northern 
mills have less stock than a year ago. Low 
grade hardwoods have had only a slight advance, 
following heavy demands. 

KANSAS CITY, MO., Dec. 9.—Hardwood 
prices are advancing and yard stock in prac- 
tically all items is strong. No. 1 common oak 
flooring is harder to get and higher, and select 
and plain red and white and clear quartered 
white is up. Gum demand is very good both 
from retailers and industrial consumers. Ash, 
hickory and walnut are moving steadily with a 
very good demand for the two latter woods from 
radio cabinet manufacturers. 








BALTIMORE, MD., Dec. 8.—Further expan- 
sion is reported in the hardwood movement, as 
stocks in the hands of consumers are low. No 
important marking up of the figures is likely 
for the present. The domestic situation, how- 
ever, is aided by the increasing demand from 
Europe, exports having developed decidedly 
greater activity of late. 


NEW YORK, Dec. 8.—Prices remain very firm 
and many items are advancing. Wormy chest- 
nut has improved considerably and is not plenti- 
ful. Oak lumber is advancing, one mill quoting 
$7.50 over figures of six weeks ago. Clear grain 
oak flooring is in heavy demand and prices are 
up $3. Gum is not selling especially well in the 
East, but prices are very stiff. 





COLUMBUS, OHIO, Dec. 8.—Factory buying 
of hardwods is improving, box, furniture, auto- 
mobile and musical instrument interests com- 
ing in with larger orders. tailroad inquiries 
are good, and many are developing into orders. 
Retailers have low stocks and are buying to 
replenish. Oak prices at the Ohio River: 


No. 1 No. 2 No. 3 

FAS com. com, com. 

Quartered ....5 0 $150 $90 $55 ee 
Cy ee Pee 115 75 53 $20 


BOSTON, MASS., Dec. 9.—Demand for hard- 
woods is really good for December. November 
proved exceptionally busy, a lot of new business 
being booked and much lumber being ordered 
forward on old contracts. Practically all hard- 
woods of all grades under FAS are comparatively 
scarce. There is now a good demand for oak 
from flooring manufacturers. Ash is a con- 
spicuously good seller, and poplar is getting a 
generous share of attention. Flooring quota- 
tions, 34 x 2% clear: Beech, $83 to $90. Birch, 
$88. Maple, $103.50. Oak, white, plain, $104.50 
to $106.50; selects, $89 to $94; No. 1, $61 to $65. 
(Juotations on inch are unchanged since last 
week. 

NEW ORLEANS, LA., Dec. 8.—Reported con- 
tinuance of the gradual gain in booking volume, 
with further slight improvement of prices on 
some items of red gum, features the week. The 
furniture interests are said to be improving their 
takings, while continued rather brisk foreign 
demand for oak and gum is helping the domestic 
situation. 


BUFFALO, N. Y., Dec. 9.—Hardwood demand 
shows the influence of the approaching inventory 
season. Prices hold firm and mills have lately 
been making some advances. White oak has 
had a general rise at some mills in the last few 
days and red gum continues to maintain the 
strength of recent weeks. 


FIR, SPRUCE, CEDAR 


CHICAGO, Dec. 10.—Local demand for Douglas 
fir is rather restricted, but the market is very 
strong and there is no pressure for business. 
Distributers, on the other hand, find it very 
difficult to place business with the west Coast 
mills on account of stock shortage and the dis- 
inclination of manufacturers to commit them- 
selves in any way. Fir prices have continued 
to advance during the last week, and the 
tendency is still upward. 


SAN FRANCISCO, CALIF., Dec. 6.—There is 
a good demand for fir in San Francisco and 
around the Bay. Good shipments from the 
Northwest to California ports continue, and with 
the Christmas closing down of mills for repairs 
production will be curtailed. General rains 
throughout the State are benefiting farmers. 

KANSAS CITY, MO., Dec. 9.—With stocks 
getting shorter, fir prices are stronger than ever. 
Demand is increasing and where mixed cars are 
wanted there is considerable difficulty in filling 
them. Drop siding, ceiling and flooring in vari- 
ous items are scarce and, in fact, some mills do 





Center 


Hemmin 


This trailer is preferred by lum- 
bermen who use tractors for haul- 
ing trains of logging trailers be- 
cause they give a steel center line 
draught through the entire train. 


Draught 8-Wheel Trailer 











The sturdy construction of all Hemming 
4-, 6-, and 8-wheel log wagons and trailers 
insure long wear at rock bottom maintenance 
cost. They are especially designed to meet 
the needs of lumbermen. That’s why so 
many of them are in use today on the most 
difficult logging operations. 


Write for Complete Catalog Today. 


HEMMING WAGON FACTORY, Meridian, Miss. 








SPECIFICATIONS: 
AXLES 4” x 6” split hickory. 
SKEINS 334” x 10” or 4’”’ x12”, long sleeve 
malleable. 
WHEELS 34’’ diameter, with 5’’, 6” or 8’’ tire. 
BOLSTERS 4”x11”, 6’ long; side bars, 4’’x6’’; 
center bar, 4!4’’x6%”’, with 3’’x5”’ built-up 


ars. 
TONGUE 4’’x6’’, 5’long;reach,4’’x6’’,1]’long. 
CAPACITY 10 tons. 























not care for orders except from regular cus. 
tomers at present prices. 


NEW YORK, Dec. 8.—Distributers are stjj} 
having difficulty holding back lumber from an 
insistent demand for large orders to be deliy. 
ered within thirty to sixty days. Few firms 
are considering any business for delivery beyond 
a week. Prices continue their upward trend, 
the average advance being around $3. Cargo 
arrivals for November were considerably under 
those for October. 


BOSTON, MASS., Dec. 9.—There is a strong 
demand for fir and prices are even firmer than 
last week. Sales of ordinary fir schedules are 
reported, ship’s tackle basis, at $33 for dresseq 
and $34.50 for rough No. 1 fir voards, with not 
more than 15 percent of No. 2, $30. Retail yards 
are moving out a lot of fir. 


CYPRESS 


CHICAGO, Dec. 10.—The call for cypress js 
rated by local distributers as fair to good. Ags 
heretofore, industrial consumers are the best 
buyers; retailers are holding back and probably 
won’t come into market to any extent before 
early next year. It is their custom, it is pointed 
out, to buy their rough material first, and their 
finishing lumber, which includes cypress, last. 
Stocks are in good condition, all items being 
in ample supply excepting 1x12 boards and peck 
in all thickness. These items consequently have 
advanced. 

CINCINNATI, OHIO, Dec. 9.—There has been 
a steady business in cypress with prices holding 
firm. The increased volume noticeable since 
the election is expected to continue a week or 
so longer. 


ST. LOUIS, MO., Dec. 9.—Some improvement 
in red cypress is reported, in which there is 
a generally good demand in seasonable items. 
Yellow cypress remains quiet. No price changes 
are reported. 


3ALTIMORE, MD., Dec. 8.—Buyers are ap- 
pearing in the cypress market with rather 
greater frequency. Mills are getting enough or- 
ders to keep production at a fairly high level. 
Prices are steady. 


KANSAS CITY, MO., Dec. 9.—Some little in- 
crease in country demand for cypress was re- 
ported last week and city yards are beginning 
to come into the market with inquiries. Nearly 
all orders now are for mixed cars. Prices are 
very firm. 





NEW YORK, Dec. 8.—There is a good market 
for the higher grades and there is a lot of good 
lumber in the hands of wholesalers. Shipments 
arriving now are of well seasoned lumber and 
prices are firm and advancing. Thick stock in 
the upper grades is hard to get in some items. 
Prices have advanced approximately $3 in the 
last month. 

BOSTON, MASS., Dec. 9.—Concessions on 
cypress are still being given by some sellers, but 
most mills appear inclined to maintain their lists. 
Quotations are unchanged. 


NEW ORLEANS, LA., Dec. 8.—Bookings for 
November exceeded those for October by a com- 
fortable margin and December bookings may ex- 
ceed the November volume, as mills are accept- 
ing orders for January delivery. Cypress mill 
stocks will turn the year in rather better as- 
sortment than in recent years. Car supply is 
satisfactory and shipments prompt. 


HEMLOCK 


NEW YORK, Dec. 8.—Eastern and western 
hemlock is in good demand on a very strong 
market. There is a lot of hemlock on hand, 
but wholesalers are not pressing for anything 
beyond spot business. Cargo arrivals from the 
west Coast have been unusually light of late. 

BOSTON, MASS., Dec. 9.—Demand for hem- 
lock has been quiet, but several local whole- 
salers have recently been getting a little better 
inquiry, probably because of the higher cost of 
eastern spruce. The hemlock people will gladly 
book for immediate shipment at several dollars 
under spruce. Clipped hemlock boards are dull, 
although desirable lots are $33 to $34; random 
lengths are $30, but are not meeting with much 


attention. 
REDWOOD 


SAN FRANCISCO, CALIF., Dec. 6.—There 18 
some improvement in eastern inquiries for red- 
wood and a good seasonal demand is indicated 
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for the coming year. Production is keeping up 
pretty well, and mills have fair stocks on hand. 
Stocks in California yards are light as a rule and 
with prospects for better crops, consumption will 
be increased. 


KANSAS CITY, MO., Dec. 9.—After a rather 
quiet fall, the redwood market has awakened 
and buyers who have waited to place orders find 
themselves facing a much firmer attitude at 
the mills and prices up on lumber and moldings. 
Demand showed a considerable increase last 
week and buying by retailers covers the general 
yard list. 


NEW YORK, Dec. 8.—Demand has picked up 
well in the last thirty days, the volume being 
greatly accentuated by sales of industrials. 
Stocks on hand are still adequate to meet needs, 
having been augmented by recent substantial 
cargoes. 


BOSTON, MASS., Dec. 9.—The redwood mar- 
ket is quiet. The comparatively light buying in- 
dicates that both yard and industrial stocks must 
be low. Good deliveries made by eastern whole- 
sale yards and price concessions have not en- 
couraged.much forward buying. 


WESTERN PINES 


CHICAGO, Dec. 10.—Demand for western pines 
is rated as very good. The largest volume is 
coming from retailers, but there has also been 
an expansion in the takings of factory consum- 
ers. Prices are firmly held, and some mills are 
reported to have advanced their prices further. 


SAN FRANCISCO, CALIF., Dec. 6.—There are 
good inquiries for California white and sugar 
pine. Prices have an advancing tendency. Or- 
ders are being placed for delivery after the first 
of the year. Some good sales of white fir have 
been made in Texas and the Lake States. No. 1 
California pine shop and No. 3 clear are now 
extremely scarce and there is not a great sur- 
plus of No. 2 shop ready for shipment. There is 
a fair assortment of selects. Stocks of sugar 
pine are not excessive. 

KANSAS CITY, MO., Dec. 9.—Western pine 
demand is growing and prices are going up on 
some items with a rush. No. 3 is now $6 higher 
than the low point, and No. 2 is hard to get. 
Demand for shop is slow, but selects are in 
strong call and some mills will not take orders 
for straight cars of selects. There is little dry 
stock of any kind on hand, some mills report. 


NEW YORK, Dec. 8.—Idaho pine in the upper 
grades is actually scarce. Prices hold firm at 
a level $3 above a month ago, but the upward 
trend is continuing. Shipments are coming in 
promptly from the West. 


BOSTON, MASS., Dec. 9.—Practically every- 
thing on the western pine list is comparatively 
firm. Offerings are being well taken and demand 
is certainly good for the closing weeks of the 
year. Idaho pine is very firm. Some mills are 
now compelled to decline any further business 
in No. 2 common. Quotations on Idaho pine are 
unchanged since last week. 


BUIF'FALO, N. Y., Dec. 9.—Wholesalers report 
a pretty fair amount of business in California 
pines. No. 2 common Idaho and Oregon pine is 
practically out of the market. No. 1 shop and 
No. 3 clears are in short supply and prices at 
some mills have been advanced lately. It is 
quite difficult to fill mixed-car orders at the 


mills, 
NORTH CAROLINA PINE 


BALTIMORE, MD., Dec. 8.—North Carolina 
Dine demand is more active, and quotations are 
a shade higher. Stocks on the wharves are 
greatly reduced. 

NEW YORK, Dec. 8.—Prices are advancing 
rapidly and strongly here, reflecting similar 
conditions at the mills. Flooring and roofers are 
leading the demand, although there has been 
splendid improvement in the entire market. 
Roofers have advanced $2 and good lumber $2 
to $5. Many mills are reported oversold. 


BUFFALO, N. Y., Dec. 9.—The North Caro- 
line pine trade is not in any large volume just 
now, as retailers are disposed to hold off until 
after the beginning of next year. Prices are 
Strong and edge stock is up several dollars within 
the last two weeks. Roofers show a rising 
tendency, with 6-inch at $32. 


BOSTON, MASS., Dec. 9.—There is little for- 
ward buying of North Carolina pine, but active 
building causes considerable demand. Desirable 
rough edge, 4/4 under 12-inch is $61. The pres- 


——‘‘Buy a Moore and Get the Best’ —— 
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Green Gum ready to enter Moore Moist Air Kilns 


Rosa Lumber Company, 
Picayune, Miss. 


“Drying faultless 


GUM” 


Winite fer the says Mr. L. O. Crosby, Pres., 
G , f Rosa Lumber Co. on enter- 

neti ing their THIRD ORDER for 
Moore Facts Moore Moist Air Dry Kilns. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. “2 Fully Equipped Plants. North Portland, Ore. 

















This Device Takes the 
Hazard Out of Logging 


No doubt, you have heard many loggers of upland tim- 
ber talking about safely handling loads of 30,000 Ibs. 
down descents of 2,000 feet. They were talking about 
this device which is operated by one man. 





& Fill out Coupon: 
Barienger Brak etcenctnnesss 
es Seeeeeeeeaeeaaeeeeaee: 
: I l ? 
as — , date , 92. 
reduce road building costs, eliminate loss in horse flesh and mini- - RYTHER & 
mize injuries to employees. No matter how steep the grades .” PRINGLE CO., 
may be you encounter you are justified in looking to the Bar- °° Carthage, a Y. ‘ 
ienger Brake to solve your problem. Fs Ragen isnigi wane clea 
e list and send me by return 
be bs email free literature on the Bar- 
al 1S Coupon Now le . ienger Brake, list of users, etc. It 





? is understood that this does not 
. obligate me in any way. 
for all the facts about this Brake, iadsiaimamuieile — 7 
complete catalog and_ testimonial ; 
II ago, oe 
letters. 
Address-_------ 


Woods Supt. for 
(Name of Company) 


Ryther & Pringle Co. 


CARTHAGE, N. Y. 


Mills located at 
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Audit the Past and 


Budget the Future 


Business today, with all its human factors, is 
an exact science. The dividends of success are 
earned by managers whose operations are based 
upon dependable facts and figures. 


The success of tomorrow is planned today. It 
is built upon the success of today, which the 
plans of yesterday made possible. 

The Detailed Audit provides the exact knowl- 
edge modern management requires. It is com- 
plete in its presentation of the facts behind the 
figures. It is free from the qualified statements 
of the balance sheet audit. It is the whole truth 
—the necessary and only basis for the Budget. 


The Business Budget protects profits, by pre- 
venting loss. It safeguards against over-expan- 
sion, over-production, over-expenditure. It 
shows the volume of expected sales, the conse- 
quent production schedules and inventory re- 
quirements. It is the business plan—a guide, 
not a law—based upon judgment, past experi- 
ence, figures and facts. 


Progressive management knows that it must 
know, and budgets the future. Elimination of 
ignorance and guess-work is as necessary to 
business as profit itself—for the SAVING MADE 
thereby JS profit—just as the difference between 
cost and selling price is profit. 


ERNST & ERNST 


AUDITS — SYSTEMS 
TAX SERVICE 


CLEVELAND DETROIT MINNEAPOLIS LOS ANGELES 
CINCINNATI GRAND RAPIDS ST. PAUL ATLANTA 
TOLEDO KALAMAZOO DAVENPORT NEW ORLEANS 


PITTSBURGH INDIANAPOLIS DALLAS 


sT. Louis HOUSTON 


AKRON ERIE KANSAS CITY FORT WORTH 
CANTON CHICAGO OMAHA SAN ANTONIO 
DAYTON MILWAUKEE DENVER Waco 
LOUISVILLE MEMPHIS SAN FRANCISCO 


TAX OFFICE: 910 To 918 MUNSEY BLDG., WASHINGTON. D.C 




















Quality: 





WORTH LUMBER COMPANY, 


Speed-- Dependability = Quality —Satisfaction. 


You will enjoy the same satisfaction in buying 


DOUGLAS FIR LUMBER 


from 


Judge Us By What Our Customers Say 


Speed: ‘‘ We again wish to thank you for the prompt service that you have given us on 
this car, and we appreciate this very much”. 


Dependability: ‘Thank you for the splendid manner in which you have taken care of our 
requirements this season’. 


“The two cars shipped us were high grade stock and fine for yard trade as it 
was soft Yellow variety in Uppers”. 


6632 White Building, 
SEATTLE, WASH. 








—. 
ent low range on shortleaf flooring, 1 x 1-inch: 
3& better rift, $80; C rift, $57.50; B&better flat, 
$56. Partition, B&better, $54.25. Roofers are jn 
fairly good demand at firm prices; sales of 8-inch 
are reported at $33. 


SOUTHERN PINE 

CINCINNATI, OHIO, Dec. 9.—There has been 
a noticeable slacking of demand in southern pine 
but the market so far has given no signs of 
weakening. Inquiries still indicate an active 
business for the new year. 

ST. LOUIS, MO., Dec. 9.—There has been an 
advance on many items of southern pine during 
the last week and the market in general is quite 
strong. There is a very good demand for almost 
all shed items—flooring, ceiling, drop siding and 
finish, and 1-inch common stock shows decided 
activity. A scarcity of 4-inch B&better flooring 
is reported, 


HOUSTON, TEX., Dec. 9.—Decided improve- 
ment in the upper grades was the feature of the 
last week in the southern pine market. Car 
siding, flooring and finish are particularly strong, 
At present, there appears to be no weak spot on 
the list. Twelve-inch Nos. 1 and 2 are the 
scarcest items. No. 3 stock is rather plentiful. 
One northern concern has placed a 20-car order 
to be delivered within the next sixty days. 


KANSAS CITY, MO., Dec. 9.—Demand for 
southern pine continues heavy and big mills 
report order files filling up. Prices have con- 
tinued their upward movement. Mixed car or- 
ders are harder to place, owing to the decrease 
in stocks at most mills. 3oards, dimension, 
especially 2x4, and the popular items of flooring 
are scarce. 


NEW YORK, Dec. 8.—Southern pine is leading 
the advancing lumber market, with many items 
registering gains of $5. Flooring is not far be- 
hind the highest point. A big improvement in 
demand for timbers indicates that railroads are 
coming into the market in good shape. Mills 
have no great stocks on hand and shipments 
have not been extremely heavy. 


BOSTON, MASS., Dec. 9.—Interest of nearly 
all buyers of southern pine market has been 
stimulated by recent advances, but some fear a 
check in consumption. One producer of flooring 
is quoting $90.50 for B&better rift, 1 x 4-inch. 
The local high range this week is: B&better 
rift, $86.50; C rift, $66; B&better flat, $61. Parti- 
tion, B&better, $57. Roofers are in fair demand 
at somewhat firmer prices. 





NEW ORLEANS, LA., Dec. 8.—Mill reports 
indicates a decline of bookings for the week, 
though local sales offices report continued brisk 
inquiry. Mill stocks are so badly broken that it 
is difficult to place orders for some items, and 
latest quotations show a further notching-up of 
prices on items in depleted supply. 


BUFFALO, N. Y., Dec. 9.—Southern pine 
mills hold prices stiff, due to scarcity in some 
items. About the chief strength is in flooring 
and all grades are now higher than a week or 
two ago. Wholesalers who have visited the mills 
say that they found it difficult to get mixed-car 
orders filled. Doemand is held up by the holiday 
and inventory lull. 


CHICAGO, Dec. 10.—A good demand for south- 
ern pine is reported by southern pine distribu- 
ters, despite the fact that retailers and indus- 
trial consumers are now engaged in their inven- 
tories. After these have been completed, it is 
expected that a great deal of buying will be done 
to cover requirements for the early part of next 
year. The southern pine market is very strong. 
Dimension has advanced, but the price level as 
a whole is the same as last week. Mill stocks 
are low and some difficulty is being experienced 
in obtaining acceptances of orders, especially if 
these call for future delivery. 


SHINGLES AND LATH 


HOUSTON, TEX., Dec. 9.—There is only 4 
slight change, if any, from last week’s situation 
as to shingles and lath. Shingles are more or 
less quiet, but lath are in strong demand. Prices 
are unchanged. 

ST. LOUIS, MO., Dec. 9.—Shingles are 5 cents 
higher than last week, but there is very little 
activity in the market. Prevailing prices are 
about $2.80 for clears and $2.45 for stars, Pacific 
coast base. Lath prices are about $4.85 for No. 
1 and $3.25 for No. 2, f.o.b. St. Louis. 


MINNEAPOLIS, MINN., Dec. 9.—-Another de- 
cline of about 5 cents in red cedar shingle prices 
was recorded in the last week. This affects 
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poth clears and stars. The average price of 
clears now is $2.80 and stars $2.40. Early in 
November the prices averaged about 15 cents 
higher. 


KANSAS CITY, MO., Dec. 9.—Shingle prices 
are firmer and show an advancing tendency. 
Shingle men here predict that prices by the 
first of the year will be above $3 for clears and 
$2.60 for stars. Quotations today are 15 cents 
under those prices and there are not many 
transit cars to be had. Siding prices are very 
firm on some items and advancing on others. 
Redwood 4-inch sells at $28.50, while red cedar 
has gone to $36. Western pine is $36.25 for 
4-inch and $3 more for 6-inch. Demand for lath 
js good, with southern pine prices moving up a 
little and fir firmer. Cypress lath are rather 
slow, but demand is reported growing for the 
new wide stock. 


NEW YORK, Dec. 8.—Eastern spruce lath 
prices increased 50 cents for the week and the 
average price, shipside, is now $9.25. Demand 
has kept up well and arrivals have been rather 
light. Fir lath continue to gain in demand. 
West Coast shingles sell heavily and prices show 
an upward tendency. The volume of arrivals 
has been seasonable. 


COLUMBUS, OHIO, Dec. 8.—Buying by coun- 
try dealers is the best feature of the shingle 
trade, although some orders are received from 
city dealers. Shipments are sufficient for cur- 
rent needs. Red cedar extra clears are $4.70, 
and extra stars, $4.05, delivered. British Colum- 
bias are in fair demand. Lath trade is fair and 
prices are unchanged. 


BOSTON, MASS., Dec. 9.—The shingk trade 
is not so quiet, retailers ordering sparingly. Low 
for white cedar extras is $4.75; several popular 
brands bring $5, and fancy makes are $5.25. 
White cedar clears are $4 to $4.75. The best 
British Columbia XXXXX are firm at $5.61 to 
$5.66. High range on spruce lath: 1%4-inch $7.25 
to $7.50; 15-inch, $8.25 to $8.50. There has been 
some business at 25 cents less. Western hem- 
lock lath are $6.90 to $7, ship’s tackle. 


NEW ORLEANS, LA., Dec. 8.—No price 
changes are reported and demand rules steady. 
A few mills are still in position to accept straight 
car orders for either shingles or lath, but the 
majority prefer to limit lath shipments to mixed 
cars. 


BUFFALO, N. Y., Dec. 9.—Shingles have been 
stronger during the last week. Extra clears are 
$4.66; stars, $3.96; British Columbia XXXXxX, 
$5.51. Buying is down to a minimum. 


MAHOGANY 


BOSTON, MASS., Dec. 9.—Mahogany prices 
are firmly held. Demand is fairly active. Furni- 
ture factories are now inclined to do a little for- 
ward buying. The call for interior trim etc. 
continues especially good. Two more cargoes 
have just arrived from Africa, aggregating 2,390 
exceptionally large logs. There has been no 
change in quotations on air dried plain, log run 


for figure. 
BOXBOARDS 


BOSTON, MASS., Dec. 9.—The general tone 
of the market is convincing buyers of packing 
lumber that there is little to be gained by delay. 
The net result is a larger volume of inquiries 
recently, and more interest in forward buying. 


TROUBLE AND LITIGATION 


SPOKANE, WASH., Dec. 6.—A judgment for $99,- 
614 against the Phoenix Mill Co. was given the 
Washington Trust Co. as trustee under the bond 
issue by Judge R. M. Webster this week. The 
property of the company in Spokane and in Stevens 
County will be sold to satisfy this judgment. This 
includes twenty-two acres of land and a planing 
mill and sheds in the northeastern part of the 
city and about 6,000 acres of land in Stevens 
County near Springdale. Part of the latter is cut 
over and part of it is virgin timber. The Spokane 
property is estimated to be worth $40,000. The 
bonds to the amount of $85,000 were indorsed by 
E. C. Van Dissel, according to the judgment of 
foreclosure and in the event that the sale of the 
property does not bring this amount, he is held 
liable for the deficiency under the decree. Officials 
of the Washington Trust Co. indicate that the sale 
will probably be held shortly after the first of the 
year when the property will be sold to the highest 
bidder, The Phoenix Mill Co. will then have a 
year’s privilege of redemption. The Phoenix mill 
at Post street and the river was recently sold to 
the Long Lake Lumber Co. 





ASHLAND, WIS., Dec. 9.—John D. Twomey, Du- 
luth, former lumberman with the Mellen Lumber 
Co. of Mellen, Wis., appeared at the meeting of 
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Does It Pay to Use 
Quality Belting? 


NY one responsible for power 
transmission knows the keen sat- 
isfaction resulting from the splendid, 
uninterrupted, worry-free service that 
only quality belting can give. There is 
less transmission trouble, fewer delays, 
increased power efficiency —all of 
which means bigger profits 


It is not surprising, then, to find so 
many mill superintendents and fore- 
men insisting upon the use of 


MOLONEY 
Leather Belting 


Here is belting that for over a quarter of a 
century has demonstrated its ability to with- 
stand the harsh punishment of the hardest 
kind of drives. Those arch-enemies of belting 
—heat, cold and dampness — have but little 
The right kind of _&ffect onits fine, smooth surface and faultless 
cement adds much operation. It is on the job season after season, 


to belting efficiency f 
; ear aiter year. 
and belt life. So we ae y 


recommend the use If you are a user of Moloney Leather Belt- 
fon i ing you know all this from actual experience. 
Cement. It stays on f 

the job for years. You know that Moloney Leather Belting 
Comes in 1, 2 and 5 saves you money because it enjoys a long, 
alae trouble-free life; and that it brings additional 
profits because its efficient performance 


lowers production costs. 
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“A Belt is 
No Stronger than Its 
Weakest Lap” 


Will you let our engineers 
help you solve your belting problems ? 
This service entails no obligation. 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. PORTLAND, ORE. 
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November Ist., 1924 


Angelina County Lumber Co., 
Keltys, Texas 


Our order No. 713 was received on Oct. 30th., 
in Car SP 29726 from the Vernon Parish Lbr. 
Co., and we want to thank you for the splendid 
service you gave us, and at the same time to 
compliment you on the good quality of lumber. 
Assuring you that we will always remember you 
in the future when we are again in need of ma- 
terials, we remain, 


CITY LUMBER CO., 


By Edward R. Leyendecker, 
Laredo, Texas. 








READ 


the Above Letter | 








Photo of Angelina County Lumber Co. Stock 


It will give you an idea of the kind of service we 
are rendering to lumber buyers. This letter came 
unsolicited and the order this company placed went 
through the regular channels, the way all orders go. 
In other words, it is representative of the kind of 
satisfaction we are delivering in 


Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


Dealers who think they can’t get prompt shipments 
from the mill are invited to try us. When we have 
the stock on hand—and we usually do—we can get all 
regular items out within 24 hrs. after receipt of order. 
By using our service you can cut stock investments. 


All Texas sales handled by Angelina County 
Lumber Co. ~-- All sales outside of Texas han- 
L dled separately by each company. J 














Angelina County Lumber Co. 


KELTYS, TEXAS 


Vernon Parish Lumber Co. 


KURTHWOOD, LA. 














; With th leti f our new 

A n nouncil ng band alli Sita aaleail dry ni 
we decided to change the name of the 

A Change H. G. Bohlssen Manufacturing Co. 


The personnel of the company will 
I bat remain the same. 
n a m1 e Our motto will continue to be ‘Quality First, 
Service Always” in Red and White Oak and 
Sap Gum lumber. 


Change your records today so that your future 
inquiries will be correctly addressed to 


Angelina Hardwood Company 
(Angelina County) EWING, TEXAS 




















the Glidden Wood Products Co. at the court houge 
in Ashland last week, and raised the bid of B. 4 
Morgan, of Ironwood, $5,000, thus securing the 
plant for $20,000. Referee in Bankruptcy C, 4 
Wilson, of Superior, officiated. Mr. Twomey ex. 
pects to begin operating the plant at Glidden jp 
the near future. It has been kept in good repajr 
and can be got under way without great difficulty. 
The plant has employed over 100 men. At a public 
auction of the plant some weeks ago, it was bid 
up to $26,000 and then the bid was withdrawg, 
Less than three hours later it was sold to B, 4. 
Morgan, of Ironwood, for $15,000. The price 
called forth a protest from Milwaukee bond-holderg 
which was presented to the referee previous to con- 
firmation. Morgan was present when Twomey 
raised his bid from $15,000 to $20,000, but refused 
to bid against him. The sale was confirmed. 





TEXARKANA, ARK., Dec. 8.—Two plants of the 
Pogue Lumber Co., one at Peach and the other at 
Ogburn, both in Wood County, Texas, are involved 
in $56,000 voluntary bankruptcy proceedings jp- 
stituted before Referee Sam H. Smelzer, federa] 
bankruptcy official here. Meeting of the creditors 
and hearing of the case will be held at Tyler, 
December 10. The petitioners schedule liabilities 
at $36,750 and assets at $25,000. 

KANSAS City, Mo., Dec. 8.—William Huttig, jr, 
a stockholder, has been appointed receiver of the 
Hector Lumber Co., with offices in the Davidson 
building. The company, which was formed to do a 
commission business, is bankrupt, according to the 
petition of Mr. Huttig, applying for the receiyer- 
ship. He invested $8,000 in the company, he al- 
leged, and asserted that Louis Hector, the principal 
owner and manager, had_abandoned the company 
without liquidating its affairs. 

ABERDEEN, WASH., Dec. 6.—W. H. Tucker, of 
the Aberdeen State Bank, has been appointed re- 
ceiver in a suit filed in superior court against the 
Pacific Cedar Manufacturing Co. The company 
built a mill in South Aberdeen last year but oper- 
ated it only a short time. The mill was con- 
structed to cater to the Japanese trade and due 
to the slump in the Oriental market it has been 
idle since June, 1924. The debts of the company 
aggregate $300,000. H. A. Durfee was manager 
of the mill and part owner. 


SEERA EAE: 


HYMENEAL 


STEPPELMAN-OTT. The marriage is an- 
nounced of Miss Irene Ott, daughter of Mr. and 
Mrs. Louis L. Ott, of Jefferson City, Mo., to 
Percy F. Steppelman, the wedding taking place 
on Monday, Nov. 24, in that city. The bride 
is a daughter and granddaughter of lumbermen 
and is herself an experienced lumberwoman. 
The business in Jefferson City was founded by 
her grandfather. Her father, L. L. Ott, widely 
known among retail lumbermen as one of the 
shrewd and successful Missourians in this busi- 
ness, and as an active association worker, has 
been a frequent contributor to the pages of the 
AMERICAN LUMBERMAN of articles on retail lum- 
ber practices, and Miss Irene, following in his 
footsteps, was the winner of one of the prizes 
in an essay contest, winning also the peculiar 
honor of having her essay read at a convention 
of the Southwestern Lumbermen’s Association. 
She was associated with her father in the busi- 
ness of late years and was earning a reputation 
as a very successful young lumberwoman. Mr. 
and Mrs. Steppelman will return to Jefferson 
City about the middle of December and _ will 
make their home at 1229 Elmerine Avenue. 


ANDERSON-PERRIN. Miss Marion Parker 
Perrin, daughter of Mr. and Mrs. William A. 
Perrin, Buffalo, N. Y., was married at the home 
of her parents on Dec. 5 to Paul A. Anderson, 
of Rochester, N. Y. The ceremony was _ per- 
formed by Rev. F. L. Anderson, of East Orange, 
N. J., father of the bridegroom. Mr. and Mrs. 
Anderson will be at home after Dec. 25 in 
Rochester. The bride’s father, William A. Per- 
rin, is a member of the firm of Blakeslee, Perrin 
& Darling, hardwood wholesalers of Buffalo. 


WHISSEN-McCANN. Harry Random Whis- 
sen, Ohio representative of the Edward Hines 
Lumber Co., of Chicago, was married on Dec. 8 
to Miss Florence Esther McCann, daughter of 
Mr. and Mrs. James A. McCann, of Marysville, 
Ohio, at St. Paul’s Episcopal Church, of Colum- 
bus. Mr. and Mrs. Whissen will make their 
home in Dayton, Ohio. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were granted by the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent and 
trade-mark attorney, Continental Trust Building, Wash- 
ington, D. C., at 20 cents each. State number of pat- 
ent and name of inventor when ordering. 

1,515,641. Drum saw machine. William M. Whitney, 
Winchendon, Mass., assignor to Baxter D. Whitney & 
Son (Inc.), same place, 

1,515,763. Saw jointer. John H. Wheelock, Hamilton, 
Wash. 

1,516,036. Method and means for forcing stain and 
the like into shingles in bundles. Edwin 8B. Binford, 
Pasadena, Calif. 

1,516,353. Ogee-cutting machine. John C, Stutz, Al- 
buquerque, N. M. 

1,517,180. Log hook. Charles HB. Ruppert, West 
minster, d, 
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News Letters 


(Continued from page 79) 
NEW YORK, N. Y. 


Dec. 8.—Lumbermen of New York, or the vast 
majority of them, are convinced that better times 
have come to stay and they are making their plans 
accordingly. A number of wholesale firms reported 
last week they had more inquiries than they cared 
to have, for the reason they are not in a position 
to make prices or commitments for future delivery. 
There is practically no transit lumber of any kind 
on the market. Firms with large stocks are doling 
them out sparingly, because they feel that every 
sale of today is under the figure that will be ob 
tainable only a short period ahead. Demand for 
all lumber is good and is increasing day by day. 
Some dealers report that the latter days of No- 
vember were by far the best they have enjoyed 
this year. Others say that December has opened 
up amazingly well and inquiries are growing more 
numerous constantly. One of the best signs has 
come in the demand for railroad materials. South- 
ern pine timbers are in big demand. Hardwoods 
for finish are selling well and prices are advancing. 
Several large firms report that they have recently 
taken on substantial orders for the railroads, and 
these same firms report that the carriers will be 
in the market immediately for more and even larger 
assortments of stocks. Industrially, the lumber 
market has shown marked advance since the elec- 
tion. 

Whereas pine items, with the exception of west 
ern and Idaho, were slow to begin an upward turn, 
conditions have changed. Since early November 
southern pine has shown a greater ratio of advance 
than any lumber on the market, the gain in price 
for flooring being $3 to $5, with the higher figure 
prevailing. North Carolina pine is not far behind, 
and a steady comeback in northern pine has given 
new courage to distributers who have been waiting 
for weeks for better prices and a “firm tone.” 

The west Coast lumber situation is most healthy, 
with shipments nothing like as heavy as they were 
in the early fall and late summer, and prices ad 
vancing steadily on fir, spruce and hemlock. The 
west Coast distributers, in fact, are resisting more 
profoundly than any other distributers the con- 
stantly increasing efforts of buyers to obtain prices 
and commitments for thirty or sixty days hence. 
Fir has advanced practically $3 in the last month. 

Eastern spruce, alone in the long list, is not 
being given consideration on the market. There 
is little spruce lumber to be had at the mills, and 
even if there was lumber at the mills, especially at 
the Canadian plants, the United States would get 
very little of it for the reason that the prices 
quoted here do not attract the manufacturers. 

The arrival in New York of the largest cargo of 
cypress ever to be received here is taken as positive 
evidence that the cypress market has swung into 
line and is on the upgrade. Prices have advanced 
about $2 and are holding very firm. Redwood has 
staged a fairly satisfactory comeback, the demand 
from industries having shown marked activity in 
the last few weeks. 


John H. Kirby, president Kirby Lumber Co., will 
arrive from Texas this week to visit the New 
York office of the company, of which Ray Weiss is 
in charge. Mr. Kirby will spend some time here, 
looking over the situation with especial reference to 
hardwoods. ‘The Kirby company recently opened 
its second big hardwood mill at Voth, Tex., and will 
have its third mill, at Call, Tex., also exclusively 
for the manufacture of hardwood lumber, in opera- 
tion shortly after Jan. 1. All are double band 
mills of the most modern type. Mr. Weiss said 
that with the three mills in full operation, the 
Kirby company would become one of the greatest 
hardwood manufacturing establishments in the 
world. Mr. Weiss says November produced more 
business than any month in some time. He reports 
a fine demand for railroad car material and tim- 
bers, and a fair demand for flooring and hardwoods. 

H. D. Love, vice president Turner-Farber-Love 
Co., Memphis, Tenn., is making a tour of the east- 
ern territory in the interests of hardwoods and 
cypress. E. L. Flake, manager of the New York 
office, met Mr. Love in Baltimore and accompanied 
him on much of the tour. 

30yd & Sinclair, hardwood wholesalers, report a 
8tronger market and nearly all items going up. 
Mr. Sinclair declared that buyers are still showing 
some resistance. 

H. B. Flickner, of the Blakely Hardwood Co., 
Blakely, Ga., was in New York last week visiting 
the trade. F 

George W. Jones, manager in New York for the 
Camp Manufacturing Co., returned last Wednes- 
day from a trip to the Carolinas and Virginia with 
g00d reports from the mills and the announcement 
that stocks are all oversold. ‘‘We expect a good 
business in December and January, and a very 
great business in February and March,’’ Mr. Jones 
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An airplane X-ray 
view of your plant 


If an airplane were to take an X-ray 
photograph through the roofs of 
your plant, it would show thou- 
sands of items of value—machines, 
motors, pipes, beams, typewriters, 
pumps, tools. The picture would 
show the plant as a whole, but it 
would fail to give you a complete 
record of all the “property dollars” 
represented. 


“Where is such and such a ma- 
chine?” “How long have we had 
this piece of equipment?” “When 
will we have to replace that pump?” 
“Who made these motors?” “How 
much are those partitions worth?” 
“What is the layout of machinery 
in Department B?” These and a 
thousand questions like them are 
answered accurately, quickly and 
completely by An American Ap- 
praisal. 


THe AMERICAN APPRAISAL COMPANY, 


Atlanta, Baltimore, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit, Indianapolis, 
Los Angeles, Milwaukee, Minneapolis, New 


Values are shown for the complete 
plant, for each building, for each 
type of property, for each insurance 
risk, each department, each plant 
account, or any other segregation 
desired. 


All totals are supported by detailed, 
provable values for each unit of 
property. 

An American Appraisal assures ac- 
curacy, disinterestedness and prov- 
ability in property analysis and val- 
uation. 


A generation of experience supports 
its statements of values. 


Its recognized superiority has made 
it the most widely used appraisal. 


Send for the booklets D-12, “Prop- 
erty Records— Their Effect on 
Profit and Loss” and “When In- 
surance Insures—and When it 
Doesn't.” 


MILWAUKEE 


Orleans, New York, Philadelphia, 


Pittsburgh, San Francisco, St. Louis, Seattle, Syracuse, Washington. 
The Canadian Appraisal Company, Ltd., Montreal, Toronto 





iMVESTIGATIONS 


VALUATIONS, REPORTS — 


AnAmerican Appraisal 


THE AUTHORITY 


INOUSTRIALS, PUBLIC UTILITIES, WATURAL aetounced 
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WhitePine 
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 y pannerntee MILLER Frames are painstakingly 
manufactured of genuine white pine by expert 
woodworkers. To insure strength and long service, 
they are cut to generous proportions and finished to 
the highest standards of accuracy. 









































For every type of brick, frame or stucco construction they provide 
a smooth running, snug fitting installation at substantial savings in 
time, labor and initial investment. 


Bradley-Miller & Company 


BAY CITY, MICHIGAN 


EASTERN FRAME REPRESENTATIVES: 


A. D. MOORE, H. G. VINCENT, 
P. 0. Box 867, New Haven, Conn. Garrettsville, Ohio 











a If You Buy— 


Maple Northern Hardwoods 


Norway we feel certain our values will interest you. 

: : We're cutting some mighty fine stock and 
White Pine nari ee . 

take pride in the satisfaction we give our 

Hemlock customers. A trial order will tell the story. 











What do you need right now ? 


Stack Lumber Co., * Michigan 








said. ‘Our new mill at Franklin, Va., which we 
consider the finest and most modern in the South, 
was put in operation while I was there. It hag 
been going full blast ever since.”’ 

George A. Smith, secretary, treasurer and gen- 
eral manager of the South Hill Manufacturing Co,, 
South Hill, Va., arrived in New York last Wednes- 
day on a business trip. 

The Bloedel Donovan Lumber Mills have started 
the distribution of stained shingles in the New 
York territory. This is an innovation with the 
concern. Charles R. Lockridge, local representa- 
tive of the company, recently returned from Kan- 
sas City, where his father has been ill. Mr. Lock- 
ridge said he left his father much improved. 

Willam R. Morris, large distributer of redwood, 
says the market has begun to show strength and 
demand is increasing. Stocks of lumber in storage 
here are still good, according to Mr. Morris. Most 
of the new demand is for industrial items. 

H. C. Becker has recently opened an office at 
30 Church Street as the New York representative 
of Blair Bros. (Ltd.), of Montreal, Que. 

The Latham Bros. Lumber Co., Mineola, Long 
Island, has purchased two lots on Roosevelt Place, 
Mineola, adjoining its lumber yard. 

George S. Allison, of Haverstraw, N. Y., was in 
the city recently for a brief stay. 

The directors of the Southern Pine Sales Corpo- 
ration met here last Thursday. Charles Hill, 
manager, presided. Mr. Hill said that reports from 
the mill centers were most encouraging. The diree- 
tors who attended were I. H. Fetty, Savannah, Ga.;: 
George S. Clark, Georgetown, 8S. C.; J. S. Thrall, 
Georgetown, S. C.; Guy I. Buell, Spring Hope, 
N. C.; Gilbert L. Hume, Suffolk, Va.; J. Ross Me- 
Neal, Norfolk, Va. 


BALTIMORE, MD. 


Dec. 8.—F. E. Hoffman, president National Lum- 
ber Exporters’ Association and head of the Hoff- 
man Lumber Co., operating large hardwood mills 
at Columbia, S. C., stopped in Baltimore recently 
on the way to the southern city from Fort Wayne, 
Ind., this being his first visit to the mills since 
his return from abroad. Mr. Hoffman came to 
discuss association matters with Secretary Harvey 
M. Dickson, of the association, and had a long 
conference. Speaking of his foreign journey, he 
said that he had a successful trip and sold consid- 
erable lumber abroad, and that as a result of the 
canvass orders were being received by his company 
almost every day. He considered the prospects for 
the export and the domestic business in hardwoods 
very encouraging. 

October exports from Baltimore were as follows: 


Feet Value 
Logs and round timbers....... 21,000 $ 6,885 
Boards— 
RGR: bis ce he. be aleve a nce es Os 12,000 650 
Ms iio: Gai oa a: seien ei mlecat Sam ahe aor e <e 19,255 
ROOMS siar-sun for gina aia wisi one nee 97,000 9,260 
OLN a RD Ona ea PRE eT EARS » 177,000 20,839 
Other hardwoods. .....6..<.% $0,000 7,723 
Hardwood ‘Mooring. ... «6 .«66 6s 25,000 2,600 
Other manufactures of wood.... ...... 28,911 
MEO DON ~6:0) 5 ubiancsaie © ehecaaajaceass 615,000 $96,123 


The steamer Steel Scientist, which arrived here 
last week from Port Gamble, B. C., brought 385,000 
feet of lumber for the eastern markets. 

C. L. Wosford, formerly with the Hutchinson 
Lumber Co., of Huntington, W. Va., has become 
identified with the Gauley River Lumber Corpo- 
ration here, and has been elected its secretary. 
This is one of the changes contemplated by the 
corporation in pursuance of plans for an expansion 


of activities. 
LAUREL, MISS. 


Dec. 8.—The southern pine market has continued 
to show strength. All items are in exceedingly 
good demand, and, as mill assortments are rather 
badly broken, buyers must use considerably more 
effort in finding needed stocks. ‘There have been 
a number of price advances during the week, espe- 
cially on flooring, ceiling, siding, boards and tim- 
bers. The advances have been easily sustained, 
and the local mills believe that materially higher 
prices will shortly prevail. The export market has 
responded somewhat, but is slower to fee] price 
changes than is the domestic. Sawn timber espe- 
cially has increased in value. The hardwood mar- 
ket showed more strength the last few days than 
it has in several weeks. 

Recent visitors to the local lumber mills in- 
clude C. E. Black, C. E. Black Lumber Co., Mont- 
gomery, Ala.; John Parsons, Myers-Parsons Lum- 
ber Co., Pittsburgh, Pa., and Max Myers, Nicola, 
Stone & Myers Co., Cleveland, Ohio. 

S. B. Bissell, of Wausau, Wis., here on an in- 
spection trip to his lumber interests in the 
Marathon and Wausau lumber companies; James 
W. Smith, sales manager Wausau-Southern Lum- 
ber Co., and Murray H. Bissell, sales manager 
Marathon Lumber Co., left Tuesday afternoon for 
a duck hunt below New Orleans. 


























= > 
= S 


ALL atl 








<> 
= 
> 





Are 






mas 
SS 


ss 





ee 


SS 






ae 
= 


Ss 









a 


SSS 
> 


Soren 


Ss 


ASO 
eee TS 


AZ 
~ 








SEAS 
Sieg 








SS 


-= 
vi 












SANS 
< 


en roe 

ex > 

PAatitdg Se 
Arne 















a eee 
Eup 


Lae 
——s 
She 





roe 
SSS 





= 






bane 
SESS 


=< 
8 






rR 


—— 


AAAS 
x \S 





= 
Nowe 









pe L2 


SESS 


abe. 








S 


BESS 
S 
~ 







ms 
at. 





= 







Paes 


Re 





